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PASS IT ON! 


OWNER 
GEN. MGR. 


FOREMAN 
SHOP 


Perfect Circle NURLIZING has been proved in 


Omullion 





vlinders! 


...assuring increased power, better 
lubrication and no piston slap. 


Nodoubt aboutit! Inspiteofitsmany 
imitators, Perfect Circle NURLIZING is 
overwhelmingly preferred by Doctors 
of Motors everywhere. 


Perfect Circle NURLIZING is the 
original knurling method of resizing 
and resurfacing worn pistons. Pistons 
are restored to their original close fit 
quickly, accurately and permanently 


\\ 





Avoid comebacks — satisfy custom- 
ers—with genuine NURLIZING 
available through Perfect Circle 
distributors everywhere. Perfect 
Circle Corporation, Hagerstown, 
Indiana; The Perfect Circle Co., Ltd., 
Toronto, Ontario. 


Perfect Circle zzss- 


The Standard of Comparison 





There is no substitute for the 


. performance PGT Sets 


give truck owners 


Raybestos PGT Sets are not just passenger car brake 
linings made a little thicker and wider. They are 
specially engineered linings packaged in the right 
combinations for every make and model of light and 
medium truck. Along with Raybestos PG Sets for 
passenger cars, they enable you to offer every custom- a 
er safer, surer stops and longer lining life. Raybestos in the correct brake lining combinations for every make and 


model of car. Bonded or riveted. Every piece branded for your 
protection. 


tests and solidly supported by 38 years of consistent CONSISTENTLY ADVERTISED IN THE 
advertising. POST ano Farm Journal 


quality is backed by exhaustive Proving Ground 


DON'T BUY INFERIOR BRAKE LINING. IT’S DANGEROUS! 


Reline with 


AMERICA’S BIGGEST SELLING BRAKE LINING 


RAYBESTOS DIVISION of Raybestos-Manhattan, Inc., Bridgeport, Conn. 
RAYBESTOS-MANHATTAN, INC., Manufacturers of Brake Linings « Brake Blocks e Clutch Facings Fan Belts e Hose « Industrial Rubber Products 
Rubber Covered Equipment eAsbestos Textiles « Teflon Products « Packings « Sintered Metal Products eAbrasive and Diamond Wheels e Bowling Balls 
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DO YOU BREAK YOUR 
BACK LOOSENING- 


RUSTY NUTS? 


Make all dismantling jobs easier for yourself. Use 
SOLVO-RUST. It’s the dynamite you need for seized 
parts. A few drops applied to connections dissolves 
rust and corrosion instantly. Here’s the labor saver 
you need for those frozen muffler tail pipes, cylinder 
heads, king pins, valve guides, etc. It’s excellent for 
noisy springs and shackles—silences them fast. Stop 
wasting time trying to coax rusted or corroded parts. 
Use SOLVO-RUST. It will save you more than it costs. 
SOLVO-RUST is available from your supplier, or 
write for name of nearest Permatex jobber. 


PERMATEX COMPANY, INC. 


Brooklyn 35, New York 


OVER 50 CHEMICAL PRODUCTS FOR BETTER AUTOMOTIVE MAINTENANCE 
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rue MCORD [2/1 O02 ED 


STEEL GASKET 


«most outstanding gasket 
development since 1908 


M‘CORD > Provitles Them 


The design of the em- 
bossing is engineered 
to provide a perfect 
seal at the combustion 
chamber and water 
outlets. 


Because of the design and forma- 

tion of the embossing, the flow 

of the metal under compression 
is even, providing a 
better gasket seal. 


Less exposed surface to” “ 


the heat of the combus- 

tion chamber reduces possi- 
bility of gasket failure through 
exposure to the flame. 


The McCord all metal 
embossed gasket 
provides an even 
and uninterrupted 
flow of heat between 
cylinder head and 
motor block. 


Want more facts? Use Reader Service Card page 146 SOUTHERN AUTOMOTIVE JOURNAL for May, 1953 





reat new development in Oil Filtration 














ENSITE makes the difference! 


@ Hastings gets oil cleaner, keeps oil cleaner—this fact is easy to see and 
easy to sell! 

Hastings gives you an entirely new type of oil filter cartridge—with a 
new, different filtering material, Densite. Densite is made from springy, 
lively, specially-selected raw cotton fibres. Hastings packs these fibres by 
a new method, under pressure, so there are more than 5! million in a 
single ounce. 

Densite fibres are distributed uniformly, interlocked in every direction. 
Oil must flow through countless tiny openings. Each fibre works independ- 
ently, exposing its entire surface to catch dirt, dust and abrasives. And the 
cartridge performs efficiently until every surface of every fibre is coated 
completely. 

Both filtering material and metal containers are different in appearance 
and in performance. Both have been extensively proved in the field and in 
tests supervised by Pittsburgh Testing Laboratory. Fast acceptance and 
steady sales are proved, too, in market after market, coast to coast. Write 
for illustrated catalog. 





a oo iat 


Densite Filtering Material * — Note the extreme Gonty 
of the fibres, the microscopically tiny openings throug 
which oil must travel, the tremendous surface area of 
fibres to which dirt adheres. 


Cotton Waste Type Medium* — Note the comparatively 
large spaces through which oil and dirt may pass. Com 

pare the number of separate fibres and the area of fibre 
surfaces. 


Paper Pack *— Note the ‘spotty’ construction, heavy in 
certain areas, sparse in others. Paper is only a few thou 
sandths of an inch thick. Light spots indicate voids 
through which dirt particles may pass 


*Each of the three photomicrographs above is enlarged 
25 diameters. 


HASTINGS, MICHIGAN 


OIL FILTER DIVISION + HASTINGS MANUFACTURING CO. - 
Oil Filters, Piston Rings, Spark Plugs, Casite, Drout 





«All-Purpose SNIPS 
with PROTO 
Professional Quality! 








DUC 
KBILL OR CIRCULAR SNIPS 


For daily use on intricate cutting jobs. 
Patented double compound action greatly 
ft, right and straight 


increases power. Left, 
cut models. 


Sen." 


Also favored by professional ysers for 
straight an moderately irregular cuts. 
Blades individually fitted to secure posi- 

n. In 10” and 12 


tive, free-cutting actio 
lengths. 


The PROTO Line 
Wrenches 

driver 

Sockets 


ee) PROTO * TOOL 


TOols! 


PROTO means 


MADE INUS A LOS A! oe oe el 


TOoclts 
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it’s the one sure way to make every 
overhaul job successful 
and every customer satisfied ! 


Pedrick FORMFLEX Chrome Piston Ring Sets 
are truly all-purpose. No matter what conditions 
you encounter— badly worn cylinders, distorted, 
rebored, resleeved or new—a Pedrick Formflex 
set will give unbelievably better results. A major 
reason for the superior performance of 

Formflex is the amazing new “Equalizer,” which 
delivers the softest, most uniform and positive 
tension at every point around the cylinder wall. 
The result is a far better seal with no drag, 

no high or low spots, a new standard in 
oil-control efficiency plus far longer life. 

Why settle for less? Be sure you and your 
customers get the very best—Pedrick FORMFLEX. 


BE THE RINGMASTER IN YOUR 
COMMUNITY. GO AFTER THE RING 
JOBS AND MASTER THEM T0 
YOUR EVERLASTING PROFIT WITH 


peorick fig RMFLEX 


CHROME PISTON RING SETS 


Ring Set that will handle the job best! Cail your jobber or write direct 


@)) Regardless of cylinder condition, there’s a Pedrick Formflex Chrome Piston 


WILKENING MANUFACTURING CO., PHILADELPHIA 42, PA. 


In Canada: Wilkening Manufacturing Co. (Canada) Ltd., Toronto 
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LASCO BONDING BLOX, either 
plain or with the bonding agent 
epplied, are available in SUPER 
BLOX and BLUE LABEL MATERIALS, 
im standard packages of 80 pieces 


LASCO BRAKE SHOE EX- 
CHANGES are also avail- 
oble in SUPER BLOX MA- 
TERIAL, either bonded or 
riveted. LASCO operates 
the largest and most mod- 
ern brake bonding plant in 
the United States wih oa 
capacity of 30,000 shoes per 
day. 


Instantaneous heating and releasing brake liner from brake shoe 
before cooling is the principal cause of much unsatisfactory bond- 
LASCO SUPER BLOX for ing. This is entirely overcome in the LASCO gigantic bonding con- 


trucks, trailers and busses j > d 
ee a Pe veyor, using the chemical engine ers’ last word in bonding agent 
se ee ete SUPER BOND which contains no rubber and does not deteriorate 
in ifferent types 
or soften under extreme heating in use. 


1. VICTORY, @ high fric- 
a Contact a LASCO jobber today and get NOT ONLY the finest in 


mum stopping capacity 
2. MOUNTAIN MASTER, the bonding, but also in brake materials on the American market. 


Sak tee amen WRITTEN GUARANTEE ISSUED 


medium high (.30) friction 


BE BES Ask about LASCO SUPER BLOX MOUNTAIN MASTER TYPE. Up to 
3. LOGGER, a medium fric- . 

EET oT tien (.25) material for the 50,000 miles written guarantee—no brake adjustment necessary 

Scena a up to 15,000 miles and possible life expectancy up to 120,000 

miles. Ask about this phenomenal brake material for passenger 


cars—LASCO SUPER BLOX MOUNTAIN MASTER TYPE. 





LASCO BRAKE PRODUCTS CORP., LTD. 


St. Louis Oakland Pittsburgh Memphis Kansas City Los Angeles 


2131 Locust St 2615 Magnolia St 5157 Liberty Ave 300 Madison Ave 1630 McGee § 807 E. Bth St 


FORT WORTH SAN FRANCISCO SALT LAKE CITY SEATTLE PORTLAND SPOKANE SACRAMENTO 
910 Florence St 98 - 12th St F4l Se tate St 714 E. Pike St NW. 15th & Davis 1319 W. Second Ave 1217 - 16th St 


s-— 
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These hands and 
othe, 
aL IMPACTO 
—_ 


The only complete line of Air 
and Electric Impactoois - capaci- 
ties up to 1'2” bolt size. 


An Ingersoll-Rand Impactool for each mechanic! 
That's how these hands at Denver Buick Company 
are getting out the work faster to boost company 


profits and mechanics’ pay. 


Read how Service Controller Jerry Connolly esti- 
mates the increase in output due to Electric 


Impactools: 


Motor Mechanics increased output 2 


Dynaflow Mechanics increased output 


(30 bolts to run ) 
Front End & Frame Men increased output 
Differential Mechanics increased output 


Whee!-Changing Men increased output 


Here’s how this greater efficiency produces more 
money. All labor time is charged by the flat rate 
manual. When Electric Impactools increase output 


by 25%, the Company earns $3.85 more per me- 
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chanic each 8 hour day. Each mechanic takes home 
an average of $3.15 more each day. Results are so 
satisfactory that not a single mechanic has left the 


company in over 2 years. 


Shops everywhere profit from using Impactools. 
They're light, yet powerful. Hundreds of “rotary im- 
pact” blows run nuts off and on in a jiffy. What's 
more, Impactools save muscle and energy because 
there's no kick or twist to the mechanic. Your shop, 
too, can cut nut running time as much as 90 


for increased profits. Write for information today. 


Ingersoll-Rand 


11 Broadway, New York 4, N. Y . 907-18 
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INSTALL MOOG 
PISTON RINGS... 


© 1953 Mt 


MOOG INDUSTRIES, INC. 
6650 Easton Ave., St. Lovis 14, Mo. 


COST LESS . « « SEAT FASTER . . «. CONTROL O/“L BETTER 
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Car manufacturers say it... 
Brake lining companies say it... 
Lube stations say it... 

Fleet owners say it... 

Good mechanics say it... 





"Whenever you take out an oil seal, 
always replace it with a new one...” 


Why lose time getting parts? National 
Service Stocks insure the right seals on 
hand, when, where needed. Jobber keeps 
stock up—no work for you. Cabinet 
comes with the deal. Ask your jobber 
for complete information. 


Service stocks to fit your needs 


SAFETY = a al 
} LItMiS 
GREASE FRONT WHEELS . 


ust New Geese SEAL BRAKE LININGS 
BERRINGS 


NATIONAL 





.--and be sure the new seal is a National! 
Repacking front wheels? Protect bearings and brake 
linings with new National seals. It’s the only dependable 
way to keep out water and dirt, hold grease away from 
linings. Keep an old seal on hand—show the customer 
where seals wear—explain how vital they are. You're 
sure of an extra sale, extra profit at no more work, and 
a professional job the car owner will remember. 


NATIONAL MOTOR BEARING CO., INC. 
General Offices: Redwood City, Calif. Plants: Redwood City, Calif.; Van Wert, Ohio 


RAFFONAF 


OIL & GREASE 1718) 
O-RINGS SHIMS 


Approved original equipment for all cars, trucks 


| 
buses ond tractors 
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@ PLENTY OF AIR 
@LOTS OF PRESSURE 
@ AUTOMATIC! 


78 Cubic Feet Capacity 


Delivered to You Ready to Run! 


Gust: @ Oil motor bearing 
@ Put oil in crank case 
@ Connect to your current 


QUE EES 15 117. an conpressor 


TWO-STAGE, AIR-COOLED 
Delivers more air per horsepower, assuring saving in power bill. 


CURTIS FULL HYDRAULIC, INTERCOOLER 


Four section, finned, providing unusually effective cooling between stages; located in 


TWO-POST SHOP LIFT cyclone of air from flywheel. 
—for Passenger Cars and SELF-OILING 


Light Trucks 
Simple, positive centro ring method; provides pressure lubrication of connecting rod 
and piston pin bearings. 
TIMKEN MAIN BEARINGS 


Tapered rollers; easy external adjustment without dismantling compressor. 
VALVES 
Readily removable as assembled units without removing cylinder head or breaking 
ALSO, Single post rotating lifts for pipe connections or gasket joint. 
i ks. 
ee ee AUTOMATIC START AND STOP CONTROL 
Motor protected by dependable vacuum type starting unloader. 


AIR TANK 


120-gallon, 200-pound pressure, built to ASME standards; automatic electric weld. 


PRECISION WORKMANSHIP 


Backed by almost a century of manufacturing experience — to assure you 
dependable, trouble-free service. 





HYDRAULIC CAR WASHER 
(300 Pounds Pressure) 

—for better and faster car washing. 
More cars washed each day 19733 Kienlen Avenue, St. Louis 20, Missouri 


CURTIS PNEUMATIC MACHINERY DIVISION 


of Curtis Manufacturing Company 


mean more profit for you. ; : 
1! am interested in items checked 


{ } AIR COMPRESSORS AUTO LIFTS (Single Post) Two Post 
POWER CAR WASHERS 











See your Curtis jobber 
OR MAIL THIS COUPON 


CURTIS PNEUMATIC MACHINERY DIVISION 
of Curtis Manufacturing Company 
1938 Kienlen Avenue @ St. Louis 20, Mo. 
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ARE ON MORE NEW CARS: 
THAN ANY OTHER BRAND | 





ONLY SPARK PLUG 
WITH PATENTED 


CORALOX INSULATOR 


ina! Equipment on 
nage as 5 many new cars as 
all other makes combined 


PATENTED 


CORALOX 


INSULATOR 


(ay 
AC SPARK PLUG DIVISION ==) GENERAL MOTORS CORPORATION 
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“A NEW, Approach to 
Volume Sales” of Generators 


Jobbers and Service Shops in a six-state area proved Arrow’s Plan. For Jobbers, 
it doubled Generator sales and profits in two months... for Service Shops, it brought 
in extra electrical jobs of all kinds, as well as building generator business... 


and it’s still making money for them all. 


Want to know how the Arrow Plan works? Just give your Arrow Sales Rep ten 


minutes to show you “A New Approach to Volume Sales”. You'll see it in action! 


Service Shops ...ask your Jobber Sclesman about Arrow’s Dealer Plan. 


ARROW ARMATURES COMPANY 


Boston 34, Mass. — Spartanburg, S. C. 
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off the old block! 


You can’t beat the Color Bar* when it comes to 


chopping automotive paint costs. But Color Bar 


Junior swings a mean axe, too... strikes a happy 


chord in your shop because it has the eight fastest- 
moving colors in gallons, has all the Color Bar 

mechanical features, works as fast and economically, 
but costs only about half as much. It will pay you 


to check these features: 





Handy switches . . . one for light... one for 
automatic agitation of all cans. 

Powerful motor . . . simultaneously turns 
paddles in all cans, 

Built-in lighting . . . see what you're doing. 
Automatic air-vent . . . makes pouring fast 
and easy. 

Precision paddles ... scrape bottom of can, 
assure complete agitation of colors. 

Cans rotate into fixed pouring position... 
no need to lift heavy cans. 

Trigger-fast cut-off . . . stops paint flow 
instantly. 

Triple warning gauge ... “feelers” give 
advance warnings for accurate cut-off of 
paint flow. 


Points, Lacquers 
Varnishes, Enamels, 
Protective Coatings 


TESTED FIRST TO 


THE ARCO COMPANY + 7301 BESSEMER AVE + CLEVELAND 27, OHIO 
ARCO COMPANY OF CALIFORNIA, LTD. + 745 E. 59 ST. + LOS ANGELES 1, CAL 


A Subsidiary of Americon-Marietta Compony 
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{pw is it. The kind of advertisement that Packs 


the power to Convince car buyers, 


iN action—its Straight from the shoulder copy— 
drive home the reasons why Gene 


Engineerin g 
mn 
Action 


This new series of “Key” cam 


eye-stopper double Pages in four colors. 





Paign advertisements 
monthly in leading national magazines—usually in 









atirst (y its 


as 















GM ENGINEERING 
. PERFECTS TODAYS PROGRESS 
; «+ PAITERNS TOMORROWS 
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For its true-to-life color photograph of engineering 


ral Motors enginee 
makes the key toa GM car their key to &reater value 
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BW 


Overdrive} 


gs 


Top 9 cars (on miles-per-gallon basis) including Sweepstakes winner— 
all equipped with this famous Borg-Warner Transmission unit—averaged 





Again this year the records proved: B-W Overdrive means 
more miles per gallon of gas! 

In the grueling, 1206.1-mile Mobilgas Economy Run— 
sanctioned and supervised by the Contest Board of the AAA 
—the 9 best actual miles-per-gallon records were made by 
1953-model cars equipped with Borg-Warner Overdrive. 

And in every year of this annual contest, the ton-miles-per- 
gallon Sweepstakes winner has been equipped with this famous 
Borg-Warner transmission unit. 

What better proof could you want of real fuel economy! 


SAVES GAS—CUTS ENGINE WEAR 
; . 4 rr : ook ae Sanctioned and Supervised by 
An advanced-type transmission, B-W Overdrive automatically Contest Boord A.A.A 
cuts engine revolutions 30%. At 50, for instance, the engine 
is taking it easy at only 35! That saves gas. Saves engine wear, Toughest car driving con- 
too—means longer life and fewer repair bills. test in all A world... 
Made exclusively by B-W’s Warner Gear Division, Over- —- bs — —o 
tigi ; : and all-year driving condi- 
drive is now offered on 13 leading makes of cars. Proof again tions in a 27-hour run of 


that... B-W engineering makes it work—B-W production 1206.1 miles from Los 
makes it available. Angeles to Sun Valley, 
Idaho, over a course with 
altitude from 19 ft. above 
sea level to 7383 ft. above 
... from mountains to 


Borg-Warner - desert, and from icy roads 


Mobiilgas 
1953 Economy Run 
April 20-21-22 





to intense heat. 





THESE UNITS FORM BORG-WARNER, Executive Offices, Chicago: Al¥ 


LONG MANUFACTURING e LONG MANUFA LTD e« MARB 
PRODUCTION | : 
} MORSE HAIN Pan 10).10) See 10) 10 ae a PF oe REFLE AL oe R KF OR H e SPRIN V N « WARNES 


























PORTRAIT OF TOMORROW'S REPEAT SALE 
-»eBEING MADE TODAY! 


business is a first principle with Associates, too. 


Customers come back to the dealer who talks 
their language, heeds their hobbies, shows sin- 
cere interest in their interests. 

An attentive ear to the customer’s talk of 
trout and tackle is just the thing to clinch not 
only this year’s sale but another next year and 
the year after that. It’s what you call good 
customer relations, sound salesmanship. 

When you build customer good will you want 
to keep it. We know this well. Friendship in 


“When you get a man’s confidence, 
you get his order.” 
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We serve your finance customer with a sincere 
personal interest in his interests. We back you 


up, retain the good will you’ve gained, help build 


your reputation. One customer tells another, 


word gets around ... and you're in line for 
repeat business, referrals, more profits. 

‘Take advantage of complete Associates finance 
and insurance service—and the business build- 


ing friendliness that goes with it. 


ssociates 


Associates Investment Company 
Associates Discount Corporation 


Emmco Insurance Company 
South Bend, Indiana 
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WHEEL ALINEMENT & BALANCING 
FRAME & AXLE STRAIGHTENING 
HEADLIGHT & BRAKE TESTING 


“MOST EFFECTIVE BUSINESS BUILDERS 


we've ever used’’...so 


say the thousands of 


shops displaying the ‘‘Bear’’ Sign now being 
nationally advertised in 


cena } 


and 


the MORE “BEAR? >vou have 
the MORE MONEY you make 


Nothing like a “BEAR” 330 for making 
BiG EXTRA “PLUS PROFITS” Out of Balancing 


Smart “BEAR” operators from 
coast-to-coast are reporting 
that the “‘330” is the best yet 
for making more money out of 
balancing! Here’s a machine 
that sells more service work 
because it does more than 
any balancer in your shop! 


You need a “330” for the 
EXTRA “PLUS PROFITS” it will 
make for you. Because you 
get the wheel off the car, 
you'll sell more EXTRA PROFIT 
work like BRAKE JOBS... 
WHEEL JOBS... STEERING 
joss! You'll sell more balanc- 
ing jobs too— because the 
“330" does more jobs on 
more kinds of tires and wheels 


—and does them FASTER, EAS- 
IER—with the kind of accu- 
RACY that builds up customer 
confidence and good will—and 
proves again that “the MORE 
‘BEAR’ you have—the MORE 
MONEY you make!” 

See your “azar” Jobber for 
full details or write topay for 
rare 46530" Bulletin to sean 
MPG. cO., bEPT. 8-1, Rock Island, 


ONLY 
ems ABR’? 
330 


Gives you so much 
“PROFIT-MAKING POWER” 


@ BALANCE ALL TIRES 
INCLUDING LOW PRESSURE 


@ DRASTICALLY CUTS 
BALANCING TIME 


@ BALANCES COMPLETE WHEEL 
ASSEMBLIES INCLUDING 
BRAKE DRUMS 


@ BALANCES IN NORMAL ROAD 
POSITION AT ALL 
ORIVING SPEEDS 


@ GETS THE WHEELS OFF TO 
SELL 6 out of 10 on 
BRAKE J08: 


@ REQUIRES ONLY 
18” « 40” PLOOR SPACE 


@ HEAVY-DUTY TRUCK WHEEL 
and TRACTOR FRONT WHEEL 
ATTACHMENTS AVAILABLE 





VY Ceeansess 


Give your clean-up crew 
a fair chance to work with V-C Cleansers. 
Look at the results. Then ask your men to tell you 
why V-C Cleansers are better. Such a 
test will convince you that V-C’s quality, 
economy and special granulation 
are advantages unmatched by any other 


cleaning compounds you have ever used. 


V-C mines and manufactures most of the 
raw materials that go into V-C Cleansers. 
That’s your assurance — and our guaran- 

— that V-C Cleansers are made of the 
finest ingredients available. Careful for- 
mulation and rigid manufacturing controls 
blend these top-quality raw materials into 
cleaning compounds of the highest quality 
to give you better cleaning. 


"a Ae 


~ pout ~ 
the facts @ 
om producing most oe eo a 


a A own raw materials. These sav- 

ings afe pa on to you in two ways: Pal 

First, V-C Cleansers contain higher #4 iNe i are granulated to a 
percentages of the result-giving ingre- u fs article size to assure physical uni- 
dients that mean better, safer clean- formity. This means no caking, no dusting, 
ing. And second, V-C Cleansers cost less waste and easier use in hot or cold, 
no more than ordinary cleansers. By hard or soft water. The granules stay sep- 
buying from the manufacturer of basic arate and easy to handle, dissolve quickly 
ingredients you get greater value. and start cleaning immediately. You get 

easier cleaning. 


Get all the Facts about V-C Cleansers & Learn how Cleaning can be a Happy Job 
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put the Spark..\ | '/ 
in Sparkle — - 


/ 
Ps 


Zyi\ 


HERE ARE V-C aunCaovke eases 


V-C ZIP Heavy-Duty Steam Cleaner 

Unsurpassed for steam cleaning or vat cleaning 
heavily incrusted and greasy equipment. Should 
be used on tough surfaces where maximum clean- 
ing power is needed. Excellent for stripping paint. 


V-¢C JET* Medium-Duty Steam Cleaner 

Specially formulated for general, all-round use. 
Will not clog steam coils, pumps or hose nozzles. 
Actually dissolves previously deposited lime scale. 
Excellent for vat cleaning and metal degreasing. 


V=C QUICK ® Light-Duty Steam Cleaner 
Provides strong cleaning action without the un- 
pleasant effects of caustic alkali. Safe to use on 
magnesium and aluminum parts, its.vapors are 
harmless to operator and surface. Also ideal for 
use as a mild vat cleaner. 


VeC CEL Water Conditioner 


Conditions and softens hard water. Makes steam 
cleaning more effi- 

cient in hard water 

areas and helps 

protect equip- 

ment. Should be 

added direct to 

solution tank of 

your steam clean- 

ing machine. 





V-C FIT" Car-Washing Compound 
Non-streaking, high-sudsing, safe to 
use on delicate waxed 
finishes and on upholstery. 
Instantly soluble, 

works well in hard or = 
soft water, is ideal = 
for production line 
techniques in car-washing. 


vV-C ROY’ Concrete Cleanser 


Specially formulated for cleaning garage floors, 
service station aprons, machine shops, etc. De- 
cidedly economical, 100% active, leaves a pleas- 
ant pine aroma, is readily soluble in cold 

water. Ideal for day-to-day use. 


V-¢C TUFF* Heavy-Duty Concrete 


Cleanser 


4 


Superlative for removing really 
heavy deposits of oil, grease and 
dirt from concrete, cement and 
metal. Ideal for cleaning grease 
pits, shop floors, grease-caked 
machinery . . . excellent for 
cleaning white wall tires. 
Free-rinsing, fortified with 
aromatic pine oil. Safe on 
metal... will not harm rubber Ro 
. non-flammable .. . 
leaves concrete white. 
*Reg. applied for 


VIRGINIA-CAROLINA CHEMICAL CORPORATION 
Chemicals Division + 401 E. Main $t., Richmond 8, Va. 


Without cost or obligation, please send me complete in- 
formation on new, improved, granulated V-C Cleansers. 








Se giennenepi 
FIRM. ssesrenenejutinaumnsanemiausicienetnandininmanitmninin 


i cicetnctiniittinnntonnen 
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BALKAMP 


Belden 
BRIDGER OR 
BRIGGS 

if WN Lip, 
CELORON 
DETROIT 
DITTMER 
DUCKWORTH 
€CHLin 
| ey 


/ hed 
Cae WNT 


MARTIN-SENOUR 


Microlest 
Modac 


Monmouth 


New Bnilain 
Wind 


PRECISION 


PURITAN 


RARITAN 
Lied 
AYMOND 

Soundmaster 


STANDARD 
Spicer 
Thomson 


allt 


uUnIiTeo 


WASIL) 


Cllled 
WISCONSIN 


ZOLLNER 


For exceptional service 





In emergencies... 





UW Jobber 
. ae awpiig fou! 


@ From his own broad stocks, your 
NAPA Jobber can promptly meet the 
vast majority of your parts require- 
ments—for cars and trucks of a// 
makes and ages. Of equal importance, 
the lines your NAPA Jobber stocks 
are genuine quality lines in every re- 
spect. But what of “emergency” calls 
... for rarely used numbers that no 
jobber normally stocks? Here, too, 
the NAPA Jobber is equipped to give 
outstandingly prompt service. From 
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master stocks in the nearby NAPA 
Warehouse, he can get the parts you 
need in record time—usually over- 
night or quicker... if needed. 

Add up the hours you save—the 
work hours you gain—when you do 
business with your NAPA Jobber. 
Why shop around? Concentrate your 
purchases with a ‘“‘good man to 


know”... your NAPA Jobber! 


NATIONAL AUTOMOTIVE PARTS ASSN. DETROIT 1, MICH 
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1. A big customer—the man who buys a car 
with plenty of extras—is apt to be mighty 
particular... 


2. And if he doesn’t get first-rate performance, 
he’s likely to get snappish about it. 


NI tame 


— - . _ 
—— cam 


3. But if you want to keep him happy as a 
kid... 


4. Come right out and tell him to use “Ethyl!” 
gasoline and get all the power he paid 

for. (Of course, the timing should be 

set for “Ethyl” gasoline. ) 


©1953, Ethyl Corporation, New York 17, N. Y. 
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Chevrolet 
dealers have 


everything 
for even greater 
leadership 


including the 
first power steering 
in the 





low-price . 





''We made more than 


$7,000 in 18 months 


with our 


AUNT sh 


BALANCER” 


Reports C. W. BUSHEY, Service Manager 
Nelson Chevrolet Company 
Seattle 7, Washington 


“Now that we have used our Hunter 
Wheel Balancer for more than a year 
and a half, we feel it is time to tell 
you what it has done for us. 


“To date, we have balanced hundreds 
of cars, and all our customers are highly FA ST! 
pleased with Hunter Wheel Balancer ; 
results. Balancing wheels directly on 
the car does an accurate, reliable job 
and saves time. Even our inexperienced 
aN & 


men can balance a car in half 
an hour or less. 


“Today our Hunter Wheel Balancer 


is just as good as the day we bought PORTABLE! 


it. It has never failed us. I have been 
pleased to recommend Hunter to 
many of my friends.” 


(signed) C. W. Bushey PRICED RIGHT! 


Cut Yourself In 


or mail 
this 
coupon 


and truck models 


Hi) HUNTER HUNTER 


| 
| 
| 
Engineering Company COMPANY 
Hunter Avenue and Ladue Road, | ADDRESS 
St. Louis 24, Missouri | 
| 


NAME........ 


To HUNTER ENGINEERING COMPANY 


Hunter Avenue and Ladue Road, St. Lovis 24, Missouri 


Send me more information about Hunter 4-Wheel, 
on-the-car balancing. 5.53 


| 
Be sure to visit The Hunter Booths 103-4-5 at the Southeastern Automotive Show in Miami. 
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The Parts 
that are built with a 


NIEHOFF 
Long-Life 
CONTACT POINTS 


: eve 
= ee 


PERFECT FIT for quick installation in every 
major ignition system is a Niehoff parts 


characteristic that pays triple dividends: NIEHOFF PARTS 


Saves time costs, speeds job completions, wr 
wins you permanently contented customers. j fit every make and model ‘ 
Get the Niehoff Dealership story. It’s build- | of popular cars, trucks, : 
ing top business for more than 42,000 profit- d 
wise shop operators coast to coast. buses and tractors 


SEE YOUR JOBBER NOW VISIT OUR BOOTH 


NIEHOFF Warranteed IGNITION at the Southeast Automotive Show 


in Miami, Florida 
BOOTHS 275 and 276 


C.E. 30th BRANCHES: 
‘& CO. Page Boston 34, Mass., 254 Brighton Ave. 


49 Los Angeles 15, Cal., 1330 W. Olympic Blvd. 
sich tora ela New York 19, N. Y., 250 W. 54th St. 
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Here’s the simple, effective answer to 
your piston ring job problems 


American Hammered 


°\| PISTON RING 


Krone 


They’re pre-seated to deliver premium per- 
formance for your customers. If you want to 
combat initial gas and oil waste, short ring 
life, sludge clogged oil rings and springs, 
corrosion, friction damage, scuffing and bor- 
der-line lubrication, the American Hammered 
combination of pre-seating and Krome-Oil 
solves your problems perfectly. Here’s why. 


Photographic evidence of 
efficient American 
Hammered Krome-Oil 
break-in 


This top groove American 
Hammered Krome-Oil Compres- 
sion Ring is from a set which was 
pulled after five thousand miles 
of use in a heavy duty and 
extremely rugged fleet opera- 
tion. In the enlarged photograph 
at right, note the smooth, even 
way it is wearing in. High unit 
pressure and narrow land con- 
tact, coupled with the long wear- 
ing qualities of Krome, impart 
maximum efficiency and dura- 
bility to American Hammered 
Krome-Oil Piston Ring Sets. 


PRE-SEATING guarantees early break-in, 
long life and exceptional oil control 


SETS 





The Krome-faced 
steel rails in this 
set extend beyond 


This illustration shows the 
Krome-faced compression 
ring of a Krome-Oil Ring 
Set before pre-seating. If 
installed as it is, the long- 
wearing qualities of Krome 


Here the ring has been 
scientifically pre-seated 
by a precision lapping 
method equivalent to 300 
to 500 miles of actual 
engine operation. This 


the cast iron 
Center section giving 


Efficient oil 
drainage is 
provided by funnel 
in spacer. 





instant oi! control 

















gvorantees quick seating 


would prolong the break- 
and fast oil control. 


in period. 


American Hammered 


AUTOMOTIVE REPLACEMENT DIVISION 
2001 Sanford Street, Muskegon, Michigan 
Manufacturers of 
American Hammered Automotive Replacement Piston Rings 


Remember Profit-Packed American Hammered Power-Plus Service 
Koetherizing + Gl-60 Groove Insert + Dry Film Lubricant 
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The free-flowing 
spring in the 
American Hammered 
Krome-Oil Piston 
Ring Set has more oil 
slots than any 

other on the market. 
Its unique slot 
design eliminates 
sludge clogged oil 
rings and springs. 
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TWICE THE ACCURACY IN HALE THE TIME. 


—_—" az 
N VV 


These two new Sunnen Honing Machines build your shop prestige and profits ~ 
assure your Customers the exact pre-run-in pin fit they need —yet cut your 
own shop operating costs. 


“7 a 


MODEL AG-300 Precision 
Clearance Gage, Range .720” 
to 1.530” 
This NEW Sunnen Precision 
Clearance Gage is amazingly 
accurate yet requires no “‘feel” 
anyone can use it, right from 
the start. You can see on a 
dial when you have the exact 


fit required for today’s high MODEL LBA-666 Bench-type 
speed, high horsepower, honing machine with New 
high compression engines. AG-300 Precision Clearance Gage. 


MODEL LBB-1299 Floor-type r . i . 
honing machine with New Be sure to see these sensational new pin fitting machines 


AG-300 Precision Clearance in operation at the regional shows: 

Gage. 

@ Southeast Automotive Show — May 22 to 24 
Dinner Key Exposition Bldg., Miami 





Only Upper Midwest Automotive Trade Show — 
June 18 to 21 


Nn VAGUS, A Municipal Auditorium, Minneapolis 
measures the hole BETTER YET, ARRANGE FOR A DEMONSTRATION 


RIGHT IN YOUR OWN SHOP 


sures the righ oeMO OBLIGATION 
pin fit 
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—_ “<a 
SUNNEN 


The Sunnen Equipped Shop Can Give Its 
Customers Better and Faster Service 


ew 


Checks bend, twist and offset in just 
a few seconds. Checks rods with or 
without pistons. Removes the risk 
_ of ruining an otherwise good 
a job—is good insurance 
against comebacks. 


Portable Precision Crankshaft 
Grinder 


Best money-maker in 

your shop. The only 

portable grinder 

guaranteed to produce 

factory accuracy. 

Maintains positive 

alignment; accuracy 

does not depend on 

skill of operator. 

Grinds average journal 

in less than 15 

minutes. Range 4” to 7” diameter shafts. Write us 
for descriptive Bulletin X-KN-5001. 


And a quality line of 


Valve Tools 
that make hard jobs easy. 


Quick-Check Rod Aligner | 





Sunnen Cylinder Hone 


Famous the world over for fast, 
accurate, profitable cylinder 
reconditioning in cars, trucks, 
tractors. Rehones bore square 
with crankshaft. Ideal for 
complete motor 

rebuilding; also 

for partial honing 

to clean up bore 

for ring job. Sold 

on money-back 

guarantee. 





Bearing Sizer 


A complete bearing service right in your shop. 
Bores inserts in the rod, and babbitted rods; bores 
main and rod inserts separately. Produces 
extremely accurate work and fine surface finish, An 
accessory for your 
Sunnen Honing 
Machine, it gives 
you a profitable 
extra service at 
low investment. 


THE BEST TEST IS A 
DEMONSTRATION IN 
YOUR OWN SHOP. Ask your Sunnen 


Jobber to arrange it, or write us direct. 
Ly» the job faster and easier” 


equipped shop 
can do the 
best job 
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GREAT NEWS FOR NIGHT DRIVERS! _ 


AUTRONIC-EYE 





You've done it many times before... but you'll never have to do it 
again! There's no more need for frantic footwork or headlight “fight” 
at night, thanks to Guide’s new automatic headlight dimmer—the 
AUTRONIC-EYE. The AUTRONIC-EYE lowers your headlights 
for oncoming cars. Then it brings them back to “long range” when 
all cars are past—switches your lights from “bright” to “dim” to 
“bright” again—automatically! The AUTRONIC-EYE relieves you 
of countless foot operations—makes night driving a real pleasure! 
You're cordially invited to write us today for complete information. 











FOR SAFER 
DRIVING 


Mounted on the driver's side of the instrument panel, the 
RENEE & De sevetinnery new eecents Covie GUIDE LAMP DIVISION OF GENERAL MOTORS, ANDERSON, INDIANA 
that dims and brightens your headlights automatically 


30 Want more facts? Use Reader Service Card page 146 SOUTHERN AUTOMOTIVE JOURNAL for May, 1953 








it takes all kinds of customers... 














but they all want the best. When it’s 
bearings. just tell ‘om it’s TIMKEN’! 


Customers never forget a bad job—or a good one. One way to let °em know 
they're getting the best is to show them the trade-mark “Timken” when- 
ever you install a new tapered roller bearing. It ll help bring customers 
back when they need service again. The Timken Roller Bearing Company, 


Canton 6, Ohio. Cable address: ““Timrosco”’. 


TIMKE TAPERED ROLLER 
AVE INI BEARINGS 


} vJ 
NOT JUST A BALL (>) NOT JUST A ROLLER C—) THE TIMKEN TAPERED ROLLER C— BEARING TAKES RADIAL ® AND THRUST @)= LOADS OR ANY COMBINATION be 
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/ WEAVER WHEEL 
ALIGNMENT OUTFITS 


in choice of 3 “packages” starting at less than $9750 


he a 


AY wheel alignment system ig 

went “ complete method for chectng ” 

fastest 2°” ng wheel alignment. It is endorsed by 
crab manufacturers and service Shops 





and 








NEW! WJ-120 Deluxe ‘Floor Level’’ ALIGN- 
MENT OUTFIT is ideal for the busy shop where 
floor space is limited. It consists of: 1 ‘Floor 
Type’ Alignment Rack, 2 “3-Way” Alignment 
Gauges, 1 Tru-Way Toe Gauge, | Pair Turning 
Radius Gauges, 1! Portable Wheel Alignment 
Tester, 1 Knee-Action Caliper, 1 Knee-Action Cam- 
ber Correction Outfit, 2 Front End Service Jocks, 
1 Safety Lift Stand, 1 Special Tool Board. 





Act now to cash in on the rapidly growing need for wheel alignment 
service by equipping with a Weaver Wheel Alignment Outfit. Then 
any mechanic in your shop can check and correct camber, king pin 
inclination, caster, turning radius, and toe...faster, easier, and more 
accurately than ever before. 

It takes no big investment, either, to establish your own wheel align- 
ment department, for these Weaver Outfits are priced surprisingly 
low. You pay for no useless “ballyhoo” or “fancy glitter’. They are 
designed for use back-in-the-shop where mechanics can work without 
distraction. 

To “merchandise” your facilities, a Weaver Wheel Alignment Tester 
can be placed “up front” to catch the eye of your customers and pro- 
mote wheel alignment service. 
NEW!...WJ-115 DeLuxe “Rack Type” ALIGNMENT OUTFIT (lllus- 
trated above) is for both checking and correcting wheel alignment. NEW!...WJ-125 “‘On-the-floor’’ ALIGNMENT 
All measurements, including toe, are made from the spindle, thus CHECKING OUTFIT is the minimum package for 
avoiding errors due to crooked wheels and rims. Car is perfectly level- the complete checking of wheel alignment. Cor- 
ed on the rack and held at a convenient working height. WJ-115 Out- rection tools may be added piece-by-piece as 
fit includes: 1 DeLuxe Alignment Rack, 2 “3-Way” Alignment Gauges, needs demand. Outfit consists of: 2 ‘'3-Way’’ 
1 Tru-Way Toe Gauge, 1 Pair Turning Radius Gauges, 1 Portable Alignment Gauges, 1 Tru-Way Toe Gauge, | Pair 
Wheel Alignment Tester, 1 Knee-Action Caliper, 1 Knee-Action Cam- Turning Radius Gauges, 1 Portable Wheel Align- 
ber Correction Outfit, 2 Front End Service Jacks, 1 Service Jack mand Taster. 
Stand, 1 Safety Lift Stand, 1 Drive on Mirror, 1 Tool Display Board. 


For details consult your Weaver jobber or write us for Bulletin $AJ-486 


SERVICE SHOP EQUIPMENT 


WEAVER MANUFACTURING CO., SPRINGFIELD, ILL., U.S. A. 
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+53 WILLYS 


As Aovertised 
Coast to Cagst 
on Televis/07 , 


With Trico’s new Windshield Washer Installation Kits, you can 


fit any one of 48 different car models from a small assortment of kits. 





17 million television screens advertise the ‘Two Little Squirts”; 
millions of users tell friends about them. Now with these new ‘quick 
on-the-car” kits, you can cash in on this demand. Your jobber will 


tailor-make a stock to fit your requirements. 





AUTO-LITE 
DISTRIBUTORS. |. like ai 


Auto-Lite service parts, are related to the 
complete electrical system by Auto-Lite engi- 
neering, design and manufacturing skill to 
give your customers the best performance 
money can buy. 


AUTO-LITE BACKS DEALERS with ‘Suspense!’ on 
coast-to-coast TV and Radio networks . . . national 
ads in leading publications . . . a huge ready-made 
market of many million Auto-Lite equipped ve- 
hicles . . . plus field help, world-famous training 
schools, informative catalogs and specifications, 


mat service and promotional material. 


4 


AUTO-LITE CAP has many added 
features that mean outstanding perform- 
ance for your customers. The cap is made 
of a special phenolic material carefully 
selected for its arc-resistant qualities. It 
also resists severe temperature changes 
encountered under the hood during normal 
engine operation. Ribs inside the cap re- 
duce tendency for flash-over—minimizing 
the old hard-starting bugaboo in frosty 
or damp weather. 











‘win new customers 
...and keep old ones happy / 


MATCH YOUR HONEST WORKMANSHIP WITH 
THE QUALITY OF ORIGINAL SERVICE PARTS 


HROUGH constant improvement and de- 
j porennte . .. through use of the best, 
and often more costly, design, manufacture 
and materials . . . Auto-Lite automotive 
electrical systems, and the parts in the 


and install Auto-Lite Original Service Parts. 
And display the Auto-Lite Original Service 
Parts sign. 

THE ELECTRIC AUTO-LITE COMPANY 


Parts & Service Division 


Toledo 1 


Ohio 


system, have set new standards of quality. 
This quality is important to you! It pro- 

tects your honest workmanship . . . assures 0 R G » A L 

you greater customer satisfaction . . . builds This sign net 

future business from repeat sales. Whether identifies erie: 

it’s coils, condensers, voltage regulators, you asa 

generator brushes . . . or complete electrical 

systems . when you check detail by soures of 

detail, you know Auto-Lite quality cannot Auto-Lite 

be beat! Original 
More than half of America’s car makers Service 

specify Auto-Lite. When servicing Auto- Parts 

Lite equipped cars, be sure to recommend 


— 


AUTO-LITE CONDENSER demon- 
strates Auto-Lite’s determination to spare 
no effort for top quality. Condenser wind- 
ings are held in a vacuum before and 
during submerging in hot wax, to force 
wax into every crack and crevice. This 
provides a moisture-free unit. Special 
high voltage condenser is designed to 
provide protection against extreme volt- 
age surges from unusual service condi- 
tions, such as loose spark plug wires. 





AUTO-LITE CONTACT SET is o typi- 
cal example of how Auto-Lite Ignition 
Engineering helps provide best perform- 
ance. Contacts are pure tungsten to better 
withstand arc temperatures as high as 
3500° F. Both metal-grain and hardness 
cre carefully controlled to withstand 
pounding. In torture tests, original Auto- 
Lite breaker arms have an average fa- 
tigue-factor as high as 24-1 compared to 
some replacement parts tested. 





AUTO-LITE ROTOR illustrates ad- 
vantages of Auto-Lite precision engineer- 
ing in providing exact clearance necessary 
between the rotor segments and cop 
inserts, to prevent breakage. Auto-Lite 
adds a spring or in some cases three verti- 
cal supporting ribs within the rotor to grip 
the sleeve and insure a tight fit. The ribs 
also allow for the expansion of the rotor 
body to maintain uniform concentricity. 





DUTCH BRAND 
ff 


4 


DUTCH BRAND MASKING TAPE 
if easy te vse ..s 

DUTCH RAND Masking Tape is thin, 

flexible, strong and has the correct 

adhesive... all qualities that make it 

an easy tape to use when masking. 


DUTCH BRAND CEMENTS 
are made for trim shop use 
Gray and Clear Trim Cement for use 
-< with fabrics. Weatherstrip Cement for 

oa cementing rubber to rubber or rubber 
DUTCH BRAND to metal, and Drip-Seal for use around 
Rub ‘R-Steip « windows and windshields, Your job- 


ber can supply you. 


Available in standard sizes and 2 
shapes for replacement of ti 
original equipment. a’ ee vas 


611 ; Rub R- Strip 


DUTCH BRAND Rub’R-Strip is available in long continuous strip which 
can be cut in desired lengths for making weatherstrip repairs. It comes DUTCH BRAND TUFF-PAK 
: ' window channel packing 
in standard shapes and sizes for convenient use. It seals out drafts, Tuff-Pak is made of special grade, 
: : P ° clean, uniform-size ground cork com- 
water, dust and dirt and stops rattles and noise. Packaged in dispens- bined with long ile eubber compound 
ing box with rule at base for measuring desired lengths. ... applied to rough cotton sheeting. 


It features long life, flexibility, extra 
strength and weather-proof qualities. 


DUTCH BRAND ORDER FROM YOUR JOBBER Four thicknesses are available. 1/32”, 


RuLR 3/64”, 1/16”, 3/32”. 
S f , 


Here is an all-purpose weather- 
strip available in widths ranging 
from 3/8” to 1” and thicknesses 
from 5/32” x 7/16"... 10 ft. 


Menutfecturers of Rubber Products 
and 50 ft. rolls. It prevents 
rattles and seals A drafts oivision or Johns-Manville 


and dust. Easily applied. 7800 WOODLAWN AVE. © CHICAGO 19, ILLINOIS 
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This SMOOTH combination 7 
licks the TOUGHEST sanding jobs 


The ideal disc for ANY and ALL sanding 
operations. They’re flexible, tough, long 


- v 3 S$ | N B 0 | 1) ” lasting, non loading. Cut faster with less 


effort. Remain cool while giving maximum cutting action. They 
reduce the drudgery of sanding jobs—save time. They have 


. . 
A b rq $s iV e D i $s  § $s amazing flexibility for concave, convex and reverse curve 


sanding. 


Ball-bearing construction. Heat treated alloy steel gears. 
Permanent lubrication. Cyclone fan for increased ven- 
tilation. Patented tool spindle lock for changing discs. 3 
Models: No. 1250—9" High Speed Heavy Duty (action 
picture); No. 1267—7" High Speed Heavy Duty (illus- 
trated); No. 1265—7” Special. 


Sold only through Authorized SIOUX Distributors 


N 
STANDARD THE Ps | DES: WORLD OVER 
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Linco/n's 


Aw Quen Letter — 


TO AUTOMOTIVE SERVICE DEALERS: 


Lubrication Service is big business, and it's getting bigger every month. Total lubrication jobs 
increased from 165 million per year to more than 250 million per year in four years’ time— 


nearly a 50% increase. 


Alert Dealers know that Lubrication Service is the proven “FRONT DOOR" to Extra Profits— 
the more cars on the lift per day, the greater opportunity to boost sales of Tires, Batteries, 
Accessories and other needed services, merely by making a series of quick routine checks while 


the car is on the lift. 


Installing Modern Lubrication Equipment, styled and engineered for the specific 
operation of each Service establishment, pays huge sales dividends, as proven by thousands of 


Service Dealers, and here's why: 


% It attracts and increases customer traffic—inspires confidence in your service. 
% It enables the operator to do up to 5 lube jobs per hour instead of one. 


% It makes possible While-You-Wait Lube Service—gets customers out of their 
cars. (People who get out of their cars make 50% more purchases than those 


who remain in cars.)* 


% Provides the unequaled profit opportunity to merchandise accessories and 
other Services from the lube rack. 


Successful Service Dealers have learned that they cannot afford to be burdened with 
over-age, inadequate equipment. You can start your Lubrication Department on-the-way 
to being “The Front Door to Extra Profits” by calling your friendly Lincoln Wholesaler, 
and asking him to recommend the Lincoln Lubricating Equipment styled and engineered 
for the specific requirements of your Service Establishment. 


*Coca-Cola, Major Oil Co. Survey 


ASK THE DEALERS WHO USE IT 


“With the help of our Lincoln Lubricating 
Equipment, our Service business increased 
65%, last year!” 
y John P. Lamerdin 
Direct Factory Pontiac Dealer 
Compton, California 


“Since installing Lincoln Overhead Reels, 
our lubrication business has increased 400%.” 
William Graham 


Hodges Auto Sales 
Ferndale, Michigan 
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Lincoln Engineering Company 


“Our Lincoln Masterluber increased efficiency by 
50% and doubled our lubrication volume.” 
Lowell |. Powell 


Powell and Nitz Shell Station 
Akron, Ohic 


“Lincoln Lubricating Equipment helped increase 
our lubrication business 50% with the 


same manpower.” 
Melvin Johnson 


Shell Service 


Pasadena, California 
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CHASSISLUBER* AND GEARLUBER* 


Each unit incorporates in its cabinet an Air-Motor 
operated Lubrigun; and an Air-Operated, automatic 
retracting Reel and Hose Assembly. Semi-circular Sleeve 
and Lubrigun is easily raised, as a single unit, to fully 
elevated position where it locks automatically permitting 
fast, easy change of 100-Ib. drum. Arranged back-to- 
bock, alongside lift, units present the appearance of o 
single battery of equipment. Provides the ultimate in 
speed, efficiency and merchandising effectiveness. 
No installation expense! 7 ns li alll 
of waste oil. Drain Bow! holds up 
to 3% gals. Telescopes to 72” from 
floor. Adapter casting, furnished 
with unit, threads into bung-opening 
of empty drum or pipe leading to 
sump tank. Stud in casting opens 
Valve in Drain Bow! for emptying. 
Adjustable Hinged Cover on Bowl 
catches oil from hard-to-reach 
drain plugs. Easily moved wherever 
desired by tilting and rolling unit 
on circular Base. 








La 


DISPOSOIL*—WASTE Oil DRAIN 
a let, ly Bien i Ali 





*Registered Tradename. 


972" CHASSIS LUBRI 


Here is the new Model 972—the value leader in 
portable, Hi-Pressure Chassis Lubriguns. Incorporates the 
same famous 50 to | pressure ratio, Air-Motor operated 
Pump used in Lincoln's most expensive models. Sleeve 
accommodates 25 or 50 Ib. refinery container. Drum can 
be changed in less than a minute. Unit includes 6-Ft 
Hose Assembly, and is mounted on free-rolling, four 
caster Base. 








MATCHED PORTABLE CABINET MODELS 


This new economy-priced line of matched lubrication 
units includes an Air-Motor operated Chassis Lubrigun, 
monually operated Gear Dispenser, Automatic 
Transmission Fluid Dispenser (not illustrated), and 
Drainmobile. Sleeve and pump can be raised, as a 
single unit, for fast, easy change of 100 Ib. drums. 
Units roll smoothly and safely on free-swiveling, four 
caster Bases. Here is superb decorative equipment 
at lowest price, yet consistent with Lincoln's high 


™ 


rey 


standard of quality 


PORTABLE TWO PUMP AUTOLUBER* 


A complete multi-purpose, portable lubrication unit. 
Cabinet houses two Air-Motor operated Lubriguns, 
100 Ib. drum size, one for Chassis lubricant and one 
for Gear lubricant. Hose Assemblies for each Service 
are housed in separate compartments in center of 
cabinet—may be easily withdrawn or returned from 
either side of the cabinet. Unit has the same fast, 
one-man drum changing feature incorporated in the 
Chassis and Gearlubers. Air inlet on each end of 
Cabinet permits connection of air supply line to 
either Lubrigun. No installation expense! 
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Mixes perfectly with all original 
equipment and other standard 
brand fluids! 


Will not freeze at temperatures 
as low as 70°F. below zero! 


Flare will not corrode brake parts 
or swell rubber cups—it’s harm- 
less to use! 


flare HYDRAULIC 
close laboratory supervision! BRAKE FLUID 


Flare performance is backed by @ Flare is available in pint, quart, gallon, 5-gal- 
twenty years manufacturing ex- lon (with special handy pouring spout), and 
perience! 54-gallon containers. 


Uniform quality is assured by 


THE BELL co., Inc. 


407 North Wolcott Avenue Chicago 22, Illinois 
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Hang this sign over your door— 
it draws in Fords like a magnet! 


Here’s why: Ford owners know this sign. 
They know that wherever they see it they can 
get the parts that are made right to fit right 
to last longer in their Fords. And they know 
they can expect the best service from the inde- 
pendent garage-owner who stocks the right 
parts for their Fords. 


Moreover, there’s a strong and dramatic series 
of advertisements in national magazines . . . to 
convince even more Ford owners that it pays 
them to look for the Genuine Ford Parts oval 
. .. which you can easily get. 


Here’s how fo get it: Just mail the coupon 
today and we’ll tell you how you can get this 
business-building sign for your garage. It’ll 
cost you nothing. 
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ere soma apts se eee 
MAIL THIS COUPON NOW! 
PARTS AND SERVICE SALES DEPARTMENT 
Ford Division, Ford Motor Company, Box 658, Dearborn, Mich. 


Please send me complete information telling me how independent 
garages can get a Genuine Ford Parts sign. I'd like to cash in 
on this, too! 

FIRM NAME 

INDIVIDUAL’S NAME 


ADDRESS 


ciry 
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~ RUGGED, RUST-PROOF, PRESSURIZED ALUMINUM 


The up-and-coming favorite clearance-and-marker, especially good for 
aluminum trailers. Pressurized aluminum casting gives strength and light- 
ness, guarantees against rust stains. Has 50% greater light source than 
competitive models. Weighs only .78 lb. Model 112. 


the lens like an armored turret yet in- 
creased lens area for more light. And, of 
course, Griffin has kept the price in line 


with conventional cast-iron markers. 


e@This recent development in clearance- 
marker lamps is another example of 
Griffin engineers’ all-out policy to perfect 


fleet lighting safety. 


Actually Griffin has reduced the 
weight of the armored clearance lamp 


without sacrificing strength ... protected 


Another engineering advancement 


... another new fleet product... another 
reason why Griffin is the leader in lamps. 


THE GRIFFIN LAMP COMPANY ~+ HAMILTON, OHIO 


NEW! GRIFFIN JOBBER FLOOR DISPLAY 
—This big, turnabout display stand exhibits 
the entire Griffin line of safety lighting equip- 
ment—increases sales 20 to 50%... Get yours 
right away. 


AUTOMOTIVE SAFETY LIGHTING 
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"| bumped 
my head 


on Daddy's 


dashboard” 


When brakes grab... 
anything can happen! 


Install Thermoid CB Brake Linings 


Thermoid Custom Built Sets provide dependable, 

uniform friction, wet or dry. They contain E-929 

Dry Mix lining, originally developed for heavy duty 
amphibious military vehicles. These linings provide 
smooth, safe braking action under any weather conditions. 


Always install Thermoid — the safest thing on wheels! 


the standard of precision 
PR processing in brake lining, 


7 
P brake blocks, hydraulic fluid, 
The only pete Soingp cylinder assembilies, hydraulic 
“alia brake parts. 


Thermoid Company e« Trenton, New Jersey 
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“This PACKARD cable 


is hatiohally Khowh— 
practically selle itself) 
























































































































































ld up your business 
with the BIG 3" 


in the cable field / 


PACKARD BATTERY CABLE—Packard battery cables 

P are used as original equipment on more cars, 

The record shows that Packard cable is pre- trucks, buses and tractors than cables of any other 
“ ° make. Packard battery cables are full size, full 

ferred by automotive engineers for cars, trucks, weight... are available with LEADALLOY termi- 
. nals or leaded brass terminals. Both types are 

buses and tractors. Preferred, too, by vehicle packaged in individual cartons—both deliver top 


owners and repair shops for replacement use. berformance—both have acceptance, everywhere. 


And preferred by jobbers and dealers because 


it has a quick turnover. 


FOREMOST BUILDER OF AUTOMOTIVE WIRING 
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‘Youte telling me /— 
Ive used nothing else 
for years!” 


> 
«Lei Aeaaret 
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PACKARD IGNITION CABLE—Long considered the 
standard of the automotive industry, Packard 
high-tension cable is original equipment on 
more cars, trucks, buses and tractors than any 
other cable. Packard FOUR-FORTY and Packard 
LAC-KARD ignition cables are designed to deliver 
balanced performance in every application. For 


dependability on the job, choose Packard! 
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PACKARD LOW-TENSION CABLE—As with Pack- 
ard’s two other products, Packard low-tension 
cable is used as original equipment on more cars, 
trucks, buses and tractors than cable of any other 
make. Packard’s 249 COMPOUND insulation, by 
every laboratory test and by the test of long, hard 
usage in the field, has exceptional resistance to 
heat, oil, chemicals and abrasion. 


Packard Electric Division 
General Motors Corporation 
Warren, Ohio 


A GENERAL MOTORS PRODUCT |... 





A UNITED MOTORS LINE 
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“PRECISION 


~ So En“7 Fe . 
SS," /— ay —_ 
—~S Shes) 
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THE BACK PRESSURE PROBLEM > 


Because an increase in volumetric efficiency brings out a comparable increase in 
the volume and the velocity of the exhaust gas, proper back pressure is of vital im- 
portance to the performance of these new engines. 


WALKER PRECISION TUNING WALKER PRECISION TUNING 


permits increases in volumetric efficiency : controls the more intense noise levels of 
(horsepower). without increasing the these new higher efficiency engines with- 


noise level out destroying power 


mene te te 
am. FR ts eer 


Special "Double Shell Tuning" was required in new . Additional Rough- Increased Tube Size 
"Precision Tuned’ model to reduce sound level of . ness Control over previous model 
higher horsepower engine without loss of perform- Chamber required | lowers back pressuré 


ance from iricreased back pressure 





Note Welded Exhaust Pipe Longer Tri-Flow Unit controls sound level 


All Silencers have Asbestos and Cover to control Shell Noise 


THAN EVER 


now MORE 


_—_— 


: 
MAKE THE DIFFERENCE: 
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TUNING” BRINGS OUT 


FACTOR 


Walker “Precision Tuned” Silencers are a Basic cle my J \enge) ' 
Part of the Modern Engine’s “Breathing System” means the ability of the car to get 
a Vital Influence in the Improved “GO-FACTOR” into quick motion 





In this new generation of engines, the most direct and 
practical route to the improved Go-FActTor lies through 
increased volumetric efficiency . . . or the improved ability 
of the engine to breathe . . . to effectively utilize a greater 
charge or volume of air-fuel mixture and transform it 
into increased horsepower. 

As a basic part of the engine’s breathing system, proper 
exhaust system design exerts a vital influence on car per- 
formance . . . on its final horsepower rating . . . on its Go- 
Factor. No longer can yesterday’s mufflers meet even 
the minimum requirements of these new standards. 

And once again Walker sets the pace with “Precision 
Tuning”. . . a new generation of Walker Silencers to meet 
the new and more complex problems of a new generation 
of engines. 

Walker “Precision Tuned” Silencers are designed as an 
integral part of engine design . . . to quiet the heavier 
power notes of these new, more powerful engines with- 
out power loss . . . to specifically solve the new and diffi- 
cult problems of shell noise . . “transmission boom”. . . 
“tail pipe bark”. . . and still preserve the full measure of 
“traffic flash” and reserve power designed into every 
modern automobile. 

Yes—Walker “Precision Tuned”’ Silencers bring out the 
“Go-FAcToRr”! 


WALKER MANUFACTURING COMPANY OF WIS. + RACINE, WISCONSIN 


Exhaust Silencers . . . Oil Filters . . . Jacks 


owe? 


for the new generation of engines and 
automobiles—now and to come 


“PRECISION TUNED” 


“INDIVIDUALLY TUNED” 


for the millions of fine cars, trucks and 
buses still in active service 
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WALKER OIL FILTERS MEET 
THE EXTRA REQUIREMENTS 
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OPERATION w fC" 


(MOST SEVERE ) 


The American Petroleum Institute classifies 
everyday start-stop, low-speed traffic idling driv- 
ing as Service MS, the most severe of all operating 
conditions. This is the driving pattern of 9 out of 
10 of your customers. 

Under “Operation MS,” 
really warms up— maximum combustion blow-by 
creates soots, carbon, lead compounds and the 
most objectionable of all contaminants, water in 
the oil. 

Water in the oil is the chief cause of sludge, 
most important source of engine operating dif- 
ficulties. Water in the oil is the source of corrosive 
crankcase acids, a major cause of engine wear. 

Walker Oil Filters are recommended for “‘Oper- 
ation MS” (Most Severe) because they remove 


the engine seldom 


a 


solid contaminants from the oil . . . and water, too. 
Walker patented Laminar construction takes out 
dust, dirt and abrasives through famous 3-way 
filtration. And the exclusive Laminar filtering 
material selectively removes water from the oil 

. keeps the moisture content below the critical 
“sludge danger zone”’ . Minimizes acid wear 
by absorbing the acids contained in the water 
removed from the oil. 

Walker Oil Filters are designed to protect oil 
and engine under the most severe of all operating 
conditions. 

No other oil filter more completely meets the 
extra requirements of ‘“‘Operation MS.”’ No other 
oil filter more completely meets the needs of 9 out 
of every 10 of your customers. 


aso | 


wos givent 


result 


the fo 


WALKER 


OIL FILTERS 


aS 
WITH PATENTED AntHar CONSTRUCTION 
——4 


WALKER J 


, LKER * VA 
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YOUR REPAIR 


QUY=— prorits NOW! 
National Parts & Assemblies! 


Quickly ... Easily and at Lower Cost to Your Customers! 


RE-USE DRIVE-LINE ASSEMBLIES! N 


QUICK .. EASY INSTALLATION 


You can now re-use original Drive-Line Assemblies in your repairs with National NX 
Parts and Assemblies. This unique feature of the National Line saves your cus- 


yet quickly and easily restores their car or — MADE & INSPECTED 


tomer high major repair costs . . . 


truck to its original fine opefcting condition. Satisfy more cost-conscious car 


owners. Make quality repairs fast... 


Line today! 


FOR: Chevrolet Cars and Pickups, GMC Pickups and 
Buick, Oldsmobile and Pontiac Passenger Cars 


COLEMAN 
COMPENSATOR 
10-77 

Ww 


Saves buying a new 
3rd Arm Assembly. 
Corrects slack in steer- 
ing line. Re-uses orig- 
inal steering arm. Saves 
wear on King Pins, Tie 
Rod ends and other 
steering line parts. 


TRANSMISSION 
CASE BALL 
SEAT 

WwW 


Saves buying new 
Transmission Case. 
Keeps Ball Housing in 
line and prevents 
buckling. Helps pre- 
vent oil leakage from 
Transmission. Prevents 
extra wear on Rear 


at a good profit. Investigate the National 


DRIVE SHAFT 
BUSHING & 
SEAL ASSEMBLY 
Ww 


Saves buying a new 
Drive Shaft. Provides 
new bearing surfaces 
and heavier seal. Uses 
old shaft. Fits over U- 
Joint. Install without 
tearing down differ- 
ential. 


EVERY PART GUARANTEED .. 


GIVES CUSTOMER LONG-LIFE 


REPAIRS AT LOWER COST! 


UNIVERSAL 
JOINT BALL 
HOUSING KIT 

WwW 


Saves buying a new 
Drive Shaft Housing. 
Keeps correct shaft 
alignment. Prevents oil 
leakage around Ball 
Housing. Longer life 
due to oversize con- 
struction. Strengthens 
Housing 15%. 


BUILDS CUSTOMER GOOD-WILL! 


SPECIAL PINION 
BEARING 
ASSEMBLY 
WwW 


Saves buying new Ring 
Geor and Pinion As- 
sembly. Special steel 
race provides new 
bearing surface. Re- 
stores original toler- 
ances without replacing 
Drive Pinion and Ring 
Gear. 


Transmission Bearing. 


(Cut Away Showing 
Bronze Bushings) 


Part No. ° 
C-48-A 
(Patented) 








| Visit Our Booth, No. 309 
SOUTHEAST AUTOMOTIVE SHOW, 
Dinner Key Exposition Bldg. 
MIAMI, MAY 22 - 23 - 24 


Repair men all over America are selling our nationally-advertised Automotive 
Products amazingly FAST . . and with complete confidence because National 
Products have been tested and proven by millions of motorists. Profit-wise, the 
National Line has given many a repair service a tremendous boost. Let National 
help you now as it hos helped so many make BIGGER repair profits! 


Don't Delay! Write or Wire for Information Today! 


NATIONAL MACHINE WORKS, INC. 


P.O. BOX 4305 MANUFACTURER AUTOMOTIVE PRODUCTS OKLAHOMA CITY 9, OKLA 
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FELT PRODUCTS MFG. CO, 1548 Carroll Ave., WA Chicago 7, Ill. 
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BEARINGS ARE’ NO LONGER THE LiM- 
ITING FACTOR IN ENGINE PRESSURES 


There are many ways that engine power 
could be increased—higher compression, 
enlarged valve openings, changing the 
design of the cams, souped-up electrical 
systems, improved carburetion—but all 
of this in the past has been limited 
by how much pressure the main and 
connecting rod bearings could stand. 
Now, however, engineering tests have 
proved this to be no longer the case. 
The newly developed Moraine 400 alumi- 
num bearing shows remarkable resist- 
ance to loads and pressures—and with 
this new alloy, bearings are no longer a 
limiting factor in engine design. 


NEW COIL AND RESISTOR 
FOR 12-V SYSTEMS 


The new Delco-Remy ignition coil and 
resistor is used in the 12-volt systems of 
1953 Cadillac, Oldsmobile, and Buick 
cars. Every performance requirement of 
the new engines at all speeds has been 
taken into consideration in arriving at 
the coil design. 

More turns of wire in both the 
primary and secondary windings give 
the new coil more inductance and the 
ability to store and deliver more energy. 
Because of these factors the new coil 
produces ample secondary voltage to 
fire the engine at any speed, even after 
plugs are worn by thousands of miles 
of service. The special resistor which 
must be used with the new coil not only 
balances the resistance of the entire 
primary circuit but also helps to dissi- 
pate heat which would otherwise be 
generated within the coil itself. Because 
of this help in dissipating heat the new 
coil can deliver extra performance with- 
out an increase in size. 

Because the new coil has been so 
carefully matched to the requirements 
of the new high-compression engines, it 
will not perform efficiently in a 6-volt 
system as a substitute for regular 6-volt 
coils. For the same reasons, a regular 
6-volt coi! will not perform satisfactorily 
as a substitute for the 12-volt unit. The 
different current demand of a 6-volt coil 
will also greatly shorten distributor con- 
tact point life if a 6-volt unit is sub- 
stituted for the new coil in a 12-volt 
system. 
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VACATION SEASON SPARKS SALES 
OF MORAINE GASOLINE FILTERS 


With trunks packed and the kids in 
the back, millions of carefree Amer- 
icans are planning to leave the heat and 
the noise of the city to enjoy a few well- 
earned weeks of relaxation. Many of 
these pleasure-bound motorists are 
likely to have carburetor trouble due 
to dirt in the gas lines. The simple solu- 
tion is a Moraine gasoline filter—easily 
installed and well worth its weight in 
trouble-free motoring. Both the glass 
and metal filters will fit practically all 
models. There’s an attractive counter 
display with a stock of both types—just 
right for vacation time selling. 
eee 


kor superior engine performance in the summer 
months the wise serviceman recommends 
replacing high reading thermostats with low 
reading thermostats. 
a e o 
EXTREME TEMPERATURES 
EMPLOYED TO CONDITION BEARINGS 


It’s queer what they have to do to 
some Hyatt and New Departure bear- 
ings these days. For some applications 
bearing races must be first conditioned 
in a deep freeze to minimize distortion 
when passing through the final grind 
cycle. Other applications require the 
bearing steel to be literally “‘baked” 
under high temperatures to stabilize the 
molecular structure for certain critical 
installations, 


BETTER BRAKE RENEWALS 
FOR CHEVROLETS 


iy Ip ath 
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Brand-new brake shoe sets are now 
available for all Chevrolet passenger cars 
and 4 ton trucks. Three sets in stock 
will service all models. Using these new 
sets makes certain your customer’s car 
will have perfect brakes—relined shoes 
often are warped and give trouble. These 
new sets are lined with Inlite brake 
lining—the same as used originally. It 
costs no more to do it right with these 
new sets. 








A LITTLE LIGHT 
ON THE SUBJECT 


Automotive lighting has gone through 
many stages from the kerosene lamp to 
the present day sealed beam units. Each 
step has been hailed as a remarkable 
improvement and it can be accepted as 
fact that research and design will con- 
tinue in the constant effort to make 
automotive lighting more versatile and 
more efficient in the future. 

But with all the vast changes in light- 
ing two fundamental principles remain 
the same. First, reflection or reproduc 
tion of the beam and second, refraction 
or turning of the beam. The glowing 
filamens, or source of light is of little 
use without the reflector which increases 
the candlepower as much as six thousand 
times! Then there’s the lens used to 
direct, concentrate or diffuse the light 
according to the purpose for which the 
light is designed. As an example, the 
lens on a farm tractor lamp diffuses the 
rays for a floodlight effect, while the 
lens on a fog lamp directs the beam 
downward and cuts off the top rays to 
lessen reflection from snow, rain or fog. 
As a matter of fact, lighting engineers at 
Guide Lamp Division could make the 
same light serve many diverse purposes 
merely by the design and relationship of 
the lens and reflectors. 


A GUIDE TO BETTER 
CARBURETION SERVICE 


“Automotive Carburetion Made Easy,” 
UM-900, is the title of a new booklet 
available through United Motors Serv 
ice. It includes a simplified discussion of 
basic carburetion, service hints and the 
importance of both bench and engine 
adjustments. The information it offers 
will help to understand carburetion 
better and to perform general carbure 
tion service with greater confidence. You 
can obtain a copy from your United 
Motors Distributor or from United 
Motors Service, Dept. M-31, General 
Motors Bldg , Detroit 2, Michigan. 
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TIMELY cS by UNITED MOTORS SERVICE [& 
MERCHANDISIN © ADVERTISING « PRODUCTS “NK 


| On Delco-Remy  12-volt 
when the cranking circuit is closed, the 





systems, 


HARRISON OFFERS IDEAL 


WHEN TO RECHARGE THE DELCO 
12-VOLT BATTERY 
Generally speaking the care and main- 
tenance of the new Delco 12-volt bat- 
tery (3E.E.70) is much the same as that 
of the standard 6-volt battery. However, 
due to the low gravity adjustment it’s 
recommended that Delco 3EE70_ bat- 
teries in cars or in stock be recharged 
whenever the specific gravity falls to 
1.215. New batteries at time of delivery 
should have a reading of not less 

than 1.250. 


NEW ROCHESTER CARBURETOR 
SERVICE PARTS ASSORTMENT 


This Rochester assortment, No. 7000200, 
contains all the fast moving parts 
needed to service the General Motors 
cars and trucks using the Rochester 
Carburetors— including the 1953 models. 
Parts are packed in a convenient and 
attractive display that can be used on 
the counter or hung on the wall. All of 
the 17 parts contained in the display 
are in everyday demand and available 
for quick use. 


ONE ROTTEN APPLE 
CAN SPOIL THE WHOLE BARREL 


It’s an old saying, but especially true in 
the case of hydraulic brake systems. Oi! 
is the culprit! The Delco Brake Fluid 
people informed us that even one drop 
of oil in the system causes a chemical 
reaction that results in the rubber parts 
deteriorating. So make sure that your 


brake fluid dispenser isn’t used for oil. | 
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THERMOSTAT DISPLAY 
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Attractiveness, functional value and 
compactness are the three ‘“‘musts’’ of 
an ideal display—and that’s just what 
Harrison has designed into its new ther- 
mostat dispenser No. 153—adaptable 
for either wall or counter use. This space- 
saving display holds 22 thermostats that 
cover 90% of all cars. A complete up- 
to-date application chart and catalog is 
furnished with each display. 


INGENIOUS ENGINEERS DESIGN 
NEW TORTURE TREATMENT 


Harrison engineers are constantly devis- 
ing new tortures to determine the ability 
of a radiator to withstand abuse, and 
to meet standards of operating efficiency 
over and above what would normally 
be considered adequate. 

For example, the radiator cycle test 
was established in order to provide com- 
parative data as to radiator quality, or 
downright ability to absorb extreme 
punishment. 

This involves “shocking” the radiator 
at 5-second intervals with a predeter- 
mined built-up water pressure. This 
round-the-clock abuse continues until 
the radiator fails or until it has survived 
enough cycles to convince even the most 
conservative of engineers that it can 
take anything within reason and still 
come back for more. 


NEW 12-VOLT CRANKING CIRCUIT 
CHANGES SERVICE PROCEDURE 


The cranking circuit of the new Delco- 
Remy 12-volt system for passenger cars 
has a unique feature which makes it 
necessary to change certain service pro- 
cedures. In order to obtain greatly im- 
proved starting performance at low 
temperature, a special circuit by-passes 
the ignition coil resistor and carries full 
battery voltage to the ignition coil dur- 
ing the cranking cycle. 





battery current flows directly to the 
ignition coil, and the engine can fire 
even when the regular ignition switch 
is “off.”” For this reason, (1) the second- 
ary lead must be pulled out at the 
distributor and grounded, or (2) the 
primary circuit must be disconnected at 
either the coil or distributor before 
underhood cranking tests are made. This 
will prevent the engine from firing while 
checking or setting ignition timing or 
other checks requiring intermittent use 
of the cranking motor. 
s* ses @ 

“Display's the thing’’—that attracts customers. 
And the all metal Delco Shock Absorber display 
does more than that! It will hold both the cast 
tron and direct acting ty pes, and an application 
catalog. Also included ts attractive point-of-sale 
material. 


BETTER RADIO RECEPTION 
MADE POSSIBLE 


Most ignition systems send out radio 
frequency oscillations that cause inter- 
ference with television and car radio 
reception. To keep ignition systems from 
competing with favorite programs, 
Packard Cable has developed a T.V.R.S. 
(Television-Radio Suppressor) cable 
which eliminates such interference. 
Packard recommends its use wherever 
ignition interference causes trouble with 
reception on car radios, television sets or 
two-way radio communication systems. 
Now if that guy next door with the 
electric drill will lay off for a while we 
can enjoy our favorite who-dun-it. 


TO EACH HIS OWN 
SHOCK ABSORBER 


Every make and model of car has its 
own individual characteristics, .e., 
weight, weight distribution, spring ten- 
sion, etc.—and a shock absorber that 
provides a comfortable ride for one may 
have the reverse effect on another. To 
assure proper ride control in all models, 
Delco Shocks are engineered for the 
specific vehicle for which they are listed 

and conform to its particular charac- 
teristics. So, comfortable riding qual- 
ities are as simple as selecting the 
correct Delco Shock. 
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YOU CAN CASH IN on this extensive con- 
sumer advertising campaign featuring 
these nationally accepted General Motors 
parts and accessories... all of them 
United Motors lines. You will reap new 
benefits, add new customers, make extra 
profits. Remember—almost half the cars 
that pass your doors are equipped with 
these famous parts and accessories. Con- 
tact your nearest United Motors dis- 
tributor and find out how easy it is to 
get started on United Motors lines, 
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Windstorm Losses Total More 
Than $40,000,000 Annually! 


LOSSES SUFFERED IN ALL PARTS OF THE 
COUNTRY AND ON ALL TYPES OF CONSTRUCTION 


The Eastern Atlantic and Gulf 
States have hurricanes; the Middle 
West, South and Southwest have 
tornadoes, the Far West and North 
have destructive gales and strong 
winds. Tornadoes, cyclones, hurri- 
canes, blizzards, gales or just high 
winds can cause a lot of damage, 
over $40,000,000 annually according 
to the U.S. Department of Com- 
merce. 

No section of the country seems 
immune and the best construction 
whether frame, concrete or steel, all 
suffer damage. 


YOU CAN'T STOP 


A TORNADO 


You can’t stop a tornado but you 
can protect yourself. The extended 
coverage endorsement on your fire 
policy extends your protection to 
damage by windstorm. 


ARE YOU PROTECTED? 


Your Friendly Federated man will 
be glad to discuss this with you so 
that you may know how adequate 
your windstorm protection is. 

He’ll be glad to explain too, how 
you can have as fine insurance pro- 
tection as there is available and still 
reduce costs with Federated Mutual’s 
money saving dividends. 


ARE YOU FULLY COVERED? | 





WHAT BLOWS? 


Would YOUR business be blown 
away entirely or would your loss be 
covered by insurance? Check the 
yellow pages of your telephone book 
for the name of your Friendly Fed- 
erated man—or write the home office 
~Owatonna, Minn. 
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ARE YOUR PRICES TOO HIGH? 


No doubt you are aware that there 
are those who feel your prices are 
unreasonably high. Among them you 
may find customers, prospects, legis- 
lators, bankers—to name but a few. 
It may not be entirely their fault. 
Some of them probably don’t realize 
how many important services you 
render. Nor the huge investment ot 
money, time and knowledge required. 
The job is one of acquainting the 
public with the true benefits of your 
services and how economical it really 
is. It’s every dealer’s job, and it’s 
one of the many jobs of your trade 
association. It’s just one of the rea- 
sons most good business men sup- 
port their association. They find it 
doesn’t cost. It pays! 





ere 


Questions about Insurance? 


Ask Arderaled 4 
QUESTION |(?\ BOX 


Q. Does windstorm coverage apply 
to buildings in course of construction 
or reconstruction. 


A. No, unless such buildings are en- 
tirely closed and under roof with all 
outside doors and windows perman- 
ently in place. 





When Henry Fonda was on loca- 
tion in Mexico a few yrs ago, he 
asked an Indian why he rode a burro 
and allowed his squaw to walk. 

“Because,” came the forthright 
reply, “‘she doesn’t have a burro.” 
—Practical English Scholastics. 





He who laughs last is the one who 
intended to tell the story himself a 
little later.—Circle News, hm, B F 
Goodrich Co. 


A twister that tore through this Wisconsin town after midnight in mid- 
July, made a shambles of this farm equipment dealer’s place of business. 
Walls of 12-inch concrete blocks were toppled. The arched wooden roof 
was lifted off and dropped ahead of the building. Machinery ready for sale 
was crushed or damaged beyond repair. Note how the concrete blocks 
pulled away from the sash without a window-pane being broken. Photo 
courtesy of Allis-Chalmers Manufacturing Company. 





Sederaled Matual 


G 





IMPLEMENT and HARDWARE INSURANCE COMPANY %& OWATONNA, MINNESOTA 
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CONTROL HANDLES 
gga 


Can= , 


Model 60962 
a : DU-ALL CONTROL HANDLE: - - has pressure-boosting 
HANDLE i ’ feature for hard-to-crack fittings . . . also gives added 
, power to low-ratio chassis pumps. One pull of trigger 
passes grease at line pressure for normal lubrication. For 
tough fittings, squeeze trigger several times to build up 
pressure—max. 12,000 Ibs. For all makes of air-oper- 
ated chassis pumps. 
ADAPTO CONTROL HANDLE - - - 4 specially designed 
low-cost replacement unit for all makes of air-operated 
high-pressure pumps. Light weight—yet strong enough 
y/ to pass grease at highest line pressure. Hand-grip trigger 
Model 60961 . . . @asy operation. Both models service all standard 
ARO ADAPTO makes of hydraulic fittings. 
CONTROL | SELF-SERVICE ADVANTAGES - - - with fewer working 


HANDLE parts and unique simple design valves can be easily 
cleaned or reconditioned by user. 
os 


we 
. 


LUBE EQUIPMENT 


Also...AIR TOOLS...HYDRAULIC EQUIPMENT 
AIRCRAFT PRODUCTS...GREASE FITTINGS 
i 
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OnlyGrey-Rock BALANCE | 


DISTINCTIVE 
WOVEN-MOLDED For riveting or bonding—every piece 
COMBINATIONS factory branded for your protection. 





Balanced Braksets for passenger cars 
Balanced Trucksets for light trucks 


Grey-Rock combines special woven 
linings with molded linings to meet 
the particularly ‘severe brake re- 
quirements of certain makes and 
models. These woven-molded com- 
binations provide brake action far 
better than can be achieved with 
molded linings alone. This is a 
distinctive Grey-Rock feature! 











Consistently advertised in 


POST ona 6%", 


See your Grey-Rock jobber for : 
FACTORY-BONDED SHOE EXCHANGE 
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_ offers such FAST, 
SMOOTH STOPS 


SAFER BRAKE ACTION 


Even in the same brake, different shoes do different work. It 
takes a balanced combination of different brake linings to 
equalize wear and to provide sure, safe stops for many 
thousands of miles. Balance is not just a matter of high and 
low friction linings; it is the result of using many different 
linings in combinations properly engineered for each make 
and model. This ba/ance principle, pioneered by Grey-Rock 
more than 20 years ago, reduces adjustments and come-backs 


. . . assures a better profit on each job. 





POWERFUL MERCHANDISING 

AIDS BUILD VOLUME 

In addition to consistent, colorful national advertising, 
Grey-Rock offers a complete line-up of sales helps and mer- 


chandising aids direct from the factory that you as a contract 


dealer can use to bring more and more brake business to 


your shop. 





THIS TAG MARKS A 
BETTER BRAKE JOB 


Packed with every Grey-Rock Balanced Brakset, this tag 


is ready for you to snap on a dash button of your customer’s 


car. It tells how your workmanship joins with Grey-Rock 
balance to deliver a better, safer brake job. It builds 
customer confidence, and that brings in business, too! 


GREY-ROCK DIVISION of Raybestos-Manhattan, Inc., MANHEIM, PA. 
RAYBESTOS-MANHATTAN, INC., Manufacturers of Broke Linings * Brake Blocks « Clutch Facings 
Fan Belts « Radiator Hose « industrial Rubber Products « Rubber Covered Equipment « Asbestos Textiles 
Tefion Products ¢ Packings « Sintered Metal Products * Abrasive and Diamond Wheels « Bowling Boils 
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$$-24 comes complete in sh ipping carton “ae 


stock of 24 WIX HEVI-DUTY Cartridges. 
Display Stand is yours ABSOLUTELY race 2 


extra cost. 
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WIX HEVI-DUTY Oil Filters and Cartridges are your business too . . . they 
save money for car owners—make money for you . . . by freeing your cus- 
tomers of the Wearmite menace. 

*Wearmites are “engine termites’”—Grit, Dirt, Acid and Tarry Sludge. 
They infect motor oil—do untold damage to engine parts. WIX Cartridges 
filter these pests out of motor oil and stop this damage because they contain 
HEVI-DUTY WIXITE—the modern depth type filtrant of Resilient Density. 

Dramatic WIX national advertising tells the dirty oil, Wearmites story . . . 
creates demand for WIX Engineered Filtration, new customers for you. Tell 
your customers the Wearmites story with the greatest Sales Aids in oil filter 
history. Remind them, show them, sell them . . . with the WIX Cabinet 
Merchandiser, SS-24 Display Rack, Filter Identification Charts, and the 
exclusive WIX Dirtector. Ask for the details—today! 


VISIT US AT THE 


SOUTHEAST AUTOMOTIVE SHOW 
MAY 22nd - 24th .. . BOOTHS 328 & 329 


' @ 
= 

ss 

~ 

~ 

.) 

‘ TRADE MARE aco 


OIL FILTERS CARTRIDGES 


WIX CORPORATION + GASTONIA, N. C. 
IN CANADA: WIX ACCESSORIES CORP., LTD., TORONTO, ONTARIO 
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New B&D Valve Refacer Obsoletes all 
— Others for SPEED, ACCURACY, PROFITS! 


More Fiexible Capacity 
built for years ahead! 
Takes up to 4” valve 
head, 9/32" to 11/16” 
valve stems, 0° to 90° 
valve angles; traverse 
grinds at any angle! 


New End Grinding At- 
tachment is extremely 
quick-accurate and effi- 
cient; gives you every- 
thing you need in one 
complete package! 


@ ® 


Smooth, Abundant Power 
developed by two B&D 
universal motors, inde- 
pendently driving collet 
and wheel spindles. 


Quick-Acting Collet Clamp 
holds valve perfectly in 
line for factory-accurate 
grinding 


a 





. 


Super-SpeedFeedScrews 
for fast, accurate work; 
automatic end play take- 
up for finer finish 
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Finest Hypoid Gearing 


drives workhead spindle 


giving smoothest grind- 
ing finish. 


New Coolant System 
features wet grinding at 
both valve and attach- 
ment wheels, simplified 
one-valve control, im- 
proved coolant reservoir 


Simplified Controls im- 
prove skill of operator; 
free from complicated 
adjustments and ‘‘gad- 
gets,”’ tubes or wires 


4-Point Bearing Suspen- 
sion for smooth, easy 
work table travel, greater 
accuracy 


NEW Black & Decker 
Deluxe Super-Service Valve Refacer 


(Cat. No. 550) $3 60° Complete 


HIS new Black & Decker Valve Refacer is built for the 
years aliead, whatever the changes in valve design! It ob- 
soletes all existing equipment. It helps you turn out valve 
jobs faster, gets them right the first time. There are no extras 
to buy ... you get everything you need in one complete pack- 
age. And it’s loaded with such advanced features as the New 
End Grinding Attachment, unmatched for: (1) grinding 
valve stems to obtain exact tappet clearance on Ford type 
valves; (2) squaring all other valve stems; (3) grinding and 
truing tappets; (4) grinding and restoring the correct radius to 
all automotive rocker arms! 
See your nearby Black & Decker Distribu- 
tor for a demonstration. Write for detailed 
information to: THE BLAcK & DECKER Mrc. 
Co., 629 Pennsylvania Ave., Towson 4, Md. 
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Smart dealers are 4: their 


ou Pont ANTIFREEL 


My Anti-freeze order is already 
in...my source of supply is 
assured and | can count 
on good ‘first-fill” business 





OW 








If you’re not ready with the most popular brands of anti- 
freeze when your customers want ’em, you are sure to lose 
Harry O'Brien business to your nearest competitor. Knowing this, thou- 
Pittsburgh sands of smart dealers have already placed their orders for 
Pennsylvania Du Pont ‘‘Zerone”’ and “Zerex’’ with their suppliers. What 
about you? Better sign up now! 





Its just good business to 
order anti-freeze early 
 _—_ -waiting too long can be , 
A {ston a costly mistake Ray €. Brown 
» Missouri 


——_, Washington 








| take no chances,| place 
my order as early as |can.What 
a mess it would be if every dealer } 
waited until the last minute | a ROWE 


y 
7i-B 


REMEMBER, when you order Du Pont 
“ZERONE™ and "ZEREX™ early, your 
supplier will have it for you when 
you want | NOW OR NEXT FALL BETTER THINGS FOR aie LIVING ... THROUGH CHEMISTRY 
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Riessemennionsenencatnte 


Again...at Indianapolis, the choice is 


MARQUETTE! 


WELDING AND BATTERY CHARGING EQUIPMENT 


Mile after mile at breakneck 
speeds. Grinding, twisting, 
swerving, straining at every part. 
Every weld must hold—tight! 
Lives depend on it. And every 
Marquette weld has held! 3231 
welds for five straight years—and 
never a failure! Good reason why, 
again this year, Marquette is the 
official welding and battery charging 
service at Indianapolis Speedway. 


a ee ee 


! 
1 
! 
aod 
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MARQUETTE ¢ 
A.C. ARC WELDER MARQUETTE 


BATTERY CHARGER AND TESTER 


Caen cm ep cup Go oo os a— ewer ananassae ww 


WE STAKE 
OUR LIVES ON 
MARQUETTE 


WELDS eS MARQUETTE MANUFACTURING CO. INC., 307 E. HENN. AVE., MINNEAPOLIS 14, MINN. 


«4 
ra. 3 ‘oa 
. | @ Welding Electrodes 
andRods @ Arcand 
Oxy-Acetylene 
» Welding Equipment 
@ Battery Chorgers 
Tow Cranes 
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SELL THE MUFFLER THAT FITS THE CAR 


ALL 8 WAYS 





MECHANICAL FIT 


for fast, easy 
installations 


No compromise in size or shape... 
each Soundmaster Muffler is engi- 
neered for a specific make and model. 
That's why Soundmaster FIT means 
Fast Installation Time—more profit 
for you on every job! 











ACOUSTICAL FIT 


for full-range 
noise control 


No “in-and-out” noise control here! 


Soundmaster eliminates objectionable 
noise on each car over the entire range 
of speeds and loads. Soundmaster en- 
gineers really know noise—and how 


to control it! 


“HORSEPOWER FIT 


for all the power 
the car can deliver 


The sacrifice of acceptable back pres- 
sure limits is one way to whip noise 
problems— BUT! Our engineers 
know better ways. You'll never catch 
a Soundmaster stealing power by 
stretching the back pressure limits! 


Now, and from now on, install Soundmaster—the muffler that fits a// three ways. Quickly 
available from NAPA Jobbers ... correctly engineered for each make and model! 


DE KOVEN MANUFACTURING COMPANY > 


eA Sounamasrer 


ee ee ee ee 2 oe 2 
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RACINE, WISCONSIN 
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NEW! 


Fnamel 
Combination 








VANY 
vRINSHED-MASON ¢ OMP oul 


ALTOMOTIVE LACQUERS ANP 


~@ New Fast Drying Combination 
requires NO EXTRA EQUIPMENT! 


@® NO ANNOYING ORANGE PEEL! 


<@® MORE PAINT JOBS PER DAY! 





@® ASK YOUR R-M JOBBER! 





RINSHED-MASON Co. (am) 5935 MILFORD AVENUE, DETROIT 10, MICHIGAN 


1244 N. LEMON STREET, ANAHEIM, CALIFORNIA 
In Canada: Standard Paint & Varnish Co., Ltd., Windsor, Ont. 


Manufacturers of passenger and commercial car lacquers, enamels, primers, surfacers, tinting colors, thinners, removers, rubbing compounds, etc. 
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" Lockheed 
uv erin HYDRAULIC 


cA , 
Lockheed f bing 'N THE UnireD ‘srares Qe AMER Tel! ; BRANT 


HY DRAULIC VagnerFlocéric: Corpora! | FLUID 
BRAKE ST. Lours 14. missouRt, U.S. * 
N FLUID y a 21 


%,, ad 
tn Pounds Ave . 
Ts 70 na knee 


You can depend upon WAGNER QUALITY because Wagner Products are used 
@s original equipment by automobile, truck, trailer and bus manufacturers. 


‘Wagner 
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WAGNER LOCKHEED 
HYDRAULIC BRAKE FLUID 


Don’t “booby trap” your customers’ cars 
with inferior brake fluid .. . for the sake of a 
few pennies. The ultimate cost might be 
reckoned in terms of demolished cars, serious 
injury or even death. 

Fulfill your customers’ trust! Standardize on 
genuine Wagner Lockheed Hydraulic Brake 


Fluid ...the leader since the introduction of 


hydraulic brakes. This top quality product is 
chemically balanced . . . exceeds S. A. E. speci- 
fications. It offers safe, sure, all-season protec- 
tion against such brake fluid “booby traps” 
as:—vapor locks, freeze-ups, inability to 
absorb moisture, swelling of rubber parts, 


See your nearest Wagner jobber or write us for details. 


,.. The best known 


improper lubrication of working parts, rust 
and corrosion of metal parts, gummy residue 
on moving parts, inability to mix properly 
with other approved brake fluids. 

Wagner Lockheed Hydraulic Brake Fluid 
No. 21 is for passenger cars operating under 
moderate conditions. No. 21-B is for trucks, 
tractors and buses under extreme operating 
conditions, and for passenger cars where a 
heavy-duty fluid is recommended. 


pic CO 
WAGNER ELE pivmeuth Ave 
Dept. ora, Missour 
' - Send 


ADDRESS ———— 


ee 


name in brake service 


cry _—_———__ 
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things everyone who scrvices a 
Plymouth... Dodge 
De Soto...Chrysler 
Dodge Whid \ruck # 


Engineered specially for these cars and trucks 
by the people who built them. 
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Whatever you may need, there is a genuine 
' MoPar part available. 


) Made to the same high standards as original *) Designed to maintain top performance. 
few =Oquipment .. . to fit right. . . work right. @3 Always specify genuine MoPar parts. 


Display the 
MoPar sign 


to let people know you 
recommend and install 
MoPar parts. For 
details, write Chrysler 
Corporation, Parts 
Division, Advertising 
Department, Detroit 
31, Michigan. 


CHRYSLER CORPORATION °* PARTS DIVISION * DETROIT, MICHIGAN 
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VEEDOL 


IS A HIGHLY PROFITABLE PRODUCT 
TO SELL 


Dealers who sell VEEDOL will tell you it’s the 
kind of product that brings your customers back, 
PROTECTING your business with those all- 
important repeat sales that make it so much 
more profitable and secure! 

For Cars and Trucks — High-Detergency 
VEEDOL, “The World's Most Famous Motor 
Oil” is made from 100% Bradford-Pennsylvania 
crude, Veedol’s exclusive “Film of Protection” 
improves engine power by providing a better 
piston seal . . . extends engine life by keeping 
engines clean protects against harmful 
combustion by-products gives maximum 
protection under all operating conditions. 

For Tractors — 150-HOUR VEEDOL TRACTOR 
OIL — is made specially for tractors — gives a 
full 150 hours service in gasoline fueled tractors 
and cuts oil consumption in all tractors regard- 
less of fuel used. 

VEEDOL Oils and Greases are sold through 
independent distributors write for infor- 
mation today! 


TIDE WATER ASSOCIATED OIL COMPANY 
Tulsa - Thompson Bldg. Atlanta - Rhodes-Haverty Bldg. 


TIDE WATER 
ASSOCIATED 
OIL COMPANY 


New York Tulsa 
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Sealed Power KromeX 


FULL-FLOW RING SETS > 


Only Sealed Powercan apply Sealed Power’s gleaming, factory-lapped 
solid chrome face to Sealed Power’s top compression ring of special 
chrome-alloy cast iron, with Sealed Power's famous Granoseal finish on 
the sides, for extra flexibility. 
Only Sealed Powercan provide the famous Sealed Power MD-50 Steel 
Oil Ring—the only ring with the FULL-FLOW SPRING—with side rails 
chrome faced for double mileage and sides Granosealed for flexibility. 
Hundreds of thousands of cars have proved this ring best for oil control, 
even in badly tapered and out-of-round bores. 

What's more, all rings in Sealed Power KromeX Ring Sets are beveled 





or tapered to thread-line contact for quick seating and blow-by control. 


THAT'S WHY SEALED POWER KROMEX RING SETS HAVE ENJOYED 
THE FASTEST-GROWING SALES IN PISTON RING HISTORY! = 


MAJOR ENGINE 
BUILDERS 


SEALED POWER CORPORATION, MUSKEGON, MICHIGAN ene 


Sealed Power Piston Rings 


BEST. [hh Be we oe os Seem. re: ae A ee 


Want more facts? Use Reader Service Card page 146 SOUTHERN AUTOMOTIVE JOURNAL for May, 1953 





— 








“ROTLIGHTING NEW S$ 








Big changes @’e coming in the 1954 models, a fact 

which may not be uppermost in our 
thoughts just now as we view the likelihood that 
this year of 1953 may see more passenger cars roll- 
ing off the assembly lines than ever before. Real 
automotive-designed air-conditioning, using a heat 
pump which provides either heat or coolness, is on 
the way. Its installed cost will run around $250, 
which is only about $150 when you consider that it 
will also do the job of a good heater, which costs 
around $100. 


New spark plugs, improved brakes, a modified 
fuel-injection system for pas- 

senger cars all these are headed your way, too. 

The 1954 models will include some new high-com- 

pression engines. At least four cars will have nine- 

to-one engines, and pos- 

sibly eight or nine other 

powerplants will range 

from 8.2 to 8.5 to 1 ratio. 

These and other phases of 

what’s ahead were re- 

vealed by a _ recognized 

engineering authority last 

month in a press con- 

ference reported in full 

detail, beginning on page 

80. 


Credit¢ problems are in- 

creasing. They 
can be expected to wors- 
en before there’s a satis- 
fying leveling-off. James 
C. Downing of Atlanta, 
past president and now 
chairman of the board of 
the National Used Car 
Dealers Association, es- 
timated last month that 
as Many as one out of every six used-car dealers in 
business today might not be operating by the end of 
this vear. Franchised car dealers don’t hesitate to 
point out — as many can that they are set with 
a healthy reserve to stay in the production-sales fight 
that’s now on its way, what with assembly lines in 
some cases going on extra shifts, as was true with 
Ford’s Dallas, Texas, plant. 


Boda Ay 


A less of $2,000 was cited by one Ford dealer as 

an example of a “good” used-car market 
situation for him. Then he explained how that made 
sense by pointing out that the previous month he 
had lost $3,000. “I’m figuring right now on getting 
my full gross on the new stuff and holding down my 
losses on the used cars,” said he. Casually he men- 
tioned that his cash reserve was quite ample to meet 
the competition that’s increasing today for every fran- 
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“He worked his way up from the shop and 
never lets you forget it.” 


chised dealer. How tough the used-car market has 
become is reported in detail in an article on page 79 
which is based on a reader survey. 


Six vol¢#s will continue, for at least the next two 
years, on Fords, according to one en- 
gineering source who cannot be quoted 


Warehousing of new cars so the dealers can ar- 
range fast delivery of specific col- 
ors, makes and models is a lot tougher than some of 
those dealers are aware. One dealer pointed out he 
did not have the capital to maintain a full inventory 
of all kinds, “because that would require a hundred 
or more units instead of the 50 I try to stock.” This 
comment was passed to this dealer’s factory “boss.” 
“Actually, he would have been nearer 
right if he had said a 
thousand.” As the pro- 
duction battle waxes hot- 
ter, you may see more 
factories setting up new 
or bigger warehouses to 
aid their dealers in com- 
pleting delivery before 
the customer buys at that 
competitor’s place so 

close by. 


C A § is the name of a 


new plan of fi- 
nancing repairs. It was 
revealed in detail for job- 
bers from throughout the 
country this month at the 
annual convention of the 
Automotive Engine Re- 
builders Association 
Look for your local job- 
bers to sponsor this pro- 
gram, making it possible 
for garagemen and car dealers to do a complete job 
on older cars where before the car owner was able 
to pay only for a “baling-wire” patch-up. More and 
more finance companies largely “independents” 
are becoming interested. Under the plan the car own- 
er gives what usually is a personal note. The finance 
company gets a good return on its money, the jobber 
makes his customary profit off this extra business 
which funnels through him, and the repairman is 
able to get bigger volume from old customers, or 
outright new business from people who heretofore 
couldn’t afford much in the way of needed repairs. 


Replied he: 


President Ike is trucking-minded. The haulers, 
keyed up by this knowledge, are 


predicting that motor transport may grow as much 
as 20 per cent by 1956 from its present level. Many 
truckers are giving orders for more units. 





The horizon fairly glows with 
promises for the future under 


Dynamic Business— 














By CRAWFORD H. GREENEWALT 


President, E. |. du Pont de Nemours and Company 


INCE the turn of the century, the American busi- 

ness system has given our people a standard of 
living that is the envy of the world. It has made us 
strong enough to be the global guardian of freedom. 
The horizon fairly glows with promises for the future. 

How far have we come since 1900? The statistics 
are impressive. Here are a few from a study just 
published by Professor Frederick C. Mills of the Na- 
tional Bureau of Economic Research: 

1. During the decade ended in 1950, we produced 
five times as much as we did in the decade 1891-1900. 

2. This five-fold production required only an 80 per 
cent increase in total man-hours of labor. 

3. The output per man-hour of labor has nearly 
tripled in the half-century. 

This means the American people are producing 
more wealth with fewer hours of work than our 
grandparents ever dreamed could be possible. It isn’t 
because we are stronger, bigger, or work faster than 
our grandparents. New and better tools and methods, 
the creation of an ever-expanding industrial plant, 
the unceasing search into the unknown—these have 
given our people a fantastic reward. 

The material benefits of this quintupled production 
of goods and services are apparent wherever we look. 
In food, clothing, shelter and transportation, and in 
ease, convenience and comfort, the standards of even 
the most modest American home go steadily upward. 
What is initially hailed as a modern convenience 
quickly becomes a modern necessity. Where else in 
the world could an Official Consumer Price Index 
include such items as television sets and beauty parlor 
services? 

In sociological terms the change has also been 
marked. Fifty years ago there was a great difference 
in living standards between the working man and the 
owner of a factory. They lived in different neighbor- 


74 


hoods, wore different kinds of clothes, and had a 
widely different degree of comforts and diversions. 

Today they eat much the same meals. They drive 
to work in comfortable, dependable automobiles—one 
may ride in a Ford and the other in a Cadillac, but 
both travel well. Either may spend his vacation in 
Florida or in the Rockies. Their homes may differ in 
size, but they differ little in comforts for the family 
both have automatic heating units and modern equip- 
ment of all kinds in the laundry, the kitchen and the 
bathroom. They wear virtually the same clothes, and 
so do their wives. Both see the same television pro- 
grams on the same kind of set, attend the same con- 
certs and ball games. It is the only country in the 
world where this situation exists. 

Since 1900, our life expectancy has increased by 
nearly a quarter of a century. Diseases which once 
were almost certain killers have been conquered. A- 
merican boys and girls go on to college where their 
grandparents had to start work at the grade school 
level. The work week has fallen from 60 and 48 hours 
to a 40-hour standard. Mechanical appliances and rev- 
olutionary methods of preserving and packaging foods 
have emancipated women from the kitchen—and they 
now take an active interest in business, sports and 
civic affairs. 

All of these gains are by-products of business prog- 
ress. If this is disputed by fellow-thinkers of the left 
wing, let them try to institute by law or government 
fiat a 40-hour week for the workers of Red 
China. It would bring rebellion or starvation. Without 
tools and machinery, the people of China can’t pro- 
duce enough to keep themselves alive without work- 
ing longer hours. Nor was the shorter work week 
attainable by our own grandparents. Social reform 
stems from productivity—it is never the root. 

Even the boldest of us would have difficulty fore- 
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Best Guarantee of Progress 


No. 6 of a series on problems 
of business and government 


casting the full brightness of the future if American 
business is permitted to continue its development in 
freedom. There is no evidence that the prophets of 
1900 foresaw air-conditioned trains, fine fabrics made 
from air, water and coal, super-highways traveled by 
sleek automobiles, or man-made rainstorms. Certainly 


they didn’t envision intricate industrial plants where 


workmen watched gauges and were safer from acci- 
dent than in their own homes. Nor could they have 
foreseen the splitting of the atom to release energy 
terrible in war, but with vast potentials for peace. 


Competition Is the Spark 


But even the prudent may assume with confidence 
that today’s industrial laboratories are testing formu- 
las that could bring progress as spectacular in the last 
half of this century as we have witnessed in the first 
For instance, half of the du Pont company’s sales last 
year were of products unknown or in their com- 
mercial infancy 20 years ago. Yet our company spent 
$50,000,000 for research in 1952, and will spend at 
least as much for that purpose this year. Other firms, 
large and small, attach equal emphasis to the im- 
portance of research and development. They must if 
they are to meet their competition and survive. 

For competition, in the last analysis, is the spark 
which ignites our business system. There would be no 
progress if business were content to sell the same 
products, made in the same way, at the same price to 
the same markets. If any firm tried to do that in A- 
merica, it would quickly discover that a competitor 
had developed a new or better product, or had found 
a way to manufacture the old product at less cost for 
sale at a lower price. The customer naturally would 
buy from the competitor. The standstill firm would 
go out of business. 

As long as men are free to seek reward through 
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MR. GREENEWALT, who joined the du Pont organ- 
ization as a chemist immediately following gradue- 
tion from M.1.T. in 1922, has had an important 
part in many of the company's most notable 
achievements, including its contribution to the gov- 
ernment's atomic energy program. Widely recog- 
nized as one of the nation's outstanding industrial 
leaders, he has been president, chairman of the 
Executive Committee and a member of the Fi- 
nance Committee of the du Pont company since 
January, 1948. 


their own productive effort, the United States will 
never cross its last frontier, nor stagnate in a “ma- 
ture” economy. A dynamic business system is ou! 
best guarantee of progress and a better life for all. 
In recent years, Socialists in theory and practice 
have conducted a running attack upon American busi- 
ness and businessmen, Their theme is that “‘govern- 
ment could do it better” than free men operating in 
a free economy. They found converts in recent federal 
administrations. With skill and cunning they used the 
(Continued on page 184) 
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WINNING AND HOLDING CUSTOMERS 


Through Direct-Mail Advertising Campaigns 


pve predictions about the out- 
look for the automotive trade 
during the remainder of 1953 all 
have something in common—an 
overpowering repetition of the 
word “more.” 

More new cars. More vehicles 
on the road. More service poten- 
tial. More vacation travel. And, 
undoubtedly, more competition for 
both service and sales. 

While estimates of vehicle pro- 
duction vary, most factory of- 
ficials and other authoritative 
sources believe that the final figure 
for 1953 will be around 6,000,000 
passenger cars and_ 1,400,000 
trucks. In 1952, new-car produc- 
tion totaled 4,337,278 while new- 
truck registrations were 812,099. 

A well-known official of a “big 
three’ manufacturer has _pre- 
dicted production of approximately 
5,500,000 passenger cars annually 
for the next ten years. By 1975 
there will be 65,000,000 cars and 
20,000,000 trucks on the road, ac- 
cording to an official of the Auto- 
mobile Manufacturers Association. 

These registration figures tell a 
story of their own about the serv- 


By M. M. Wilcox 
Assistant Editor 


ice potential, both this year and in 
the years to come. 

An extra boost for the shop in 
the months just ahead _ should 
come from _ increased’ vacation 
travel, which will reach an all- 
time record this year, according to 
predictions from specialists in this 
field. 

No predictions are needed, how 
ever, about greater competition for 
dealers and garage operators. Most 
of them have already found out. 

While business for a vast ma- 
jority of automotive firms was 
good during the opening months of 
1953—and gives promise of con- 
tinuing to be good—alert dealers 
and shop owners realize that they 
will have to put forth more ef- 
fort to win, and hold, customers in 
the days ahead. 

Direct-mail promotions have 
been used by many shops to con- 
tact customers and prospects, to 
tell them about services and prod- 
ucts offered and to build good- 
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will. In recent months SOUTHERN 
AUTOMOTIVE JOURNAL has carried 
several articles on direct-mail pro- 
grams that have paid off for shops 
in the South. 

Two other Southeastern firms 
that have made some changes in 
their direct-mail programs have 
come to the attention of SAJ edi- 
tors in recent weeks. Their experi- 
ments in “humanizing” direct mail, 
which could be adapted by large 
and small shops, have produced 
good results. 

There's nothing really new in 
sending a personal letter to a 
service customer who hasn't been 
into the shop for more than 30 
days. But Durward Watson, presi- 
dent of University Chevrolet Co., 
Athens, Ga., and a past president 
of the Georgia Automobile Deal 
ers Association, takes it one step 
farther. 

Watson sends an individually- 
typed “thank you” letter, over his 
pen-and-ink signature, to all serv- 
ice customers who respond to his 
“30-day” letter by visiting the 
shop. 

“We have been using this idea 


77 





for about eight months,” he said, 
‘and we are more satisfied with 
our direct-mail program than we 
have ever been. 

“We used to buy one of the 
direct-mail follow-up systems that 
are available to dealerships and 
garages, complete with printed 
cards for 30-, 60- and 90-day mail- 
ings and for service specials. For a 
while it worked well but then re- 
sponse began to fall off.” 

Realizing how much of his own 
mail is tossed into the wastebasket 
without a second glance—because 
the pieces are obviously form let- 
ters or printed advertisements— 
Watson believes that the same 
thing was happening to the direct 
mail his service department sent 
out. That’s why his personal-letter 
campaign was begun. 

“We average 35 to 40 repair 
orders a day,” Watson said. “When 
we check 30 days later, about 15 of 
these customers won’t have been 
in. So we send them a personal 
letter over my signature. Some of 
these people probably would visit 


Edna Scales checks the hospital news in an Anderson paper so she can 
send an appropriate greeting card to any customer on the “‘sick list.” 


our shop within a few days any- 
way. But so far we have found it 
more satisfactory to go ahead and 
send the letters after 30 days, even 
if we send a few unnecessary ones, 
than to try to keep a record of the 


Letters like this one, signed by Watson, go out to service customers 
who have visited the shop as a result of receiving follow-up letters. 





4 


Mr. John Doe 
Athens 
Georgia 


Tear Mr, Doe: 


Department a few days ago. 


With best wishes, 





UNIVERSITY CHEVROLET COMPANY 


Telephone 1856 


March 1h, 1953 


We certainly appreciate your visit to our Service 
Tt had been a good while since 


you had been in and we had missed you. 


T hope the work was performed to your complete 
satisfaction and want to assure you that we'l] spare no 
effort to merit your confidence and patronage. 


Hancock at Pulaski 
ATHENS, GEORGIA 


Yours very truly, 


UNIVERSITY CHEVROLET COMPANY 


Durward Wateon 
President 








‘service pattern’ of each customer 
and how often he normally visits 
our shop. Later we may change 
that, of course. 

“The ‘thank you’ letter is sent 
out the day after the customer 
visits our shop. At present, we are 
sending about half as many ‘thank 
you’ letters as ‘30-day’ letters. 

“We haven’t compiled a lot of 
statistics on the results of the 
change in direct-mail methods, but 
our list of regular service cus- 





Direct mail helps bring 
customers into the shop. 
Then the problem is how 
to handle the jobs in an 
efficient and _ profitable 
way. For one account of 
how well-designed build- 
ings can increase service 
profits, turn to page 84. 











tomers is larger than it has ever 
been. That, and the comments from 
customers—most of whom I know 
by name—are proof enough that 
at present the letters are success- 
ful.” 

Watson admits that composing 
new letters often enough to avoid 
repetition is something of a chore 
at times. But he picks up some 
ideas from the mail he receives 
and he keeps the letters simple 
and sincere. 

“Not long ago I bought a few 
shares of stock,” he commented, 
“and the firm wrote me a wonder- 

(Continued on page 182) 
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i pr day not long ago the dealer 
strolled down automotive row 


in his hometown, squinting a little 


at the reflection of spring sun- 
shine on polished chrome. 

He glanced at the showrooms, 
well-filled by the high level of 
production this year. He took a 
long look at the used-car lots, 
jammed fuller than the parking 
lot next to the diamond on opening 
day of the baseball season. 

And he knew, without a doubt 
and beyond all wishful thinking, 
that the day of competition was 
finally here—the day of unlimited 
competition for used-car sales. 

So he walked back to his com- 
pany, looked around his own used- 
car lot to see how it could be 
spruced up, reviewed his advertis- 
ing budget and began to think 
where he might get another good 
salesman to help his staff handle 
the selling job ahead. 

The dealer might have lived 

anywhere in the South or South- 
west because he is a composite of 
400 dealers surveyed last month by 
SOUTHERN AUTOMOTIVE JOURNAL 
to find out the real used-car pic- 
ture. - 
Three out of four dealers re 
ported that their used-car inven- 
tory was higher than for the com- 
parable period of 1952. 

Four out of five reported that 
average profit per unit sold was 
less than it was a year ago. Since 
those surveyed were franchised 
dealers—not independent used-car 
operators—the influence of over- 
allowance for trade-ins on new- 


A Reader Survey 


car deals should be considered in 
interpreting this drop. 

Two out of five dealers had in 
creased their car-sales force since 
this time last year. 

Many dealers mentioned othe1 
steps they had taken to boost used- 
car sales. They could see that they 
would have to work harder in the 
days ahead to sell cars at a profit, 
and they were settling down to the 
job. 

With new-car production during 
the first four months of the year at 
the second highest level in the his- 
tory of the industry and with some 
predictions that total 1953 produc- 


5,119,466 
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tion would surpass the previous 
record set in 1950, the increasing 
need for a healthy used-car situa- 
tion was felt by dealers and factors 
personnel alike 

At some recent district meetings 
for its dealers, General Motors ha 
told them that July 1 is the dead 
line for having used-car stocks 
clean and in order, a GM dealer in 
North Carolina told editors of SAJ 
on a recent field trip to that terri- 
tory. 

The factories meant 
judging by the report of another 
GM dealer in South Carolina dur- 
ing the same week. As he chatted 
with the editors, this dealer called 
their attention to a man standing 
in the showroom 

“Factory man,” he commented 
“Here to tell me to move some ot 
those used cars across the street 
even if I have to take a loss. Sure 
I'd like to have nothing but clean 
recent models on my lot. But folks 
just don’t trade that way all the 
time. You're bound to take in some 
clunkers.” 

General Motors is not the only 
manufacturer concerned with im 


business 


proving its dealers’ used-car situa- 
tion. All factories have been urging 
dealers to clean up their used-car 
stocks and be sure they are in 
sound condition for competitive 
days. 

As the Chevrolet vs. Ford battle 
continued to take sharper lines, 
there were increasing signs from 
Ford dealers also of streamlining 
their operations. Said one: 

“We lost only $2,000 on used 
cars in March, compared with 

(Continued on page 187) 





BIG Changes 
_ Are Coming! 
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A leading engineer reveals 
what the laboratories will 
offer on the cars of 1954 








By L. H. MIDDLETON’ 


Vice-President and Director of Engineering 
The Electric Auto-Lite Co. 


WILL try to discuss with you 

and talk to you about the mat- 
ter of future trends in automotive 
engineering. 

A number of things have 
changed, as they do in this very 
volatile industry of ours, since last 
year, Some of these are the advent 
of new high-compression engines 
—more of them, higher horse- 
power, new attempts at the solu- 
tion of headlighting and many 
other matters of equal importance. 

However, I think i should pref- 
ace my talk with a little discus- 
sion on generalities. 

The industry finds itself now in 
the position of competing with in- 
creasing speeds and that, of course, 
necessitates increasing control, 
brakes, transmissions, electrical 
devices of one kind or another, to 
solve some of the problems that 
have come as these powers and 
speeds go up. 

Brakes today are somewhat in- 
adequate. A great deal of thought 
is being given to entirely new 
types of braking systems. A lot 
of experimental work is being con- 
ducted throughout the country in 
research laboratories and a great 
deal of work is also being done in 
Europe. 

The present trend in braking is 
electro-hydraulic braking, air- 
cooled, and, in some _ cases, 
liquid-cooled. 


We have the illustration of a 
certain vehicle of large horsepower 
coming down the mountains last 
year, with the best braking system 
we knew of at that time in this 
country; and, after eight successive 
runs down the mountains, the 
brakes were completely ruined. 
The vehicle reached speeds way in 
excess of any we have been used 
to — over 135-140 miles an hour. 
To pull those vehicles up within 
the safety limits requires a great 
deal more knowledge than is avail- 
able to us today. We, in Auto- 
Lite, are playing a small part in 
that over-all industrial problem. 

It appears that the answer to- 
day is air-cooled brakes, in the 
beginning, and later, sodium—or 
liquid-cooled—brakes, with an en- 
tirely different design of wheel, 
to permit the release of vacuum 








*This article was excerpted 
from the transcript of the 
press conference held last 
month at New York during 
the annual “Easter Parade of 
Stars” staged by Auto-Lite 
as a tribute to the car fac- 
tories (all but Ford and GM) 
which it supplies with its 
wide variety of products. 








under the car at high speeds. And 
for the first time in history, the 
tire manufacturers are going to 
tackle their problem separately 
and leave the mechanical engi- 
neers to tackle the braking prob- 
lem. As you know, in the past, 
the tire manufacturers had a great 
deal to say about the brakes. I 
think the problem now has gotten 
so. large that it has, of necessity, 
to be divided. That is a very brief 
comment on braking. 

The next thing is most important 
in the high-speed modern auto- 
mobiles — headlighting. You are 
all familiar with the attempts that 
have been made for the last 25 
years with various types of ap- 
proaches that have been made to 
standardization. The candlepowers 
that we are using today are entire- 
ly inadequate. They are too much 
for night lighting in cities and in- 
sufficient for fast highway driv- 
ing. 

A great deal of thought is be- 
ing given to that problem. It in- 
volves the state commissioners and 
the safety people throughout the 
country. It is not something that 
can be done by an independent 
car manufacturer any more. It is 
something that must be tackled 
as an industry and it is being 
tackled that way. 

The Search for Lights 


Work is being done on fluores- 
cent lighting, sodium lighting, dif- 
ferent types of glare control, with 
the objective being a great deal 
more light down the highway, with 
a contrast control where light is not 
solely used for illumination, but 
is used to bring about a contrast 
between the road, or the surround- 
ing dark envelope, as we know 
it, and the obstructions, or the 
people. 

That, on the face of it, seems 
rather vague, but after you think 
about it a little while, you will find 
that the problem not one of light- 
ing the highway; that can be done 
with more candlepower. Miniature 
search lights, properly shielded 
and properly guarded, can poke 
down the highway. That involves 
a great deal of electrical energy 
and, secondly, that does not give 
the type of results that the driver 
needs for good driving. 

So, we are tackling the problem, 
industry-wise again, with fluores- 
cent lighting over large areas, lo- 
cated in remote parts of the car— 
with interference lighting across 
the main beam in order to reduce 
glare in any oncoming driver’s 
eyes. 

You are quite familiar, of course, 
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Take a Peep into the Future 


Fresh out of the research laboratories come this report, covering 
such exciting subjects as the heat pump which will be employed to 
cool—or heat—cars possibly next year at far less money than the 
cost today, the modified fuel-injection system for passenger cars, new 
types of brakes and lighting and the fact that a new and more pow- 
erful six-volt battery has been devised. This authoritative commenta- 
tor also tells you that the high-compression race will truly be evident 
soon, with four automobiles in ‘54 to boast nine-to-one powerplants. 








with the “Autronic Eye” which 
is an intermediate minor step for 
automatic dimming of the present 
headlights. From the engineering 
point of view, it is not very satis- 
factory, but from a public point 
of view, it is receiving some decent 
acceptance. It has been a surprise 
to us that people appear to like 
that type of device. 

The third question that I was 
asked in the outer room, a little 
while ago, involves high-compres- 
sion engines, higher speed engines, 
larger horsepower engines, and 
their connection with 12 volts. 
That is quite a subject, and in- 
volves many things; I will try to 
pick out a few of the highlights in 
order to give you our opinion, as 
an engineering group, on what the 
future trends will be. 

I think you are familiar with 
the fact that one automotive com- 
pany wrote a paper about two and 
a half years ago stating that six 
volts on the present system was 
entirely inadequate to provide the 
effectiveness of ignition for high- 
compression engines. That state- 
ment was based upon the necessity 
of using a pair of contact points 
that are presently used, and have 
been used for many years, in the 
ignition system, and the amount 
of current we could carry through 
those contact points. So, a certain 
group of ignition engineers came 
to the conclusion that the only way 
to increase the high voltage and 
maintain the same amperes 
through the points, was to double 
the primary voltage and go to 
12 volts. 

That was a very easy thing to 
state and a very easy thing to do. 


But, after all, an industry like 
ours has worked for 30 years in the 
development of six-volt equip- 
ment. The starting problems alone 
—how to engage a starting motor, 
the rate of acceleration, the prob- 
lems involved in starting at 30 
degrees below zero —- have been 
solved to a great extent in the last 
20-odd years in using six-volt e- 
quipment. Suddenly to turn that 
thing over and say, “Now we are 
going to use 12 volts, and we want 
all those characteristics exactly 
the same as they were in six volts,” 
is impossible of accomplishment. 


Bugs a la 12 Volts 


And so the attempts we have 
made in developing a new starting 
motor to operate on 12 volts have 
not been too successful. 

We find the same problem in 
generators and the same problem 
in other devices on the vehicle, and 
particularly in headlighting. 

So, after an initial search, when 
all the advantages were theoreti- 
cal, when actually the problem is 
worked and the over-all story 
comes out, it now appears that it 
might not be the way to go. And 
so we start again, to re-examine 
the situation, after getting off to 
a fast start in one direction, and 
we find ourselves backing up a 
little bit. 

The 12-volt batteries are larger 
and more expensive. The wiring on 
the vehicle will remain identical 
because the size of the wires are 
primarily dictated not by electrical 
considerations, but by mechanical 
considerations. And so we find 
ourselves with an increase in price 
of electrical equipment in the 
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neighborhood of 20 per cent and 
we also find now that we could 
have done the same with six volts, 

But whether we can continue 
with the same rate of acceleration 
as the requirements of the engines 
go up, that is something else again. 

Next year, in 1954, we will have 
four engines, high-compression 
engines, at nine-to-one compres- 
sion ratio. We will have, maybe, 
eight or nine engines between 8.2 
and 8.5 compression. But that, in 
itself, is not the sole problem. We 
are going to go into special fuels, 
and there will be attempts at fuel 
injection, a modified fuel-injection 
system for a passenger automobile. 
That, of course, takes the internal- 
combustion engine out of the 
realm, after 30 years, of the flow- 
type carburetor and puts it in the 
diesel category. This is a modified 
fuel-injection system, and it is 
proving quite satisfactory. Its con- 
trol, its economy, is very worth- 
while. 

However, there are a number of 
experiments going on in different 
fundamental types of engines. It 
is thought in some quarters that 
the reciprocating engine today has 
reached its maximum limitations 
and it is high time the automotive 
industry took advantage of the 
vast amount of knowledge avail- 
able in gas turbines and applied 
some of that in a modified form 
to automotive propulsion. 

The cost is higher. The prob- 
lems of service, of course, are very 
complicated. Some man out in Ari- 
zona, or New Mexico, wants a 
single piece of equipment for his 
vehicle and he finds that the 12- 

(Continued on page 190) 





This Garageman 
Has Found Out 


Lift-Truc 


Service 


Pays 


By M. M. Wilcox 
Assistant Editor 


Saerenme fork-lift trucks has be- 
come a profitable business for 
Joe Long’s Garage, Anderson, S. C. 

Other independent garages and 
automotive service departments 
might find this a good source of 
additional income, especially in 
cities and towns where there is no 
factory branch or distributor for 
fork lifts, according to Owner Joe 
Long. 

The number of fork-lift trucks in 
use has increased tremendously in 
the years since World War II. They 
are used by manufacturers, whole- 
salers and many other companies 
that have to move or store a wide 
variety of materials. 

Long’s first job on a fork lift 
came to him because of a fleet ac- 
count. Since he had done a good 
job on truck maintenance for a 
local textile mill, he was asked to 
see what he could do with a fork- 
lift truck in use at the mill. Pre- 
viously the mill had been return- 
ing these units to the factory for 
service or paying expenses for a 
factory representative to come to 
Anderson to work on them. 

With some misgiving, Long 
agreed to undertake the job. Fork- 
lift trucks are not the easiest thing 
to work on, Long still believes, but 
neither are they the bugaboo he 
once thought they were. 

This service is now producing 
substantial income for the garage, 
as well as building customer ap- 
preciation and good-will. Handled 
on a regular-maintenance basis as 


Joe Long completes a preliminary estimate for a lift-truck overhaul. 
The shop may tally a profit of as much as $200 on one of these jobs. 


a type of fleet account, it is 
especially useful to fill in the slow 
periods any shop experiences, Long 
said. 

“Most fork trucks are used 
steadily day after day,” Long said. 
“They need a complete overhaul 
every two or three years, plus 
regular lubrication and servicing. 

“A complete overhaul for one of 
these units costs the customer 
from $500 to $800. On such a job, 
we may make a $200 profit. Most 
of the work is done on a straight 
hourly basis, since there is no suit- 
able flat-rate schedule for such 
jobs. 


Doesn't Delay Car Work 


“While we try to get the fork 
trucks back to the customer as 
soon as possible, there is not the 
rush on these jobs that there is on 
some automotive repairs, especial- 
ly minor ones. The work doesn’t 
interfere with our usual automo 
tive trade. 

“As it is, we get the fork trucks 
back into service much sooner, 1n 
most cases, than would be true if 
the owner had to return the truck 
to the factory for servicing or wait 
for a factory service representative 
to come to Anderson.” 

The factory men have been most 
helpful, Long said. He permitted 
one factory man to use space in his 
shop for an overhaul job on a 
fork-lift truck. In return, the fac- 
tory man gave him a lot of good 
pointers on the units. 


Long has had no difficulty in ob- 
taining needed parts from the fac- 
tory also. He now stocks a few 
fast-moving parts for the fork 
trucks, including links for the 
special chains that raise and lower 
the loads. 

“We have found that a number 
of automotive parts are _ inter- 
changeable with parts on fork 
trucks,’”’ Long said. “We have in- 
stalled regular automotive brake 
linings and clutches on certain 
makes of fork trucks, for example. 
One fork truck is powered by a 
Ford four-cylinder engine. 

“A well-equipped shop already 
has the necessary tools for work- 
ing on fork trucks, so it doesn’t 
require a big investment to take 
on this additional work. 

“Our local jobber handles crank- 
shaft grinding for the fork-lift 
trucks. He can handle other ma- 
chine jobs on the units with his 
regular equipment.” 

A man needs to be a good 
mechanic with plenty of know- 
how to work on fork lifts, Long 
believes. If he has the background 
and if he takes time to become 
familiar with the lifts, then Long 
feels that he won’t have any real 
trouble—though he will have to 
put out some work. 

“You get some of your best cus- 
tomers because you'll tackle a job 
some other shop has turned down,” 
commented Long. “I’m sure that if 
most automotive men will look 

(Continued on page 176) 
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DOLLARS 


from 


DENTS 


HEN a customer drives into 

the service department of 
Sam White Oldsmobile Co., Hous- 
ton, Texas, he may or may not be 
“body-conscious” about his car’s 
appearance. But before he leaves, 
chances are he will be. 

This shop has made “Get the 
Dents Out of Your Fenders” month 
a year-’round promotion since this 
approach was first tried last June. 

That’s the reason given for the 
monthly $1,000 increase in body- 
shop business the firm has aver- 
aged during the past ten months. 

“This increase excludes our 


regular collision and insurance re- 
pair work,” said Service Manager 
L. E. Neitsch. “Instead, it’s being 
derived from the small, previously 


overlooked dents and _ scratches 
found on cars brought in for 
normal service work.” 

These extra jobs, ranging from 
refinishing a scratch for $5 to 
straightening a fender for $50, are 
now rolling into White Oldsmo- 
bile’s body shop at the rate of ten 
a week. 

“It all began last June during 
our participation in the industry- 
wide ‘Dents Out of Fenders’ pro- 
motion—a promotion that worked 
so well that we’ve set up a special 
department to handle these jobs 
the year-around,” Neitsch said. 

To help uncover this body-shop 
business, Neitsch made extensive 
use of such selling aids as window 
posters, wall charts and special 
estimate tags. 

Also, he began a system where- 
by every car coming into the 
service department—regardless of 
reason—was carefully checked by 
his three service salesmen and a 
body-shop specialist, or by him- 
self, for any body damage. 

“It’s just a matter of walking 
around each car and noticing what 
body work it needs—easy to do 


It's a simple matter for a service salesman to walk around a car and 
make a note of the dents, Noticing a smal] dent, Bill LeVelle (top 
photo) places a tag in the car to remind the owner of this needed re- 
pair. In many cases the job is sold before the owner leaves the shop. 


and it certainly pays off,’ he said 

If the customer is present, any 
damage is immediately called to 
his attention and a repair estimate 
given. Otherwise, an estimate tag 
is left in a conspicuous spot on the 
customer's car to remind him of 
the needed repair. 

That this personalized car-by- 
car check is paying off is best 
shown by the firm’s sales figures, 
which show a 60 per cent return 
from these estimates. 

Another sales piece valuable to 
Neitsch is the wall chart which il- 
lustrates and explains the various 
operations necessary in a quality 
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repair job. Occasionally after an 
estimate, a cost-conscious customer 
will comment about the seemingly 
high price for the estimated 
straightening and refinishing job 
When this happens 
hows him the chart and point 
out the step-by-step procedure 
necessary for a first-class job. The 
chart’s 12 illustrations show him 
how the damaged surface will be 
cleaned, how the dents and other 
irregularities will be bumped out, 
how the rust and old paint will be 
removed, how the contours will be 
restored and how the metal will 
(Continued on page 178) 


Neitsch 
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Cars are parked directly in front of the stall where that particular job will be done. 


Open-Air Shop Speeds Work 


ee uR hollow-square, open-air 

| layout is comfortably 
handling twice the volume of serv- 
ice we did two years ago when we 
moved from our old-style plant,” 
said J. W. “Bill” Green, owner of 
Trail Pontiac, Miami, Fla. 

“We're handling an average of 
75 cars a day,” he said. “The im- 
proved equipment, accessibility 
and freedom from confusion and 
interference have speeded up the 


By Hal M. Newsome 


work approximately 25 per cent. 

“This reduction in job cost has 
boosted net profits. The faster 
service has pleased customers and 
brought in new business.” 

Service Manager Alvin Jones 
estimates jobs are speeded by ten 
to 30 per cent, compared with the 
time required in the old-style 
jumbled-up shop. He believes they 


can handle 20 per cent more cars 
in the same square footage as a 
result of the open and orderly lay- 
out. 

“It makes any service depart- 
ment a lot bigger, in effect,” he 
commented. Mechanics like the set- 
up because they can turn out more 
work and get bigger pay checks. 

“Our stepped-up service busi- 
ness is carrying nearly 70 per cent 
of our total overhead and we are 


People on the sidewalk can see right into the shop through glass-shuttered “jalousie” windows. 
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The customer-reception erea is 
under a broad roof next to the 
showroom and between the lines 
of stalls, It is shown in the center 
background of the photo placed at 
the top of the opposite page. 


working toward an attainable goal 
of 80-per-cent service absorption,’ 
Green said. “We could never do 
this without a modern streamlined 
plant and an efficient layout.” 

Two rows of well-lighted and 
well-ventilated shops face each 
other across a parking lot 85’ wide 
The shop buildings are 138’ long 
and each row is divided into six 
stalls measuring 23’ by 25’ or 23’ 
by 29’. Inside partitions were 
omitted to increase light and air. 

Cars are parked in clearly- 
marked spaces between the shops, 
headed directly toward the ap- 
propriate stalls so they can be 
moved in and out with no delay 
or interference. 

“Each mechanic has his own 
stall with his tools and equipment 





Customers often walk along the 
lines of stalls just to take a look 
at the various departments in op- 
eration. The signs identifying the 


departments arouse interest and 
thus result in sales of additional 
service in a number of cases. 


laid out in his own working pat- 
tern so he knows exactly where 
everything is without waste mo- 
tion,” Green said. “Twin-post lifts 
in each stall and other labor-saving 
equipment help all of the 25 em- 
ployees, including porters. 
“Departments are placed in 
logical order to minimize traffic 
movements, with the lube shop 
first in line. Equipment is ef- 
ficiently arranged in the special- 
purpose stalls, with plenty of room 
for everything without crowding. 
“The inter-com system is cen- 
tered near the broad service en- 
trance and the service-manager’s 
desk. There are outlets in every 
stall to allow us to control the flow 
of work and check delivery time 
(Continued on page 178) 


Each mechanic has his own stall, 
with his own tools and equipment. 
The departments are arranged in 
logical order to minimize traffic 
and reduce time needed to jockey 
the cars around. Lubrication is 
first in the line-up of services. 
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A Tour of an Assembly Plant 
Showed a Mississippian How 


Electric Welding 
Does the Job 


By M. M. Wilcox 
Assistant Editor 


N ELECTRIC spot welder at the 

body shop of Whitehead & 
Lloyd, Ford dealership at Jackson, 
Miss., is turning out many jobs in 
about half the time formerly re- 
quired. 

A quarter panel that used to re- 
quire three hours for installation is 
now installed in an hour and a 
half. Tops can be put on in 50 
per cent of the time previously 
needed. 

Not only does the spot welder do 
a faster job, but it also gives a 
stronger installation, said Service 
Manager W. K. Allen, who is en- 
thusiastic about this latest addition 
to his modern body-shop equip- 
ment. 

“We decided to buy the spot 
welder after visiting the Ford as- 
sembly plant in Memphis,” Allen 
said. “We had never seen one in 
use in a dealer’s shop, but when 
we saw how effective they were 
on the assembly line, we decided a 
welder would be a worth-while in- 
vestment for our shop. We have 
been pleased with the results. 

“To install quarter panels and 
tops, we formerly used “C” 
clamps, vise-grip pliers and an 
acetylene torch. After the panel 
was clamped in place, the man 
would make the necessary welds 
with the torch. The job took a 
good deal of time and sometimes 
when the work was piled up, there 
was a temptation for the body man 
to make the minimum number of 
welds and not give the installa- 
tion added strength. 

“With the spot welder the job 
is simplified and more welds are 


made in less time. The welder 


moves along quickly, putting the 
welds close together and evenly 
spaced, like stitches from a sewing 
machine.” 

The welder is easy to use, an 
important feature in these days 
when experienced body men are 
not plentiful. A beginner can learn 
to use the welder in a week, Allen 
said, and almost no training is 
needed for a man who is thorough- 
ly familiar with body-shop tech- 


niques and equipment. 

A welder costs around $1,500. It 
is hard to estimate how soon it will 
pay for itself in time saved since 
that depends on how much it is 
used. But a 50-per-cent saving in 
time on a number of major jobs 
represents a substantial amount at 
today’s labor rates. 

Allen believes that a welder is 
a good investment for a body shop 
with as many as six men. Some 
smaller shops might find it defi- 
nitely worth-while, especially if a 
shortage of trained men is a major 
problem. 

The welder is a compact unit 
that can be used inside cars and in 
close quarters without difficulty. 
It is mounted on a stand that can 
be rolled right up to the car. The 
welder plugs into a 220-volt line, 
so no additional wiring is required 
for its use in most shops. 

Safety is another important fea- 
ture of the electric welder. Sol- 
vents and other inflammable ma- 
terials make fire a constant hazard 
in any body shop. Since no flame 
is used in electric welding, the 
chance of a shop fire is less. 

“The men like the welder,” Al- 
len said. “If we were to get rid of 
it, I'd sure hear some cussing!” 

Considering the time saved, the 
safety and the quality of the jobs, 
Allen thinks the spot welder is a 
good investment for his shop. 


With the electric spot welder, Walter McGee can put on a top in about 
half the time formerly required. Note how welder stand can be rolled 
right up to the car. The compact unit can be used in close quarters. 
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By Baron Creager 
Southwestern Editor 
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N WITH the household mail one 
f evening was a post card, bearing 
an eight-word message contrived 
to challenge the curiosity of a re- 
cipient. The post card said: 

“Please call me at once about 


your car.” 
There was a salutation at the 
top, “Dear MTr. -------- :” and it was 


signed with a name, below which 
was a telephone number. After one 
casual reading this card was as- 
signed to the wastebasket. 

Not long afterwards it was fished 
out of the wastebasket, for those 
eight words had the ring of some- 
thing unusual which is being used 
increasingly in the new-car selling 
game. And subsequently it was 
established that of every 100 post 
cards thus mailed, 60 go into the 
wastebasket and stay. (The plan 
has been working well in both the 
Southwest and Southeast. Some 
salesmen merely place the card 
on windshields of cars several 


years old.) 
But, 40 of every 100 people who 
receive that card reply with 


the eight-word request and tele- 
phone the new-car salesman whose 
name and telephone number are 
appended. 

That much is known by one deal- 
ership using this approach, al- 
though beyond the fact that 40 of 
100 do call, statistics are almost 
non-existent. There has been no 
attempt to keep records on how 
many sales actually result, nor on 
the prime objective of telephone 
contact, which is to get the indi- 
vidual into the dealership. 

However, this dealer, who pre- 
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Records show that 40 calls are received for every 100 cards mailed to 
names from registration lists. From there on, it’s up to the salesmen. 


fers to remain anonymous, is well 
satisfied with results. So are sales- 
men. And although the approach 
is not entirely new, it is new e- 
nough to work, no doubt, in many 
of the bigger communities. 

The sales manager of this deal- 
ership, who moved from South to 
North and back South again, 
brought the idea with him when 
he returned. It had been originated 
by a young salesman, who had 
such phenomenai success that he 
was compelled to employ assistants 
to handle his telephone calls. 

As worked in the Southern deal- 
ership now, 100 such cards are 
mailed daily. Addressing is done 
by a staff of three women, who do 
their work away from the dealer- 
ship, having been located through 
the newspaper classified columns. 
They simply progress through the 
county registration list of passen- 
ger-car owners, addressing the 
cards, writing the eight-word mes. 
sage and dividing signatures a- 
mong the salesmen. 

In this particular county the 
passenger-car registrations alone 
amount to 202,682, so the list con- 
tains enough names to last some 
few years at the rate of 100 a day, 
not counting current-model own- 
ers, who are deleted. 

When a call comes in for a sales- 
man, the PBX operator does not 


identify the place of business; she 
merely confirms the fact that the 
caller has reached the number spe- 
cified on the card. If a salesman 
is busy with another call, or un- 
available, the operator attempts to 
get the caller’s name and tele- 
phone number. 

It is when a recipient of a card 
makes telephone contact with a 
salesman that the real test comes, 
for the salesman must compress 
all his talent for listening, asking 
questions and taking notes, into 
seconds, especially if there is a 
flicker of interest at the other end. 
From the instant contact is es- 
tablished, the rest depends on the 
salesman. 

What a salesman hopes to do, of 
course, is get the caller into the 
dealership. That accomplished, 
there is a good chance of a sale. 
So when telephone contact is made 
the salesman immediately seeks to 
establish individual identity, and 
make and model of car owned. 
With that information, the sales- 
man names a price he knows he 
can allow, inquiring if the caller 
will take that much for his car 

“That’s what catches the interest 
of many people who call,” ex- 
plained the sales manager. “We 
know what a certain make and 
model of car is worth on the mar- 

(Continued on page 176) 
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On the Road 


Some folks have the idea drivers at 
car-factory proving grounds are 
speed-happy daredevils who race 
around tracks and over obstacles in 
an effort to wreck the units. Actually. 
each test has a specific purpose and 
is carefully planned to give accurate 
results. Whenever a manufacturer 
brings out a new model, it is tested 
extensively to get rid of the “bugs” 
that always are found when an engi- 
neering “original” becomes a stand- 
ard production model. Some exam- 
ples are displayed here. The photo- 
graphs on this page, counterclockwise: 


The 35-per-cent grade tests trans- 
missions for both stability and 
safety in stop-and-start driving. 


The sand pit and deep ruts prove 
steering, frame, axle, transmission 
and the other chassis components. 


Railroad-tie test helps assure a well- 
sprung, comfortable car, as well as 
one that also has good roadability. 


Brakes, steering, electrical system 
and body must withstand a drenching 
and continue to function properly. 








Bounced! 


In the Lab 


The speed record of 148.2 miles an 
hour for the track at upper right 
was set 24 years ago. No attempts 
are made to break it as the present 
emphasis is on safety and endurance. 
Other pictures on this page (clock- 
wise) show various laboratory tests: 


Distributors, tested simultaneously, 
have been subjected to wear varying 
from 100 to 100,000 miles of service. 


Rear spring is checked for its load 
capacity after 50,000 miles on test 
car driven under extreme conditions. 


Thermostats are given alternate 
dunkings in hot and cold water to be 
sure they open and close properly. 


After grueling 30,000-mile tests, en- 
gineers tear down units, like trans- 
mission below, to determine the wear. 


While individual manufacturers dif- 
fer to some degree in their testing 
methods, these photos at Packard's 
proving ground and lab give a typical 
view of what is being done constantly 
to make American cars better, safer 
and pleasant to drive and ride in. 








“Parade of Progress" 
Will Tour South 


A NEW General Motors “Parade 
of Progress,” which hit the 
road last month after dress re- 
hearsals in Lexington and Frank- 
fort, Ky., will tour the Southern 
states early next year, Harlow H. 
Curtice, GM’s president, has an- 
nounced. 

Among the cities where the ex- 
hibit will be shown this year are 
Baltimore, Md., and Wilmington, 
Del. 

The educational road _ show, 
which tells how research and en- 
gineering have benefited the coun- 
try and what they offer for the 
future, is staffed by about 60 men 
and travels in 44 vehicles. 

There are about 25 major ex- 
hibits, some animated. A _ stage 
show, to be presented six times 
daily, tells of achievements in 
various fields. 

The history of the Parade of 
Progress goes back to 1936, when 
the exhibit took to the road in 
Miami, Fla. Charles F. Kettering, 
now a director and research con- 
sultant for GM, was active in plan- 
ning the first show. Except for 
necessary time out to rebuild and 
modernize the exhibits, it played 
to audiences throughout the coun- 
try until December, 1941, when 
it was disbanded because of the 
outbreak of World War II. 


Ford Names Johnston 
For the Southeast 


Gorpon Johnston has been 

e named sales manager of the 

Southeastern region of Ford Di- 

vision, succeeding Charles R. 

Beacham, who now heads the 
northeastern region. 

Johnston joined Ford in the 
Chester, Pa., plant in 1929 and was 
district sales manager at Chester 
at the time of his recent promotion. 
From 1948 until 1951 he was dis- 
trict sales manager at Charlotte, 
N. C. 

The Southeastern region super- 
vises six sales districts, Chester, 
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Mr. Johnston 


Virginia, Washington, D. C., At- 
lanta, Jacksonville and Charlotte. 
Headquarters are at Chester. 

A native of Glenwood, Ga., 
Beacham is a graduate of Georgia 
Tech. He joined Ford in 1926 at 
the Jacksonville assembly plant. 
For a time he was sales manager 
of the Norfolk, Va., and Jackson- 
ville districts. 


North Carolinians Honor 
G. W. Crisler of GMAC 


EORGE W. Crisler, manager of 

General Motors Acceptance 
Corp. at Charlotte, N. C., was 
honored by employees of that 
branch recently on his 30th an- 
niversary with the division. He has 
been manager of the Charlotte 
branch since 1930. 

Crisler joined GMAC at Atlanta, 
Ga., on April 2, 1923. He worked 
in the New Orleans, El Paso and 
Charleston, W. Va., branches be- 
fore going to Charlotte as branch 
manager. 


Marylanders Have Outing 


The Automobile Trade Associa- 
tion of Maryland held a golf and 
dinner party at the Woodholme 
Country Club, Pikesville, Md., 
April 24, with Mickey Behrend in 
charge of arrangements. Other ac- 
tivities were planned for non-golf- 
ing dealers. 


American Bosch to Build 
Plant in Mississippi 


MERICAN Bosch Co. has an- 

nounced plans for the con- 
struction of a branch plant at Co- 
lumbus, Miss., for the production 
of small electric motors to operate 
various types of automobile mech- 
anisms and other automotive elec- 
trical parts. 

Construction of the plant, which 
will represent an investment of al- 
most $1,000,000, was to get under 
way as soon as possible. The plant 
site is a short distance southeast 
of Columbus, about one-half mile 
south of U. S. Highway 82. A hard- 
surface road will be constructed 
to the site. 

The operation will employ about 
500 people, American Bosch offi- 
cials said. Approximately 60 per 
cent of these will be women. 

Home office for American Bosch 
is situated at Springfield, Mass. 





Arkansas Firm Cites 
Teen-Age Drivers 


F. L. “Buck” Dunn of 
Dunn-Powel Chevrolet Co., 
Truman, Ark., does more 
than talk about teen-age 
drivers, Each month he gives 
public recognition to an out- 
standing teen-age driver and 
sees that the whole city 
knows about it. 

The winner each month, 
either a boy or girl, is given 
a $10 check during a special 
ceremony at a local theater. 
The winner’s picture is car- 
ried in the newspaper, Judges 
who select the winner are 
changed each month to as- 
sure fairness and to get more 
people interested in safety. 

Permanent files are kept 
on the teen-agers, with both 
favorable and unfavorable 
notations. Arrest for a traffic 
violation automatically voids 
the file. 
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Automotive men who attend shows have often seen the “look alike” 
twins featured by The Electric Auto-Lite Co. but they’ve seldom seen 
more attractive or better-known ones than June and Jean Jackson of 
Garland, Texas, who appeared at the Southwest Automotive Show in 
Dallas recently. The Garland twins were named “Miss Nationa] Press 
Photographer” by the national association of press photographers at 
its convention in Galveston last year — a title that was quickly changed 
to “Miss Double Exposure.” They are the first twins to hold the title. 


Half of 1953 Cadillacs in the South 
May Be Air-Conditioned, Roche Says 


ia T IS quite possible that half of 
the 1953 Cadillacs delivered 
in many Southern areas will be 


equipped with air-conditioning 
units,” J. M. Roche, general sales 
manager of Cadillac Motor Car 
Division, reported last month. 

“One Texas Cadillac distributor 
reports a demand of 65 per cent 
for air-conditioning,” he com- 
mented. 

Calling the rapid acceptance of 
air-conditioning “quite phenomen- 
al,’ Roche said, ““‘We were looking 
at air-conditioning in terms of 
other recent advancements offered 
to motorists. New automotive fea- 
tures such as the Hydra-Matic 
transmission and power steering 
generally require a ‘get-acquaint- 
ed’ period. 

“This does not seem to be neces- 
sary with air-conditioning, prob- 
ably because most car owners have 


been enjoying cooled and condi- 
tioned air systems in their homes, 
offices and stores. 

“There is every indication that 
the large number of orders already 
placed on the basis of advance no- 
tice of air-conditioning will rise 
even more rapidly than expected 
as more people become familiar 
with this new feature.” 

Complete air-conditioning kits 
are now available at Cadillac deal- 
erships for installation on cars not 
originally equipped with the units. 
The units are the same as those in- 
stalled at the factory. 


Kansans to Meet Oct. 2 


The annual convention of the 
Kansas Motor Car Dealers Asso- 
ciation will be held Oct. 2 at the 
Town House Hotel, Kansas City, 
Kan., it has been announced. 
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Oil-Filter Sales Placed 
At 60,000,000 Units 


7 potential replacement busi- 
ness for oil-filter elements, 
based on two changes annually, 
means a yearly business of $143,- 
400,000, Earl McGinnis, general 
merchandising manager for AC 
Spark Plug Division, said recently. 

More than 30,000,000 vehicles 
are now equipped with oil filters, 
he stated, giving potential sales of 
60,000,000 elements each year. 

The division is sponsoring a 
campaign to increase replacement 
sales during the spring months. An 
illustrated brochure titled “Eight 
Successful Selling Slants’ is one 
of the promotional aids prepared 
by AC. 


North Florida Dealers 
Elect Grantham 


LEY Grantham, Grantham 

Chevrolet Co., Live Oak, has 
been elected president of the new 
North Florida Automobile Dealers 
Association. Henry Messer, Madi- 
son, is first vice-president; Charles 
R. Ware, Mayo, is second vice- 
president; C. H. Ratliff, Live Oak, 
is secretary, and Kelly Weaver, 
Live Oak, is treasurer. 

Directors include: Maurice Fol- 
som, Mayo; Gus Dekle, Perry; T. S. 
Livingston, Madison; George E. 
Dexter, Jasper, and J. L. McMul- 
len, Live Oak. 


Maryland Meeting Set 


The annual meeting of the Auto- 
mobile Trade Association of Mary- 
land will he held June 12-14 at 
the Commander Hotel, Ocean City, 
Md., it has been announced by J. 
C. “Cab” Darrell, manager, 


Haslam Dies in Florida 


James Arthur Haslam, 57, who 
was with The Studebaker Corp. 
for 25 years in field sales positions, 
died recently at St. Petersburg, 
Fla., where he had lived since 
1947. 





Southeast Automotive 
Key Auditorium, 


May 22-24 
Show, Dinner 
Miami, Fla. 

June 12-14 — Annual convention of 
Automobile Trade Association of 
Maryland, Commander Hotel, 
Ocean City, Md. 

Aug. 23-26 — Annual convention of 
Automobile Dealers Association of 
West Virginia, Greenbrier Hotel, 
White Sulphur Springs, W. Va. 

Sept. 17-19 — Annual convention of 
New Mexico Automotive Dealers, 
La Fonda Hotel, Santa Fe, N. M. 

Sept. 20-22—Annual convention of 
Kentucky Automobile Dealers As- 
sociation, Phoenix Hotel, Lexing- 
ton, Ky. 

Sept, 24-26 — Annual convention of 
Automotive Wholesalers of Texas, 
Austin. 

Sept. 26 — Annual convention of Ar- 
kansas Automobile Dealers Associ- 
ation, Arlington Hotel, Hot Springs. 

Sept. 27-28 — Annual convention of 
Georgia Automobile Dealers As- 
sociation, Biltmore Hotel, Atlanta. 

Oct. 2 — Annual convention of Kan- 
sas Motor Car Dealers Association, 
Town House Hotel, Kansas City, 
Kan. 

Oct. 4-6—Annual convention of Texas 
Automotive Dealers Association, 
Texas Hotel, Fort Worth. 

Oct. 4-6 — Annual convention of Na- 
tional Used Car Dealers Associa- 
tion, Hotel Statler, Detroit. 

Oct. 11-13 — Annual convention of 
Mississippi Automobile Dealers As- 
sociation, Buena Vista Hotel, Biloxi, 
Miss. 

Oct. 18-20 —- Annual convention of 
Tennessee Automotive Association, 
Buena Vista Hotel, Biloxi, Miss. 

Oct. 25-27 — Annual convention of 
Automobile Dealers Association of 
Alabama, Buena Vista Hotel, 


Biloxi, Miss. 

Oct. 25-27 — Annual convention of 
Florida Automobile Dealers As- 
sociation, Sheraton Beach Hotel, 
Daytona Beach, Fla. 

Oct. 29-Nov. 1 — Annual convention 
of Automotive Parts Rebuilders As- 
sociation, Sherman Hotel, Chicago. 

Nov. 9-11 — Annual convention of 
Automotive Trade Association of 
Virginia, John Marshall Hotel, 
Richmond, Va. 

Nov, 18-19 — Annual convention of 
Oklahoma Automobile Dealers As- 
sociation, Mayo Hotel, Tulsa, Okla. 

Dec. 8-9 — Automotive Service In- 
dustries executive booth  con- 
ference, Navy Pier, Chicago. 

Dec. 8, 9, 10 and 11, 1954—Biennial 
Automotive Service Industries 
Show, Navy Pier, Chicago. 


Edward McNeal Joins 
Maryland Staff 


— Joseph McNeal of Balti- 
more has joined the staff of the 
Automobile Trade Association of 
Maryland as assistant manager, it 
has been announced by J. C. “Cab” 
Darrell, manager. 

“Ned” McNeal is a graduate of 
Loyola College and_ attended 
Georgetown Law _ School. He 
served in the Navy and for two 
years was in Washington as an as- 
sistant to Senator O’Conor. 


GM Workers Set Record 


A record world-wide average of 
544,806 men and women were 
working for General Motors Corp. 
in the first quarter of 1953, more 
than ever before in peace or war, 
Harlow H. Curtice, president, and 
Alfred P. Sloan, Jr., chairman of 
the board announced last month. 
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N. C. Service Managers 
Name Gilbert Rushing 


‘’ ILBERT Rushing of Quality Mo- 
tor Co., Inc., Whiteville, was 
elected president of the Ford North 
Carolina Service Manager’s Club, 
at a meeting last month at Lake 
Waccamaw, N. C. 
C. A. Dovender, Kernersville 
Motors, Inc., Kernersville, was 
elected secretary and Cecil Logan, 


Mr. Rushing 


Hood Autos, Inc., Laurinburg, was 
named treasurer. 

Retiring officers are: Elwood 
Mize, Lexington, president; Luke 
Byrd, Dunn, secretary, and L. W. 
Poteat, Yanceyville, treasurer. 

The organization is devoted to 
the general improvement of auto- 
motive service for Ford dealers and 
customers. Meetings are heid once 
a month, with various dealerships 
as host. 

Rushing has extended an invita- 
tion for all Ford service managers 
in the state who are not already 
members to join the club. 

W. G. Briscoe and R. L. Milks, 
representing the engineering de- 
partmerit of Ford Motor Co., dis- 
cussed mechanical problems and 
showed a film at the April meet- 
ing. Quality Motor Co., White- 
ville, was host. 

The May meeting was to be held 
at Rockingham, with McGinnis 
Motor Co. as host. 


Floridians Name Drake 


Fred O. Drake, Jr., Drake Mo- 
tors, Inc. (Dodge-Plymouth), has 
been elected president of the Talla- 
hassee (Fla.) Automobile Dealers 
Association. Other officers are: 
Floyd Ivey, Chrysler-Plymouth, 
vice-president; Ralph H. Granger, 
Jr., Lincoln-Mercury, secretary, 
and Alton Dean, Studebaker, 
treasurer. 
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Jones-Union Hearing 
Delayed at Tulsa 


A HEARING on a temporary in- 
junction restraining members 
of a union from interfering with 
delivery of new automobiles to 
Fred Jones Ford dealership, Tulsa, 
Okla., was delayed last month until 
May 14 because of the hospitaliza- 
tion of the attorney for the Inter- 
national Association of Machinists 
(AFL), defendant in the suit. 

A temporary restraining order 
remained in effect. The IAM has 
been picketing the dealership over 
discharge of 18 employees, union 
officials said. 


Ficture Book Shows 
“Ford at Fifty" 


PICTURE story of the automo- 

bile industry, “Ford at Fifty,” 
has been published as part of Ford 
Motor Co.’s 50th anniversary ob- 
servance. 

The book shows the effect of the 
car on a typical American town, 
gives a biography of Henry Ford 
and takes the reader on a “guided 
tour’ of an automobile assembly 
line. The price is $2.95. The book is 
available from Simon and Schu- 
ster, 630 Fifth Ave, New York 20, 
N. Y., or local bookstores. 





Wheeling Man Proves 
Amputees Can Do It 


Henry Voight, manager of 
Genuine Parts Co. at Wheel- 
ing, W. Va., who lost an arm 
in 1922, has sent words of en- 
couragement to Car] Cree of 
Hattiesburg, Miss., who am- 
putated his arm with a pen- 
knife to free himself from an 
automobile wreck. 

Cree has said he knows 
automotive parts and wants 
to continue in the work. 
Voight said he would hire 
Cree himself if an opening 
existed and in the meantime 
predicted Cree would get 
along all right because of his 
determination and_ willing- 
ness to work. 

Voight is well-known in 
the Wheeling area for his 
help to other amputees. He 
often visits them in their 
hospital rooms and demon- 
strates how he can do things 
for himself, even tieing his 
necktie and shoes. 











Why and When Do Accidents Occur? 
Some of the Answers Are Startling 


_ out of four accidents dur- 
ing 1952 involved passenger 
cars traveling in clear weather on 
dry roads. 

Nine out of ten vehicles in acci- 
dents were apparently in good 
condition before they crashed. 

Eighty per cent of the vehicles 
involved in fatal accidents were 
traveling straight ahead. 

Those are a few of the statistics 
behind the 37,600 deaths and 
2,090,000 injuries caused by traf- 
fic accidents in 1952—the worst 
traffic toll in history. 

The statistics are part of an 
analysis of traffic casualties com- 
piled each year by The Travelers 
Insurance Companies and issued 
in an illustrated booklet. 

As usual, the primary cause of 
accidents was excessive’ speed. 
Speed killed 13,430 persons and in- 
jured nearly 600,000 in 1952. Acci- 
dents caused by driving off the 
roadway killed and injured 50 per 
cent more people last year than in 
1951. Since such accidents are al- 
most always the result of exces- 
sive speed, this is another indica- 


tion that speed limits are not being 
observed. 

More than 98 per cent of drivers 
involved in fatal accidents had 
been driving a year or more, in- 
dicating that experience alone, un- 
less coupled with good driving 
habits, is no guarantee of safety. 

In cases where accidents were 
attributed to mechanical defects, 
defective brakes led the list. 
Burned-out tail lights came second. 
Defective steering and tire blow- 
outs and punctures were about 
equal in their rating. 

While about 98 per cent of the 
cars in accidents “apparently” 
were in good condition, in many 
cases examining officers could not 
be sure. Damage caused by col- 
lision often made it impossible to 
tell the condition of brakes, steer- 
ing and other equipment before 
the crash. 

The importance of driving at- 
titudes was shown by the fact that 
such a large percentage of acci- 
dents occurred while the car was 
traveling straight ahead. Often a 

(Continued on page 209) 


The annual dealer council for Lincoln-Mercury dealers of the Southern 
region, shown at its recent meeting in Atlanta, Ga., elected R. T. Crutch- 


field, Magnolia, Ark., and 


R. M. “Bobby” Pearson, Houston, Texas, to 


represent the region at the national dealer council in Detroit later this 
year. Pictured are (l. to r.): First row, F. M. Scarritt, St. Petersburg, 
Fla., chairman of the 1952 regional council; Crutchfield, and Pearson, 
who is also chairman of the 1953 regional council; second row, A. W. 
Wheatley, Fayetteville, N. C.; E. A. Stebbins, Orlando, Fla.; W. A. 
Toms, Southern regional sales manager; Rhea Fayssoux, Tuscaloosa, 
Ala., and R. O. Bennett, Lubbock, Texas; back row, Lee Herlong, Lees- 
burg, Fla.; Cletus Brown, Rosenberg, Texas; C. M. Paulk, Winter Haven, 
Fla., and A. C. Harris, Baton Rouge, La. 
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It Took 20 Years, But 


Gabbert Made Good! 


By Baron Creager 
Southwestern Editor 


ERE never would have been a 

Gabbert Auto Supply in Mc- 
Allen, Texas, in the Rio Grande 
Valley, except that Herb Gabbert 
lost his patience, and his temper 
with it, almost 30 years ago. 

Herb—the initials are H. W.— is 
a mild-mannered man most of the 
time and chances are he has had 
few such temperamental tantrums 
since. That one, however, supplied 
the impetus to move him from the 
lumber business to the automobile 
business. 

When he lost patience and 
temper on that occasion he smote 
mightily with the palm of his right 
hand on the polished top of a big 
desk, behind which sat a sur- 
prised and impressed car dealer. 

It was in Corpus Christi, Texas, 
in 1924. Herb had a job in a lum- 
ber yard, but he couldn’t see much 
encouragement there for the future 
and decided he would like to sell 
Ford cars. 

He went to Earl McGregor, man- 
ager then for Glover Johns, who 
had the Ford franchise. McGregor 
said there were no jobs open, but 
Herb asked McGregor if there 
were any objections to his seeing 
Johns in person. So he stood be- 
fore the big desk and heard Johns 
say there were no openings for in- 
experienced young men. It was at 
this point that Herb put the hand 
whammy on the top of Johns’ 
desk. He almost shouted: 

“Mr. Johns, answer me one 
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question and I'l] bother you no 
more: 

“How do you expect young fel- 
lows like me to ever get any ex- 
perience if you don’t give us a 
chance?” 

To shorten the story, young Gab- 
bert went to work as Ford sales- 
man next morning. When he re- 
ported for work there stood a 


shiny new car, for his exclusive 
use, with his name on it in red. 

Herb didn’t turn out to be the 
star Ford salesman of South Texas. 
Later, after he had transferred his 
talents to Chevrolet, he didn’t do 
much better. But he liked the 
automotive field more than lumber 
and when the depression sent him 
to The Valley in 1933 he became 
parts manager for a Chevrolet 
dealer. He liked the parts business, 
decided that was where he be- 
longed, and then began noticing 
the Valley Auto Supply, a modest 
jobbing house then part of the 
chain later dissolved by L. G. 
Grindle of Harlingen, who still op- 
erates his one remaining store, the 
Grindle Sales Co. 

Every day, often more than once, 
Herb Gabbert would pass the 
Valley Auto Supply and the Valley 
Auto Supply soon became a part 
of Herb’s future plans. He firmly 
resolved that some day he would 


The four Gabbert brothers who have pooled their talents in business 
are (1. to r.): Seated, Herb and Ervin; standing, Harvey and Truman. 
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buy the place and every time he 
passed it strengthened his deter- 
mination. And finally, 11 years 
after moving to The Valley, he did 
buy the store, in April of 1944, 
from Grindle. 

Since then the Gabberts—there 
are four brothers in the business 
now—have done all right, expand- 
ing from 1,950 square feet in 1944 
to 6,500 square feet as of now. And 
the inventory is 12 times what it 
was nine years ago. These and 
other figures not for public con- 
sumption were rattled off easily 
by Herb, after he had punched 
expertly at a calculating machine, 
handy on his desk. The calculating 
machine does all of Herb’s think- 
ing when it involves arithmetic. 

“There was a reason for buying 
in 1944,” he explained. “At that 
time the Valley Auto Supply, 
which became this business, was 
not doing too good. In my ex- 
perience I had observed friends 
and acquaintances make money by 
buying a business when it was 
down. 

“Then we had talent in the 
family. At least we had experience. 
My previous activities had pro- 
vided me with contacts which 
helped to get the lines desired. 
And Ervin had the necessary sales 
experience.” 

Ervin was the first of three 
other brothers to join Herb. Ervin 
is sales manager and partner. 
Harvey is parts manager and 
counterman and Truman Gabbert 
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Herb Gabbert eyed the store for 11 years before he became owner. 


has recently joined the organiza- 
tion as salesman. In addition to 
Ervin and Truman there are now 
three other salesmen for a total of 
five who roam the region of the 
Rio Grande Valley. 

Herb believes the Golden Rule 
is a good measuring stick for any 
business. 

“Treat everyone as you would 
like to be treated,” he specified, 
“and if you are thinking right, 
your customers will give you all 
the support they possibly can. If 
there is any doubt, give the cus- 
tomer the benefit and I think that 
should apply to employee as well 
as customer relations. 

“Of course, we are pretty par- 


Herb Gabbert is careful to keep the stock clean and orderly. He also 
believes a firm should not buy more than it can pay for and discount. 
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ticular here about cleanliness— 
keeping the stock clean and order- 
ly. But there is another internal 
policy surely more essential from 
the viewpoint of management, I 
believe. 

“That policy dictates that we 
strive consistently to avoid buying 
more than we can pay for, and 
discount. It was a lesson I learned 
from the depression, never to over- 
extend myself. 

“That policy, I must now con- 
cede, caused us to miss out on 
some profit during the war. By re- 
fusing to stretch our credit we 
failed to make some dollars we 
could have made. But there are 
few regrets here.” 

Herb has pardonable pride in 
the sales ability of Brother Ervin 
Factory men tell Herb that Ervin 
is the best salesman they ever 
worked with. “Coming from his 
brother, that will probably be dis- 
counted some,” Herb commented 

After the four Gabberts had 
posed for a picture, Truman was 
asked who he was named for. 
Everyone grinned, including Tru- 
man 

“Don't be gettin’ any ideas,” he 
advised 


Brown's Advances Huff 


James R. Huff has been elected 
vice-president of Brown’s Auto 
Supply Co., Inc., Sanford, N. C 
Huff, a native of Atlanta, joined 
Brown's in 1939. 


“We have been appointed ware- 
house distributor for AC and 
Standard Motor Products,” C. B. 
Richardson, general manager of 
General Auto Supply, Inc., Colum- 
bia, S. C., reported last month 





Big Majority of Replies Show 
Definite Upturn in Gross Sales 


dete upturns in gross sales 
volume for the first three 
months of this year were reported 
in a substantial majority of the re- 
plies to a survey conducted among 
350 Southern and Southwestern 
firms last month by SOUTHERN 
AUTOMOTIVE JOURNAL. 

Approximately two out of three 
reported that volume during the 
first quarter was above that for 
the similar period of 1952. 

The figures carried out a predic- 
tion made by many jobbers in a 
survey earlier this year that 1953 
would see an increase in gross 
sales volume. 

A number of firms reported that 
sales volume was up ten per cent 
or more over the 1952 level. 

Typical replies from the South- 
west and the Southeast included: 

Jack E. McMeans, manager, 
Automotive Division, The Schoell- 
kopf Co., Dallas, Texas — “Gross 
sales volume up 20 per cent for the 
first three months, as compared 
with same period of 1952.” 

E. D. Martin, owner, Martin 
Sales Co., Dallas—‘Sales volume 
up 11 per cent.” 

L. A. Jones, manager, Walker 
Auto Parts, Big Spring, Texas — 
“Up ten per cent.” 

A San Antonio firm—‘Sales vol- 
ume off about eight per cent. Safe- 
ty law helped in 1952.” 

A Dallas firm—‘Sales volume 
has decreased about ten per cent. 
Increased operating cost is coupled 
with decreasing profits.” 

A Houston company—‘Sales vol- 
ume down about ten per cent. 
Business was hit hard in drought 
areas which we cover. However, 
we believe that this drop has a 
chance of being recovered before 
the end of 1953.” 

J. L. Cooper, Cooper Auto Stores, 
Sulphur, Okla.—‘‘Gross sales vol- 
ume up 25 per cent.” 

Jim L. Thompson, buyer, Ada 
Auto Supply, Ada, Okla. — 
“This was hard to figure but we 
actually show an increase of .78 
per cent for the first three months 
of this year over the first three 
months of last year.” 

Grant Wagner, president, Kings- 
ley-Wagner Supply, Hutchinson, 
Kan.—*“Up 11 per cent.” 

Doyle Moore, manager, Automo- 
tive Supply Co., Little Rock, Ark. 
—“By extra hard work and some 
luck with new accounts, sales vol- 
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ume is almost the same as last 
year.” 

L. Schedler, office manager, New 
Orleans Auto Supply Co., New 
Orleans, La.—‘‘Sales volume up 13 
per cent.” 

W. B. Barnes, Jr., owner, Barnes 
Motor Supply, Baton Rouge, La.— 
“Up 10.3 per cent.” 

A New Orleans firm—‘Approxi- 
mately three per cent behind. We 
feel that this slight slump is due in 
part to our inability to keep our 
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outside sales personnel up to full 
complement. We have been op- 
erating short-handed in this de- 
partment for a long time.” 

D. W. Roquemore, owner, 
Roquemore Motor Supply, Orlan- 
do, Fla.—‘‘Sales show an 18 per 
cent increase.” 

A. L. LeVeille, secretary-treas- 
urer, Daytona Auto Supply Co., 
Daytona Beach, Fla.—‘‘Sales are 
down slightly. Wholesalers are go- 
ing to have to watch profits more 
closely, cut down on _ overhead, 
handle lines with the _ longest 
profit, stop handling short-profit 
lines and buy from factories who 
prepay freight.” 

R. S. Woodham, owner, Talla- 
hassee Auto Parts Co., Tallahassee, 
Fla.—‘‘Sales up about ten per cent. 
Collections are slow and we are 
having to spend more time keep- 
ing accounts current.” 

A Tampa firm—‘Sales off about 
ten per cent.” 

A Florida East Coast company— 
“Sales ten per cent less than 1952. 
Accounts paying slower. The coun- 
try is heading into a recession.” 

Russell Allen, Mid-Georgia Auto 
Parts Co., Inc., Griffin, Ga— 
“Sales up five per cent.” 

C. B. Richardson, general man- 
ager, General Auto Supply, Inc., 
Columbia, S. C.—‘Sales have in- 
creased ten per cent.” 

Allen Henderson, partner, 
Lewisburg Auto Parts, Lewisburg, 
Tenn.—*‘‘Sales about ten per cent 
above 1952.” 

W. B. Grizzard, secretary-treas- 


urer, Harding & Grizzard, Inc., 


Roanoke Rapids, N. C.—“Sales 
have increased about three per 
cent.” 

S. B. Stroup, manager, Cabar- 
rus Motor Supply, Kannapolis, N. 
C.—‘‘Sales up ten per cent.” 

Sheehy Supply Co., Frankfort, 
Ky.—‘Sales slightly down in Janu- 
ary and February, up five per cent 
in March and continuing upward 
early in April.” 

R. L. Inskeep, president, Cul- 
peper Auto Parts, Inc., Culpeper, 
Va.—-“Sales up 12 per cent.” 

W. M. Goodsell, sales manager 
and buyer, Simmons Parts Co., 
Inc., Staunton, Va.—‘*We have had 
an increase of 14.4 per cent. One of 
our biggest problems at present is 
the size and weight limitations on 
parcel post. We have written twice 
to each of our congressmen and 
given them specific examples of 
added costs. We believe each job- 
ber should do so, admitting that a 
slight rate raise may be necessary 
but to go back to the weight and 
size regulations in effect before 
Jan. 1, 1952.” 

A. E. Supply Co., Parkersburg, 
W. Va.—‘‘Sales volume 3.9 per 
cent less.” 

Roberts Brothers Co., Washing- 
ton, D. C.—‘“Sales up five per 
cent.” 

Federal Auto Parts, Baltimore, 
Md.—‘“Sales up 20 per cent.” 

John Morrison, manager and 
partner, Auto Equipment Co., 
Washington, D. C.—‘‘Sales volume 
up five to eight per cent. Costs al- 
so up about three or four per cent 
over-all. Some materials up, a few 
down, most about the same. Inven- 
tory build-up in good months, 
June-January, is becoming in- 
creasingly important in order to 
compensate for slow months and 
assure g satisfactory monthly re- 
turn over a 12-month period.” 

Ray Simonson, sales manager, 
Automotive Parts Co., Great Bend, 
Kan.—‘Volume up 17 per cent.” 

W. R. Carter, owner, Four State 
Auto Supply, Joplin, Mo.—‘Vol- 
ume up 1!4 per cent.” 

F. C. Williamson, manager, Car 
Parts Depot, Inc., Carlsbad, N. M. 
—“Volume up about six per cent.” 


Circo Operation Expands 


A 40,000-square-foot building 
for the manufacture of its Circo 
line of metal-cleaning equipment 
has been built by Topper Equip- 
ment Co. at Rahway, N. J. Special 
facilities have been installed for 
more efficient production of steam 
cleaners, degreasing equipment, 
washers and chemicals. 
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Southeast Show to Open May 22 


fbn Southeast Automotive Show, 
to be held May 22-24 at Din- 
ner Key Exposition Building, Mi- 
ami, Fla., seems all set to be the 
largest and best-attended show of 
its type ever held in the South- 
east. 

Every square foot of exhibit 
space on the main floor of the ex- 
hibit building has been reserved, 
President E. Webb Patten, Patten 
Sales Co., Miami, reported last 
month. 

The 220 exhibitors of parts, e- 
quipment and chemicals are a rec- 
ord number for the Southeast 
Show. 

The number of sponsoring job- 
bers was also on the verge of set- 
ting an all-time record, Show Di- 
rector Foster B. Steward said. Late 
in April 275 wholesalers, plus 180 
branch stores, had signed up as 
sponsors. 

“The figure on sales outlets will 
be well above 500 by the opening 
on May 22,” Steward predicted. 

Preparations are all completed 
for handling the expected crowds 
of retailers, who will come from 
all sections of Florida and from 
neighboring states. Visiting hours 
for the retail trade are 1 p.m. to 
9 p.m. on Friday-and Saturday 
and from 1 p.m. to 6 p.m. Sunday. 

A fellowship banquet at the Bay 
Front Auditori- 
um in down- 
town Miami on 
Thursday, May 
21, will set the 
stage for the o- 
pening of the 
show the fol- 
lowing morning. 
An evening of 
entertainment is 
planned and no 
speeches are 
scheduled. 

The Booster 
Clubs of the 
Southeast will 
sponsor a social 
hour immedi- 
ately preceding 
the banquet. 

“Advance 
ticket sales in- 
dicate an at- 
tendance of o- 
ver 500 manu- 
facturer and 
jobber rep- 
resentatives, a- 


President Patten 


long with their wives and friends,” 
Steward said. “Families of exhib- 
itors and sponsors have a special 
invitation to attend.” 

The usual regional business con- 
ferences will be held by MEWA 
and NSPA Thursday, May 21, at 
the McAllister Hotel, 

The entire 50,000 square feet of 
exhibit space at Dinner Key Ex- 
position Building is all on one 
floor, giving exhibitors a favorable 
set-up for displaying their prod- 
ucts. 

There is plenty of free parking 
space on all four sides of the build- 
ing. A 100’ snack bar will be set 
up inside the building and a coffee 


Aerial view of Dinner Key Exposition Building, showing parking area. 
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shop and restaurant are directly 
in front of the bay-front entrances. 

Dinner Key is about ten min- 
utes from downtown Miami, Stew- 
ard said. Buses stop at the door 
and taxi service is quickly avail- 
able. 

Hotel facilities are ample for 
those who wish to attend the show 
and those who may wish to re- 
main in the Miami area for a va- 
cation after the show closes. 

“May is one of the most delight- 
ful times to visit Miami,” Patten 
said. “Tropical trees and flowers 
are in bloom. Swimming and fish- 
ing are at their best. All visitor 
attractions will be available and 
the sports calendar of events will 
be extensive, while services will 
be at low summer rates.” 

In addition to Patten, officers 
of the show are: H. Lester Flowers, 
The Flowers Co., Hickory, N. C., 
first vice-president; A, Lee Proc- 
tor, Black & Decker Manufactur- 
ing Co., Atlanta, Ga., second vice- 
president; John A. Doyle, South- 
ern Bearings & Parts Co., At- 
lanta, Ga., treasurer, and Harry 
Gee, Federal-Mogul Service, At- 
lanta, secretary. 

Wholesaler directors, represent- 
ing the various Southeastern states, 
include: George V. Gilbert, Pied- 
mont Auto Exchange, Charlotte, N. 
C.; Arnold J. 
Siegal, Alabama 
Auto Parts, Bir- 
mingham, Ala.; 
John _ Rogers, 
John Rogers 
Ce, Atlanta, 
Ga.; Harold W. 
Hart, Hart Sup- 
ply Co., Colum- 
bia, Miss.; O. H. 
Hamby, South- 
ern Bearings 
and Parts Co., 
Charlotte, N. C.; 
Ned _ Holland, 
Holland Auto 
Supply, Green- 
ville, S. C.,; B 
M. Gibbs, Serv- 
ice Auto Parts 
Co., Knoxville, 
Tenn., and 
Charles E. Bee- 
man, Miami 
Parts & Spring 
Co., Miami Fla. 
(Continued on 

page 196) 
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Steps to Stretch 


VALVE LIFE 


— life is affected more by 
the maintenance of correct 
valve lash than any other single 
factor. Incorrect lash can and does 
cause many undesirable conditions, 
such as rough idle, tappet noise, 
poor performance, poor economy, 
broken and/or burned valves. 
Maintenance of correct lash has 
always been a service problem, as 
the adjustment of valve tappets on 
most engines has been quite a 
time-consuming service operation. 
To overcome this maintenance 
problem, more and more manu- 
facturers are using the hydraulic 
valve lifter or tappet as standard 
equipment. These lifters are silent 
and self-adjusting. The hydraulic 
unit within itself automatically 


Fig. 1—Hydraulic-lifter components: Top photo (1. to r.) 
—plunger retaining spring clip, plunger cap, the tappet 
plunger, flat valve, valve spring, valve retainer, plunger 
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controls the clearance at the valve 
stem, thus eliminating the neces- 
sity of periodic valve-lash service. 

Fig. 1 illustrates the construc- 
tion of a hydraulic lifter, one 
using a ball check valve and the 
other using a flat check valve. The 
operation of the lifter is as follows: 

Oil under pressure from the en- 
gine lubricating system is  sup- 
plied to the valve lifters through 
auxiliary oil lines or drilled pass- 
ages in the engine block and valve- 
lifter guide brackets. This oil, 
under pressure, flows through a 
hole in the lifter body which acts 
as a supply chamber each time the 
hole in the lifter body moves past 
the hole in the valve-lifter guide. 
With the face of the lifter on the 


By E. M. Lowery 
Technical Editor 


heel of the cam, the plunger spring 
lifts the tappet plunger so that the 
upper end contacts the valve stem, 
giving a zero valve clearance. 

As the plunger moves upward, 
increasing the volume of the pres- 
sure chamber under the plunger, 
the check valve moves off its seat 
and the pressure chamber is filled 
with oil from the supply chamber 
in the lifter body. As the camshaft 


spring, tappet body; bottom photo (I. to r.)—plunger re- 
taining spring clip, plunger cap, tappet plunger, check 
ball, check-ball retainer, plunger spring, tappet body. 
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rotates, the cam raises the lifter 
body, tending to push the plunger 
into the body. This action in- 
creases the pressure in the pres- 
sure chamber, causing the valve to 
seat. 

Further rotation of the cam- 
shaft moves the valve lifter up- 
ward. Since for all practical pur- 
poses oil may be considered as not 
being compressible, the confined 
body of oil in the lifter acts as a 
solid member of the valve op- 
erating mechanism, the valve be- 
ing lifted on a column of oil. 

As long as the valve is off its 
seat, the load is carried by this 
column of oil. During this period, 
a slight leakage of oil from the 
pressure chamber occurs due to 
the clearance between the plunger 
and the cylinder bore. This leak- 
age is necessary to make certain 
that the valve closes on its seat 
properly, thus eliminating any 
clearance between the valve and 
the seat due to any expansion of 
the valve or lifter assembly. 

Any excess clearance from any 
cause is taken up by the plunger 
spring pushing the plunger up- 
ward against the valve stem when 
the valve is seated. This upward 
movement of the plunger tends to 
create a vacuum in the pressure 
chamber which pulls the ball 
check valve from its seat, allow- 
ing an additional supply of oil to 
enter the pressure chamber. This 
cycle is repeated at each revolu- 
tion of the cam. 


Hydraulic-Lifter Maintenance 


While hydraulic valve lifters 
are designed to maintain a zero 
valve clearance resulting in ef- 
ficient and quiet engine operation, 
here are some conditions which 
may not allow them to do so: 

Tappet noise: 

First, it should be assured that 
the engine oil pressure is being 
maintained to factory specs (nor- 
mally between 40-60 Ibs.). Low oil 
pressure will permit starvation of 
the oil supply to the hydraulic 
lifters. 

Second, it is essential that the 
correct engine oil level be main- 
tained, also that the proper grade 


































Fig. 2—Testing tappets for leak down. Everything MUST be clean. 


of oil be used. Either the wrong 
viscosity or too much or too little 
oil in the oil pan will result in 
noisy tappets. 

The reason the oil supply is a 
factor is due to the fact that an oil 
that is too light for the operating 
conditions will permit abnormal 
bleed down of the tappets, while 
too little oi] will permit air to 
enter the oil gallerys and tappets. 
Too much oil will cause foaming 
(air in oil). 

Should all or part of the tappets 
appear to be noisy after the initial 
warm-up period, or become noisy 
during operation, it is a good idea 
to determine the actual amount of 
oil in the oil pan. 

Air leaks on the inlet side of 
the pump will also allow air to 
enter the hydraulic oi] system and 
cause noisy tappets. 

When tappet noise is caused by 
one of the above-mentioned condi- 
tions, it may or may not be inter- 
mittent; however, in all cases 
more than one tappet will be noisy. 

When _ diagnosing individual 
noisy tappets, the following pro- 
cedure is suggested: 

1. Remove valve covers. 

2. Run engine at idle. 

3. Feel the tappet. (If overhead 
valve engine, feel the rocker arms.) 

The noisy tappet can usually be 
detected by feel; to be sure that 
the noise is coming from the tap- 








June: Red Ram Engine 


Dodge engineers are quite proud of the eight-cylinder job 
which is purring under many ‘53 hoods today. Next month 
Ed Lowery will ‘take it apart’ here for your own study. 
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pet and not from worn guides o1 
cocked springs, it is advisable to 
apply side pressure on the valve 
spring. If the noise is not reduced, 
it is pretty certain this is the cause 

Tappet noise can be separated 
into two categories—light and 
heavy. 

Light noise: 

Light, or a_ clicking, 
usually caused by excessive leak 
down around the plunger or a 
partially sticking plunger. Extra 
pressure on the tappet hould 
cause the noise to become more 
audible, as the pressure will in 
crease the bleed down of the tap 
pet. If excessive leak down is en 
countered, replace the tappet 

Heavy noise: 

Heavy, or a clacking, noise may 
be caused by either the valve not 
seating or the plunger being stuck 
in the down position due to foreign 
particles. This condition is further 
indicated by excessive clearance 
between the tappet and the valve 
stem in the closed position 

Abnormal _tappet 
than the above may be due to 
sharp edges in the block tappet 
bores. When this condition is pres 
ent, score marks will be found on 
the outside of the tappet body: 
smoothing up the tappet bore and 
the tappet body will correct thi 
condition. 

In some cases rough engine op 
eration may result from this condi- 
tion, due to restricted tappet op 
eration. 

Extended valve _tappet 
after starting the engine: 

As a rule this condition can be 
attributed to the drain-back of the 
oil from the system and noisy tap- 
pets may be experienced until the 
oil pressure is built up and the oj] 

(Continued on page 128) 
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OPERATION: 


Servicing 53 Studebaker Doors 


pases of the glass during re- 
moval or installation will take 
all of the profit out of the job— 
and maybe several more. That’s 
why we think that a little inside 
information from the factory on 
“how to do it” on some of these 
new bodies should be of value to 
those of us whose source of infor- 
mation does not include a manu- 
facturer’s mailing list for such in- 
formation. 

Fortunately, most car manufac- 
turers know that ‘good service” 
sells the product and keeps it sold 
regardless of who renders. the 
“good service.” Therefore they are 
pleased to make service infor- 
mation available through such 
media as SOUTHERN AUTOMOTIVE 
JOURNAL, 

Let’s consider the 1953 Stude- 
baker. 


By E. M. Lowery 
Technical Editor 


Rear door glass removal and 
installation (four-door sedans): 

Removal: 

1. Remove the door lock remote 
control handle (1, Fig. 1), window 
regulator handle (2) and arm rest 
(5). 

2. Pry the fasteners from the 
holes in the door inner panel and 
remove the trim panel (3) by slid- 
ing it down from beneath the trim 
strip (4). Don’t remove trim strip. 

3. Tape the four edges of the 
large inspection hole (5, Fig. 2). 
This is to protect you from sharp, 
irregular, unfinished parts of the 
vecessed flanges. 

4. Lower window all the way 
down. 


5. Remove the clips (3, Fig. 8) 
and washers (2) from the two 
studs on the window regulator. 

6. Disengage the window glass 
lift channel from the studs. 

7. Lift the glass all the way up 
manually. Hold it in this position 
by inserting a small screwdrive1 
(1, Fig. 3) or punch through one of 
the upper trim panel clip holes. 

8. Remove the rubber gasket 
from the regulator shaft. Remove 
the four window regulator screws 
and lock washers. The three 
phillips-head screws (1, Fig. 2) are 
the same length. The fourth screw 
(2) is a longer, slotted-head screw. 
It also acts as window stop screw, 
keeping the glass approximately 
314” above the lower edge of the 
opening. In early production, the 
stop screw was a No. 12 screw. It 
should be replaced with a ™%4” 


Fig. 3 
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Fig. 4 


screw as outlined under installa- 
tion. 

9. Thread the regulator (2, Fig. 
3) out through the large inspection 
hole. 

10. If the car is equipped with a 
window run extension, remove the 
screws (3, Fig. 2) and remove the 
window run extension from inside 
the door (Fig. 4). 

11. Remove the screwdriver or 
punch and carefully lower the 
glass to the bottom of the door. The 
glass will slip out of the window 
runs. 


12. Pry the door window weath- 


erseal fasteners from the door 
flanges and remove both weather- 
seals (1, Fig. 6). 

13. Wipe as much lubriplate as 
possible from the lift channel to 
make it easier to handle the glass 
while it is inside the door. 

14. Position the glass so that one 
edge is between the door check 
and the door outer panel and the 


Fig. 7 


other edge is between the window 
run and the door inner panel. 

15. Lift the end of the glass at 
the door check, keeping the other 
end as low as possible (Fig. 5). As 
you lift and turn the glass, be sure 
that it is free at all times. Tip the 
top corner of the glass toward the 
door inner pane] to align it with 
the opening, then continue to turn 
and lift until the glass is vertical 
in the opening. 

16. Raise the glass through the 
opening (Fig. 7) and remove it 
from the door. 

Installation: 

1. When you enter the glass into 
the door, the lift channel must be 
vertical and toward the hinge side 
of the door, while the rubber seal- 
ing lip must be to the outer side 
of the door. 

2. Lower the glass and turn it 
as you lower it so that the lift 
channel is to the bottom of the 
door. 


Fig. 8 (top) and Fig. 9 (bottom) 
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Fig. 6 


3. While the glass is at the bot- 
tum of the door, install the two 
window glass weatherseals 

4. Enter the glass into the win 
dow runs and raise it all the way 
to the top. Support the glass with 
a screwdriver or punch 

5. Put the regulator in position 
and install the phillips-head screws 
(i, Fig. 2). If the stop screw (2) is 
a No. 12 screw, drill and tap the 
stop screw hole in the regulator 
for a %-20 thread and install a 
144-20 x % screw and star lock 
washer. Do not attempt to adjust 
this window for a lower opening 
position than is allowed by the 
stop and special stop screw 

6. If the car is so equipped, in 
stall the window run extension 

7. Lower the glass and apply 
lubriplate or its equivalent to lift 
channel. Plave the lift channel 
over the two studs on the regu 
lator. Install washers and clips on 
the studs. 








Fig. 11 


8. Tighten the regulator attach- 
ing screws. 

9. Install the rubber gasket over 
the window regulator shaft. 

10. Install the trim panel, arm 
rest, door lock remote control 
handle and window regulator han- 
dle. If the handles and escutcheons 
have become separated, be sure to 
install one small washer (4, Fig. 9) 
between each handle and_ its 
escutcheon. 

Rear door glass removal and in- 
stallation (1953 Land Cruiser): 

Removal: 

1. Remove the door lock remote 
control handle (1, Fig. 10), window 
regulator handle (2) and arm rest 
(5). 

2. Pry the fasteners from the 
holes in the door inner panel and 
remove the trim panel (4) by 
sliding it down from beneath the 
trim strip (3). Do not remove the 
trim strip. 

3. Tape the edges of the large 
inspection holes (5, Fig. 11). This is 
to protect you from. sharp, ir- 
regular, unfinished parts of the 
four recessed flanges. 


Fig. 14 


Fig. 


4. Lower the window all the 
way down. 

5. Remove the clips (3, Fig. 8) 
and washers (2) from the two studs 
on the window regulator. 

6. Disengage the window glass 
lift channel from the studs. 

7. Lift the glass all the way up 
manually. Hold it in this position 
by inserting a small screwdriver 
(1, Fig. 12) or punch through one 
of the upper trim panel clip holes. 

8. Remove four window regu- 
lator screws and lock washers. 
The three phillips-head screws 
(3, Fig. 11) are the same length. 
The fourth screw (2) is a large, 
slotted-head screw. It also acts as 
the window stop screw. It must be 
used only in the hole from which 
it came. Remove rubber gasket 
from regulator shaft. 

9. Thread the regulator (2, Fig. 
12) out through the large inspec- 
tion hole. 

10. Remove the punch or screw- 
driver and lower the glass to the 
bottom of the door. 

11. Pry the fasteners from the 
door and remove the door window 


Fig. 15 


weatherseals (1, Fig. 13). 

12. Remove the four vent win- 
dow run bracket screws (4, Fig. 
11). 

13. Push the vent window run 
just far enough away from the 
glass to allow the edge of the win- 
dow to come out of the run. Slip 
the other edge of the glass out of 
the other run. 

14. Keep the window glass be- 
tween the window runs and the 
door outer panel. Turn the glass 
90° so that the lift channel is to 
the hinge side of the door. 

15. Put the lift channel in the 
door window run and slide the 
window up (Fig. 14). Disengage the 
lift channel from the run and re- 
move the glass from the door (Fig 
15). 

Installation: 

1. Slip the glass into the door 
opening. Place the lift channel in 
the door window run and slide the 
glass down into the door. 

2. Slip the glass out of the run, 
turn 90° and let it down to the 
bottom of the door. 

3. Put the edge of the glass into 


Fig. 16 
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in car designing 
since the first postwar Studebaker 
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Fig. 17 


the door window run and place 
the vent assembly run over the 
outer edge of the glass. 

4. Holding the glass in position, 
align the vent window frame run 
and install the retaining screws 
(do not tighten). 

5. Install the door 
weatherseals. 

6. Lift the glass to the top of the 
window opening and hold it there 
with a screwdriver or punch. 

7. Install the window regulator, 
lock washers and screws. Be sure 
to install the slotted-head screw in 
the hole from which it came. 
Lower the glass. 

8. Install the lift channel on the 
regulator studs: install washers 
and clips. 

9. Hold the vent window run 
snug against the door glass and 
tighten the vent window run 
bracket screws. 

10. Put the rubber gasket over 
the window regulator shaft. 

11. Install the trim panel, door 
lock remote control handle, win- 
dow regulator handle and arm 
rest. If the handles and escutch- 


window 


Fig. 20 


Fig. 18 


eons have become separated, be 
sure to install one small washer 
(4, Fig. 9) between each handle and 
its escutcheon. 

Front door glass removal and 
installation (1953 model 4-door 
sedans, Land Cruiser and two-door 
sedans): 

Removal: 

1. Remove the door lock re- 
mote control handle (1, Fig. 16), 
window regulator handle (2) and 
arm rest (5). 

2. Pry the fasteners from the 
holes in the door inner panel and 
remove the trim panel (3) by slid- 
ing it down from beneath the trim 
strip (4). Do not remove the trim 
strip. 

3. Tape the edges of the large 
inspection hole (4, Fig. 17). This is 
to protect you from the sharp, ir- 
regular unfinished parts of the re- 
cessed flanges. 

4. Lower the window all the 
way down, 

5. Remove the clips (3, Fig. 8) 
and washers (2) from the two 
studs on the window regulator. 

6. Disengage the window glass 


Fig. 21 


moe 


Fig. 19 


lift channel from the studs. 

7. Lower the glass (5, Fig. 17) as 
far as possible without forcing. 

8. Pry the door glass weather- 
seal fasteners from the door 
flanges and remove both weather- 
seals (1, Fig. 18). 

9. Remove the three vent win- 
dow frame retaining screws (1, 
Fig. 19). 

10. Remove the two upper and 
two lower vent window run 
bracket screws (1 and 2, Fig. 17). 

11. Shift the vent window as- 
sembly straight downward so that 
the upper corner clears the win- 
dow run. 

12. Tip the door vent window 
assembly rearward to the position 
as shown in Fig. 20. Slip the glass 
from the window run and lower 
the glass to bottom of door. 

13. Lift the vent window as- 
sembly out of the door (Fig. 21). 

14. Turn the window 90° and re- 
move it from the door (Fig. 22). 

Installation: 

1. When you enter the glass in- 
to the door, the lift channel must 

(Continued on page 130) 


Fig. 22 
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Seven items that build volume... from 
America’s fastest-moving line of impulse- 
selling auto accessories. 










AUTOGRAM AUTO-CREST FRAMES 


Precision-tooled, self-adhering, 2-initial mono 

gram frame bearing actual auto-insignio crest 

#9 AC (gold or chrome finish) for Signa-Craft #9 
and #91 initials. 

#6 AC (gold or chrome finish) for Signa-Craft #6 

and #61 initials. 


AUTOGRAM AUTO-SHIELD MONOGRAMS 


Now the car monogram becomes a custom 
accessory with the actual insignia of the cor 
permanently recessed into handsome mono 
gram shields. Beautifully made, self-adhering 
...they’re backed with Avutogram adhesive 
that sticks easily... permanently 

#2 AS (gold or chrome finish) for Signa-Croft #2 
and #21 initials. 

#4 AS (gold or chrome finish) for Signa-Craft #4 

and #41 initials. 


AUTOGRAM SIGNET KEY CHAINS 


AS 15 New, low-priced, impulse-seller. Jeweler’s qual 
ity 18 Kt. gold-plated, brass plaque... en 
graved, enameled and recessed in a jewel-tone, 
plastic tab with beaded brass chain 

AC 35 Medivm-priced, high-quality number. Beauti- 
fully finished insignia of solid brass, 18 Kt 

AC 36 gold-plated and enameled—or (AC 36) stain 
less-steel, chrome-plated and enameled — at 
tached to deluxe jeweler’s link-chain and 
Safe-T-Lok key holder. 

£39 For the deluxe trade, yet volume-priced. A 
solid brass, gold-plated and colorfully-enameled 
auto insignia...mounted on tab of top-grain 
cowhide in assorted colors, with a border 

tooled in 24 Kt. gold 

































AVAILABLE FOR ALL OF 
THESE POPULAR MAKE CARS: 


AUTOGRAM AUTO-SHIELD MONOGRAMS . , 
AUTOGRAM AUTO-CREST FRAMES 4 
Assortments consist of either shields or frames 1 tf (a2) 
i a 
with Autogram initials—merchandised on a self tae & —_ 
Ane oI 


selling metal display Both products available 






AUTOGRAM SIGNET KEY CHAINS 





Available in assortments or for single cor 


makes 36 and 72 pieces, mounted on self 





selling, permanent, metal display rack. (Display 
for AS 15 with 100 piece order only 















































for a standard combination of all populor- 
moke cars or for single makes. Included with 


each assortment is an easel-backed counter 


see vour sionaceart | $IQMA=CFaft inc. 292 FIFTH AVE, NEW YORK 1, N.Y 


REPRESENTATIVE AND ORDER NOW! 


disploy 






See Our Complete Line at Booth 314 in the 
Southeast Automotive Show, Miami, Florida, May 22-24 
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FLUIO RETURN 


COnvemTiOna, 10 RESERVOIR 





\ 
MONROE POWER UN 
REPLACING CONVENTIONAL DRAG LINK 


HF TEGRAL PART 
at wre an 


5 FRI A 
5 ) LINKAGE ase 


Abn 


Fig. 1—Typical relay-type car installation. Fig. 2—Fluid pattern for left turn. 


Monroe's Power Steering 


ee of its “direct-action” FLUID RETURN 
power - steering mechanism, si sear iced 
which can be installed on existing sage 9 on a 
cars, trucks and tractors, as well as PITMAN ARM 
being built into the vehicle as — 
original equipment, have been an- 
nounced by Monroe Auto Equip- 
ment Co. 
A hydraulic steering cylinder iN 
0 











PRECISION HONE 


and valve assembly replaces the rita at 

drag link in conventional types | THE-RO 

of steering. Valve and cylinder are PRECISION GROUND er 

contained in one unit to minimize peo thercpccrey 

hose and fitting requirements. ae , 

The unit is operated by a stand- Fig. 3—Direct-action power-steering unit. 
ard-type hydraulic pump mounted 
on the car engine. It pumps oil 
under pressure to the valve and 
cylinder, contained in a_ single 
tube. The hydraulic cylinder and 
valve assembly replaces the drag 
link in the conventional steering 
system. 

The unit can be installed by any 
experienced mechanic, Monroe en- ain ee 
gineers said. 

The mechanism differs from 
some other power-steering units in 
that it is built integral to the steer- 
ing linkage instead of as an integral 
part of the steering gear. It can be { / & 

ih 


Fig. 4—Hydraulic-pump installation on the engine. 


installed on vehicles with either 
center-point or relay-type steer- 4 ental el 
ing systems. : ry 

It is called “direct action” be- x o WV FLUIO RETURN 
cause it is in constant operation i <* / FROM STEERING 
whenever the vehicle motor is run- 
ning. 

Any movement of the steering 
wheel, right or left, is immediately 
and automatically transmitted to 
the vehicle’s wheels. 

(Continued on page 168) 
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“We know Commercial Credit wouldn't hesitate to help us 


out in any emergency” 


UNROE ZEDER’S exclusive use 

of the CommerciaL Crepir PLAN 
today dates back to 1937 in Detroit, 
Michigan—8 years before they opened 
the doors for business. There as retail 
Chrysler salesmen they determined to 
count COMMERCIAL CREDIT in on their 
own agency plans. For as both Mr. 
Munroe and Mr. Zeder agree: 


“The greatest benefit of doing business 


with COMMERCIAL CRreEpIT is the feeling of 


security one has, not only in all financial 
transactions, but with our personal aSSO- 


ciation with the company at large.” 


COMMERCIAL CREDIT DEALERS ARE Successful DEALERS 


sAY CoMAN MIUNROE AND JOHN ZEDER, left 
to right, co-owners of Munroe Zeder Inec., action- 


minded Chrysler-Plymouth dealers of Miami, Florida. 


And like so many other dealers, Mr. 
Munroe and Mr. Zeder expressed com- 
plete satisfaction with COMMERCIAL 
Crepit personnel who give quick, accu- 
rate approval of finance deals and act 
promptly on insurance losses. No wonder 
more and more car dealers are turning 
to COMMERCIAL CREDIT’S business “know 
how,” ample resources and complete 
facilities for their financing needs. Why 
not call or write the COMMERCIAL CREDIT 
office nearest you for complete details? 
Ask to see “The Salesman’s Angle” 


when you do. 














COMMERCIAL 
CREDIT 


CORPORATION 


A service offered through subsidiaries of 
Commercial Credit Company, Baltimore 
. +» Capital and Surplus over $125,000,000 

. . offices in principal cities of the United 
States and Canada. 











Clean 4 tires 


. \\ (ar 


gleaming, white in 
“5 minutes with 


LiquiD 


I) WHITE SIDEVALL | 
_ CLEANER _| 


or your money back! 


Dress up the cars you sell or service with time-saving, profit- 





building Advance Century 555 White Sidewall Cleaner, It 
handles easy, works fast and does an amazing job of restoring 


new sparkle and smoothness to white sidewall tires. 


AT THE SHOW And Advance 555 White Sidewall Cleaner actually helps pre- 


serve the rubber . . . takes off only the dirt, grease and grime, 


leaves the surface as sound as new! 


Booths 262-263 


ADVANCE 555 WHITE SIDEWALL CLEANER WILL CLEAN 


FOUR TIRES GLEAMING BRIGHT IN FIVE MINUTES OR 
May 22, 23 and 24 
WE’LL GIVE YOU YOUR MONEY BACK! ISN’T THAT A 


° FAIR PROPOSITION? 
Dinner Key 


Exposition Building Order from your jobber today! 


Miami, Florida ADVANCE CENTURY MFG. CO. 


P. O. Box 781 e Greenville 1, S. C. 
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Pinch me! 
[must be \ 
dreaming! 


I'd heard all the promises, listened to 
all the plans about this business of 
keeping car owners coming back for 
service. That is—I thought I had. 
Then I heard about the Alemite 11 
point Magnet Plan. Smart day for me 
—that was—and what a payoff since. 
Friction—the major threat to car 


life—was the secret. Regular and 


rv 


proper lubrication . . . that was the 
key to building up a solid link with 
my customers. Now I’ve got ’em com- 
ing back month after month! 

No wonder all the boys in my or- 
ganization are sold on the Alemite 
Plan. Customer returns are up 27%. 
And total service volume in all de- 


partments is up 23'7! We’re selling 





does your 5° 
and parts awe 
overhea 


ice 
Bvt Yor" 


Magnet Plan. Want the facts? Call your 
Alemite distributor. Or mail this coupon now! 


ALEMITE iz : 


REG. U.S. PAT. OFF, 


are doing just that with the Alemite 





Name 


Address 


more of everything now — lubrication, 
car washes, parts, polishing jobs ... 

And that consistent advertising 
follow-up Alemite gives us every two 
weeks in the Saturday Evening Post 
and Collier’s works hard for me right 
in my own Community. Doesn't cosi 


me a cent, either! 


ACT NOW! JUDGE FOR YOURSELF! 


See how the Alemite “Magnet Plan” can help you cover your fixed over 
d? Many dealers over the country head — improve your trading position. No obligation. Mail coupon today! 
Alemite, Dept. M-53, 1826 Diversey Pkwy., Chicago 14, Illinois 


[] Send us complete information on the “Magnet Plan” 


.__Zone State 














BRAKES 








WHEEL ALIGNMENT 


MAKE AND 
MODEL 


| No. Cylinders 
and Valve 


oo 
| 


ALLSTATE 4 Cyl. 
ALLSTATE 6 Cyl. 


BUICK Special 40 
BUICK Super 50 


BUICK Roadmaster 70 


CADILLAC 


CHEVROLET ‘Conventional 
CHEVROLET Powerglide 


CHRYSLER Wind. & DeLuxe. 
CHRYSLER N. Y. & Special 
CHRYSLER Custom Imperial 
CHRYSLER Crown Imperial 
125% 
12574 


DeSOTO Powermaster 
DeSOTO Fire Dome 


DODGE Meadow. 046 
DODGE Meadow. D47 
DODGE Coronet 044 
DODGE Coronet 048. 


119 
14 
119 
14 
115 
115 


FORD Main. & Customline 6 
FORD Main. & Customiine 8 


HUDSON Waspe DeLuxe 
HUDSON Wasp Super 
HUDSON Hornet 


KAISER Man. & DeLuxe... .. 
HENRY J Corsair 
HENRY J Corsair DeLuxe 


LINCOLN 
MERCURY 


NASH Statesman 
NASH Ambassador 


OLCDSMOBILE “98”. 
OLDSMOBILE Super “88” 
OLDSMOBILE DeLuxe “88” 


PACKARD Clip. & DeLuxe 
PACKARD Mayfair 
PACKARD Cavalier 
PACKARD Pat. & Custom 


122 
122 

. 
PL YMOUTH Cambridge and Cranbrook 14 


122 
122 








PONTIAC Chieftain 6 
PONTIAC Chieftain 8 


11614) 
120'% 


STUDEBAKER Champion 
STUDEBAKER Cmatr. & Land Cr... 


108 
108 


WILLYS Aero Ace 685A Custom 
WILLYS Aero Lark 675A DeL. 











and 
Stroke 


3% x 4% 
34 x 3is 


341 4% 
4 «3% 


4 «3K 


31% x 35% 


3% x 3% 
3% x 3% 


31% x 3% 
3% x 44 
3% x alg 


3% x 4% 


32% x 344 
3.56 x 3.60 
3.19 x 3% 


3% x 3% 
3% x 4% 
3'%— x 46 


386% 4% 
3% x 4% 
3% x 3'¢ 


3.80 x 314 
3.19x4 


344 x44 
314 x1 4% 


384 x 3% 
3% x 3% 
3% x 3% 
314x444 
3'ox4% 
3'ox 4% 
3 62x44 


334 x 314 


tex 3h 
i 


39.02 





Slax 3b 


45 
45 
45 


39.02 
39.02 
39.02 


25.35 | 


30.46 
36.45 


21.6 


6.4 


2% 
5 


23 i" 





Main Bearings 


| 


; =o} 


on | . | Crankcase Cap. 
eS ee] (Cts) 


| 


125@3800 
164@4000 


On 


188@4000 


210@4150 


108@3600 
115@3600 


ee 


119@3600 
180@ 4000 
180@4000 
180@4000 
116@3600 
160@4400 
103@3600 
103@3600 
140@4400 
140@4400 
101 @: 3500 
110@3800 


=, 


| rere | corm 


ios 


112@4000 
127@4000 
145@3800 


1 18@3600_ 
68@4000 
80@3800 


| meow | 


205@4200 


-125@3800 


} 
ole 


| 
on | ae | re | | rss | rere | on | =| 


100@3800 
120@3700 
} 


“165@3600 
165@3600 
150@3600 


150@4000 
160@3600 
180@4000 
180@4000 


100@3600 








| 115@3800 
| 118@3600 





| 85@4000 





120@4000 





90@4200 


W@ | G 


} 


| << | Air Cleaner 


| ><> | Oil Filter 


<< 


< 





Zz 


| | 
| Gren | creneren 


Anno 


| mene | mtncetne | meme | emencine | 


_lee 


sans 











am | ave | | ener | <<< | Ze |<] -<| moe 


2 | Vibra. Damper 
| Cooling System 
| No Heater) 





7 


mmr 
—— 


tot tt 
oooo 
Onna oon 











—Patrician, 127"; Custom, 149” 





G—Gear 


ABBREVIATIONS 


| 1 to 3°-2° Prf. 
22 jit 1 to 3°-2° Prf 





z 
| 


+ 1°-0° Prf. 
+ 1°-0° Prf. 


14 to % 
6 to % 


6 to 34° 


Otol 
Otol 


to 3°-2° Prf 
to 3°-2° Prf 


1 
1 
11 
1 to 3°-2° Prf 


+1° 

+1° 

Si 
+ % to-1° 
+%tol® 


6 to 144° 
“4 » to 114° 
14 to 114° 


+1° 
#4 to 18 
4 to 1° 


0 to %° 
- 1% to 114° 
-34 to 14 ° 
4 to 1%° 
-4 to 14° 


1% to + 54° 
1% to +% 





to 3°-2° Prf. 


1 


| Toe-In 
| (in.) 
| 


Camber 
(Degrees) 


Ytol°P Beto 
Ywil’P Beto 


—% to %°P 
—5% to %P 


KP 


ie to 4 


—5% to to % 


0 to 1° 
0 to 1° 


0 to % 
0 to 3 
Oto! 

0 to! Me 


Oto '% 
Oto % 


0to% 
0 to '% 
0 to % 
Oto % 


4% to % 
~~ to 44 


0 to % 
0 to % 
0 to %* 


ly to % 
8% to 4 


Y%tol® Beto % 





0 to eM li to *e 
Oto +8 Chatto § Yr 
+ Rae 
+\% Vy to % | 


| 
| Yy*to 14 


Yerto M6 
1% to @ 


- to i“ 


-4 to % s° 
its Mk 


l~ to 4 | 





Oto % ° 
0 to %° 
0 to %&° | 
00 8° | 


6 10° [ot% 


0 to ly | 
0 to x | 
0 to 4% 
0 to 


H 
H 
H 
H 





i 


|—— 


16 to +! 4°| 0 to M 
¥ to +h] Oto! te 


0 to 1° 
Otol 


{14 to be | 
lig to \% 
114 to 1% 
1'4 to 134 


H 
H | 


H 
H 


H —Hydraulic 
|—Valve-in-head 
L—L-h nae 


oB— ou bath 


'—When equipped with Dynaflow, 1 

1 When equipped with Dynaflow 

*-Cadillac model 6019, 130; ma Doy 7523 and 2533, 146°, 
Ch—Chain 

F—F-head 


Ps—Propeller shaft, rear transmission 
RW—Rear wheels 

X—Optional at extra cost 

Y—Yes 
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A TRUE SUCCESS STORY 


SWISS MOVEMENT OF 19 


A Swiss greenhorn, Henry learned to like the sea. 
But it took 39 years and the help of a sour 
cornet note and a wayward streetcar. 


Reading time: 1 minute. 49 seconds 


l. January. 1914, in a little farmhouse outside Dele- 
mont, Switzerland. Papa made up his mind. It signaled a 
mass migration which may not have been history’s largest, 
but certainly among its most ambitious. Papa decided to 
take the entire family—Mama, 10 children, and himself 
to America where “the children can have opportunity.” 


Of the 10 children who paraded down the gangplank in 
New York the following spring. the greenest by far was 
Henry, age 13. He had been seasick since the coastline of 
France blended into the horizon 


) “In Switzerland.” Henry reported, “we weren't used to 
the motion of the sea. The Alps don’t bob.” 


In 39 years, the shaky boy has developed into a solid 
American—owner of a successful Dodge-Piymouth business. 

The family settled on a New England farm and Henry geous young man beat the odds. He was home in five weeks. 
attended a country school. Later he went to work in a mill. But it was months before he discarded his crutches 

His bright future had faded. His savings were gone; 
his garage out of business. Thumbing glumly through a 
trade magazine, Henry saw an advertisement announcing 
a new model for a car which had no local dealer. 


But Henry’s first love was automotive mechanies and he 
soon was working in a country garage. He has been con- 
nected with autos since. except for one brief interlude when 
a sax reared its ugly head. That was 1921. Henry decided 
that the music world needed one more saxophone—his! On a desperate hunch, he called the company. The next 

day Henry was in business—selling automobiles. Still on 
crutches, he started a one- 

man dealership, acting as 

his own sales foree and 

service department. 


“I decided.” Henry 
said, “that I could over- 
come my handicaps with 
a good reputation. I treated 
people like I wanted to be treated. Simple, but a 
effective rule.” 

Because of his reputation, Henry earned a Dodge 
Plymouth dealership in 1927 over many applicants. Today 
his automobile business is the largest in the city 

Success has permitted Henry to become a boating en 
thusiast. His cabin cruiser is a familiar sight in Eastern 
waters. It completes his transformation. And he never, 
never gets sick at sea. 


This episode ended on a sour note—strangely enough 
not Henry’s. He was playing at band practice in a music 
conservatory where he had won a scholarship, when a 


cornet player overshot an eighth note. Write for our free booklet of true stories rt. 
ahout enterprising men Chrysler Corporation, — WI 


Our bandmaster broke down.” recalled Henry. He Highland Park 3, Michigan. A> 
said he was heartsick to see us study so hard with no future. < bevastete 
) 3 


I took him at his word and returned to the garage.” se oe 


Four years later—on a crisp October day in 1925—the 

es 3 a . I ; — DEALERS in Chrysler Corporation 
decision looked wise. Henry, now operating his own garage, Deedeste ace edieted fer thelr ta- 
was prospering. He was a happy young man as he backed tegrity and merchandising skill 


a customer’s truck out. His joy ended in a shatter. to serve expertly the ever-growing 
preference for the superior cars 


A streetcar ripped into the truck, pinning Henry in the and trucks that are products of 
cab and crushing his legs. Pried out of the wreck, Henry oe Engineering 
. , seaders ) 
heard doctors predict he never would walk. But the coura- cones: 





Cc H RY S L E R Cc @) R P ©] R AT I oO N PLYMOUTH « DODGE « DE SOTO « CHRYSLER & IMPERIAL CARS « DODGE “JOB-RATED" TRUCKS 


FINE CARS OF GREAT VALUE 
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1953 PASSENGER-CAR SPECIFICATIONS 








TUNE-UP ELECTRICAL | Battery | FUEL SYSTEM 


| 





< 
me 
> 
< 
m 
wo 


| 





| 


MAKE AND 
MODEL 


Clearance 


Max. Centrif. 

appet Clearance 
Intake (.0) # 
(Exhaust (.0) 
borat. d.c. 


Max. Vac. 
Intake Valve Opens 


Spring Tension 
Spark Advance 
Spark Advance 

| Cap. & Ter. Grd. 


Fuel Pressure 
(Ibs.) 
| T 
Tappet 


Timing Mark 
Location 


| 
| 
| 


< 
=— 
LS 


Cam Angle 

Contact Arm 
ozs. 

| Soa Plug 
Gap (.0 

| Ignition 

| Carb. Mfgr. 


| 
| 
| 


24°@3000 2°-1! 100P 
26°@3000 100P 


As 


5) ee 
x 


7] 


ALLSTATE 4 Cyl. 
ALLSTATE 6 Cyl. 


se 
<] 








— 
oom 





BUICK Special 40 13°@2000 1°-1 100N 
70N | Ca-St 25°bte 


BUICK Super 50 2 N 23 30-35] 5°bte ew 18°@2150 | 1214°-14” 
BUICK Roadmaster 70 ie 2 N 2% 30-35] 5°bte 'W 18°@2150 | 1214°-14” 70N | Ca-St 4AUV 25°bte 
267 7-94 


Z| 





; , nei WCFB 


CADILLAC ademas . 3141% 2 35 2} /,D. | 184%°@2000} 1434°-17” 70) , 2005-S 22°bte 
or 4-GC 











CHEVROLET (Conventional) 214 | 38-45] 19-23 | 33-38] 5°bte | F 18°@1800} 13°11" N 7004915 I’atde 
CHEVROLET;Powerglide 21g | 38-45 23 | 33-38] 5°btc 18°@1800} —13°-11" ) 700478 16°atde 
CHRYSLER Wind, & DeLuxe C-60.__| 18-20] 3943°| 17-20| 35 | tde -D. | 11°@1425|] 10°15" | 12 E9CI-E9AI 7 10 | 12°%bte 
CHRYSLER N. Y. & Spec., Cust. Im... 32-36 35 | 4°bte | V.D. | 12°@1775| 1214°-17" ‘a | WCD-035-8 Au | 15°bte 
CHRYSLER Crown Imperial__- -| WM 32-36 4°bte l. Be 12°@1775 1244°-17” , WCD-992-8 Au | 15°bte 














DeSOTO Powermaster S-18 : 20} 3943°| 17-20| 35 | 2°%te | v.D. | 11°@1425| 10-15" Ca E9CI 344-1 14 | 12°%bte 
DeSOTO Fire Dome S-16 . t 32-36 3 4°bte & 3 _15°@1900 | 1214°-17” ‘a BBD-909-S Au | 12°bte 
DODGE Meadowbrook 046-47. 39 , 2°bte | V.D. | 9-11°@1425] 7-99-14" D6H2 51 10 | 8°bte 
DODGE Coronet 044-48 , 32-36 7 q 4°bte ‘ - |14-16°G1750}1044-12%%° “17 8 wWs- 108 Au | 17°bte 
15 | 13°bte 


FORD Main. & Customline 6. 24-26 | 35-38 | 17-20] 34-37] tde | V.D. None | 16°-% > | 45 | 15 
FORD Main. & Customline 8 ETS: 26-28.5) 17 29-32] 2°bte ‘s. P. None 4 -15|17-19}  5°bte 
HUDSON Wasp DeLuxe 2 39 7-1 . * | 10°@1200 | = ‘a | WAI-749S 0-12} 26.8°bte 
HUDSON Wasp Super 1 3 3¢ 201 3: eW 9°@2000 1: ‘a | WGD-776S 5 |10-12/10-12) 26.8°bte 
HUDSON Hornet 2 7-20| 3: ; PW 9°@2000 100P | Ca | WGD-776S 10-12] 26.8°bte 
KAISER Man. & DeLuxe j 31-4 7- » | v.D. | 20°@3200|} 129-18 100P WwGD 14 | 10°bte 
HENRY J Corsair ‘ 7-21 | 28-33 ‘s. P. | 24°@3000 10P | C YF 18 | 9°bte 
HENRY J Corsair DeLuxe a o 31-3 7 > | VD. | 26°%@:3000 z 100P YF ; 16] 5°bte 
‘None ~ 47° 110P 2140 \ ] Au | 18°bte 


car mF 28.5] 17-20 ~ | V.D. 


MERCURY 26-28.5| 17-2 *P.| None é 100P 1901-FFC {334-414 |i3-15|I7-19| | 8°bte 
NASH Statesman. --| 22 | 31-87 ” 24°@2800 , 90P | Ca | WCD-20348 | 434-51 15 | 15 | 10°bte 
NASH Ambassador ___ 22 | 31-37] 17-21] : » | vip. | 30%@2700 Ag 90P YH805-8 | 434-654] 12 | 16 |1244°bte 
OLDSMOBILE “98” & Super “88”. 26-33 30 | 2'4%bte| Cs. P. | 30°@3600 70N |R-Ca| 4GC-WCFB | 45 | Au| Au |13%4°bte 
OLDSMOBILE DeLuxe “88”. 26-33 30 | 2!s"bte} CaP. | 30°@3600 70N | C WaD | 45 |Au wd wo “bie 
PACKARD Clip., DeLuxe, May. & Cav..|12 30 -2 : 6°bte V. D. 16°@ 3200 100P Y j ba pa 4-5 | 15°bte 
| WGD-9288 
120P > WCFB-9858 4-5 Au 1s| 15°bte 


100P | Ca | DoH2 | 4-534 | 10| 14 | 12%bte 




































































PACKARD Patrician Custom 9-17 27 : ‘ 6°bte Vv. D. 15°@2800 

PLYMOUTH Cambr. & Cranbrook 2 39+3° 17-2 3! 2°bte | Cs. P. 11°@1425 9°-14” 

PONTIAC Chieftain 6 27 37 tde Dd. 23°@3600 | “24°- 20" | 100N Ca | WCD-2010S -§.2 | 11 3 | 12°bte 
- 








1 2 
PONTIAC Chieftain 8 j 30 9-23 | 23-28] 6°bte | V. D. 22°@3700 | 22°-20” 100N | Ca WCD-917SA -5. | il | 13 5°bte 


2°bte .D | 14°@2800 | 20°12" 


) 
4°bte | V.D. 32°@2000 | *-1034" 30 | 30 | 11°bte 





100P | Ca | WE989S | 45 | 16| 16| 15%te 
STUDEBAKER Cmdr. & Land Cr. 3-18 | 28-34 100P | St | WWUVL-26 


STUDEBAKER Champion 2 38-40 | 


“OON Ca YF9248 \334 4 18 | 16 | 9° bte 
Ca YF9378 316 434 | 16 | 16 | 5°bte 


| 


19°@3000 °_15” ON 








WILLYS Aero Ace 685A Custom ___ | ¢ 39° | 7-2 , tde V.D | 19°@2600 


WILLYS Aero Lark 675A DeL. .. -__. | 3 2 K tde | V.D 


ABBREVIATIONS 
'—Dwell meter for setting point opening Is not recommended Ce P. a — pe pulley R—Rochester Products 
FW—Flywhee St.—Strombers 


Au—Automatic 
bte—Before top center Ho— Holley tde—Top dead center 
N—Negative V. D.—Vibration damper 


Ca—Carter 
P— Positive 
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~ General Electric 


LEAVES out” 
THE BULB Fai 


MALY 


i 


TO INCREASE Wt 
THE LIGHT Nyasa. 


replace inner bulb 


UTO headlamps always used to depend on a small inner bulb for their light. But because 
A this bulb was so small, it was soon covered by black deposits from the burning filament 
on the inside. The longer the bulb burned—the dimmer it got. Then General Electric found 
a way to make a headlamp that has no inner bulb to blacken. Instead, a G-E sealed beam 
headlamp is one big bulb, and no matter how long it burns, there’s no loss of light. Black- 
ening is no problem. That’s why G-E all-glass sealed beam headlamps stay bright — give 
more light longer! For better fleet performance and drivers’ safety, be sure to install 


General Electric headlamps. 


G-E All-Glass headlamps DO NOT GROW DIM 


You can put your confidence in — 


GENERAL @@ ELECTRIC 
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Readers are invited to contribute to— SHOP TAL 





Texan Declares: We Must Improve 
Service Operations or Lose Trade 


Gilmer, Texas 
Dear Editor: 
We have got to improve our 
service departments, or lose our 
business, 


No, not all, but a large majority 
do not know what service really 
is. Now I am going to lay some 
facts in your laps up at the front 
office, pertaining to the average 





THE NEw Armor-Flex 
Contour FLOOR MAT.. 


installed in a matter of minutes. A special process actually 
“pre-fits" and shapes the mat to accommodate the floor 
board contour of each individual make and model car. 
Holes are pre-punched—no fitting is required by you. No 
gaps or wrinkles appear. You simply take the mat out of 
the properly identified carton an 
into position—lies flat in every corner—fits snugly over the 


hump. 


DOaN MANUFACTURING CoRP. 


1761 LONDON ROAD e CLEVELAND 12, OHIO 


Want more facts? Use Reader Service Card page 146 


‘ 
. 


The Armor-Flex Contour Floor Mat 
is made-to-order for the busy ga- 
ragemen. Why? Because it's de- 
signed to fit perfectly—and can be 


presto: the mat “falls” 





A column of informal 

comments about the 

automotive trade and 
its problems. 





car dealer. Just take a look with 
the public at the service they have 
to take into consideration when 
they call for repairs or minor serv- 
ice on their car. Try to see your 
mechanical department as_ the 
public see it today; see if you can 
lay away your old style of appear- 
ances and approach and methods 
of repair, then you can see why 
your customer-labor sales are so 
low. 

When we drive into a modern 
filling station we receive service 
that amounts to good salesmanship 
and pleasant repairs on our car, 
from gas and oil changes, tire re- 
pairs, tire sales, battery sales, car 
wash and a good polish job, muff- 
lers and tailpipes, seat covers and 
other things we have let the public 
know we didn’t want to handle 
because we have got a dirty, filthy 
shop, no rest rooms, no trained 
and experienced personnel to see 
that their wants are taken care of 
in a business-like manner. 


Can You Explain It? 


What I mean is this: If you have 
trouble of any kind, can you ex- 
plain to the customer what it is 
and how to repair the job in a way 
the customer can understand what 
has to be done and that he or she 
will have confidence in your re- 
pairs and costs? Can you give the 
customer the cost of materials and 
labor and know yourself what you 
are talking about and know what 
it will take to do the job right? 
Can you promise the job and be 
sure it comes out on time? The 
public have become very doubt- 
ful of the average shop on prom- 
ises. They have been told so many 
times they can get their car at a 
certain time and maybe get it the 
next day. 

Pick up your home-town paper 
and look at your own advertise- 
ment for service, which reads from 
time to time, “factory-trained” 
mechanics. The average car owner 
has become wise to this old gaudy 
saying. You are not fooling him. 
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MANLEY Twin Boom 
WRECKING CRANE 


TWO Separate Winches 
for Dual or Single 
Operation 


@ There are two hearts in this Twin-Winch, Twin- snaathieitititi inte setae - ceelidiamaeiiiia 
Boom MANLEY Wrecking Crane WC-8. If one winch , oa complete unit os flat, Ofteient. aaie, 
should ever be knocked out of service, the other is 
yeady and waiting. Or, if you need double winch 
power, they can be used together— giving you a power- 
ful 8-ton pull. 





L 


The WC-8 MANLEY is a complete wrecking crane. It is 
flexible in operation and application, and will handle 
the toughest jobs on or off the highway. It will reach 
down an embankment and bring up an overturned 


truck and trailer as easily as it will a passenger car. Outriggers provide stability. Spread-eagle reach 
of booms permits anchoring to pole or tree. 


Outriggers provide side support for stability in re- 
covery from either side. Booms can be used in a 
spread-eagle setup with one anchored to a tree or 
pole for maximum use of power. 


The best wrecker gets the most jobs. This wrecker will 
bring more jobs to your shop, and you know how ' 
wrecks pay off. Other MANLEY users can tell you that The two hearts—twin winches. If one stops, the other 
the WC-8 Twin-Winch, Twin-Boom Wrecking Crane continues to operate. Both can be used together 
‘ . . , : for greater pull, a full 8 tons. 
pays for itself in a short time...and continues to 
pay profits for a long time. Use the coupon today to 
get full information. nee 
MANLEY DIVISION 


American Chain & Cable 
York, Pa. 

Please send literature and price of NEW WC-8 
MANLEY Wrecker, and name of the nearest Manley 
distributor. 


Nome 





Address 





Town 
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He knows the average mechanic 
can’t be factory-trained when the 
service Manager or service sales- 
man cannot give him a decent 
diagnosis of his trouble. 

The automobile motor resembles 
the human body a great deal in 
its performance, in its food con- 
sumed, its nervous system, breath- 
ing and many other ways. It is true 
a customer may call for a set of 
spark plugs. The average man will 
replace them and call the job com- 
pleted, but why hasten the cus- 
tomer away? Do you think the 
minor job will keep him satisfied? 

Take a little time and make a 
careful analysis of the motor and 
electrical system, Give your cus- 
tomer this analysis and call his at- 
tention to the fact that you think 
enough of his business to see that 
everything is so and so. We may 
not have time to clean the wind- 
shield and glasses, but, boy, it is 
time to let that customer know 
that we are depending upon him 
to stay in business. 


They're “Killing” Motors 


Suppose we human beings called 
on our doctors and the doctors only 
prescribed for what we called for. 
We would kill ourselves with our 
own ills, brought on in the same 
way the customers are turned out 
of shops by our just doing what 
they ask for. They are bringing 
death to their motors and we are 
doing nothing to help them what- 
ever. 

Your car appreciates good serv- 
ice just as much as we do when 
we have a bad tooth which has 
caused trouble for some time and 
we call on a good dentist, who 
with his up-to-date equipment lo- 
cates the bad tooth without pulling 
all we have to eliminate the trou- 
ble, as the average mechanic would 
do to your motor. The mechanic 
guesses until he has replaced sev- 
eral dollars’ worth of uncalled-for 
merchandise. 

Our present-day cars have be- 
come man’s masterpiece of craft- 
manship which will run for miles 
and miles, with only a little care, 
when performed by a man who 
knows what he is doing. 

I hope and trust to see the day 
when all mechanics think enough 
of their work to call the jobs 
they pursue a profession instead 
of a labor's job, for it is just as 
much for their own good or more 
so — since most men work on a 
commission basis — to be com- 
pelled to know how to perform 
each job in accordance with fac- 
tory specifications as it is for a 
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man to be required by law to have 
a legal permit to operate on a 
$200 cow. 

What is the cause of so much 
poor workmanship? The manage- 
ment. They do not know what they 
are doing. 

Just pose as a man looking for 
a job as a motor tune-up specialist 
and go into a large dealership. Call 
for the service manager, tell him 
what you are looking for and show 
him your papers as such. After 
looking things over, he begins to 
ask you a lot of questions to prove 


that he himself is the service man- 
ager and demands the best. 
After you have given him a posi- 
tive answer to all his questions, 
he at that time tells you that all 
of his men are the best and trained 
to do all jobs that come into his 
place of business, and at the pres- 
ent he has no place for you. Boy, 
has he let himself down flat! Why? 
Because I have already looked over 
his motor tune-up department and 
have seen four great machines 
back in one corner, covered with 
dirt and dust, which I know have 











Since oil burns at 550°, an acetylene torch instantly ignites it (right top). 
engine temperatures at times are greater than torch heat, it is obvious that oil alone 
won't lubricate properly. Miracle Power is needed in gas and oil because (right 
‘bottom) it is not affected by extreme heat . . . keeps on protecting your engine. 


Miracle Power clings to metal as 
butter clings to bread until it's im- 
possible to scrape completely off. 
That’s why Miracle Power—blend 
of petroleum super lubricants in- 
cluding colloidal synthetic graphite 
in i lubricates when oil - 








Leading Car Manufacturers 
Because It’s Backed by 


Average Operating 
Temperature Range 


800 to 1400 
300 to 550 
300 to 550 


300 to 800 


Because 


Pen at le 0 


The same basic ingredients in Mir- 
acle Power are used in the manu- 
facture and overhaul of America’s 
finest aircraft engines by the U.S. 
Air Forces and leading air lines. 





Sell Miracle 
Power with 
complete con- 
fidence of a 
money back 
guarantee. 








burns off or is temporarily absent. 


SOUTHERN AUTOMOTIVE JOURNAL for May, 1953 








not been cleaned for oh so long 

You just can’t tell me any man 
is capable of doing a good job that 
he himself is proud of when 
neither he nor his men can oper- 
ate his equipment. 

What does the dealer think who 
has from $4,000 to $5,000 tied up 


suit the customer when he calls 
for his car. If his men can’t de- 
liver an analysis of a motor job 
he himself has not been able to 
check, he can’t tell the customer 
it is right and the dealer can’t back 
up his service department. 

Drive into a dealership, ask for 





in good equipment lying idle, when the service manager and tell him 
it has been proven a good diagnosis you think you have a bad ignition 
department is the foundation fo: coil and would like to have it 
any good dealer to build up his checked. Don’t get excited, just 
customer-labor sales and the only pretend you are, or, better still, 
way a service manager can tell if dress up as a farmer or someone 
the job has been carried out to from the city and make a few 






























Car factory engineers are plenty fussy about lubrication for the engines 
they design. Before they approve any lubrication aid, you can be sure 
they have tested and checked it, backwards and forwards. 

That’s why it means something when Miracle Power is the only lubri- 
cation aid distributed by three leading car manufacturers to their dealers 
for resale to car owners. 

Car factory confidence in Miracle Power has been verified by proof 
from the laboratory of Wetmore Hodges & Associates, Redwood City, 
California. They road tested two engines—one with Miracle Power, one 
without. After over 33,000 miles, the Miracle Power engine was using 
33% less oil, gave 13% greater compression, 56% more spark plug life, 
49%, less cylinder wear, 15% less ring wear. 

Sell the lubrication aid that car manufacturers approve. For full in- 
formation about Miracle Power and its profit possibilities, contact your 
AP wholesaler today. 
























bho Miracle Power Division 

THE AF PARTS CORPORATION 

1735' AP Building * Toledo 1, Ohio 
Manufacturers of: 

MUFFLERS ¢ PIPES ¢ MIRACLE POWER « dgf 123 















TZ, 
the 






Cooma SywrMenc Grane ow SusPtnsion 


PUTS THE "PURR-R-R” 
IN ENGINE 
PERFORMANCE’ 


—/ 


Lubricates ‘ Al. .. from the Start 
Prevents Dry STARTING Damage 

































OTHE AP PARTS CORP., 1953 
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mental notes, and look and listen. 
It will happen every time up to 
nine out of ten 

He calls to John and asks you to 
drive over to one side, John comes 
over and he tells John to check 
your ignition coil. John pulls a 
lovely machine around in place, 
grabs a few wires and, while he 
holds them with one hand, he pulls 
a wire of a spark plug with the 
other and looks earnestly at the 
spark as it jumps from wire to 
the plug and says that the coil will 
have to be replaced. 

The service manager tells you 
that he will have to replace your 
coil, without any analysis of it at 
all. Gentlemen, your service man- 
ager is not on the job 

Here is one I will never forget: 
I drove into a dealership in a town 
of 35,000 population and asked for 
the service manager. After looking 
around and seeing no modern e- 
quipment of any kind, I asked for 
an adjustment on my voltage reg- 
ulator. 


Would It Start? 


The service manager had one of 
his men pull the regulator off and 
the service manager removed the 
points, cleaned them with sand pa- 
per, reassembled it, made his ad- 
justments without any gauges (did 
not even have a voltmeter or am- 
meter of any kind), replaced the 
regulator on the car, let the hood 
down, wrote out his repair order 
and presented me with a bill for 
$2.50. He did not even start the 
motor to see if it would even work 
but tried to tell me at the same 
time how good it was. Yes, the time 
is coming fast when the average 
car owner will look for the filling- 
station men to do these jobs after 
he is convinced he can’t depend 
on his dealer. 

The average automobile deale1 
has for the past years only been 
interested in delivering his cars 
for a good profit and has forgotten 
his shop, but the time is coming 
when he will be pulling his hair 
trying to make himself believe it 
has not been his fault and will not 
want to give up easy. However, 
it is coming when every one will 
have to wake up and try to re- 
cover what he has lost the 
quicker the better 

He will, in the near future, keep 
up with each of his customers. He 
will write them a letter of thanks 
for their business, regardless of 
how small or large. He will meet 
them in person and let them know 
how glad he would be to have 
them back, He will see that each 
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man in the shop receives training door to the left on entering the each and every sale that is made, 


regular. He will see that the man- shop looks to a good customer who who greets each and every one 
agement knows what they are do- might call after it has been re- who drives in, with the same and 
ing, but it is far more difficult to moved and is not so offensive. everlasting knowledge that he 
do all this after it has been lost When you call on a real live- knows how to serve you, that he 
than to do it now. wire, see if you can stop your car has the time and patience to listen 
Do as I have done. Take your- and get out before someone calls to you and can give it to you in 
self a good vacation, but don’t upon you, asking you whereby he black and white, and one who 
spend it on some lake. Go from can be of service to you. Look will let you know it will be done 
dealership to dealership. Have a over his system of maintaining correctly or not at all. 
look, for you can see far more in customer relations, A good dealership is one whose 
the other fellow’s place than you You yourself may be a large management goes so far with a 
can see in your own. When you dealer, but there is one thing you customer after he has bought a 
return you will see just how bad will find; the most talent will be new car to see that his service is 


that stack of rubbish beside the employed by one who depends on so outstanding that it will last the 
life of the car and when this cus- 


tomer is ready for a new car he 
will return for the same make 


“It Pays to have an ACE '‘n the hole.” from the same dealer, whereby 


the service department becomes 


a good salesman, but not a sales- 
Zi G PA j CHES man as a service manager. 
JOSEPH H. JONES, 


Box 444 











ACE regular and giant Universal Diamond 


@ ONE SHAPE shapes fit any clamp and cover all patching 
IT'S A CAJUN BOY! 


@ TWO SIZES requirements. Also eliminate jobbers need of 


stocking Round—Oval—Diamond shapes in two New Orleans, La. 
, Gentlemen: 
sizes each. After reading Baron Creager’s 
article in your March issue cap- 
ACE Patches light instantly, burn evenly and tioned “Cajun at Work,” I thought 
the laminated board holds the correct amount a — ee ee 
of heat to fuse the ACE special rubber to either grandchild mentioned was born 
March 19 to Janet Armstrong Del- 
Butyl or natural rubber tubes. They always stick. hommer. The baby is a fine boy, 
with very deep blue eyes and light 
@ Pull string opens ACE sealed can. Replace- brown hair. 
. It so happens that I too was 
able covers. Each ACE Patch sealed in cello- waiting for that grandchild as 
Janet, my daughter, married Har- 
old Delhommer, Jr., and the baby 
was named Harold Jules. 
Your article reminded me of the 
@ ACE patented Tab Strips Holland Cloth one you wrote about me in your 
; ' April, 1931, issue, of which I have 
easily. Fingers need never touch the patch. » coer 
Introduced in 1948. JULES M. ARMSTRONG, 
Armstrong Servus 
Congratulations to the Delhom- 
mers and thanks to Grandfather 


@ ACE Patented Perforated Full Fused Fuel Armstrong for sending us the news! 
Board lights instantly with match or cigarette 
in any weather. Introduced in 1946. THIS PROVES THEY'RE TOUGH 


phane. 


The ACE line is complete! Further proof of the essentiality 
. of cars and of just how tough they 
Red 2 rs Catalog—Prices—Sample on Request— really are was given at the recent 
o. 200 . atomic explosions at Yucca Flats, 

Southeast Write— . , 
Nev., said Bob Armacost, Kansas 


Automotive Show ACE RUBBER COMPANY City, Mo., who witnessed the tests. 


Miami, Fla 
, " Armacost, who is president of the 
May 22, 23, 24 DALLAS s TEXAS National Automobile Dealers As- 


Rudy Copeland, Jr. P.O. Box 2140, Fort Worth, Texas sociation, said the cars withstood 
SALES REPRESENTATIVES: Barron Cranford & Company, 759 Euclid Circle, Mountain Brook, Ala fairly well the devastation of 

Max Yaras .. . 2911 Central Ave., Tampa, Florida “f P 

J. R. Tate . . s » 3613 bs age Place, Nashville, Ge atomic explosions 

Bowling & Powell . . P. O. Box 67, No. Side Branch, Atlanta, Ga > , , 79% 

Jim C. Paera 264 Constitution Ave., Washington |, D (More Shop Talk on page 123) 
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New Improved 


US. manent bg 


_| WORLD'S SAFEST ANTL-FREEZE ) 








S 
x 
my é 


a 


with the HOTTEST national 
ad campaign 


in the longest list of magazines you 
ever laid eyes on! Big-space ads tell 
the story of new improved U.S.I. 





— 


PERMANENT to an audience of 
82,000,000 readers! 


PLUS 
The heaviest local ad campaign 


ever unloosed at your customers! 


TV? and how! BILLBOARDS? sure thing! © RADIO? you bet! 


An intensive campaign run- Selling U.S.I. Anti-Freeze Radio, like billboards, reaches 
ning day after day, sells U.S.I. day after day, and all day ata while he’s in his 
early in Fall! long! 


\\\ P ' 
a 


| ite oe ine! °50,000 PRIZE CONTEST j 


The g SOnsa 


for U.S.1. PERMANENT dealer 


anil 





Get into this 
Contest for U.S.I. 


g 


77 PRIZES IN ALL—AND 


GND 


TRIP TO EUROPE 


10 First Prizes 


22 Second Prizes 
44 Third Prizes 





va 





Here’s All Yo 


Finish the following sentence in 25 word 
PE MANENT Anti-Freeze, a” g 


Get U.S.1. PER 














*50,000 Prize 
Permanent DEALERS! 


U.S.1. dealers and their employees 


LOOK WHAT THEY ARE! 


RAE 


FOR TWO! 
10 Nash Ramblers caippea’ 
22 ROA TV'S Prone’ tonstes!” 
$100 Each! 




























Contest Book Gives 
Valuable Tips on 
How to Win! 


All U.S.I. dealers will receive the 
“U.S.1I. PERMANENT Anti-Freeze 
Contest Book’’. It gives valuable in- 
formation that can help you win a 
Contest Prize. It gives full contest 
rules, and includes postpaid Contest 
Entry Blank. Contest closes August 
31, 1953. If you have not received 
your copy of the Contest Book by 
May 31, ask your jobber for it. 





you 






Con ntest, 
pERMANENT terrific prizes’ 

























You call make Mo Ve 
ney in Anti Freeze 


WITH NEW imPRovep U.S.I. PERMANENT 








because only U.S.I. gives you all these big selling-advantages 


” i 








You sell the World’s Safest Anti-Freeze! 


U.S.I. contains more ethylene fe — acknowledged the 
world’s best anti-freeze agent. U.S.I. contains Special 
Inhibitors, a top trade secret — protects all 7 metals in 
cooling system; stops rust, corrosion, foaming, clogging. 


You recapture lost Customers Who “‘Re-use’’! 


About 40% of car owners re-use last year’s anti-freeze. 
U.S.I. advertising features the U. S. Government warning 
against re-using anti-freeze — helps you recapture this 

lost 40% of your market. 


You get the jump on the Early Fall Market! 


To help you make the sale before your competitor does, 
U.S.I. advertising tells car owners to fet U.S.I. right after 
Labor Day! U.S.1. also gives you the date of the first 
freezing weather in your area, to make your customers 
want anti-freeze early! 


Hard-hitting Ads wherever you look or listen! 


Wherever car-owners turn, they’ll learn the great story 
of new, improved U.S.I. PERMANENT, the world’s 
safest anti-freeze — in magazines, on billboards, TV 
and radio! You get the most powerful advertising 
support you’ve ever had! 


“10 Tested Ways to Sell More Anti-Freeze!”’ 


To help you make extra sales of anti-freeze and 

other automotive products, U.S.I. supplies you 
with this new, free booklet. Quick and easy to read, 
it gives facts on the danger of re-using last year’s 
anti-freeze, dates on the first freezing weather in 
your area, and other valuable, sales-making tips. 
Ask your jobber’s salesman for it! 


U.S. INDUSTRIAL CHEMICALS COMPANY 


Division of Netiono! Distillers Products Corporetion 











More Shop Talk 


(Continued from page 118) 





HE WENT PREPARED 


Meridian, Miss. 
Dear Sir: 

I would like to say that I sure 
enjoy your SOUTHERN AUTOMOTIVE 
JOURNAL. It is very helpful, enjoy- 
able and educational from cover to 
cover. The article in the February 
issue on 12-volt systems was in- 
deed beneficial as I attended a lec- 
ture and demonstration later on 
the 12-volt system given by a Del- 
co-Remy representative. There- 
fore it was much easier to follow 
the lecture. 

FRANK B. THOMAS 


SOFTENING THE BLOWS 


Rubber guard posts are being 
tested at Cuyahoga Falls, Ohio, as 
a substitute for rigid steel posts 
formerly used at dangerous inter- 
sections. Engineers hope that when 
a car hits the rubber posts they 
will bend enough to allow the 
vehicle to ride over them, or slow 
the vehicle sufficiently to prevent 
serious injury to the driver. 

Designed and produced by Good- 
year Tire & Rubber Co., the hollow 
rubber tubes are cut to 5’ lengths 
that slip over 18” steel tubes im- 
bedded in a concrete base. The 
steel core extends only a few 
inches above ground so that the 
tubing, of a special high-tensile 
rubber, takes the full impact in 
case of a car or truck collision. 


MORE ON MECHANICS 


Wagoner, Okla. 
Dear Sir: 

I was reading about why me- 
chanics do not want to stay in 
the trade. I read the two letters 
in the March issue. Well, here is 
my reason for not wanting to 
work in most franchised-dealer 
shops. 

I have been a mechanic since 
I was 18 years old and have 
worked for several shops. I am 53 
years old now and it is all I know 
how to do. I think I am just as 
good as they come and I own my 
own shop. It is not much, but I 
get along. 

I would not take any job other 
than working for myself. The pub- 
lic is very hard to please and the 
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mechanic gets all the blame if an 
automobile does not operate like 
new which is impossible to do 
with old automobiles. 

Also the dealer wants the me- 
chanic to earn $3 an hour and give 
him $2 of it and that is not fair. 
The mechanic should get $2 and 
the dealer $1 as the dealer makes 
his on the parts alone 

I have a small shop and I could 
live nicely with one mechanic do- 
ing the work and just let me furn- 
ish parts. My labor in my shop 
would not come anyway close to 


what is made on parts 

So if they want more and better 
mechanics, give them more money 
for what they do. A good mechanic 
should not get less than $3 per 
hour and five days a week. Also 
he should have a helper as there 
is work one man cannot do by him- 
self. 

I would not advise any young 
man to take up the mechanic trade 
the way it is now. All other types 
of work are much better, such as 
electric welding or even a clerk 
in a grocery store are better than 








PARTIAL COVERAGE 


p NEVER ENOUGH 
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Eg ES J tid be 
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“You te misdies something @ 
if you-dont ‘Tie 


STOCK AND SELL f 


General 
Sut 


COMPLETE SWITCH LINE 
Ugty AUTOMOTIVE USE 


THE 


FOR g 


CATALOG OF COMPLETE LINE 
AVAILABLE ON REQUEST - 


GENERAL AUTOMOTIVE SPECIALTY CO., 

450 West 31st Street, 

New York y N. Yeu ; id 
li i 


— * 
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DREW HYDRAULIC BRAKE FLUIDS 
(S.A.E. R-7] and R-72) 


DREW SPECIAL ''66"’ HYDRAULIC 
BRAKE FLUID 


ateyz-1- Cw.) 
DREW DUOSOL 
(Concentrated Degreasing Compound) 


DREW PARTS CLEANER 


(For Carburetors, small parts, etc.) 


* “DREW RADIATOR CLEANSER . Bs ‘ | . 
(Patented) “, , ‘ ‘ 
DREW RUST INHIBITOR AND ) 
WATER PUMP LUBRICANT 
DREW COOLING SYSTEM STOP LEAK 


DREW PENETRATING FLUID 
DREW-GLEEM 


(Silicone Cleaner and Polish) 


DREW DUOFOAM 
(All-purpose Liquid Detergent) 


DREW AUTOGLO—CAR WASH 





TRANSPORTATION CHEMICALS DIVISION DREW 
E. F. DREW & CO., INC. PRODUCTS 


15 East 26th Street, New York 10, N. Y. 
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a mechanic’s job 

R. E. PRATT, 

Owner, Pop’s Garage 

These columns are not limited 

to presenting one side — just in 
case anybody has different views 
from those expressed above. Also, 
we'd be happy to publish any 
“amens” to the above. 


PAY FOR THAT SKILL! 


“I’m in favor of raising the flat 
rate so that we can pay the 
mechanics a fair wage for the skill 
and knowledge they must have to 
repair modern automotive equip- 
ment,”” commented Smokey Yu- 
nick, Smckey’s Automotive Serv- 
ice, Daytona Beach, Fla.. in reply 
to the survey on flat-rate scale 
and service volume that appeared 
in the April issue. 

“Only in this way can good men 
be attracted to this work and only 
an increase in wages will ever 
keep young men from leaving the 
work after two or three years of 
training for better-paying jobs that 
require little or no tools and have 
easier working conditions,” he 
said. 

He reported = an 
about 25 per cent in his own serv 
ice volume while maintaining his 
$3 flat-rate scale. 


increase of 


A SALES CHIEF'S WAY 








The car goes where I want it to 
go and in a hurry too... .” 

Paul Motor Co. added nothing 
to Metcalf’s comments except to 
mention the delivered price of an 
Anglia 


Metcalf of The Citadel wrote to 
the paper praising the performance 
of his Anglia, and Paul Motor Co. 
picked up excerpts from the letter 
to run as an effective ad for the 
line. 

The letter said, in part: “It has 
carried us (family of four) faith- 
fully to Michigan and back once, 
and over the Smokies several A. H. Roeper, Ford, has been 
times. It has never leaked around elected president of the Greater St 
any of the windows, the tires still Louis Automotive Association. B 
look almost new, even after 25,000 H. Roberts is’ vice-president, 
miles and the front have George M. Berry is treasurer and 
never developed any flat spots. . Miss Fay Hahn is secretary. 









Roeper Named at St. Louis 










ones 
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can say... 


































A well-known and well-liked 
sales chief of a car factory was 
speaking to some friends last 
month: 

“You know we are so anxious to 
keep engineering advised of what 
our dealers and sales staff think 
should be done to cars that 
one time I told my assistants that 
any time anyone from engineering 
complained to me that he was 
having trouble with one of my 
men, then I’d raise my man’s pay 
right there on the spot. We've got 
to be sure that engineering gets 
the word, whether they like it o1 
whether they can do anything 
about complaints or not 

“By the way, I hope no one will 
use my name, as I’ve got to live 
with engineering, too.” 


DRIVER WRITES HIS AD 


Paul Motor Co., long-established 
Ford dealership at Charleston, S. 
C., found a ready-made advertise- 
ment in the “letters to the editor” 
section of a local paper. Isaacs H. 










says more than words can say about your shop; 
that it is “CLEAN—EFFICIENT—QUALI 
FIED—RESPONSIBLE”—and more! These 








are qualities that create customer confidence 






...increase your service sales. 





Ask your jobber or write us for deserts } 
tive cat g ” ni hure-budtt bee 


Sahure 


MANUFACTURING CORPORATION 


16C1 S. HANLEY RD. + ST. LOUIS 17, MO. 






Wustrated: Model 9200 
Service Merchandiser 
and 9205 “low Boy” 
Service Merchandiser 











BE SURE TO SEE THE DISPLAY OF SHURE-BUILT EQUIPMENT 
SOUTHEAST AUTOMOTIVE JOBBERS SHOW 
BOOTHS 398, 399, 400 
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EARL, HOW COME 
FRAM CARTRIDGES : 
SELL BEST ? t SIMPLE, 
| 4= d ARGYLE- MOST 
THAT FRAM FILTERS © Y Se /p FRAM TO ANY 
BEST TOO- THAT eS : : / OTHER 
MEANS A LOT,’ 





THIS FRAM AD 
SAYS MORE THAN 
20 MILLION ENGINES 
ARE NOW EQUIPPED 
WITH FRAM- 50 FRAM 
MUST BE THE BEST, 
BOY, THINK OF THE 
MONEY THAT SAVES 
IN REPAIRS / 





«*"MART DEALERS are tieing up with test. Sign up today as a Fram Franchise 
ity a ° °° 
Fram these days... because the big dealer ...to get loads of merchandising 
1953 Fram program brings them more filter material and national advertising . . . plus 
sales and profits. They know Fram Sells a free subscription to Earl Philter’s maga- 


Best because Fram Filters Best —by actual zine,““Hoops Up,”’ and to make sure you’re 
listed as a co-sponsor in Fram’s Vacationland 


— America. See your Fram Salesman. 
operator 25 says... AND DON'T 


FORGET, I KEEP FRAM CORPORATION 
SENDING CUSTOMERS Providence 16, R. Ll. In Canada: 
TO YOU BECAUSE Fram Canada Ltd., 
YOU'RE VACATIONLAND \S Stratford, Ontario 
HEADQUARTERS ! 








Watch FRAM’S Big Television 
Show, “Vacationland America” 
starring John Cameron Swayze 
and his family. See your local 
paper for time and TV Channel 
Tie in. Display your Vacationland 
Sign at right. 
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Dear Bill, 

Recently attended a_ service 
meeting on air-conditioning, of all 
things. Thought we’d just about 
stretched the automobile mechan- 
ic’s capabilities to their limit, 
what with hydraulics, electronics, 
radio, machine work, welding and 
what-have-you. But some of us 
also had another surprise when we 
thought we were entering a new 
field—and questionable at that. 

Some of the boys from the 
Southwest pointed out that it was 
not only a far better customer- 
acceptance item than we dreamed 
but they had been hard at the in- 
stallation and repair of such units 
for years. Since we were thus re- 
assured about the market for the 
units, we were also determined to 
glom onto this service for our 
shops rather than having it drift 
down to the corner appliance deal- 
er. 

While on the subject of new 
services, might recount a little 
misunderstanding one of our boys 
had with our electronic-eye testing 
instrument. After making the 
necessary application of the instru- 
ment for a reading he got a big 
fat nothing. He almost had the 
parts man box it up to return to 
the factory for service when an- 
other mechanic pointed out that 
he had failed to replace and draw 
down the cover screws after re- 
moving the lens from the eye-unit 
and installing the instrument 
Probably allowed a light leakage 
which flubbed the reading, for as 
soon as he put the screws in tight- 
ly the instrument gave him the 
readings on the nose, so he could 
make the adjustment to keep a 
customer happy. (This customer 
had driven in with his hat hanging 
over the eye to keep it out of the 
circuit since its adjustment made 
it too sensitive and it was dim- 
ming at reflector-type signs, at 
the moon coming over the moun- 
tain and just about anything else.) 

Lots of people criticize the unit 
for dimming automatically for ap- 
proaching cars, but the sooner all 
cars have them the better. A lot 
of the dangerous glare from bright 
lights is due more to the driver's 
forgetfulness than from _ vicious 
intent, and you are as blinded 
from one as the other. 

Car manufacturers point out 
that the many new devices they 
have been introducing, such as 
power steering, automatic trans- 
missions, air-conditioning and so 
on, are not simply new merchan- 
dising plans but are actually in re- 


WHE NUTBUSTER WRITES 
W/S BUDDY 








These outsta Jing fe i 
perfect for making ¢ Yin 


covers which are di 


tas f) 
a ge 
eo. 


Horco coated fabrics are waterprook, ‘, 
stainproof and flame resistant. They 
resist oils, greases, acids, salt water, 
etc. They are available in a wide vari- 


ety of beautiful colors. 


__ SEND FOR YOUR SAMPLE BOOK TODAY 


Manufactured by HODGMAN RUBBER CO., FRAMINGHAM, MASS. 
DISTRIBUTED BY 


ADMIRAL FABRICS 


22 E. 21st St.,. NEW YORK 10 
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ply to customer demands which 
they have picked up through the 
years by asking the guy or gal who 
drives what he wants. 

Many mechanics have been 
lulled into inaction about learning 
and equipping themselves for 
servicing these new items by sell- 
ing themselves on the notion that 
they are a passing fad which will 
be gone before they need service 
For my money NOW ain't any too 
soon to start finding out what 
makes the new gadgets click, for 
they are here to stay, so long as 


they are the answer to the public’s 
prayer. 

Be it a wash room or a color 
television they put in the new 
models, the guy who stays in biz 
had better learn how to adjust for 
flushing or blushing, is my motto 

Yrs, 
Ed. 


Delco Radio Division of Gener- 
al Motors Corp. recently celebrated 
completion of its 10,000,000th auto- 
mobile radio. It began to make car 
radios during 1936. 





—~ 


...and the price is always right! 


Prime manufacturers of 
HYDRAULIC BRAKE HOSE ASSEMBLIES 
lor cars, trucks, buses, tractors. 


BRASS FITTINGS 
FUEL and OIL LINES (Gasol!ue, oll and diesel fuel lines 
for automobiles, trucks, buses, tractors ; made from 
metal-lined hose, neoprene hose, or copper tubing) 
GREASE FITTINGS 
AIR & GREASE LINE ACCESSORIES 
COPPER TUBING 
OTHER FAST-MOVING SPECIALTIES 

Write for our complete catalog 


PLANET smerat propucts corp. 


966 Dean Street, Brooklyn 16, N. Y. 


BOOTH 145 
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(%” to %” tube size) 





Stretching Valve Life 
(Continued from page 99) 


supply replenished. 
Servicing the Hydraulic Lifter 


Cleanliness is most important. 
When disassembling these tappets 
for cleaning, the following pre- 
cautions should be taken: 

1. Cover the working area with 
clean paper (don’t use cloth, as 
lint may get on parts). 

2. Disassemble and clean each 
tappet assembly separately in 
clean solvent to remove all traces 
of varnish and/or carbon. Do not 
mix component parts of one tap- 
pet with another. To do so will 
make tappet unfit for further use. 

3. Inspect tappet plungers, 
valves and valve seats for signs of 
scoring wear or pitting which may 
prevent them from _ performing 
satisfactorily. Tappets whose com- 
ponents show such signs should be 
replaced with a complete new tap- 
pet assembly. 

4. After cleaning and reassem- 
bling each tappet, they should be 
tested for leak down as fcllows 
(Fig. 2): 

A. Remove the plunger cap and 
submerge the tappet assembly in 
the upright position in a container 
of kerosene. Caution: Both the 
container and kerosene must be 
absolutely clean or dirt particles 
will get into tappet and cause it 
to stick. 

B. Allow the tappet to fill with 
kerosene, then remove the tappet 
and replace the cap. 

Test as shown in Fig. 2. 

C. If the plunger collapses in- 
stantly as pressure is applied, dis- 
assemble, inspect and clean again. 

If second cleaning fails to pre- 
vent the tappet from collapsing in- 
stantly when compressing, replace 
the tapnet. 

D. When cleaning and testing of 
tappets has been completed, prime 
the tappets with clean engine oil 
before installing, as this will pre- 
vent possible scoring of the tappet 
plunger. 


1,500,000th Dynaflow Made 


Buick Motor Division built its 
1,500,000th Dynaflow transmission 
last month, a little more than five 
years after it was introduced to 
the public. Of the 124,047 Buicks 
built in the first quarter of this 
year, nearly 80 per cent were e- 
quipped with the automatic trans- 
mission, according to Ivan L. Wiles, 
general manager. 
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With Porto-Power 


... change from 
push to pull taster! 





Before you buy...try this 5-second test 


Yes, it takes less than 5 seconds to change from a “Porto- 
Power” general-type ram toa specialized “pull” ram. There's 
no time-consuming pumping back of the plunger. Only one 
hose. You pull with FULL power — and the same hose and 
pump serve both rams. And thanks to the “Porto-Power” 
principle, combinations are lighter, handier, move flexible. 

Compare all hydraulic body jacks — and you'll buy 
Blackhawk. You change faster from push to pull set-ups. 
And, you'll WORK faster with the set-up when it’s on the job! 


and...PULL with 
“PUSH” ram also 


You can push or pull more ways, too! 


Big money-makers in the body shop business know it’s smart to equip 
with Blackhawk ‘“Porto-Power.” Why? Because, first, it’s the only 
complete line of hydraulic body jack equipment — with rams and 
attachments for every body style. And, second, its push-or-pull 
features were designed with the advice and approval of professional Suse. Btackhawh gives you epecioiiand some 


’ 7 ; . , ‘ RF . : : - me for pulling, others for spreading 
body men. These differences mean lower initial costs . . . big-time See gon Gu tee ame full-power Pun 
; , , 4 . : : : 2 with a general-purpose Blackhawk ram 
savings . . . better work. So, go after the big money — equip with using ‘standard attachments. All Blackhaw 
ai . rer’! S , aclthawtle rams are single-acting! With ‘‘Spee-D-Cou- 
Porto-Power’! See your Blackhawk jobber. ier’ poe com nals’ a @uich Outtch 6 Ong 


of these rams in 5 seconds! 
“*Porto-Power" is the exclusive (trademark registered) product of 
Blackhawk Mfg, Co., Dept. P-453, Milwaukee 1, Wisconsin, mast | 


CHOICE clamp, press, bend, push 
in over 90% or pull there's no sub- 


of on body stitute for ‘‘ Porto-Power."* 
® shops 
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Studebaker Door Service 
(Continued from page 104) 


be vertical and to the hinge side of 
the door and the rubber sealing 
tip must be to the outside of the 
door 

2. Turn the glass and lower it 
to the bottom of the door. 

3. Put the vent window assem- 
bly in the door, but do not fasten 
it. 

4. Slip the door glass in the door 
window run. 

5. Position the vent window as- 








June: Rear Quarter Panel 
Rear quarter panel repair and replacement will appear next 
month in this department. It's increasingly involved, since 
the car factories are eliminating the separate rear fenders. 








sembly run on the outer edge of 
Hold the glass while 
window as- 
embly in the door and install the 


door glass 


positioning the vent 


crews loosely in run brackets. 





CASH IN ON THESE 


RECENT ADDITIONS 
TO THE MONKEY GRIP LINE! 


REFILL KITS 
Bevel Edge 
TUBE PATCHES 


Strong 3-ply laminated 
patches for cold repairs 
of natural and synthetic 
rubber tubes. No leak .. . 
no creep. Refill cartons fit 
handy shop dispensers. 


Here are recent additions to the famous 
Monkey Grip line that will prove to be profit- 
makers for you. Products like these have made 
Monkey Grip the BEST SELLING line in its 
field. So, take FULL ADVANTAGE of the 
Monkey Grip reputation and make MORE 
PROFITS by handling the ENTIRE LINE! 


AUTO MAT 


DISPLAY 
MERCHANDISER 


Made of heavy gauge 
wire. Stands 46 inches 
high and holds 30 
mats in five compart- 
ments. Attractive 2- 
color sign tells the 


PLASTIC ELECTRICAL 
TAPE 


Very thin yet has a high diele:tric 
strength. It stretches and conforms 
readily to irregular surfaces and is 
ideal for use where space is limited. 


Bee sales story. Compact, 
m light, sets up in sec- 


om onds. 


Quick Cure 


VULCANIZING CEMENT 


TIRE TALC 


VISIT US AT BOOTHS 132, 133, 134 
SOUTHEAST AUTOMOTIVE SHOW 


Y GR 


ic 


MONKE 


IP SALES COMPAN 


me ae ' 2.2: 


SAME OWNERSHIP AND MANAGEMENT AS BETTER MONKEY GRIP COMPANY 
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6. Install loosely the three vent 
window assembly frame retaining 
screws, 

7. Install 
erseals. 

8. Install the window lift chan- 
nel on regulator studs. Install the 
washers and clips. 

9. Hold the vent window assem- 
bly run snug against the door glass 
and tighten the run bracket screws. 

10. Roll the window all the way 
up and tighten the three vent 
frame retaining screws. 

11. Install the trim panel, door 
lock remote control handle, win- 
dow regulator handle and arm 
rest. If the handles and escutch- 
eons have become separated, be 
sure to install a small washer (4, 
Fig. 9) between each handle and 
its eschutcheon. 


door window weath- 


Preventing Interference 
With Wiring Harness 


TIP on checking the wiring 
harness on 1953 convertibles 
was contained in a recent issue of 
Chevrolet Service News: 
As a precautionary measure 
on 1953 Chevrolet convertibles, 


HIRE MARNE SS (IP | 


check the left door lower hinge 
box as shown to make sure that 
the body wire harness is placed 
behind the wire harness clip at- 
tached to the right side of the hinge 
box. 

In the event there is not enough 
slack in the harness to perform 
this operation, remove the left 
cowl kick pad to gain access to the 
other harness clips. 
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WITHIN 90 DAYS 


See this space next month for the most unusual 
announcement ever made about a storage battery. 


SOUTHERN AUTOMOTIVE JOURNAL for May, 1953 Want more facts? Use Reader Service Card page 146 











fenes 








proritasle iil 
aiid 





iNFORMATION FOR more 


snoP opeRatTion’ 


secono eoitto 
hted by 


published ond COPV'® 
-NOSBS OU FACTURING co. 
ot 
<a ————— ——— 


YOURS FOR THE ASKING 





This Book is for 
Sale for $5.00 
Yet it is yours 


for the Asking 








THE 
McQUAY-NORRIS 


Complete 
LINE SERVICE 


PIN AND 
BUSHING SERVICE 


: Z SLEEVE 
Md c ~“ ASSEMBLY 
SERVICE 


HROME | a. 


ONTROL y 
N 


eet pat orf 
PISTON RINGS ee Oe 
' ai \ 


. SOCKET os 
3 AND ROD SERVICE 
_ 
with the 


NEW "400" OIL RING 


THIS SET WILL OUTPERFORM ANY OTHER (cig) RE 
PISTON RING SET IN THE “HARD TO HOLD” x4 MA” 


RINGS 


JOBS REGARDLESS OF KIND, DESIGN OR PRICE fot Po alll 
SAINT LOUIS 10, MISSOURI 











Adjusting Luggage Lid 
On 1953 Studebakers 


A DJUSTMENT of the luggage- 
compartment lid latch on Mod- 
el 14G and 4H Studebakers was 
the subject of a recent item in 
Studebaker Service Bulletin: 
Improper closing or latching of 
the luggage-compartment lid on 
1953 passenger-car models may be 
caused by high spots of the metal 
flange at the lid opening sill plate. 
To correct this condition, tap 
these high spots down sufficiently 


to provide proper latching of the 
luggage-compartment lock mech- 
anism. 


Checking the Studebaker 
Valve Stem Oil Seals 


_ following information on 
checking valve stem O-ring oil 
seals on Studebaker V-8 engines 
was contained in a recent issue of 
Studebaker Service Bulletin: 

The valve stem O-ring oil seals 
used on the Commander V-8 en- 
gine are to keep too much oil from 





“I sure am, kid. As proud as you are 


of your reputation as a hotshot trouble- 
shooter. I'm proud of the tools in that kit too. 


I felt lucky when they picked me for 
that award. You'll be the next in the shop 


to get it—so save your wise talk. You're 


~¥ The new Bonney 
economy-priced line 


smart at using your head. Be smart with 


your hands, too, and never use anything 


but those Bonney knuckle-savers. 


Remember. Your local Bonney 


Here's some more good advice: ‘If you're Jobber, as well as Bonney, stands 


behind the tools you buy. He has 


short, buy BON-E-CON* tools.’ Either way, ; 
Bonney tools priced to fit your 
they're topnotch tools at the right price.’’ needs as well as your pocketbook. 


BONNEY FORGE & TOOL WORKS « ALLENTOWN « PENNSYLVANIA 
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passing the valve spring retainers 
and thus being drawn through the 
valve guides and into the combus- 
tion chambers. Improperly in- 
stalled or damaged seals or ab- 
sence of seals could be a factor in 
excessive oil consumption or 
spark-plug fouling complaints for 
these cars. 

To determine the condition of 
the seals or absence of seals, com- 
press a small suction cup over the 
valve spring retainer. If there is 
leakage past the O-ring, the cup 
will not stay compressed. 

A quick, accurate check may al- 
so be made with the vacuum 
equipment on the distributor ana- 
lyzer. When using this method, 
provide the end of the vacuum 
hose with a hood or cup adapter 
large enough to fit over the valve 
keepers and form a seal on the 
valve spring retainer. You can use 
a high-tension cable nipple, Stude- 
baker part No. 44961, or a similar 
cup made from 1%” I.D. and 34” 
O.D. rubber or plastic hose. 

To make the check with the dis- 
tributor analyzer vacuum equip- 
ment, proceed as follows: 

1. Remove valve covers. 

2. Remove rocker arm-and-shaft 
assembly. 

3. Wipe excess oil from top of 
valve spring retainers. 

4. Hold thumb over end of 
vacuum hose adapter and adjust 
vacuum control on analyzer until 
vacuum gauge indicates 15” vacu- 
um. 

5. Place adapter over the valve 
stem end, centering the adapter on 
the valve spring retainer. Vacuum 
on gauge should again indicate 
15” vacuum if seal is in good con- 
dition. A lower reading will indi- 
cate seal leakage. 


Strengthening Chevrolet 
Steering Gear Bracket 


NOTATION on the steering gear 

bracket reinforcement on cur- 
rent models was contained in a re- 
cent issue of Chevrolet Service 
News: 

A steering gear bracket rein- 
forcement which increases the sta- 
bility of the steering gear bracket 
on forward control models is now 
in production and may be ob- 
tained from parts stock for instal- 
lation on earlier models. 

The steering gear bracket rein- 
forcement, part No. 3702183, may 
be installed on earlier forward 
control units as follows: 

1. Remove necessary body parts 
to make area at rear of the steer- 
ing gear housing and frame in that 
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Enjoy all the advantages of bonded brake 
shoe exchange and offer your customers first 
quality, nationally known American Brakeblok 
Brake Lining. 
Deliver jobs faster, cut labor costs, step up Protect your reputation —_ 
your brake service volume; and—at the same 
time—give your customers the long life, instant 
response and easy pedal action for which INSTALL e 
American Brakeblok is famous. 
Your local N.A. P.A. Jobber has brake shoes off. 


bonded with American Brakeblok Brake Lining, tk y.s. PAT. 
in all popular sizes, boxed and ready to go. 
Call him today! 


THE nak BRAKE LINING 


Copyright 1953, American Brake Shoe Co, 


Brake Shoe BH american srakes.ox DIVISION | 


PI an DETROIT 9, MICHIGAN 
Detroit, Michigan; Winchester, Virgina; Hillburn, New York; Lindsay, Ontario; Git, France 
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WELD TO BRACKET 
ANO 1QO FRAME 


vicinity accessible for the rein- 
forcement installation. 

2. Enlarge the two holes in 
section of reinforcement which 
mounts on the frame to approxi- 
mately %” diameter so that the 
frame rivets will enter holes, al- 
lowing the reinforcement to set 
flat against the frame. 

3. Bolt reinforcement to steer- 
ing gear housing and bracket, us- 
ing a 7/16-20 by 1%” hex head 
bolt. Clamp reinforcement to frame 
and weld to frame and bracket 
as shown in illustration. 


Changing Cap Bolts 
On Studebakers 


fps following information on 
. changes in connecting rod and 
cap bolt on Champion engines was 
included in a recent issue of Stude- 
baker Service Bulletin: 

The machining of the inner edge 
of the connecting rod bolt head 
seat in the upper half of the rod 
used in Champion-type engines is 
now changed to a form similar to 
that used in the Commander V-8 
engines. The undercut along the 


inner edge of the seat is being 
abandoned in favor of a generous 
radius at this point, as shown in 
the illustration. 

The use of this radius requires 
a corresponding change in the con- 
necting rod cap bolt head to pre- 
vent interference. 





ad - - 
a en dean nd al Rl ad 





mete Eal-hnn, 


Patents Pending 


the all-purpose 
AUTO AERIAL 





...ONE unit for EVERY type 
installation. It’s the simplest aerial to 
mount! One man can set it up 

in minutes FROM THE OUTSIDE 
using only a screw driver. 


This change on the connecting 
rod does not affect its interchange- 
ability. The new-type rod can be 
» me, : to. SpURAeT Pome used for replacement in = any 

OUTSIDE ON ANY CAR. § Champion-type engine without re- 
ERO aT quiring replacement of the other 
In quality, appearance and performance —  "s rods in the engine. For this reason, 
the NEMCO Ball-Tenna » ae the part number of the rod as- 
can’t be beat . . . at any price! | sembly is not changed. 

. . = On But the new-type rod must use 
e¢ NO more huge inventories! SIDE Cowt the new-type connecting rod cap 
oe bolt, part No. 533801. This bolt 
can also be used with the original- 

type connecting rod. 

Caution: Do not use the original- 
type connecting rod cap bolt (part 
No. 196567) on the new-type con- 
necting rod. Such use will cause 
"ai interference between the bolt head 
a2 “a 6 ; and the rod radius, leading to rapid 

A / fatigue and possible breakage of 

HE the rod. 





e NO more “slow” movers! 

@ NO more mark downs! 

(2 sections) extends from 29 to 49 inches 
(3 sections) extends from 26 to 62 inches 


Three quick, easy operations 
and the Ball-Tenna is installed. 








A} 


P| : 
‘y < 


eo Pane er McKeown Manages Used Cars 


ome ition @sevre 
NATIONAL Electronic Manufactaring Corp. 


ept. SA-5, 42-08 Vernon Blvd., Long Island City, N. Y. 
Branch Office and Warehouse: 1335 S. Flower St., Los Angeles, Calif. 


Paul McKeown, who _ joined 
Nash Motors Division in 1945 as a 
district manager in the St. Louis 
zone, has been appointed national 
used-car manager. 
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CROWN OVERHEAD VALVE PADS 
1] as .* tisfied ( a 


% Takes Only a Minute to Install 


Mechanics like and endorse Crown Overhead Valve Pads because they are easy to install, have 
no mechanical adjustment, and make satisfied customers. It is not necessary to adjust valve 
clearance closer than factory specifications in order to get quiet operation—the valve pad ab- 
sorbs the "clicking". By completely covering the rocker arms, the pad provides added protection 
against condensation which collects inside the valve cover and drops down on the rocker arm 
and valves causing extra wear and friction. 


CHEVROLET CARS & TRUCKS: PART NO. C-500 INTERNATIONAL TRUCKS: PART NO. 1H-3000 
Fits all Models from 1930 te 1953 List $2.75 Fits all Blue Diamond Engines K-6-7 L-170 and 175 List 3.50 


GMC TRUCKS: PART NO. G-200 INTERNATIONAL TRUCKS: PART NO. !H-4000 
Fits Model Engine 228, 236-248-256-270 List 3.25 Fits all Red Diamond Engines 361-372-401-450 List 3.50 


BUICK STANDARD: PART NO. B-600 OLDSMOBILE: PART NO. 88-98 
Fits 40-50 Series Engines 1936 to 1953 List 3.25 Fits all 88 and 98 Model Engines List 5.50 Pair 


BUICK MASTER: PART NO. B-700 Ford 6-1952 and 1953: PART NO. F-26 
Fits 60-70-80-90 Series Engines 1936 to 1953 List 3.25 Fits all new 1952 and 1953 Engines List 2.75 


NASH: PART NO. NA-49 CADILLAC: PART NO. CA-900 
Fits 1949 and 1950-1953 Ambassador List 3.25 Fits all 1952 and 1953 Model Engines List 5.50 Pair 


STUDEBAKER: PART NO. S-1000 LINCOLN: PART NO. L-38 
Fits the Commander and Land Cruiser V-8 List 5.50 Pair Fits all 1952 and 1953 Model Engines List 5.50 Pair 


INTERNATIONAL TRUCKS: PART NO. IH-2000 WILLYS: PART NO. W-26 
Fits all Silver Diamond Engines L-110 to 165 List 3.50 Fits all 1952 and 1953 Model Engines List 2.75 


Silene 


Silences 


EARL 


UNION CITY GEORGIA 
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LEADING AUTOMOTIVE JOURNAL SAYS YOU CAN 


“1 |“Double your 
Brake Business” 


“It pays to ‘Pull a Wheel.’ Motorists want their brakes to be in 
good condition. The only way to be absolutely sure they are, is 
to pull the wheel and look. It will double your business.” 


Magazine Advertising 


Consistently advertised in 


Play up to your expert brake work—a service 
your customers need and will buy! —- 
THE SATURDAY EVENING POST 


Identify yourself with Johns-Manville ad- ond COLLIER'S. 


vertising reaching motorists in your Commu- Radio Program 
nity—the most powerful advertising program Regularly featured on the J-M News 
° ‘ ake lin: ° : Program on 450 Mutual Stations, and 
in the brake lining industry. broadcast 5 nights a week. 


gloss 
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And you can clinch more sales using 


Johns-Manville Brake Lining 
—a name known to millions for quality! 


For passenger car service 


4-STAR®™ and WIREKLAD* 
LININGS give you a choice be- 


tween 4-Star sets, the finest brake lining 
that manufacturing skill can produce— 
or, Wireklad, the latest development in 
high performance brake materials 


for bonding or riveting. 


Local Sales Aids 


Motorists Coast-to-coast 
are being urged to look 
for the J-M Dealer. You 
get signs, posters, manuals 
and other effective point- 
of-sale material. 
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For taxicabs and light trucks 


FLEET-TESTED* 
LINING. This premium lining 


has no equal for performance, 
stopping ability, long life and 
freedom from scoring tendencies 
in hard commercial service. 
ideal for power brakes. 


ee 


TO DEALERS— 


See your local Johns-Manville Dis- 
tributor for more information on how 
you can increase your brake service 
business. Be sure to get your copy of 
the J-M Brake Reliners Manual. It's 
packed with easy-to-understand in- 
structions for servicing brakes on all 
popular passenger Cars. 


TO DISTRIBUTORS— 


This is another in a new series of 


Johns-Manville advertisements di- 


rected to your dealers. Get the full 
story of this constructive new pro- 
gram. Talk to your J-M Representa- 
tive, or write to Manager, Automotive 
Division, Johns-Manville, Box 60, 
New York 16. N. Y. 


JOHNS MANVILLE 


v 
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Fitting Aluminum Pistons 
On Powerglide Engine 


A CHANGE in piston fit tolerances 
on aluminum pistons in the 
235-cubic-inch Powerglide engine 
has necessitated some revisions in 
the piston fitting procedure, it was 
stated in a recent issue of Chevro- 
let Service News. The following 
procedure should be used on the 
aluminum pistons: 

The proper fit of the piston is 
gauged by the pull required to re- 
move a .0015” feeler ribbon placed 


between the piston and cylinder 
wall. This provides an accurate 
and uniform means for piston fit- 
ting. However, certain precautions 
must be observed. The piston and 
cylinder wall must be perfectly 
clean, smooth and dry; ridges, 
rough spots or other irregularities 
must be removed as they would 
provide false scale readings. The 
piston rings should be removed. 
The piston pin should be left in for 
ease of handling. Ideal tempera- 
ture for piston fit will approxi- 
mate room temperature of 70° F. 





for full release and 
smooth engagement. 
That’s why Accurate 
Clutch Sets insure satisfied 
customers. Easier and 
quicker to install, too! 


extra values .. 


. a balanced assembly is 
matched and mated with 
a new Accurate Powerflex 
plate, tested together for 
release, sealed and pack- 
aged. Costs you only the 
regular price of the com- 
ponent parts. 


12435 EUCLID AVENUE - CLEVELAND 6, OHIO 
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EXCHANGED OR SOLD OUTRIGHT THROUGH JOBBERS 
FROM ANY OF 6 PLANTS IN U. S. AND CANADA 


ARE 
e balanced 
e matched 
e mated 

e tested 

e sealed 

e packaged 


ALL AT 
NO EXTRA COST! 


(=) 


Parts Mfg. Co. 





The lower ends of the feeler 
ribbon should be rounded and any 
frayed edges honed to prevent 
possible scratching of the piston 
and cylinder wall and incorrect 
scale readings. Feeler ribbons that 
are rusted or wrinkled are unfit 
for use. 

1. Invert the piston, skirt end 
up, and place the .0015” by %” 
wide feeler ribbon, part of piston 
fitting gauge and scale tool, J-5513, 
on the side of the piston 90° from 
the piston pin holes, 

2. Insert the feeler ribbon and 
inverted piston into the cylinder 
bore so that the center of the piston 
pin is flush with the top surface of 
the cylinder block. Keep the feeler 
ribbon straight up and down and 
keep the piston pin parallel with 
the crankshaft axis. 

3. Pull the feeler gauge straight 
up and out, noting at the same 
time the scale reading, which 
should be between seven and 18 
pounds. 

4. If the scale reading is greater 
than the maximum allowable pull, 
try another piston or lightly hone 
the cylinder bore to obtain the 
proper fit. 

5. Should the scale reading be 
less than the minimum allowable 
pull, try another piston, or if 
standard size, try a standard high 
limit piston. If proper fit cannot 
be obtained, it will be necessary to 
rebore the cylinder to the next 
oversized piston. 

6. Mark each piston after fitting 
to correspond with the cylinder to 
which it has been fitted. This will 
assure proper installation. 


Reynolds & Reynolds 
Opens Texas Plant 


PENING of a plant in Dallas, 
Texas, is announced by Rey- 
nolds & Reynolds Co., manufac- 
facturer of sales aids and operating 
systems for dealerships and other 
printed forms for the automotive 
trade. 
The plant will service Texas, 
Oklahoma, Louisiana, Arkansas 
and New Mexico. 


Meurin Dies in Dallas 


Ferdinand Anton Meurin, 58, 
who was district manager for The 
B. F. Goodrich Co. at Dallas, Texas, 
for 20 years, died there recently. 
He joined the firm in 1911 as a 
shipping clerk in San Antonio and 
was salesman at Kansas City for a 
time before being transferred to 

Dallas. 
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These SFAR Workers Boost 
Service Shop Profits 


Star Brake Reliners Outperform Them All 


Star 80 — Extra Star 36-S Star 38 Heavy Duty 


Heavy Duty Power World's Greatest Deep Throat 
Reliner Manual Reliner Foot Operated 


With its 8" throat 
depth and = 7!/," 
wide grinder, this 
reliner will handle 
the largest clutch 
plates—bull dozers, 
trucks, etc. All ball 
bearing construction. 
Handles all size riv- 
ets up through No. 
10. 


Complete Star line—26 mod- 
els, from hand operated to 
fully automatic feed and in- 
cluding combination mac hines 
with brake drum lathes and 
riveting heads on one unit. 





Visit our booth, No. 204, 
Will reline every type of brake at Southeast Automotive 
band or shoe by power including Show, Miami, May 22-24 
the largest shoes on trucks, buses, Combines in one machine riv- 
trailers, oil drillers, winches, etc. eter, separate deriveter, coun- 
A No. 10 rivet with a '/2" head tersinker, 6!/2" grinder; dust 
and '/4"" shank can be clinched as collector and grinder with 
easily as a No. 3 rivet on small speed of 3500 RPM, all con- 
clutch plates. Has full 7!/2" structed on ball bearings. 50 
grinder. All ball bearing construc- to | compound leverage. Fully 
tool equipped. 











tion. 


s ' A R H Y D R O a \ F T Saccone eave 
TWO-IN-ONE CRANE Stern Every 


The Star Back Saver — Time and Labor Saver (Available also in '/2-ton 
and 2-ton model) 





Speed of this new electrically * penn Diy Rag any — a. 


powered crane is three times te. ae - 
faster than hand operated is aa gyi sie 
pump. Power is supplied by ~ uickly portable to any 
standard 6-volt automotive ; place tm the shop. 
battery. Just move the handle , 
forward and any load is raised - iy a 

with no effort. Move the han- * beshansseted cate. - 
dle back and load is lowered. Stes ecttaaite 

High efficiency pump means : % Vany pares. 

low battery drain. 


Can be sold without portable 
base for truck use only, if 
desired. 


« Easy to operate. 


vuck =without base 


For Full Facts About These Star Performers, Write Dept. $-53 


STAR MACHINE & TOOL CO. . 2115.E. 6th St. Minneapolis 14, Minn. 
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“AFTER 153,647 MILES* 


Exide Ultra Start is still going strong!” 


*As of April 1, 1953 


"tt has lasted five times as long as any previous 
| batiery—has outlasted the service life of two cars 
and is now in its third—has had no recharge. Our 
patrol cars work 24 hours a day and have such 
extra electrical equipment as sirens, flashing lights 


and two-way radio." 


Frank R. Whitten, Chief 


South Portland (Maine) Police Dept. 


EVERYBODY’S TALKING about the sensa- 
tional new Exide Ultra Start battery. Police 
departments, taxicab companies, and truck oper- 
ators have hailed its extra ruggedness... extra 
long life... exceptional reliability. 

Think what Ultra Start’s record in hard serv- 


ice means to the car owner who wants a battery 


that assures both dependability and long life! 

Go to your nearest Exide dealer today. Let 
him give you a free battery test and tell you more 
about the amazing new features of this rugged, 
longer lasting Ultra Start battery. The Electric 
Storage Battery Company, Philadelphia 2, Pa. 
Exide Batteries of Canada, Limited, Toronto. 


? 
WHEN IT’S AN FExide...vou START 


Reg. T. M. U.S. Pat. OF. 


*“EXIDE” and “ULTRA START 





The millions of motorists who read Life, 
Time and The Saturday Evening Post 
will see this amazing battery story. 


In 1951, when the Exide Ultra Start was 
introduced, we hesitated to predict how 
long it would last. We sincerely believed 
that the Ultra Start was the best battery 
ever to hit the market. Reports coming in 
from all over the country are proving we 


were right. 


Here in this full-page Exide advertisement 
is the story about a stock Ultra Start that 
has outlasted 2 police cars... without 
recharging ... and is still on the job in a 


third car. 


If you’re not already handling Exide bat- 
teries, switch to Exide now. Be one of the 
Exide dealers who will tell their customers 
the convincing story of the Ultra Start 
battery that served in 3 police cars and is 
still on the job. Cash in on Ultra Start... 
its advertising . . . its acceptance. The 


Exide line is a money maker. 
See the Exide distributor today. 


THE ELECTRIC STORAGE BATTERY COMPANY 
Philadelphia 2 
Exide Batteries of Canada, Limited, Toronto 


“EXIDIE and “ULTRA START Keg. T.Mt Pat. Og 


IT’S GOOD TO BE AN EXIDE DEALER 





You Can Keep Up to Date! 
Send in the Card for ... 


@ more information about NEW PRODUCTS on following pages 
@ copies of these new FREE CATALOGS AND BULLETINS 


] 0 WRITE FOR CURTIS LITERA 

TURE ASSEMBLY KIT C-6 (iives 
full information on Curtis Air Compressors, 
Curtis Car Washers and Curtis Auto Lifts 
Curtis Pneumatic Machinery Division of 
Ourtis Mfg. Co., 1938 Kenlen Avenue, St 
Louis 20, Moe 


1 0. TWELVE PAGE BOOKLET IN 

COLOR illustrating two specialized 
materials for ODOR CONTROL in industrial 
housekeeping and plant sanitation work 
Oakite Products, Inc., 22 52F Rector St., 
New York, N. ¥ 


10 WAGNER AIR BRAKE AND RO- 

TARY AIR COMPRESSOR BULLE- 
TIN. Discusses in detail straight air and air 
over-hydraulic air braking systems. Contains 
an explanation of the operation of the Wag 
ner Rotary Air Compressor complete with 
diagrams, cross section drawings, and photo 
graphs. Lista by catalog numbers component 
arts as weli as field installation kite. Write 
or Oatalog KU-201, Wagner Electric Cor 
poration, 6362 Plymouth Avenue, St. Louis 
14, Missouri 


10 HOW PYROLIL PROTECTS a pam 

phiet describing in detail the way in 
which Pyroil protects the moving parts of 
engines. Pyroil Co., 122 Main St., La Crosse, 
Wisconsin 


] 0 AMMCO HONING, ENGINE RE 

BUILDING, AND BRAKE SERVICE 
TOOLS AND EQUIPMENT. Catalogs de 
scribing the Ammeo line of Wet and Dry Pin 
Fitting Honing Machines, Brake Shoe Grind 
ers, Brake Drum Lathes, Brake Shoe Set 
ting Gages, Brake Drum Micrometers, Brake 
Cylinder Hones, Con-Rod Alignors, Main and 
Camshaft Bearing Boring Machines, Ridge 
Reamers. Cylinder Hones. Surfacing Hones, 
Torque Wrenches, Small Bore Hones, Tappet 
and Rocker Arm Grinders and other tools 
Ammeo Tools, Ine., 2110 Commonwealth Ave 
North Chicago, Illinois 


1] THE PERFECT CROWN Farle 

Estes Mfg. Co. is offering a 4-page 
booklet in color illustrating and describing 
how the CROWN original valve pad SI 
LENCES clicking noise and LUBRICATES 
rocker arms in all valve in head engines 
Farle Estes Mfg. Co., Union City, Ga 


11] SELECTION GUIDE OF SPECIAL- 
IZED LUBRICATION TOOLS Set 
up in chart form covering 19 makes of cars 
and & specialized tools. Especially helpful to 
inexperienced operator, making it practically 
impossible to select the wrong gun or acces 
sory for any given operation. Also has chassis 
drawing pointing out every part named, Form 
No. 38 808. Alemite Div Stewart Warner 
Corp.. 1826 Diversey Parkway, Chicago 14 
Illinois 


1 ] CONTOUR SPACER RING _ Descrip 

tive literature and specifications on 
the new Accurate contour spacer ring, castor 
shims and the noslip wheel weights. Ac 
curate Weight Mfg. Oo, P. Q. Box 10638 
Americus, Ga 


] ] SCHWAIGER’S NEW CLAMP LOCK 

NUT will hold like welded on old 
worn-out threads. It has been tested to stand 
50 tons pressure, Can be removed without 
injury to threads and used over and over 
You can get exact adjustment to bearing since 
no key is needed. Tapered thread locks the 
nut. Schwaiger Mfg. Co., P. O. Box 154, Cull 
man, Ala 


1] IDLER ARM ADJUSTER —Descrip 

tive literature about the D & V idler 
arm adjuster for center point steering assem 
bly on 1949-52 Chevrolets. Eliminates front 
end noise, excessive wear en steering assem 
bly, road shock and car weave caused by 


144 


worn idler arm. D & V Mfg. Co 
sessemer Koad, Birmingham, Ala 


1] RAMCO SERVICE MANUAL—5th 
edition. Illustrated. Gives complete 
data on piston ring installation—also hints 
on locating engine trouble—causes of oil loss 
pitfalls of motor-overhauling and how to 
overcome. Ramsey Corp., 3698 Forest Park 
Blvd., St. Louis 8, Mo 


121 ‘“‘ARCWELL’’ restored crankshafts 
are guaranteed against defective 
workmanship, to be within mfrs. standard 
specifications, properly aligned and _ bal 
anced, to never flake, loosen or part from 
parent metal. Write for 8-page folder giving 
complete details. Standard Crankshaft & 
Hydraulic Co., Inc., 2917 Rozzells Ferry Rd 
Charlotte, N. ©. 


122 INSTRUCTION BOOK and technica! 
data on automotive wheel alignment 
frame straightening, wheel straightening, and 
wheel balancing. Other books and pamphlets 
available on tire conservation methods and 
steering adjustments Bear Manufacturing 
Company, 20 35th Ave., Rock Island, III 


12 PERMATEX TOON-OYL is a scien 

tifically developed product. It is a 
combination engine-carbon solvent sludge 
preventative and film pressure-resistant. Its 
use produces smooth engine operation and 
gives protection against the formation of 
acid sludge and film breakdown. Permatex 
Co., 1720 Avenue Y, Brooklyn, N. Y¥ 


12 McCORD RADIATOR-CORE CATA- 

LOG Replacement radiator cores for 
popular cars, trucks and tractors are listed 
in alphabetical order, along with a size chart 
showing dimensions of McCord cores. It also 
lists complete radiators for Ford and Chevro 
7 Grand Blvd., De 


let. MeCord Corp., 2587 E 
troit 11, Michigan 


] 2 STANDARD DUTY GENERATOR 

REGULATORS A i6-page 8% x 11 
inch booklet covering the operation and main 
tenance of Deleo-Remy regulators. (62 pic 
tures) Contains illustrations showing various 
steps of adjustment. Will help automotive 
electricians understand and service regulators 
Deleco-Remy Service Department, Anderson 
Indiana 


12 HYDRAULIC BRAKE FLUID SERV- 

ICE HOW TO CHECK, DRAIN, 
FLUSH, REFILL, BLEED -Fasy reference 
book that contains helpful service instruc 
tions as well as detailed descriptions and il 
lustrations of the latest methods and pro 
cedures for profitably servicing hydraulic 
braking systems. Send for Bulletin HU-17H 
Wagner Flectric Corporation, 6362 Plymouth 
Avenue, St. Louis 14, Missouri 


12 FREE SHOP AID ‘Quick Check 

Tips No. 1°’ tells how to spot and 
correct trouble in the electrical circuit in 
minutes. Arrow Armatures Co., Box 1428, 
Spartanburg, S. C 


13 AUTOMOTIVE SERVICE GUIDE— 

a practical and factual presentation 
of the use of Impactools in automotive serv 
icing. Contains time study reports showing 
how dealers and shops can increase profits 
for both themselves and their mechanics 
Auto service guide for Chevrolet and Ford 
now available. Ingersoll Rand Co., Phillips 
burg, New Jersey 


13 SUPPLEMENT NO. 2 FOR CATA- 

LOG NO. 500-R. Features more than 
200 Champ-Item automotive replacement 
parts for all makes of cars. A handy service 
hook. Chamn-Items, In¢ 6190 Maple Ave 
St. Louis 14, Mo 


134 STREAMLINER CATALOGS on Moog 

Coil action front end parts, coil 
Springs, chassis parts and electrically heat- 
treated Springs for cars and trucks. Moog 
rie a Inc., 6651 Easton Ave., St. Louis 


PLUG SPECIFICATION 
_ CHART—covering all types of in 
stallations, designed to hang on wall, in 
cludes correct procedure on installing and 
servicing spark plugs. Merchandising Divi 
sion, Electric Auto Lite Co., Toledo, Ohio. 


] 3 SPARK 


14 PRESSUBIZED COOLING SYSTEM 
_~-Servicing and maintenance of the 
pressurized cooling system is detailed in a 
booklet available from Stant Mfg. Co.. 1620 
Columbia Ave., Connersville, Ind 


14 CATALOG NO. 52E, the complete 
line of Ignition Parts of the Andrews 
Mfg. Co., 924 S. Theresa Ave., St. Louis, Mo. 


14 NATIONAL MACHINE LINE New, 
fully illustrated pamphlet describing 
function and construction of National Drive 
Shaft Bushing and Seal Assemblies, Uni- 
versal Joint Ball Housing Kit, Transmissien 
Case Ball Seat and Coleman Steering Com 
pensator for Chevrolet Cars and Pickups and 
most G@ M C Pickups. Special Pinion Bearing 
Assembly for most Chevrolet. Buick. Olds 
and Pontiac models. National Machine Works 
Ine 1800 S. Broadway, Oklahoma City 9 
Oklahoma . 


14 HOW TO SOLDER—16 pages of 

practical hints on soldering Non 
technical and designed to assist with every 
day soldering. Federated Metals Div 120 
Broadway, New York 5, New York 


14 COOPER PASSENGER CAR TIRES 

\ colorful catalog sheet showing 
the Cooper line of passenger car tires. Manu 
facturers Warehouse, Ine 684 Spring St 
N.W Atlanta, Georgia 


14 CLUTCH CATALOG—A streamlined 

54-page catalog (No. 8-53) contain 
ing complete alphabetical listings of clutcl 
sets, clutch plates, pressure assemblies, re 
lease sleeves, bearings, forks and flywheel 
pilot bushings for all popular makes of 
passenger cars and trucks Accurate Parts 
Mfg. Co 12435 Euclid Ave., Cleveland 6 
Ohio 


15 ELECTRIC POWER DRIVE Bu! 
letin DH 397 contains complete in 
formation on the new Manley P D-3 electric 
power drive which now requires no power 
take-off. Gives the operator a movable pust 
button control make a safe easy one-man 
job of tough hoisting operations. Manley 
Div American Chain & Cable, York, Pa 


15 SERVICE MANUAL FK SPARKE- 

PLUGS and how to properly service 
them is completely described in the new 
SERVICE MANUAL No. 7K now offered by 
Champion Spark Plug Co., 900 Upton St 
Toledo, Ohio 


15 V-C CLEANSERS—complete informa 

tion on the new improved V-C line 
of cleansers. Includes: V-C ZIP (heavy-duty 
steam cleanser) V-C TUFF (heavy-duty con 
crete cleanser) V-C ROY (concrete cleanser) 
V-C Cel (water conditioner). No cost or ob 
ligation for the complete Virginia-Carolina 
informational literature Virginia-Carolina 
Chemical Corp., Chemicals Division, 401 East 
Main St., Richmond, Va 


15 NITESHADE BLUE-—23-page color 


folder showing how the Arco Color 
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t tool sete, master wrench 
poliers and 
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257 RUBBER PRODUCTS—<A condensed 
catalog des for parts reference 
work t released. It contains handy simpli- 
fied identification and iustrations of floor 


ibber Products, Inc., 
Road, eland 12, Ohio. 


84 colorful pages 
for all phases of automotive sepals a8 


pm gw ganens showing the it too] Pa 
Machine = Box 1820, ice Brita 


263 HAND TOOL CATALOG NO. 58M— 


BLECTRICAL SWITCHES — The 
1952 Oole-Hersee line consists of 
switches, truck and trailer con- 
Seslouent, okie Gao 
; pmen: ress 
Company, 20 Old Oclony Avenue, 
a7. Mess, ‘ 


ii 


a 


ton 
ace 
8, ¥ 
FACTS ABOUT IGNITION OCOILS— 


Learn what characteristics of a coil 
moter performance, the 


are needed for => 
age of coll polarity, why an engine 


i 


en service aie” Mite. Oo “baa Ronn 
5 A &. ~ a 
New veo 6, Conn. 


THE RICHLITE MFG. CO. has avail- 
sble for distribution » colorful and 
¥ png ne Sf-pege catalog of exhaust 
tors, rear mirrors, inside door 
—e sseee re, pee Gee guards 
‘ ir t t les 
on BLANKES—for and ro A Ricnine Mis. Co., 2430 Cottage 
Grove Ave, Chicago 16, Mlinois. 
. Park Oo,, 8074 Gasket. See tex 

Avenue, Detroit 4, ay reader ceaeee APTS Im- 
LIFPE—e new 
17] PREE TRIAL OFFER of the Set Avenue , "Brockiyn, . ¥ a awe pearing Tpiterst, tor 
tionary. ne . cleaner, 2 users reco’ crank- 
KREME. Woritieg with "Lasoin remeve BOAD SIGN8—colorful folder show- qieocty chews the sane of 
nt oapeeialy for pave Og by @ Beotehlite A process Spavaete a tee 

: Mtg, Company, make and Storm: Vulcan, 

560 _ ‘ay or ators Speclahy Oo, 206 2988 Burbank Bt, Dalles 9, Tose. 
: ; ® REFILL, RAPID 
233 yee TOOL CATALOG W-10 SErunEnbe CATALOG has ensy:to- 
80-page Bieckhawk caitlog Chart which alphabetically 
shows over 1000 and money saving ears and cross-indexes makes 
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FIRST CLASS PERMIT NO. 682, SEC., 349, P. L. & 2, ATLANTA, GA. 
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| want details on these New Products . . . 
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Send more info on advertisements 


(List page No. also company name if more than one ad on page) 


‘Pia ee aa ee gt m 
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Inc., Derby 82, . 
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‘FACTS OF LIFE—ENGING LIFB’’ 

—-16-page booklet on common engin 

, with 

tune-up. ated 

hout. Gives the complete story on oi! 

—_ 66, res se ves end instructions 

use, % stings Manufac- 
turing Oo., : 


higan, . 

401 PUAER—Fully yo 
trated bs a Bevery er ay brose 

gasoline 88 
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700—Alignment Gauge 


A micrometer-type gauge that at- 
taches to the hub flange of wheels 
for a quick check of camber, caster, 
toe and steering geometry is now be- 
ing marketed by Kwik-Ezee, Inc., 17 
W. 60th St., New York 23, N. Y. 

Front end can be checked in less 
than five minutes, the manufacturer 


said, and operation of the gauge can 
be learned quickly by any mechanic. 
Colored dials and large numbers 
make for easy reading. The unit is 
said to operate on all passenger cars. 
Adapters are available for trucks and 
Nash cars. 

Want more info? Use coupon on 

page 146 and you will get it! 


701—Fiywheel Rotator 


A tool that gives leverage to rotate 
flywheels with one hand has been an- 
nounced by Accurate Parts Manufac- 
turing Co., 12435 Euclid Ave., Cleve- 
land 6, Ohio. 

Of sturdy, welded-steel construc- 
tion, the tool permits the job to be 
done much more quickly and easily 
than when a screwdriver is used, ac- 
cording to the manufacturer. It saves 
time on clutch work, ring installa- 
tions, crankshaft bearing fit and other 
jobs which require rotation of fly- 
wheel. It helps prevent § skinned 
knuckles. 

Want more info? Use coupon on 

page 146 and you will get it! 


702—-Oversize Creeper 


A garage creeper that is 40” long 
and has six casters to permit creeper 
to roll over rough spots in the floor 
without difficulty has been added to 


SOUTHERN AUTOMOTIVE JOURNAL for May, 1953 


CATALOG S$ 


the line of The Smash-Proof Co., 

6000 State Ave., Ashtabula, Ohio. 
Designed originally for taller me- 

chanics, the six-caster unit is suitable 


for all mechanics who like a longer 
creeper and one that rolls easily over 
cracks and holes, the manufacturer 
said. The creeper is 16” wide, Low 
height for more clearance under cars 


and Dippsy-Doodle casters are other 
features 
Want more info? Use coupon on 
page 146 and you will get it! 
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Fresh air when it rains 


Come cloudburst or blizzard, Vent- 
shades allow windows to be lowered 
2 or 3 inches. Weather stays out, but 
fresh air circulates through car. 


4 fF i Bia 
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Less fogging of glass 
Because Ventshades ventilate the car 
naturally, they practically eliminate 
the condensation of moisture on win- 
dows and windshield. 


ATS 
v i] 
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CATER TO COMFORT AND CASH IN 
patshades 


Reg. U.S. Pot. Off 


A eooler car when parked 
In hot weather windows can be left 
lowered a little when car is parked 
Ventshades protect against showers 
and circulating air keeps car cooler. 


Added beauty for the car 


Ventshades are as beautiful as they 
are practical, adding a touch of 
streamlined smartness to any car. 
They look like a built in feature. 


Hope to see you at the Southeast Automotive Show in Miami, 
May 22-24. Ventshades will be on display at Booths 184 and 185. 


AUTO VENTSHADE COMPANY + CHAMBLEE, GEORGIA 


IN ATLANTA'S FINEST INDUSTRIAL SUBURS 


Want more facts? Use Reader Service Card page 146 





703—Radiator Booklet 


A booklet on servicing and main- 
tenance of pressurized cooling sys- 
tems and pressure caps has been is- 
sued by Stant Manufacturing Co., 
1620 Columbia Ave., Connersville, 
Ind. The illustrated manual contains 
information on various cooling-sys- 
tem troubles and how to cure them. 

Want more info? Use coupon on 

page 146 and you will get it! 


704—Air Springs 


An air spring designed to cushion 
the ride of tandem-axle trailers and 
keep the floor of the trailer parallel 
to the axles in spite of shifting loads 


or crowned roads has been placed on 
the market by The General Tire & 
Rubber Co., Akron 9, Ohio. 

An important feature of the air 
spring is automatically-controlled air 
pressure that is said to keep the 
trailer riding at the same height 
whether it is empty or fully loaded. 
The weight of the vehicle and load 
are distributed over 52’ of the frame. 
In case of damage to the air system 
of the spring, rubber shock pads 
within the springs permit the trailer 
to continue to a place where repairs 
can be made. 

Because of the light weight of the 
spring, payloads can be increased, 
the manufacturer said. Reduced vi- 
bration retards metal fatigue of the 





for more exhaust 
system sales... 


Here's 


a Combination 


That Can't Be Beaten! 


PORTER 

STEEL-PACK MUFFLER 

Contains 100% shredded steel, 

packed nearly twice as tight 

as ordinary steel-packed mufflers 
Smooth, constant tone. Won't biow out. 


PORTER 

HOLLYWOOD MUFFLER 

Brand new ‘‘echo-chamber"’ 
design (patent pending) has 
mellow, rippling tone unmatched 
by any other muffler. Lightweight, 
yet extremely durable. 


A PROFITABLE MUFFLER MARKET 
Already there are 16 million cars on the 
road in 20 Southern States needing their 
mufflers replaced. Totaling $128 million in 
potential retail muffler sales, this profitable 
muffler market, the richest in the automo- 
tive field, will be yours as a PORTER 
AUTHORIZED DEALER. 


A TOP-QUALITY PRODUCT 
Unlike ordinary stock mufflers Porters al- 
low greater power, faster pickup, higher 
top speeds and improved engine cfici- 
ency. Because Porter Exhaust Systems 
cut harmful back pressure up to 71%, 
you can offer your customers gas-savings 
up to 17%, and 33% more power from 
their present cars! And to top it off, your 
customers get the finest quality mufflers 
with Porter: sturdy seamless tubing, 
densely packed steel-pack that does not 
blow out, and a muffler service life 2-5 
times longer than ordinary mufflers. 


A NEW DEALER-DISTRIBUTION POLICY 
Right now, PORTER ofere carefully selected dealers more 


profit-making support t 


ian ever before. If you can qualify 


as a PORTER AUTHORIZED DEALER you get 
extensive dealer helps, positive dealer identification, 
powerful merchandising displays, and effective sales 
literature. Aggressive advertising in leading national 
consumer magazines builds consumer preference. 

A sensible discount system brings you real profits. 


WRITE TODAY FOR FULL INFORMATION AND 
YOUR FREE PORTER CATALOG. ASK FOR KIT SA3 


PORTER MUFFLER MFG. CO., Inc. 


11820 W. Olympic Blvd., Los Angeles 64, Calif. 


Want more facts? Use Reader Service Card page 146 





trailer body and reduces damage to 
fragile loads. Adaptations of the 
spring for other vehicles are now in 
the development stage. 
Want more info? Use coupon on 
page 146 and you will get it! 


705—Wheel Balancer 


A mercury-reactor attachment for 
automobile wheels, said to keep 
wheels dynamically balanced at all 
times and to eliminate the need for 
conventional wheel weights, has been 
announced by Oswego Products Corp., 
Oswego, N. Y. 

The attachment consists of a disc 
that is mounted inside the wheel rim 
around the axle. The disc has a num- 
ber of radially-positioned cylinders 
containing mercury. When centrifugal 
force built up in a rotating wheel 


magnifies any unbalance and de- 
velops a hammering action, the mer- 
cury disc reportedly builds up an 
equal counter-force and cancels un- 
balance. 

The attachment is said to give 
longer tire life, to absorb many ver- 
tical shocks for a smoother ride and 
to help stabilize lateral action, reduc- 
ing any tendency of wheels to wobble 
and helping to straighten wheels 
after turns. 

Want more info? Use coupon on 

page 146 and you will get it! 


706—Hand Cleaner 


A waterless hand cleaner that is 
said to remove paint, grease, grime 
and dirt and to leave hands smooth 
and soft has been added to the line 
of Radiator Specialty Co., 1700 Dowd 
Road, Charlotte, N. C. 

Called Lan-Lin, the product is 
rubbed on hands and then wiped off. 
No water is necessary. It is packed 
in a 14-oz. can that fits into tool box 
or glove compartment. 

Want more info? Use coupon on 

page 146 and you will get it! 


707—Shim Rack 


A handy steel rack for caster- 
camber shims, suitable for use on a 
bench or shelf as well as on a wall, 
has been placed on the market by 
John Bean Division, 1305 S. Cedar 
St., Lansing 4, Mich. 

The rack contains an assortment of 
100 shims in four sizes from 1/32” to 
3/16” for Nash, Willys and Lincoln- 
type suspensions and 90 shims in five 
sizes from %4° to 11%2° for other knee- 
action cars. The rack measures 9%” 
by 125%”. 

Want more info? Use coupon on 

page 146 ard you will get it! 
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Oldsmobile 
Blankets the Field! 
- + with Flashing 


“Rocket” Engine Cars 
in Three Different 


Price Classes! 


Here's a line-up that spells power 
leadership for Oldsmobile dealers 

at every level of competition! 
For those who wish the finest of 
fine cars... Oldsmobile offers the 
new Classic Ninety-Kight. You'll 
find matchless beauty and super- 
lative luxury plus magnificent 
power in the explosive might of a 
new “Rocket” i'ngine! 


Super “88°! Hottest number on 


the highway ... the ruling power 
SERIES Sawer of the medium-price field! 
 — So" And just a shade out of the lowest- 


priced group in cost—and way, 


aren 
dl 
eel 


ee 


a ——- - ; 
—_— way ahead in value... Oldsmo- 


bile’s new DeLuxe “88”! 

Add Oldsmobile’s Power Steering, 
Power Brakes, Power Styling to 
these three thrilling lines. Then 
you'll know what dealers know: 
It's SMART to BLANKET 
THE FIELD with OLDS! 


LL 


OLDSMOBILE DIVISION, GENERAL MOTORS CORPORATION «+ LANSING, MICHIGAN 
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708—Fan for Mechanics 


A portable fan of the two-speed, 
reversible type, designed to roll 
around the shop to give a stream of 
cooling air or to exhaust warm air 
from any particular area, has been 
announced by Reed Unit-Fans, Inc., 
1001 St, Charles Ave., New Orleans, 
La. 

The fan will draw hot air away 
from a motor to give more comfort- 


able working conditions for the 
mechanic. It can be rolled up to car 
on hard-rubber swivel casters, Fan 
is completely enclosed in wire mesh 
for greater safety. It is designed for 
quiet operation. 

Want more info? Use coupon on 

page 146 and you will get it! 


709—Angle Grinder 


An air-powered, direct-drive angle 
grinder, designed without bevel gears 
or gears of any kind, has been placed 
on the market by Ingersoll-Rand Co., 
11 Broadway, New York 4, N. Y 

Two types of dead handles are 
available, one a straight handle and 
one 30° off of straight. These handles 
may be attached to either side of 
grinder and the angle dead handle 
may be rotated to four positions, a- 
dapting the tool for corner grinding 
At 90 p.s.i. air pressure, speed is 
6,000 r.p.m. A built-in lubricator and 
adjustable exhaust deflector are other 
features 

Want more info? Use coupon on 

page 146 and you will get it! 


710—Tire Sealer 


The Vulco-Weld tire gun, which 
reportedly makes it possible to seal 
punctures on both conventional and 
tubeless tires without removing tire 
from the wheel, has been placed on 
the market by The Gates Rubber Co., 
999 South Broadway, Denver 17, 
Colo 

Each gun contains enough com- 
pound to repair 50 tubeless tires or 
20 ordinary tires, the manufacturer 
said. After the object causing punc- 
ture has been removed, the operator 
applies a shot of the compound from 
the gun. The compound vulcanizes 
and actually becomes part of the tire 
itself, the manufacturer said. On con- 
ventional tires it not only repairs the 
casing but also forms a patch on the 
inner tube. 

Want more info? Use coupon on 

page 146 and you will get it! 


150 


711—Filter Chart 


A wall chart that gives installation 
data on oil-filter refills for cars and 
light trucks has been issued by 
Purolator Products, Inc., Rahway, N. 
J. It features a detailed cross-refer- 
ence chart. 

Want more info? Use coupon on 

page 146 and you will get it! 


712—Distributor Plates 


Distributor adapter plates for Ford 
and Chevrolet, said to give easier 
starting, smoother performance and 
improved high-speed performance, 
have been announced by Hove Engi- 
neering Co., 1503 Hennepin Ave., 
Minneapolis 3, Minn. 

Du-L-Spark adapter plates, as they 
are called, can be installed without 
disassembling the distributor. Simple 
radial adjustment of the dwell angle 


of the second set is possible or 
booster points can be adjusted from 
0° to 10°. The two sets of points are 
synchronized electrically so if one set 
fails the second set takes over for 
continued smooth operation. 

Want more info? Use coupon on 

page 146 and you will get it! 


713—Floor Cleaner 


A finely-ground cellulose fiber 
material, said to absorb eight times 
its own weight in oil, greases, battery 
acid and other liquids, has been de- 
veloped by Cottentex Manufacturing 
Co., 405 E. Wells St., Milwaukee, 
Wis. It reportedly is harmless to all 
types of floors. It absorbs oil and 
liquids rapidly, permitting floor to 
be swept clean and dry. 

Want more info? Use coupon on 

page 146 and you will get it! 
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714—Cylinder Sleeves 


A line of cylinder sleeves, cut to 
length for cars, trucks and tractors, 
has been announced by Dura-Bond 
Engine Parts Co., 725 Loma Verde 
Ave., Palo Alto, Calif. 

Available in wall thicknesses of 
1/16”, 3/32” and ¥%”, Dura-Cast 
sleeves are made of centrifugally- 
cast iron alloy, heated-treated for 
proper brinell. Initial numbers are 


primarily for gasoline engines but 
diesel numbers will be added soon, 
the manufacturer said. 
Want more info? Use coupon on 
page 146 and you will get it! 


715—Thermostat Booklet 


An illustrated bulletin on its line 
of thermostats for automobiles, 
trucks, tractors and other engines, 
covering the selling features of the 
line, has been announced by Flex- 
onics Corp., 1315 S. 3rd Ave., May- 
wood, Ill. Listings by make and model 
are included in the folder. 

Want more info? Use coupon on 

page 146 and you will get it! 


716—Tool Catalog 


An illustrated catalog on its line 
of pneumatic tools has been issued 
by Mall Tool Co., 7725 S. Chicago 
Ave., Chicago 19, IU. It includes 35 
models of grinders, drills, screw- 
drivers, polishers, sanders, socket 
wrenches, circular and chain saws 
and balance reels. A number of at- 
tachments are included. 

Want more info? Use coupon on 

page 146 and you will get it! 


717—Bug Screens 


Window screens for cars, made of 
durable screen fabric with adhesive 
borders that can be attached to the 
inside of the window frame in a few 
seconds, have been announced by 
Gig Manufacturing Co., 3526 S. 
Halsted St., Chicago 9, III. 

Designed to keep insects out of the 
car, the screens are said to be 
especially useful for outdoor movies, 
picnicking, fishing and hunting trips 
or for occasions when children are 
sleeping in the car. They can be 
folded for easy storing when not in 
use. Three sizes are said to give cover- 
age of most cars except convertibles 
and hardtops. 

Want more info? Use coupon on 

page 146 and you will get it! 
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|4)4 keeps 
CARS NEW LONGER..:! 
SARS IN USE LONGER 
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Profit-minded dealers and repair shops 
know the best advice they can give a 
customer is to suggest Marvel in the 
crankcase and gas tank. 


. Whether he has a new car or used car. 
it's advice a driver can hear in the 
hum ofhis motor... fee/ in the smooth, 

powerful thrust of his car. 


For Marvel really registers — in the 
increased mileage a man gets out 
of his car per gallon... in the 
lower service charges he shells 
* out at inspection intervals. 


| wee Wlorat: There ate times when 
talk (pays off in repeat busi. — 


‘MeSe ar es 
Siig” lintel Lilia 


FOR MORE PROFITS — 
PUSH MARVEL MYSTERY Ol 
AND THE MARVEL INVERSE OILER 


Marvel in the crankcase lays a strong, heat-resistant film of oil on 
all moving parts . . . eliminates hydraulic valve clatter . . . provides 
ring seal . . . cleans, cools and protects bearings and vital upper 
cylinder regions. The car runs for many more engine miles per dollar. 


Install a Morvel Inverse Oiler for direct lubrication to the heart of 
the engine. Feeds in direct proportion to horsepower curve through 
inverse ratio to manifold vocuum. No other oiler works on this prin- 
ciple! Fully adjustable. Eosy to install. Fully guaranteed. 


gf 


eS 


Your jobber can supply you, or write: 


EMEROL MANUFACTURING CO., INC. 
Dept. 165, 242 W. 69th St., New York 23, N.Y. 
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718—Sway Control 


The Moto-Reaction car stabilizer, 
whieh is mounted on the rear cross 
member of the frame to counteract 
car skidding and sway, has been an- 
nounced by Alto-Motive Manufac- 
turing Co., Inc., 1026 Penobscot 
Building, Detroit 26, Mich. The unit 
consists of a 36” cylinder that en- 
closes a fluid steel weight. 

Want more info? Use coupon on 

page 146 and you will get it! 


719—Tool Catalog 
An 84-page catalog on its line of 


hand tools has been issued by The 
New Britain Machine Co., New 


Britain, Conn. Among the new items 
in the line are a reversible ratchet in 
%” square drive and ratchet adapters 
in %” and %” square drives. The 
catalog is cross-indexed. It is obtain- 
able from the manufacturer for 10 
cents to cover handling. 

Want more info? Use coupon on 

page 146 and you will get it! 


720—Plug Indicator 


A spark-plug indicator with a deep- 
well spark-view chamber that per- 
mits both mechanic and customer to 
see how the plugs are firing has been 
introduced by AC Spark Plug Divi- 
sion, General Motors Corp., 1300 N. 
Dort Highway, Flint 2, Mich. 





RUGLYDE™ 


RUBBER LUBRICANT 





This triple-purpose, 
industry-approved 
product comes in one 
and five gallon cans; also 
8-oz. refillable applica- 
tors. Order from 

your jobber. 


Ags 





AMERICAN GREASE STICK CO. 
MUSKEGON, MICHIGAN 











Want more facts? Use Reader Service Card page 146 
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The indicator shows relative op- 
erating efficiency of old plugs com- 
pared with new ones, indicating 
whether service or replacement of 
old plugs is needed. It can be used 
in conjunction with the shop’s present 
spark-plug cleaner. 

Want more info? Use coupon on 

page 146 and you will get it! 


721—Electric Hoist 


A Zip-Lift electric hoist, featuring 
convenient “one-hand” rope opera- 
tion, has been announced by Har- 
nischfeger Corp., 4400 W. National 
Ave., Milwaukee 46, Wis. 

The hoist is available in two mod- 
els with lifting capacities of 500 and 
1,000 Ibs. Hoisting rates are 25 and 
13 feet a minute and both models 
are available with 12’ and 18’ lift. 
Wider range of side pull and greater 
safety from hidden wear are said 
to be other features of the wire-rope 
model. 

Want more info? Use coupon on 

page 146 and you will get it! 


722—Headlamp Assemblies 


A line of replacement headlamp 
assemblies for General Motors, Ford, 
Chrysler and Willys products has 
been announced by Auto Lamp Man- 
ufacturing Co., 2909 Indiana Ave., 
Chicago 16, Ill. 

Car application sheets that feature 
alphabetical and numerical] listings 
with simplified exploded views of the 
various parts and assemblies are 
available. Assemblies are accurately 
sized for easy installation. 

Want more info? Use coupon on 

page 146 and you will get it! 
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rf 7 THE STEAM CLEANER FOR 
AUTO-STEAM Cvery CLEANING JOB! 


Service Stations, Garages, Automotive Repair & 
Maintenance Shops servicing automotive, avia- 
tion, tractor and agricultural equipment and 
implements—modernizes your service methods— 
opens up new profit-making chores and cuts cost 
of time, labor and materials. 


CLEANING— 


Motors—Radiator Blocks & Cooling Systems— 
Truck, Car & Tractor Chassis—Cranes, Tractors 
& Bulldozers—Transmissions—Gears—Mechanics 
Tools & Equipment—Grease Pits and Hoists— 
Floors & Walls—Sanitary Facilities, etc., effi- 
ciently, thoroughly and at minimum of effort. 


SOME VITAL FACTS ABOUT AEROIL "‘AUTO-STEAM" 


The "Auto-Steam™ cleaner and some inexpensive compound is all you need to average a minimum of 


3 Motor cleaning jobs a day @ $3.50 each with total material & labor cost about $.70 each. One 
Radiator and Block job brings $10.50 for an hour's work against $1.90 material and labor, or $8.55 
profit (without removing radiator from car). 

Remember, the "Auto-Steam" will pay for itself in a few months’ time. A low cost unit that brings 
you high profits. 


EXCLUSIVE “AUTO-STEAM” FEATURES 


Steam at 100 Ibs. pressure in 90 seconds—Fully automatic, just 

flip a switch—Safety controlled downdraft burner—Low Water 

Cut-off—Auto-Steam takes water from standard water system or by Quality-built by the for + ‘ 
suction from tank or stream Carer of tadastvtat booting on j :. 





See our representatives at Booths 3-4-5, 


Boe, Bec, ae, St AEROIL PRODUCTS COMPANY, INC. 
1988. WESLEY STREET 
SOUTH HACKENSACK, N. J. 
O.K., Aeroil, please tell me all about the Profit- 
Producing Applications of 'Auto-Steam”. 
NAME 
ADDRESS 
CITY 


My favorite Jobber is— 
This vividly colored NAME 


sign, given with every 


steam cleaner, helps you ADDRESS 


get steam cleaning jobs. 
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723—Flieet Manual 


A booklet called “ ‘3M’ System of 
Fleet Reconditioning” has been is- 
sued by Minnesota Mining and Man- 
ufacturing Co., 900 Fauquier St., St. 
Paul 6, Minn. The 16-page illustrated 
manual contains information on body 
and metal maintenance, disc grind- 
ing, masking, painting, adhesive re- 
pairs, underbody protection, safety 
maintenance and lane marking. 

Want more info? Use coupon on 

page 146 and you will get it! 


724—Wire-Wheel Discs 


Wheel discs that give the effect of 
wire-spoke wheels and retain the 


easy-cleaning features of solid wheels 
have been announced by Lyon, Inc., 
13881 W. Chicago Blvd., Detroit 28, 
Mich. 

The solid stainless-steel disc is em- 
bossed with 48 “spokes” that appear 
like bright chrome against a black 
baked-enamel background. The discs 
are said to fit all 15” wheels. 

Want more info? Use coupon on 

page 146 and you will get it! 


725—Bushing Kit 


A bushing puller and driver kit, 
said to remove the bushing from 
many Chevrolet cars in ten minutes 
after driveshaft is disassembled, has 
been placed on the market by Nation- 





AMMCO 
SAFE-ARC 


BRAKE SHOE GRINDER | 


Model 2000 


Grinds lining to fit arc of drum 


Handles all shoes for drums 9” to 16%” 


in diameter 


Want more facts? Use Reader Service Card page 146 


Produces: precision arc on 8 shoes in 

4 minutes 

Abrasive sleeve is quickly replaceable 

Built-in vacuum system prevents flying 

dust 

Eliminates “wear in” periods and free 
adjustments ‘ : 


AMMCO TOOLS, INC. 





al Machine Works, Inc., P. O. Box 
4305, Oklahoma City 9, Okla. 

The unit makes possible rapid and 
safe removal of original bushing and 
easy installation of its replacement 
bushing and seal assembly, the man- 
ufacturer said. The puller may be 
used on many Chevrolet and GMC 
pick-up trucks, as well as cars. 

Want more info? Use coupon on 

page 146 and you will get it! 


726—Pump Gaskets 


An assortment of 250 fuel-pump 
gaskets of the types most often used 
has been announced by Kem Manu- 
facturing Co., Inc., 20-21 Wagaraw 
Road, Fair Lawn, N. J. 

The group includes mounting, cork 
bowl and cover gaskets for servicing 
fuel and vacuum pumps, as well as 
fuel filters. The assortment is fur- 
nished in a metal cabinet with sepa- 
rate compartments for the 21 dif- 
ferent styles. 

Want more info? Use coupon on 

page 146 and you will get it! 


727—Wheel Puller 


A universal wheel puller and a- 
daptor, said to cover more than 90 
per cent of cars requiring a puller, 
has been added to the line of Bonney 
Forge & Tool Works, Allentown, Pa. 

The puller has adjustable legs that 
can be adapted to hubs with varying 
numbers of studs, providing bolt 
circle is no greater than 74%”. When 
used with adaptor, the puller serv- 
ices 1936-48 Fords and Mercurys 

Want more info? Use coupon on 

page 146 and you will get it! 


728—License Clips 


Spring clips for dealers’ license 
plates, designed so plate can be 
snapped into place 
whether it is suspend- 
ed from the upper or 
lower holes, have been 
announced by Dorman 
Products, Inc., 1004 
Sycamore St., Cincin- 
nati 2, Ohio. 
The clips are sup- 
plied in sets of four. 
Application is said to 
be easy and clip is permanently at- 
tached. Nut, spring, washer and bolt 
are cadmium plated. 
Want more info? Use coupon on 
page 146 and you will get it! 
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GRIZZLY 
SILVERTIP 


Grizz 


sYNCRO set wt 


NOW YOU CAN KNOW THE MAKE AND GRADE 
OF BRAKE LINING ON THE SHOES YOU BUY 


You have a right to know, when you buy exchange brake 

shoes, that you will get exactly the quality of lining you ordered! P , 
You will know when you buy Grizzly-lined shoes! For your gate 

Grizzly Distributor now clearly brands each shoe with the Bear in Mind » .., Ask for 


Grizzly name and the Grizzly grade! 
This complete product identification is only one of the services 
you can get from your Grizzly Distributor. He brings you also 


the most expert workmanship and fast, dependable service. And cus var on 
he carries a complete stock of the finest brake linings on the BRAKE LINING 
market— Grizzly SAFTIBOND-SYNCRO or SAFTIBOND-SILVERTIP 
for bonding . . . and Grizzly SyNcro or SILVeERTIP drilled and neciggrtciag de OSS cks 
countersunk sets for riveting. with “the liveliest advertising in the brake lining busi- 
: ; ness, appearing regularly in The Saturday Evening 
Get what you pay for—buy ‘em branded from your Grizzly Post and Collier's, and with the comprehensive Grizzly 
Distributor! Grizzly Manufacturing Company, Paulding, Ohio. merchandising program. 


Nationally Advertised !...Grizzly backs you up 


Grizzly Drilled and 
Most Grizzly Distributors | j Countersunk Sets 
pack branded relined Silvertip for deluxe 
shoe sets in cartons, or severe service... 
labeled with FMS Set No.| 


: Syncro-Sets for standard 
and lining type. SO duty. Individually boxed. 
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729—Seat-Cover Material 


Flexible plastic seat-cover material 
with the appearance and color of 
meedle point is now available from 
Forrest Process & Development Corp., 
320 Fifth Ave., New York, N. Y. 

Deep- molded to give a_ three- 
dimensional effect, the plastic is 
printed by a process that reportedly 
reproduces the delicate colors usually 
associated with needle point. 

Want more info? Use coupon on 

page 146 and you will get it! 


730—Valve Kit 


_A service kit for hydraulic valve 
lifters, including one tool for remov- 


ing lifters from block and one for re- 
moving the inner sleeves, has been 
introduced by Houser Engineering & 
Manufacturing, Inc., Bluffton, Ind. 

Tools are easy to operate, the man- 
ufacturer said, and are cadmium 
plated and hardened for longer life. 
They are packed in a sturdy wooden 
case, 

Want more info? Use coupon on 

page 146 and you will get it! 


731—Hot-Rod Parts 


A line of hot-rod parts for popular 
models has been announced by Van 
Bergen & Greener, Inc., 1619 N. 
Hoyne Ave., Chicago 47, Ill. 

The line includes high-compression 








The ’ Demand i Is for PYROM 





Pyroil 


is the answer 


Proof 
LUBRICATION 
PROCESS 


and continuous 
Profits 
from 


additive sales 


Motorists are learning that there is a difference! They can be influenced temporarily by high pressure, 
wnproved and unreasonable claims for products offered to be “as good as”, of 
eventually they will try Pyroil! Once they've used it, 


WHY IS PYROIL THE BEST? 
WHY IS PYROIL THE MOTORISTS' CHOICE? 


Because Pyroi! will do more good and provide more protections than any other single additive—because 
Pyroil is needed in REGULAR—PREMIUM—or HEAVY 
detergent and corrosion inhibiting qualities—because Pyroil supplies needed extra lubricating qualities that 


protect oils and engine parts 


Pyroil users actually feel the improved motor performance as they drive along. 


Pyroil has been continuously advertised in leading general—mechanical—and trade magazines, plus radio, 
and held. A sure money maker year in and year out 


since 1932—that's 21 years. Demand has been created 
for jobbers and retailers 


Pyroil is the leader not only because it’s the original additive, but because it still is and has always been 
the very best. Today's cars deserve the best, their owners insist on and demand it—that's 


PYROIL 


Car owners still get @ complete Pyroil motor 
treatment in gasoline and oil for less than 
$1.00. Pyroil, as always, 


PYROIL COMPANY 
220 Pyroil Building 
La Crosse, Wisconsin 
REPRESENTATIVES: 


to your future 


it’s Pyroil and nothing but Pyroil from then on 


the best for less! 


> LUBRICATI 
PROCESS 


‘the same as’, but 


DUTY oils—because Pyroil supplements their 





P. O. Box 452, Atlanta, Georgia 
1916—34th Ave., Meridian, iss 
Belmont Ave., Dallas 4, Texas 

Los Angeles 6, Calif. 


Southeast—McDonald & McPherson Co., 

Seuthcentrai—John T. Jolly Sales Co., 
Southwest—Hirsig-Frazier Co., 4333 
West Coast—M. L. (Bud) Cohn, 1323 Venice Bivd., 











Want more facts? Use Reader Service Card page 146 


cylinder heads, mufflers, dual head- 
ers, custom- built engines, camshafts, 
racing pistons, wire-spoke discs, 
chrome extensions and other items. 
An illustrated catalog showing the 
various parts is available. 

Want more info? Use coupon on 

page 146 and you will get it! 


732—Anti-Freeze 


All weather anti-freeze in both 
permanent and methanol types is 
now available 
from Guydon 
Chemical Corp., 
Fairbanks Morse 
Building, Chicago 
5, Til. 


The permanent 

type conforms to 

U. S. Army speci- 

fications, the man- 

ufacturer _ stated, 

and is being used 

in military vehi- 

y cles. Both types are 

— available in gallon 

and in quart cans, lithographed 

in color for more effective display of 

the product. 

Want more info? Use coupon on 
page 146 and you will get it! 


733—Ventilator Filter 


A fiber-glass filter designed to re- 
move dust and odors from the air 
entering automobiles through their 
ventilator tubes has been introduced 
by Damco of Portland, 5914 N. E. 
42nd St., Portland, Ore. 

Called the Dam-Itz, the unit has a 
rubber adaptor that fits most current 
models, the manufacturer said. The 
filter unit needs to be changed from 
three to six times a year, depending 
on mileage and local conditions. The 
filter removes irritating dust and 
pollens, the manufacturer said, but 
there is no known method that will 
remove carbon monoxide from the 
air. 

Want more info? Use coupon on 

pege 146 and you will get it! 


734—Front-End Chart 


A wall chart showing front-end 
suspension parts in exploded view 
has been issued by Master Parts Divi- 
sion, Airtex Products, Inc., Fairfield, 
Ill. Lithographed in three colors, the 
chart measures 22” by 28” and is 
suitable for wall or window display. 
It is available to all car dealers and 
service outlets. 

Want more info? Use coupon on 

page 146 and you will get it! 
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IS ON IT'S WAY 


NOW you can straighten today’s difficult 
frames and restore basic body alignment 


WITH THE NEW EASY TO OPERATE 





Bee Liner 


THE BEE-LINER 360 IS THE ANSWER TO YESTERDAY'S ALIGN- 
MENT TROUBLES AND THE ADDED PROBLEMS OF TODAY’S 
FRAME BODY CONSTRUCTION 


& Jack always remains in a low position out of the 
way. always in line with push or pull, yet tools 
provide maximum versatility in operating height 
Angles of push. push and hold, pull, pull and 
hold, double push, double puli, spread and 
squeeze are availab'e in any direction in a 360° 
circle 

hy Ample amount of .push or pull without disturbing 
set-up 

> Capable of performing every conceivable frame 
straightening operation 


The Bee-Liner 360 unique design makes it exceptionally versatile. 
The prattically unlimited combination of hook-ups insure a more 
efficient handling of all frame straightening operations, faster 
With full 360° angle of hook-up, the jack is always in line with 
the push or pull. Jack operates below all obstructions, out of the 
way. Frame press and knee adjustment insure proper working 
height. Set-up may be pinned and held while jack is reset for 
further push. The Bee-Liner 360 for the first time makes it possible 
to push, push and hold, pull, pull and hold, double push, double 
pull, spread and squeeze in any of the 360 degree angles. 


MAIL TODAY FOR LITERATURE 
NAME snide 
ADDRESS 


for every frame straightening operation. CITY 


SQUEEZE STRETCH-PULL 
SPREAD ANGLE PUSH 


DOUBLE PUSH DIAMOND 








4 


DAVENPORT. IOWA U.S 
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735—Time Recorder 


A time recorder for automotive 
shops that records job time on a 
standard work order in the space 
usually provided has been announced 
by Lathem Time Recorder Co., Inc., 
76 3rd St., N. W., Atlanta, Ga. 

Time distribution cards can also 
be used with the unit so the mechanic 
shows how much time he spends on 
and between jobs. This acts as a 
check against the flat-rate time and 
helps eliminate time loss. The re- 
corder can be furnished to print in 
hours and minutes or hours and 
decimals. It is useful in keeping ac- 
curate payrolls, the manufacturer 
said. 


Want more info? Use coupon on 
page 146 and you will get it! 


736—Washing Sponge 


The “Bugs-Off’” hair sponge, a 
cellulose sponge in which is embedded 
a core of finely-wound, treated cattle- 
tail hair, has been introduced by Seal- 
tight Corp., Cedar Rapids, Iowa. 

The sponge is especially useful for 
cleaning bugs from windshields with- 
out scratching the glass and for 
polishing chrome, the manufacturer 
said. The hair core is said to last 
the life of the sponge, even when 
sponge is twisted in wringing out. 

Want more info? Use coupon on 

page 146 and you will get it! 
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Front-End 
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ASK YOUR JOB- 
BER for FREE 
22 x 28 
salesmaking 
WALL CHART 


Display it prom- ~ 
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are 


Easy fo stock... Saag Ld 


MASTER PARTS DIVISION 
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737—Self-Aligning Lifts 


Lifts equipped with a roller-bear- 
ing assembly that is said to assure 
self-alignment of the lift have been 
placed on the market by United 
States Air Compressor Co., 5300 Har- 
vard Ave., Cleveland 7, Ohio. 

With the roller-bearing assembly, 
binding is eliminated by equalizer 


bars that distribute stresses caused 
by off-center loading, the manufac- 
turer said. Less air is required to 
operate the lift since friction is re- 
duced. The feature is available on its 
drive-on, free-wheel, two-post and 
frame-zgrip units, the company stated. 
Want more info? Use coupon on 
page 146 and you will get it! 


738—Steam Cleaner 


A heavy-duty vapor steam cleaner, 
featuring a swivel gun with gun-con- 
trol shut-off, has been announced by 
Aeroil Products Co., Inc., South 
Hackensack, N. J. 

Equipped with a '%-horsepower 
motor, the machine requires no pre- 
mixing compound. It is said to pro- 
vide 100 lbs. of steam pressure in 90 
seconds. Operation is automatic and 
control panel is completely visible. 

Want more info? Use coupon on 

page 146 and you will get it! 


739—Wire Wheels 


Chrome-plated wire-wheel discs 
that attach to conventional wheels 
with sturdy steel clips have been in- 
troduced by Dieterich Products Corp., 
Michigan City, Ind. 

Easily installed, the steel clips help 
retain proper wheel balance. The 
discs have 36-spoke construction and 
each unit has a “knock-off” spinner- 
type hub cap. Karspokes, as they are 
called, are said to fit cars with 15” 
wheels, except Buick. 

Want more info? Use coupon on 

page 146 and you will get it! 


740—Axle Booklet 


A handbook covering the operation 
and maintenance of its electric shift 
for Timken two-speed axles has been 
issued by Axle Division, Eaton Manu- 
facturing Co., 700 East 140th St., 
Cleveland, Ohio. 

The free booklet contains detailed 
information on control switch, speed- 
ometer adapter and the wiring sys- 
tem. Disassembly and lubrication are 
explained with illustrations. 

Want more info? Use coupon on 

page 146 and you will get it! 
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741—Spring Spacer 


A contour-type coil-spring spacer 
to compensate for spring sag in knee- 
action cars is now being marketed by 
Bear Manufacturing Co., Rock Island, 
Ml 


Made of cast aluminum, the spacer 
is grooved to fit the coil spring and 
spring seat. It allows safe correction 
to be made because it eliminates the 
danger of spring slipping to one side 
or the other, the manufacturer said. 
Designed to fit both pig-tail and flat 
coil spring ends, the spacer con- 
forms to the pig-tail after being in- 
serted. It is available in %”, %” 
and %” thicknesses and in a range 
of sizes for adjustments on various 
makes and models of current passen- 


ger cars. 
Want more info? Use coupon on 
page 146 and you will get it! 


742—Top Raiser 


A device that automatically raises 
automobile tops and windows when 
it begins to rain has been placed on 
the market by Micro-Moisture Con- 
trols, 3162 N. Miami Ave., Miami, 
Fla. 

Called the Weather-Guard, the 
unit has a moisture-sensitive plate 
that is mounted on the hood. When 
water strikes the plate, the top and 
windows begin to close. To prevent 
accidental closing from road splash, 
the unit operates only when the igni- 





“agolond » 
EQUIPMENT 


HAS HELPED BUILD 
OUR SUCCESS’:.. 


declares 


GEORGE A. HADDAD, JR. 


. | Mercury Outboard Motors 
me 


Shreveport, Louisiana 


The few “4-star sellers”— the heavy profit producers —are the items 
that really make your business pay. Here is such an item, 

as George Haddad proves, when he says, “Since early 1950 
EQUA-FLOW Exhaust Systems have been a mighty 


profitable line for us.” 


Today, more than ever before, car owners are in the market 

for extra-performance... especially in terms of added horsepower, 
higher top speeds, greater fuel economy. That’s why more 
thousands are installing EQUA-FLOW Exhaust Systems with 
each passing month. Do you need any more convincing 

fact than that? Stock EQUA-FLOW Exhaust Systems 

Give them a little sales push. Then, see for your- 

self how quickly you’ll be building up profit 

on 1953's hottest plus-performance product ; 


Write for full information, 
or ask your jobber. 


S. ll @ la AT ia 


11039 WASHINGTON BLVD. + CULVER CITY 22, CALIFORNIA 
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tion is off. Models are available to 

close both top and windows, top only 

and windows only on hardtop models. 
Want more info? Use coupon on 
page 146 and you will get it! 


743—Portable Cleaner 


A portable Pressure Purger that 
analyzes and power flushes the en- 
tire cooling system without remov- 
ing the radiator has been placed on 
the market by Choldun Manufactur- 
ing Corp., 331 East St., New Haven, 


onn. 
Identified as Model P-195, the unit 
permits visual check of the water 
pump action, as well as diagnosis of 


head-gasket leaks, faulty radiators, 
thermostats, fan belts, hoses, clamps 
and gaskets. Because the customer can 
see the deposits that are removed 
from a cooling system, the cleaner 
is an aid in merchandising regular 
flushing of the cooling system. A 
stand is optional at slight additional 
cost. 

Want more info? Use coupon on 

page 146 and you will get it! 


744—Camber Tool 


A camber correcting tool with at- 
tachments said to give coverage of 
all current passenger cars has been 
announed by Jibo Tool Co., 139 N. 
Mead, Wichita, Kan. The slotted head 
of the tool fits on the support arm 
with handle extending below the “A” 
frame so hydraulic pressure can be 
applied to make necessary correction. 

Want more info? Use coupon on 

page 146 and you will get it! 


745—Steering Booklet 


A booklet on special service tools 
for power-steering units, featuring 
tools applicable to all General Motors 
passenger cars, has been issued by 
Kent-Moore Organization, Inc., 5-105 
General Motors Building, Detroit 2, 
Mich. 

Each tool is described, classified 
by car-make application and illus- 
trated, both in detail and in use. 
Each tool is designed to perform a 
specific operation for which no stand- 
ard tool exists, thereby reducing time 
necessary for servicing the unit. 

Want more info? Use coupon on 

page 146 and you will get it! 
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DELCO-REMY 
EXTRA-OUTPUT 
GENERATORS 
AND MATCHING 
REGULATORS 


(Medium Duty— 40 and 50 Amperes) 


Delco-Remy extra-output generators are an economical 
answer to the electrical needs of cruising taxicabs, suburban 
police cars, rural mail cars... other vehicles with additional 
lights, two-way radios, special electrical equipment in 
moderate to heavy-duty service. For this type of operation, 
these Delco-Remy extra-output generators offer the triple 
advantages of low initial cost, simple installation and eco- 
nomical maintenance. 


DELCO-REMY 40-AMP. GENERATOR has low cut-in 
..- Charges at curb idle from 11 to 17 amperes... attains 


full output at 18 mph when using a three-inch pulley. 
A GENERAL MOTORS PROOUCT =» A UNITED MOTORS 


DELCO-REMY 50-AMP. GENERATOR has slightly DISTRIBUTED BY WHOLESALERS EVERYWHERE 
higher cut-in, about 9 mph... attains full output at 19 mph 
. for vehicles customarily operating at higher speeds, 


pac DELCO-REMY 


See your nearest United Motors wholesaler for further Division, General Motors Corporation 
information and application data. Anderson, Indiana 


WHEREVER WHEELS TURN OR PROPELLERS SPIN 
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746—Luggage Carrier 


A lightweight, steel luggage car- 


rier, said to fit all current passenger 


cars, has been announced by Mar- 
ket Forge Co., 35 Garvey St., Everett 
49, Mass 

Called the Flo-Line Reddi-Rak, 
the unit attaches with rubber suc- 
tion cups. The rack is said to be rust- 
resistant and web lashing straps may 
be removed when not in use for a 
trim appearance. 

Want more info? Use coupon on 

page 146 and you will get it! 


747—Wrench Sets 


A catalog on its line of Metcoid 
hot-forged socket sets and wrench 


sets has been issued by Metal En- 
gineering Co., 134 N. LaSalle St., 
Chicago 2, III. 

The sockets are thinner for work 
on nuts and bolts in close areas and 
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And they are! And COLUMBUS 

educational advertising is 
reaching millions of car own- 
ers whose shocks need replac- 
ing now. The campaign will 
continue throughout your top 
selling seasons. 


Play Safe! Stock up and 
sell this most widely adver- 
tised, highest profit, fastest 
selling shock absorber in 
the replacement field. 


Sell your customers the 
shock absorber they are 
reading about... 
COLUMBUS. 





have deeper broach to provide great- 
er working area. Ratchets have one- 
piece handles and are instantly re- 
versible, with 22 teeth for short, 
smooth stroke. Wrench sets in 6-, 8- 
and 12-point types are available in 
various sizes and styles. Too] sets 
are packaged in convenient metal 
boxes. 

Want more info? Use coupon on 

page 146 and you will get it! 


748—Bottle Holder 


A stainless-steel bottle holder that 
snaps under garnish moulding to hold 
Coca-Cola and other small-necked 
bottles is now available from B & M 
Manufacturing Co., P. O. Box 513, 
Jonesboro, Ga. 

When not in use, the holder folds 
flat against the upholstery so it is 
out of the way and inconspicuous. 
The holder does not rattle, the man- 
ufacturer said, and does not mar the 
interior of the car, since no drilling 
is required for installation. 

Want more info? Use coupon on 

page 146 and you will get it! 


749—Hose Nozzle 


A rubber and brass water-hose noz- 
zle that can be operated with one 
hand for easy filling of radiators, car 
washing and other jobs has been 
introduced by Acme Air Appliance 
Co., 100-120 Hinsdale St., Brooklyn 
1. a Se 

The Redi-Flo, as it is called, is 
controlled by bending the rubber 
portion. The greater the degree of 
bend, the greater the flow of water. 
The nozzle has a shut-off valve that 
automatically slips into place when 
nozzle is not in use. A brass screen 
prevents pipe scale or dirt from clog- 
ging the nozzle. 

Want more info? Use coupon on 

page 146 and you will get it! 


Piston-Ring Set 


A merchandising envelope for its 
“Krome-Oil” piston-ring sets, ex- 
plaining with text and diagrams the 





construction and operation of the 
rings, is now being used by American 
Hammered Automotive Replacement 
Division, 500 Sanford St., Muskegon, 
Mich. 
Want more info? Use coupon on 
page 146 and you will get it! 
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ALABAMA 


BIRMINGHAM 
306 N. 16th St. 


ARKANSAS 


FORT SMITH 
401 Lexington 
HOT SPRINGS 
601 Albert Pike 
LITTLE ROCK 
1810 Wright 


KANSAS 


WICHITA 
3347 N. Broadway 


LOUISIANA 
NEW ORLEANS No. 1 

755 S. Rampart Phone RA-2448 
NEW ORLEANS No. 2 

2412 Poydras Phone TU-2550 
ST. MARTINVILLE 
208 Old Market 
SHREVEPORT 
130 E. Dudley 


MISSISSIPPI 
JACKSON 
605 Clifton 


SHAW and TUPELO 
Phone SHAW 4151 


Phone 54-7765 


Phone 4065 
Phone 3050 
Phone 2-3530 


TE-8-6641 


Phone 4080 


Phone 7-4401 


Phone 2-6672 


A BATTERY TO MEET 


Every TYPE 
OF COMPETITION 


CALL OR WRITE 
YOUR NEAREST 
FACTORY WAREHOUSE 


MISSOURI 


JOPLIN 
715 Wall Phone 2421 


NEW MEXICO 


ALBUQUERQUE 
301 South 6th Phone 7-1401 
OKLAHOMA 
OKLAHOMA CITY 
1922 S. Agnew Phone ME-8-0082 


TULSA 
1808 S. Phoenix 


TENNESSEE 


MEMPHIS 
3177 Summer Ave. Phone 34-5804 


TEXAS 
ABILENE 

4th and Chestnut 
AMARILLO 

702 Monroe 
AUSTIN 

618 East Avenue 
BEAUMONT 
3081 Crockett 
CONROE 

212 N. Main 


Phone 2-0063 


Phone 4-4652 
Phone 2-3307 
Phone 7-8415 
Phone 2-2212 


Phone 1212 


TEXAS (Continued) 


CORPUS CHRISTI 

946 E. Port Avenue Phone 3-9121 
DALLAS 

2040 Amelia 
EL PASO 
3106 Alameda 
FT. WORTH 
3912 Avenue “L"’ Phone LO-4379 


GALVESTON 
1211 18th St. 


HOUSTON 
6900 Canal 


LAMESA 
Lamesa Auto Supply 


LONGVIEW 
1007 E. Marshall Ave. Phone 3328 


LUBBOCK 
1810 Avenue “H" 


McALLEN 
2519 W. State Hwy. Phone 6-3122 


SAN ANTONIO 
606 N. Alamo 


WACO 
419 Washington 


WICHITA FALLS 
1717 Sth St. 


Phone LA-5108 


Phone PR-2-3901 


Phone 5-7832 


Phone WE-1953 


Phone 3-2831 


Phone G-7355 


Phone 4-5022 


Phone 2-6945 


Southland Service Means MORE PROFIT For You! 


Southland 
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Custom-built 
for the South 


BATTERIES 





Gas Taxes Almost Double '46 Total 
As Texas Passes $100,000,000 Mark 


R ECEIPTS from state-gasoline tax- 
es, which have almost doubled 
Since 1946, set an all-time record 
of $1,940,072,000 in 1952, with 
Texas leading the Southern and 
Southwestern states with receipts 
of $106,795,000, a 9.1 per cent in- 
crease over the 1951 total of $97,- 
861,000. 


The 1952 national total was 83.2 
per cent above the 1946 total of 
$1,058,605,000. Tax receipts have 
showed a year-by-year increase 
since the end of World War II. 

Louisiana, the only state to re- 
duce its gasoline tax during 1952, 
showed a slight increase over 1951 
receipts. The two-cent reduction 


became effective Sept. 1, 1952. 

One-cent increases were enacted 
by Missouri and the District of 
Columbia during 1952 but they did 
not become effective until Jan. 1, 
1953. 

The federal tax, which was 
raised from 1% cents to two cents 
a gallon on Nov. 1, 1951, showed 
a 40.1 per cent increase in total 
revenue in 1952, although the in- 
creased rate in itself would ac- 
count for only a 26.3 per cent in- 
crease over the 1951 figures. 

Total gasoline tax receipts for 


the country, including both federal 
and state taxes, rose 16.2 per cent 
over the 1951 level during the 
past year. 

Joseph P. Walsh, chairman of 
the American Petroleum Industries 
Committee, which compiled the 
tax statistics, noted that Presi- 
dent Eisenhower had called for a 
special commission to study over- 
lapping state and federal taxes. 
He added that 13 states have so far 
this year adopted resolutions ask- 
ing Congress to withdraw from 
the gasoline-tax field and that 
similar resolutions are under con- 
sideration in 17 additional states. 

“It is heartening to see that 
prospects for relief from this tax 
now seem brighter than ever be- 
fore,” he commented. 

A comparison of 1951 and 1952 
totals of state gasoline-tax collec- 
tions, after refunds, follows: 





Per 

1951 1952 Cent 

(000) (000) Change 

i “ . Ala. $ 37,202 $ 39,898 + 7.2 
Three great lines from ONE ™ , )) peed 11761 53'396 


source—recognized by their Ark. 25.787 27,206 
standard of high quality, uniform thee Ss 339 
packaging, simplified cataloging. es 2 : on 
One source procurement also saves 8,034 9,163 
freight, handling, bookkeeping 59,477 65,782 
...and you get QUALITY 

... all the way! 


+ 
~ 


SPOAR Aw 
Are Onwoauws 


Calif 
Coio. 
Conn. 


— 


53,395 53,881 

11,205 11,471 

70,857 85,843 

45,193 48,147 

29,539 31,146 

27,590 28,957 

39,369 42,320 

49,011 49,096 

13,723 14,400 

26,791 29,338 

30,585 41,555 

65,993 78,053 

36,567 39,348 

29,571 31,616 

22,138 27,950 

11,698 11,917 

21,433 22,014 

3,969 4,476 

5,838 7,291 

38,202 39,976 

14,631 14,810 

99,070 110,634 

67,405 71,803 

85,150 90,085 

40,265 42,943 

Ore. 28,907 30,136 
re. 116,224 118,234 
R. I. 6,669 7,165 


tw 
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NEAPCO PRODUCTS INC. 
POTTSTOWN, PA. 
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QUALITY...... ALL THE WAY! 
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KSD BOONES CROLL 


For 30 years they've been making hard jobs easy. Check your toolbox for these. 


CUTS AROUND 
CORNERS 


K-D No. 99. Finely bal- 
anced, solid steel frame. 
Spans obstructions with 3’’ 
or 4'%2'' blades. Quick 
blade change to 3, 42, 6, 
8,10, 12 inch blades. Frame 
& handle integral, no loose 
parts. One 3°’, one 12’ 
blade furnished. 


| % 
KITS Famous K-D Kits for hard 
SHORT LIFTER jobs in tight places. Pocket size 
plastic cases. Write for catalog or 


ngines. Com 
K-D 700 for —— of lift. Gets seep etter nthe 
ovides P 
in ot deep set valves. | 
aw 6, Chrysler built. 


ed. 
jows correctly temper 


deal for tures. L to R: +29 Socket Screw 
diustable Key Kit; +10K Pliers Kit; +27 
Offset Ratchet Bit Set; +120 Igni- 
tion Kit. 


¢ 





~SAFE, sure way to check Tire cuts. 
K-D 1500 AN fr. _* 

TIRE PROBER 

) Spreads tread for easy removal : ‘\. 

of foreign bodies without dan- 


er of cutting or mutilating tire. 
7 ge 9g 
6" long, all steel, tempered , 


) probes. Probes serrated for : 
picking out small objects. $2.03 Inserting Probes Object exposed 


ORDER NOW—At Jobbers or DIRECT, PREPAID U.S. No stamps, no C.0.D. — 
» FREE CATALOG—Describes, illustrates over 100 K-D TOOLS. Get your copy. ‘ , 
neues K-D TOOLS 
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9,568 
46,983 
97,861 

9,457 

5,005 
49,835 
43,637 
18,895 
34,553 

6,407 

Total, all 
$1,794,307 


gas tax 607,756 


Total, states 
& Fed. $2,402,063 


9,053 
50,422 
106,795 
11,155 
5,290 
53,752 
45,373 
19,549 
35,829 
7,275 


$1,940,072 
851,538 


$2,791,610 
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Higher Battery Output 
Seen by Sommerville 


Te amount of lead used by the 
storage battery industry in 1953 
will be 7.5 per cent higher than 
the 1952 requirements, it was 
stated by Robert L. Sommerville, 
president of the Association of 
American Battery Manufacturers, 
at the Lead Industries Associa- 
tion’s annual meeting in White 
Sulphur Springs, W. Va. 
Sommerville, assistant sales 
manager of The Electric Storage 





There is a Stream Line Jobber 
Near You 


Jf 
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Next time you visit him, ask to see 
his line of Stream Line Tools. Chances 
are that he will have a display 
board carrying a few of our fastest 
moving numbers. 


Test the balance of the hammers— 
easy to handle for accurate work. 
Compore workmanship and finish 
with that of any line, and take home 
the tools you need to do better 
work in your shop. 


If you do not know the name of your 
nearest jobber we will be glad to 
send it to you—and to send you the 
Stream Line Catalog showing over 
116 tools, produced exclusively for 
the body and fender repair trade. 


Visit us at 

Booth 342 

Southeast 
Automotive Show 





qm Line L0015,. 


CONOVER, NORTH CAROLINA 


Battery Co., said that the manu- 
facturers of industrial and automo- 
tive batteries would need 415,200 
tons of refined lead during 1953— 
47,800 for industrial batteries and 
367,400 for automotive batteries. 

Requirements for the original- 
equipment field will be sharply 
up, according to Sommerville. 

“This field will, in our opinion, 
require approximately 83,050 tons 
of lead this year, contrasted with 
65,878 tons last year — an increase 
of 26.5 per cent,” he said, “This 
figure is determined from vehicle- 
production estimates of recognized 
authorities, which indicate that the 
passenger-vehicle production will 
be approximately 5,750,000 units; 
trucks, 1,300,000 units and tractors, 
462,000 units. 

“These figures are extremely 
conservative since passenger-car 
and truck totals, you will note, 
equal 7,050,000 vehicles while we 
know that currently the industry 
is running at an annual rate of 
8,000,000 vehicles, the first quarter 
of this year having been the sec- 
ond best in the entire history of 
the automobile manufacturing 
business.” 


Chicago Automobile Show 
Viewed by 481,000 


F eonseragpe ie at the recent Chi- 
cago Automobile Show totaled 
481,000, exceeding the 1952 count 
by 7,000 and surpassing by 3,000 
the previous all-time record set in 
1950. 

Exhibits included cars, trucks, 
equipment and engineering dis- 
plays that used all available ex- 
hibit space at the International 
Amphitheatre. It was a real “sell- 
ing’ show, with many orders 
booked, according to show of- 
ficials. 


El Paso Office Closes 


The El Paso, Texas, regional of- 
fice of Chrysler Division has been 
closed and dealers formerly in 
that territory have been reassigned 
to the Dallas, Denver and Los 
Angeles regions, it has been an- 
nounced by Joseph A. O’Malley, 
general sales manager. 


Mississippians Plan Meeting 


The annual convention of the 
Mississippi Automobile Dealers 
Association will be held Oct. 11-13 
at the Buena Vista Hotel, Biloxi, 
Miss., it has been announced by 
Manager George Lemon Sugg. 
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THE ONLY COMPLETE BEARING LINE 


RADIAL 


SILENT l¢ PVT Bee 
CL 


oa 
ACCURATE ‘ . 


TAPERED 
ROLLER 


BEARING 
“se, 
CYLINDRICAL ~ 
ROLLER BEARING C TYPE 


CYLINDRICAL 
ROLLER BEARING U TYPE 


WHEEL BEARINGS 


CLUTCH THRUST 
ROLLER ASSEMBLY BEARING 


NEW YORK, N. Y. 
FACTORY — BROOKLYN, N. Y. 


FACTORY WAREHOUSES 
ATLANTA, Ga. — BOSTON, Mass. — CHICAGO, Ill. — DALLAS, Texas — 
LOS ANGELES, Cal. — PHILADELPHIA, Pa. — PORTLAND, Ore. — SAN FRANCISCO, Cal. 
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Monroe Power Steering 
(Continued from page 106) 


The fluid pattern shown in Fig. 
2 for a left turn reverses for a 
right turn. 

Very important is the fact that 
the unit provides normal wheel 
recovery after negotiating turns, 
preventing tendencies to oversteer, 
Monroe engineers said. 

In addition to ease of steering 
and parking, the unit gives added 
safety in case of a blowout or tire 
failure. It permits the driver to 


retain control of the vehicle and 
bring it to a halt without danger- 
ous swerving, Monroe reported. 

The same positive control is pos- 
sible when driving over gravel, 
sand, car tracks and other types 
of surfaces that often cause jerk- 
ing of the wheel and difficult 
steering. 

While the cost of installation 
on existing vehicles will be some- 
what higher than installation as 
original equipment, the unit is 
still relatively inexpensive, ac- 
cording to B. D. McIntyre, Mon- 





RATED AMONG THE 


in recent important tests 


by a leading consumer testing organization! 


Acme Tire Pressure Gauges rated 
among the top two for accuracy, 
readability and ability to “take it" in 


recent important consumer tests! Used 
by leading servicemen everywhere. 
Send for complete catalog No. 1003. 


ACME AIRLINER 


flates, deflates, gouges 
A ‘'must'’ for all stations 


ACME VALVE CORES 
The 3-in-1 Gauge. In- Equal to or better than 
° other leading brands, by 
" independent test! 


No. 525 
Personal Gauge 
(10 to 40 Ibs.) 
1 Ib. calibration 


ACME RUBBER VALVES 
Made of premium quality 
rubber. For use on not- 
ural or synthetic rubber. 








ACME 
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TIRE PRESSURE GAUGES 


AND OTHER AIRLINE ACCESSORIES 


ACME AIR APPLIANCE CO., INC. 
100-120 Hinsdale St., Brooklyn 7, N. Y. 





roe president. 
Volume production of the unit 


was begun last month. 


Adjusting Chevrolet 
Fan-Belt Tension 


UGGESTIONS for adjusting the 

fan-belt tension on current cars 
& trucks were included in a recent 
issue of Chevrolet Service News: 

In order to obtain durability and 
quietness with the new narrow fan 
belts used in 1953 on passenger 
cars, %-, %- and one-ton truck 
models, it is very important that 
the belt have adequate tension. 
The narrow belt is much more 
critical with regard to tension than 
was the wide belt used on all 
models in 1952 and on the 1%4- 
and two-ton truck models in 1953. 

The narrow fan belt should be 
adjusted to provide 7/16” to %” 


deflection at a point midway be- 
tween fan and generator pulleys. 
Proper adjustment for the wide 
belt remains at 34” deflection. 

To insure that the narrow fan 
belts have sufficient tension after 
their initial stretch, the tension 
of the belt should be checked at 
the 1,000-mile inspection. If the 
belt deflects more than %” resist- 
ing approximately a 15-lb. load 
midway between the generator and 
fan pulleys, it should be reten- 
sioned. 


Million Cars Registered 
During First Quarter 


Mo than 1,000,000 new passen- 
ger cars were registered dur- 
ing the first quarter of 1953, com- 
pared with 919,715 registered in 
the first three months of 1952, it 
has been reported by R. L. Polk 
& Co., Detroit statisticians. The 
1953 total was well under the first- 
quarter record of 1,416,162, set in 
1951. 

New-truck registrations in the 
first quarter of this year were ex- 
pected to be more than 195,000, 
which would be higher than the 
1952 level. 
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Overhaul 
engines 


with “Aerol” 
engine stands 


AEROL LIFT 
for transmission 
overhaul jobs... 


Convenient, safe, portable, job-engineered 


with a sturdy, mobile “AEROL” engine stand you can do all 
rebuilding operations faster, easier and more profitably. Full 
360° rotation provides complete accessibility for reboring, 
main and cam bearing align boring, valve assembly, degreas- 
ing, reassembly and painting. Lost motion and unnecessary 
engine handling are eliminated. 

“AEROL” engine stands are made in several sizes, with spe- 
cially designed Mounting Bracket Sets and Mounting Adapter 
pe ee ee eee ee ee Frames to meet your engine requirements. There's a size and 


and quicker. Assures maximum safety to men and equipment type for every passenger-car, truck, bus, and industrial engine 
when lowering or installing any under-chassis unit ¢ ¢ 








Send this coupon today for literature and the name of your 
nearest jobber. 





r 
C L e V iE L A N D CLEVELAND PNEUMATIC TOOL CO. 


Automotive Division, 3775 E. 77th Street, Cleveland 5, Ohic 


B N E U A A T 1 C Please send me a copy of the AEROL catalog, and the name 


of my AEROL jobber 


AUTOMOTIVE DIVISION 
3775 East 77th Street . Cleveland 5, Ohio Street 


Name 


City Zone State 
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GOT A GOOD 

¢ IDEA? 

will be paid for every 

time - saver or shop 

short - cut accepted 
for publication in this section. 
A photo or rough sketch will 
make your idea more valuable. 
Only original items, not previ- 
ously published, offered for our 58 : 7a" 7 nil sie ieee 


exclusive use, can be consider- t- ae . PR ile 22 
| 12 
| a 


ed. Send them to: Southern Au- | 


tomotive Journal, 806 Peach- 7 aa 
tree St., N. E., Atlanta 5, Ga. Leal iicciailealisianigeaicanataeaa Hh | | 
; ; a Hit — TTT, UwuL 


Pe. V3 PIPE Ja" SA JE) SPRING. CENTER BOLT 
WELDED 7O BOLT TURN END AS SHOWN TO SL/P 


Making Tool to Remove INSIDE OF 3" PIPE 
Spring Shackle Bolts FXPLODED VIEW 

















ERE is the way we made a use- DEEP 
ful tool for removing spring SHACALE BOLT | WALLED SOCKET OR 
shackle bolts when there is no way WELD ALL AROUND * PIECE OF PIPE 


| 
to drive them out: s ‘ite - "IT 
Remove grease fitting in spring I. ke 
shackle bolt and screw in the %” Z J 
| 


pipe-threaded bolt, as shown in il- 
lustration. Using a deep-walled 


socket or a piece of pipe to pull 
against, remove the bolt. — Ed Sweat, Sweat Brothers Garage, Owensboro, Kentucky. 




















ASSEMBLED VIEW WASHER 





CHAMP-ITEMS 


AY 


No. 600 SERIES UNIVERSAL STUDS for 


manifold, transmission, and motor repairs for 
all cars, trucks and tractors. Made of high ten- 


HELP ; sile steel heat treated. U.S.S. and S.A.E. threads 


1/4” to 7/16” diameter and 1” to 4” long 


YO UR List 15¢ per stud. 


SER VICE : No. 600 STUD ASSORTMENT contains 126 


studs — 25 different sizes in metal box. 
e*eeee#es?*® 


No. 636 AUTOBODY TRIM 
AND FENDER SCREWS for all 
cars and trucks. Hex. head slotted 
Champ-Items are time savers — money makers for —washer face — cadmium plated 
every shop. When you are having service trouble, you'll — 10 popular sizes for all general 
find « Champ-Items Trouble Shooter to help you lick it. 
Send for Champ-Items Catalog No. 53 featuring more 


than 200 Automotive Replacement Parts. 


purposes; slotted for fast assem- 
bly; washer face for secure fast- 


ening. 


List 2¢ to 6¢ each. 


nc 


“ITEMS ORDER FROM 


YOUR JOBBER 
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Installing Antennas 
On Police Cars 


1 i» INSTALL antennas on police 
cars, We use this system: 

Take a piece of 3/8” metal that 
measures 4” by 12”. Bend to fit 
curve in rear bumper. At the top 
of the metal make a short “L” to 
give a flat surface. Fasten antenna 
to flat surface. 

Remove rear bumper guard and 
drill hole to fit bumper bolt. Place 


red or amber jewel light to the 
parking-light terminal of the light 
switch. The jewel light can be in- 
stalled in a convenient place on the 
dash with an accessory switch 
bracket. — Frank L. Pittinger, 
Mathis Garage, Baltimore, Mary- 
land. 


Making a Parts Holder 
That Won't Mar Car 


fender or elsewhere and have it 
slide away or fall to the floor, A 
non-slip and non-scratching con- 
tainer can be made from a used 
trailer airbrake diaphragm 

Trim off the curved edges of the 
diaphragm until there is about 
1%” to 2” remaining over and a- 
bove the flat center section. This 
will give you a rubber or rubber- 
covered dish-shaped container that 
will not scratch or jiggle around 
even though the motor is running. 


wo working on a vehicle, it 
is annoying to put a box or 


other container within reach on 


F. J. Highberger, 10 East First 


metal between bumper guard and 
Avenue, Emporia, Kansas 


bumper. Tighten securely. This 
saves disfiguring car by drilling 
holes in the body. — Bazxter W. 
Bennett, City Garage, Rock Hili, 
South Carolina. 


When the Speedometer 
Mainshaft Seizes 


HE mainshaft in speedometer 
heads often will seize after the 
oil wick has become dry and break 
the cable. In such cases, remove 
the speedometer, take out the wick 
and pour in some breaking-in oil. 
Break the shaft loose and work 
it with a pair of pliers. Chuck a 
short piece of the upper end of an 
old cable in a 1/4” electric drill. 
Spin the shaft with the drill while 
pouring more breaking-in oil into 
the oil hole. This will cure most 
of them without having to take the 
speedometer apart.—Victor Mc- 
Gee, L. E. Dick Motor Company, 
Mayfield, Kentucky. 





“Caples 


Get out and 


get unde fe 
the hoo 


Don't pass up the Master Cylinder at tune-up 


time! Check it for leaks — refill with EIS Brake 


Fluids — repair with EIS Brake Parts. They insure your 
customer's safety, maintain your reputation 


and eliminate costly ‘‘come-backs.” Yes, EIS 


is SMART economy — and cheaper in the long run! 


Installing Oil Seal 
On the Chevrolet 


T° PUT the upper half of a Chev- 
rolet oil seal on the rear main 
bearing without pulling engine, try 
this method: 

Take the protective armor off 
the lead-in wire on an automobile 
radio aerial about 6” to 8” long. 
Spread the end and slip over the 
seal. The harder you pull, the 
harder it holds. Soak the seal in 
oil. It will slide around the shaft 
easily.—Coyt Hogne, service man- 
ager, Patrick Motor Sales, Forest, 
Mississippi. 


(‘Ez DON'T FORGET TO PULL A WHEEL! Check 
Wheel Cylinders — replace and repair with EIS! 


SUPER 49 (Moderate) BRAKE FLUID 

MEETS SAE SPECIFICATION R72 
Recommended for passenger cars 

under normal operation conditions 


SUPER 50 (Heavy Duty) BRAKE FLUID 
MEETS SAE SPECIFICATION R71 

Recommended for trucks, buses, 
tractors and for passenger cars 
doing heavy duty work 


PUT THIS EIS 
MERCHANDISER TO 
WORK FOR YOU! 
Contains all you need 
for complete Brake 
Service with assort- 
ments ‘‘tailored” 

to your special needs 


Installing an Indicator 
For Parking Lights 


keer it is necessary to use 
parking lights going to work. 
After arriving, many people leave 
them on because dash lights are 
hard to see in the daylight. This 
has resulted in a discharged bat- 
tery in many cases. 

To prevent this, I made an indi- 
cator for about 60 cents. Attach a 


BRBARSEEE 

; Ask your jobber el 
THE COMPLETE BRAKE PARTS LiNE 
EIS AUTOMOTIVE CORP., MIDDLETOWN, CONN. 


GET THE COMPLETE EIS STORY AT BOOTHS 52 53 








een 
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Checking Valve Timing 
On Many Engines 


OR a quick check on irregular 
valve timing, try this method: 
Disconnect all spark-plug wires 
from spark plugs. Throttle on car- 
buretor should be open and starter 
capable of turning motor rapidly. 
Place hand over top of carburetor. 
If any amount of back pressure is 
felt, valve timing should be a 
strong suspect. 

This may occur on gear-driven 
as on chain, since on some motors 


the crankshaft gear is not keyed.— 
C. Kernaghan, 2324 Harris, Inde- 
pendence, Missouri. 


Replacing Clock Fuse 
On 1952-53 Mercury 


A’ FIRST glance it appears im- 
possible to replace the clock 
fuse on the 1952-53 Mercury with- 
out removing the radio. Yet this 
can be done in a short time and 
without becoming too uncomfort- 
able by using this method: 
Disconnect battery and with a 





Flexon 
A Name 


to Remember 


Flexonics Corporation 
cordially invites you to 


drop into our booth at the show, look over our products and 
get acquainted with our people. We'd like to show you the 
remarkable profit opportunities offered by Flexon Thermostats 
and Flexible Metal Automotive Tubing and point out what 
Flexonics Corporation can do for you. We'd like to demon- 
strate how over half-a-century’s manufacturing experience and 
a long record of cooperation with 
distributors, jobbers and dealers can 

help you. 
We'll be looking for you at the show 
—and hope you'll come in and see us. 


FLEXONICS CORPORATION 


1315 S. Third Ave. 


Flexon 
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THERMOSTATS 
AUTOMOTIVE TUBING 


Maywood, Ill. 





5/16” end wrench remove nut and 
wire from connection at clock. 
Disconnect the “hot” end of fuse 
from bullet connector. This will al- 
low fuse holder to be brought out 
into the open where fuse can be 
replaced. 

With new fuse installed in hold- 
er, reconnect bullet and wire to 
clock and again connect battery.— 
Lynn F. Snoddy, 1622 Vivian 
Street, Shreveport, Louisiana. 


Keeping Kick-Back Spring 
On International Truck 


E HAVE had trouble trying to 

keep kick-back springs on In- 
ternational trucks. As a remedy, 
we used the old spring from a 
master cylinder. 

Place it between the Bendix arm 
and starter switch. The spring slips 
over the switch and pushes the 
Bendix arm back readily when the 
starter is released.—S. T. Rich- 
mond, Crozier, Virginia. 


Holding Breather Pipe 
On Rocket Engine 


N SOME cases we have had trou- 

ble keeping the rear crankcase 
breather pipe on the Oldsmobile 
Rocket engine. In these cases the 
breather pipe usually has been hit 
or jarred at the bottom by a stone 
or running over an obstruction in 
the road. Then the crankcase isn’t 
properly vented, which causes the 
owner to complain of fumes in the 
car. 

A quick way to correct this 
trouble is to put the pipe back in 
place of. the engine. Using a 
¥,”, 90° offset drill, drill a hole 
through the breather pipe and the 
short outlet pipe from the engine. 
There is enough room for the @rill 
behind the intake manifold sys- 
tem. Install a metal screw and the 
job is permanent.—Ralph Mc- 
Kenzie, 405 East Washington 
Street, Pittsburg, Kansas. 


Locating Noisy Lifter 
On Hydraulic Valve 


NoIsy hydraulic valve lifter 

can be located by removing 
the rocker-arm cover and resting 
a finger on each valve-spring cap 
in succession while the engine is 
idling. 

If any lifter isn’t working prop- 
erly, you will feel a distinct shock 
in your fingertip when the valve 
returns to its seat——Terrell Per- 
kins, Benevolence, Georgia. 
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Checking Voltage Control 
On Tractor-Trailer 


UR diesel tractors have 12-volt 

lighting systems and the trail- 
ers have six-volt systems. This 
makes a_ voltage control box 
necessary. The resistors and rheo- 
stats sometimes burn out or get 
weak and the trailer lights won't 
burn brightly. 

To check these voltage control 
boxes, we use a one-pound coffee 
can with ten six-volt bulbs and 
sockets mounted in the bottom. We 
use ten bulbs, as that is the num- 
ber our trailers carry. The pigtails 
of the single-contact sockets are 
all joined and run to the hot wire. 
Two alligator clips are attached, 
one to trailer lights and one to 
ground. 

If the voltage is checked with 
a single bulb, it may burn bright- 
ly but connected to a trailer the 
marker lights may only glow. This 
tester leaves nothing to luck.— 
T. B. McMurray, Southeastern 
Motor Truck Lines, Nashville, 
Tennessee. 


When Removing the Axle 
From Chevrolet Truck 


HELP remove the axle from a 
1947-52 Chevrolet 1%- or two- 
ton truck, use a clutch release rod 
from an old 1941-48 Chevrolet car. 
Screw it in the end of the axle 
to make removing or replacing of 
the axle much easier.—Wade H. 
Gauldin, Route 1, Box 328, Dry 
Fork, Virginia. 


Installing Distributor 
In the Olds Rocket 


HEN installing a distributor in 

an Oldsmobile Rocket engine 
on the car, I sometimes find that it 
doesn’t start on the oil-pump shaft 
in a turn or two of the rotor or in 
a reasonable time. 

In such cases, jack up the rear 
of the car about 8”. This lets the 
oil-pump shaft center up more 
easily and the distributor can start 
on it. This has worked for me 
every time I’ve tried it.—Lloyd 
Hazelrigg, Barnett Sales, Inc., Ot- 
tawa, Kansas. 


When Replacing Ford 
Throw-Out Bearings 


T° REPLACE throw-out bearings 
on 1949 and later Ford passen- 
ger cars, place bearing on fork. 
Use clutch spring and suitable 
lengths of wire. 
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Hook spring in outer end fork 
and pull back while installing 
transmission.—Leslie E. Warner, 
701 Old Mail Road, Crossville, 
Tennessee. 


Mounting the Generator 
On 1952-53 Lincoln 


fo pee generator on 1952-53 Lin- 
colns must be mounted from 
underneath the car. For some 
mechanics it is a physical im- 
possibility to hold the weight of 
the generator with one hand and 


start the bolts with the other. 
Here’s an easier way to do it: 

Tie one end of a length of steut 
cord or small rope around gener- 
ator and pass the other over the 
exhaust cross-over pipe at top of 
engine. Lift generator to its ap- 
proximate position and _ secure 
lower end of cord to sway bar. The 
weight of generator will then be 
held by the cord, allowing both 
hands to be free for starting the 
bolts —Lynn F. Snoddy, 1622 
Vivian Street, Shreveport, Louisi- 
ana 








~~ 
GABRIEL 


SHOCK 
ABSORBERS 
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Starting Small Screws When Removing Bolts makes a good tool to fit the valve 
bolts —Eason Davis, 231 


In Difficult Places From Valve Covers door s. 
Seventh Avenue, N. W., Cairo, 


| F YOUR regular screw-holding W* MADE a handy tool] for re- Georgia. 

screwdriver is too large to re- moving and installing the om 

see aggre screws in the dis- bolts that hold valve door covers Removing Water Pumps 
tributor and elsewhere, try this on Chrysler products: 

method: Saw a cross 3/16” deep and From Ford Models 

Wrap small wire around a regu- 3/16” wide in a 1%”, six-point nut. HEN removing Ford water 
lar screwdriver bit and under the This cross can be sawed easily by pumps, sometimes the me- 
head of the screw to hold the bit placing three hacksaw blades in a chanic finds that the head of the 
in screw slot. After starting a few hacksaw and placing the nut in a mounting cap screw inside the 
threads, remove the wire.—C vise. pump outlet has rusted so that 
Kernaghan, 2324 Harris, Inde- After cross is sawed, place nut even a 9/16”, six-point socket will 
pendence, Missouri. in a %”-drive, 34” socket. This not catch and turn it out. 

We handle this situation by 
using a deep, 1%” thin-wall socket 
that has become unfit for use on a 
1%” nut or cap screw. It will still 
be small enough so that you may 
have to drive it on the head of the 
cap screw. The thin wall and deep 
é socket will allow it to expand over 
"Try She eee - your er ty 30 days using *& --agasancthgeend cog a yong = 
my merchandising plan... t doesn’t grind fo. point socket.—Frank B. Thomas, 


as fast and accurately as we say and if you don’t , 
make money, return it and I’1l refund your money * Meridian, Mississippi. 


and pay the freight both ways." Rt Atiwor, 


OVER 2000 MACHINES SOLD ON THIS is BASIS ©] Protecting Cylinders 
ey. During Valve Jobs 


A PIECE of heavy brown paper 
placed over the cylinders and 
held by masking tape along the 
edge of the valve ports is good pro- 
tection when doing valve jobs. 
The paper keeps the valve grind- 
ing compound from slinging into 
the cylinders.—Horace B. Moore, 
Moore’s Shop, Houston, Texas. 





WITH AN UNTRAINED =; | When Replacing Chrysler 


aeennen vom wre Timing Gear Cover 


PETERSON SURFACE GRINDER ae _ 
@ Engine rebuilders have re- “© Lie REPLACE front timing gear 
- vm 2 cover on Chrysler products 


ground more than 50,000 heads 


ay fo, oom. — — t Rey when the special centering tool is 

ost for adjustment because A : itetaler aavad i 

of Peterson’s ... > imap not immediately available, try this 
rae method: 


- EXCLUSIVE, PATENTED - ... grinding heads to .001 accuracy in £=> < Use an old crankshaft pulley, 

VIBRA MOTIVE 10 minutes or less and blocksin 2 or +. °°: cutting off the excess part of the 
MOTOR MOUNTING 3 minutes. Grind flat flywheels, pres- "<3. & ess part ) 

r pulley. Place cover in position, slip 


It eliminates chatter and protects sure plates, manifolds, carburetors, . 
motor bearings. The whole unit is | and pump bases and small castings by old hub through seal and tighten 


cushioned when grinding heavy blocks. —_ circulating them around the grinding securely. Remove old hub and re- 
LARGE INDUSTRIAL FACTORIES wheel, half on the ; j 
place pulley.—Estel L. Warner, 17 


say accuracy is much better with the 

: = table and half on the 

Peterson Surface Grinder than large . : 2099} 
milling machines formerly used. There stone, thus obtain- Highland Lane, Route 3, Crossville, 
is no distortion due to clamping. ing high accuracy ] Tennessee. 


ee ee 72 (72° table top similar = — , t 
Mg RE ag Mn <onoag  enpnes: ane ona surface plate. : “Cyclone” «f° e ° 

. a les triple @t Boe Speeding Installation 
15 YEARS OF STEADY IMPROVEMENT MAKE / 4 p5 + Of Tire p tae Tube 

> THIS GRINDER ONE TO BE COPIED...BUT CCura, 7 

NOT EQUALLED! 7 evel stone. >< Wwe installing tire and tube, 


For mplete Information P ° ” 
76 ‘ ‘ ‘ ‘ d, | Eat. Comp or thons TODAY! Wo s 1-40 Re solder a smell link chain 12 
; bas eeded. a long to a valve cap. Screw cap on- 

’ torte: | to valve stem of tube. 

Run chain through hole in rim 
and pull in place as assembled.— 
V. F. McCarter, service manager, 
Good Motor Company, Rock Hill, 
South Carolina. 


MSoeeeeseeaaga naga 
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BUILT UP TO A STANDARD- 
NOT DOWN TO A PRICE! 


For more than 39 years, the name Cole-Hersee has been a 
symbol of quality and integrity in the manufacture of Auto- 
motive Electrical Equipment. The dependability and perform- 
ance of Cole-Hersee products has contributed in a great 
measure to safety on our highways through proper equipment 
operation. In addition, Cole-Hersee Jobbers and Dealers are 
looked up to as representing the highest standards of the 
industry. 

This Cole-Hersee superiority and unsurpassed quality has been 
achieved by sound engineering, quality construction by skilled 
craftsmen using the finest materials and equipment and lab- 
oratory testing for precision and perfection. 

This is why we say ‘“‘Cole-Hersee Switches are built up to a 
standard, not down to a price.” 

Ask your jobber for a copy of the mew Cole-Hersee 48 page 
catalog — it features 885 Cole-Hersee Products, has over 620 
illustrations. 


Manufacturers of 
Consistently Better Automotive 
Electrical Products for 


over 39 years 
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“Please Call Me" 
(Continued from page 87) 


ket. We are trading higher than 
the lecal market, so we can name 
a price better than competitors of- 
fer.” 

Salesmen are often able to em- 
ploy conscientiously that somewhat 
hackneyed device, in which they 
confide to the caller that a cus- 
tomer is looking for exactly that 
make and model, In this case, it 
is claimed that salesmen keep 
themselves informed on condition 


of the used-car stock and makes 
and models in demand. 

Obviously, it is impractical for 
each salesman to have a partial 
owner list, to which reference can 
be made when a Call comes 
through. So the salesman covers 
up, by saying, “I’m not at my desk 
right now, Mr. Blank. Let’s see, 
what kind of car is it that you 
have?” 

“This idea won’t work in the 
smaller communities,” the sales 
manager points out, “where every- 
body knows everybody. It can’t 





} A “COMBINATION” THAT f- 


“ om orany 


MORE BUSINESS 
GREATER PROFITS 


Business will increase and profits 
go up the very first day you put 
Hypressure JENNY Combination— 
the world’s only two-in-one Steam 
Cleaner and Cooling System Back- 
Flusher—to work in your service 
station, shop or garage. 

» Combination JENNY will bring 
you scores of new customers, and 
$4 or $5 for a few minutes work, 
cleaning dirty motors, chassis, dif- 
ferentials, transmissions, white 
sidewalls .. . preparing for under- 
coating ... “steam-greasing”.. . 
and many other services customers 


COMBINATION 


STEAM CLEANER AND 
COOLING SYSTEM FLUSHER 


oF 


New Service Master © 
~~ i 


“Combination” 
Hypressure JENNY. 


need and want. It will also earn you 
an average of $9.50 per job (in- 
cluding replacement parts) clean- 
ing complete cooling systems—ra- 
diator, motor block and heater,— 
right on the car. 


This two-in-one money maker is 
available intwo models—the new 
Service Master shown, and Model 
JO" Combination. Write today for 
“1001 WAYS TO EXTRA PROFITS 
WITH Hypressure JENNY STEAM 
CLEANER." No obligation. You'll 
be glad you did! 


See the YELLOW PAGES of your TELEPHONE BOOK for local jobber. 
HYPRESSURE JENNY DIVISION 


HOMESTEAD VALVE MANUFACTURING COMPANY 


P. ©. BOX 99 
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“Serving Since 1892” 





CORAOPOLIS, PA. 


very well be used by more than 
one dealer in one large community. 
Finally, it can’t be used more than 
once in the lifetime of one dealer- 
ship in one community, in my 
opinion. For even with changes in 
the list, by the time you start the 
second round it would be recog- 
nized by a lot of people and pro- 
ductivity would fall off. But on the 
first time around it certainly does 
produce calls. Forty-per-cent re- 
sponse is good!” 

In this dealership, salesmen 
whose names have been signed to 
cards have odd experiences. 

“Some people hang up as soon 
as they find out what the deal 
is,’ a salesman explained, “Others 
jump to all sorts of conclusions. 

“I had a call recently in which 
the man who received the card 
would hardly give me a chance to 
get in a word. He was giving me 
a list of reasons for not having 
made the payment on his car, and 
said he would be in and make 
payment before noon. 

“Another call developed into a 
similar situation. The man told me 
he knew his insurance was past 
due, and that he would send a 
check immediately. But one other 
call was the bell-ringer of all. 

“This man called and asked my 
name, I told him and he wanted 
to know if that was really my 
name. Then he said, pretty grim- 
like: 

“*Where’s my car?’ This caught 
me off guard and he followed up. 

““How much do you want? I 
know what this deal is. This is ex- 
tortion. You know where my car 
is, All right, how much does it 
cost me?’ 

“That took a little explaining,” 
the salesman recalled, “for it de- 
veloped that the night before the 
day our card arrived, his car had 
been stolen.” 


Servicing Lift Trucks 
(Continued from page 82) 


back over their own experiences, 
they'll agree with me on that. 

“Most shops won’t touch a fork- 
lift truck. If you do a good job on 
these units, the owner usually is 
grateful. You not only make a 
profit on the fork lifts themselves, 
but you may also find yourself 
getting additional automotive jobs. 

“Most localities now have enough 
fork-lift trucks to make it profit- 
able for at least one shop to go 
after this type of service. From my 
own experience, I would say it’s 
well worth-while to investigate 
the possibilities.” 
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These are 

your producers 
of VMC 
ARMATURES 
in the South: 


@ Automotive Armature Works 
VMC ¥ 126 
Atlanta, Georgia 
@ Auto Equipment Co. 
VMC ¥ 128 
Washington, D. C. 
@ Automotive Elec. & Parts Co. 
VMC ¥ 169 
Baltimore, Maryland 
@ Carburetor Electric Co. 
VMC ¥ 13) 
Montgomery, Alabama 
@ Dykes Auto Electric 
VMC ¥ 130 
Tampa, Florida 
@ The Hastings Company 
VMC ¥ 168 
King, North Carolina 
@ Jobbers Supply Service 
VMC ¥ 121 
Columbus, Georgia 
@ Kimco Auto Products 
VMC ¥ 133 
Memphis, Tennessee 
@ McCarty’s Generator Service 
VMC Y¥ 157 
Newport News, Virginia 
@ Metro Electric Co. 
VMC ¥ 154 
Amarillo, Texas 
@ Moore's Generator Exchange 
vVMC ¥ 118 
Albuquerque, New Mexico 
@ N&W Armature Works 
VMC ¥ 159 
Sumter, South Carolina 
@ Purco Company 
VMC ¥ 165 
New Orleans, Lovisiana 
@ Pure’s Auto Service 
VMC V¥ 158 
Memphis, Tennessee 
@ Rebuilt Parts, Inc. 
VMC ¥ 144 
Columbia, South Carolina 
@ Sanders Avto Electric 
VMC ¥ 124 
Augusta, Georgia 
@ Southland Armature Works 
VMC ¥V 152 
Dallas, Texos 
@ Sunshine Armature Works 
VMC ¥ 166 
Deland, Florida 
@ Unit Parts Company 
vVMC ¥ 151 
Oklahoma City, Oklahoma 
@ Weathersbee Electric Co. 
VMC V 142 
San Angelo, Texas 


OTHER MEMBERS LOCATED TO 
PROVIDE NATION-WIDE 
SERVICE 
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Protect your PROFIT 
and your REPUTATION 


Don’t gamble with your customers’ confidence. Don’t risk “comebacks.” 


Keep your profit and your reputation at the highest level by selling 


Buy rebuilt generators with 


VMC* Armatures 


You will be assured of better, more dependable generators with longer life and 
higher output when you insist on VMC. VMC generators are equipped with 


ventilated, matched coil armatures which duplicate the original in appearance 


and performance. VMC armatures are rewound to the 


original specifications for wire size 


and number of turns. 


RECOGNIZE 
A GENUINE: 
vVMC 

ARMATURE 


NATION-WIDE SERVICE 


THIS STAMP 


appears on every genuine 
VMC armature. It is the “‘sig- 
nature” of the franchised VMC 
System operator who rewound it 
to factory specifications. You will 
protect both your profit and your 
reputation by installing genera- 
tors equipped with VMC arma- 
tures, because you'll have more 
satisfied customers. More VMC 
armatures ore used than any 

other replacement brand. 


THE TAG 
TELLS YOU 
that this generator 
is equipped with a 
genuine 
VMC Armature 


* 


VENTILATED 
MATCHED 
COIL 
armature, rewound 
to factory 
specifications. 





Best of all replacement armatures 
BUY THROUGH YOUR JOBBER 


THE VMC SYSTEM, STATION D, ATLANTA, GEORGIA 
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Dollars from Dents 
(Continued from page 83) 


be conditioned. 

They also show him how filling 
materials are used on low areas 
and pits in the metal, how the old 
and new finish will be blended by 
featheredging, how the area will 
be masked before undercoats are 
sprayed, how these undercoats are 
smoothed, how the final sanding is 
done on the finish coats, how 
finishing compounds are used to 
bring out a lustrous finish and how 


the finished area appears when 
finally done. 

“This demonstration usually 
clinches the sale,” he explained. 

As a result of the increased 
body-shop business over the past 
ten months, White Oldsmobile’s 
body and refinishing department 
has grown from a nine- to a 13- 
man force. 

As one of more than 34,600 shops 
participating in the first ‘Dents 
Out” program last year, Neitsch 
expects his firm to have a head 
start when the program is re- 





t's Safety all the way with 
,\ SPEAKER Match Patches 





.«. More Profitable, too! 








peated this June. 

The 1953 campaign will again 
be industry-wide, with participa- 
tion by automobile manufacturers 
and by jobbers, dealers and inde- 
pendent body shops throughout the 
nation. It is sponsored by a manu- 
facturer* of masking tape, abra- 
sives and adhesives. 

Public attention will be called 
to the program by nation-wide ads 
in various media, Promotional aids 
for shops, including estimate tags, 
wall charts, posters and mailing 
pieces, will also be available. 

*Minnesota Mining and Man- 

ufacturing Co., St. Paul, 

Minn., which supplied the 

text and illustrations for this 

article. 


“Open-Air" Speeds Work 
(Continued from page 85) 


accurately. 

“Customers really get cars when 
promised and our enclosed lot be- 
hind the rear row of shops permits 
us to keep as many as 200 cars, if 
necessary.” 


Eoch Match Patch sealed in double layer of 
wax laminated cellophane. Tropic tested . . . 
Moisture proof... Guaranteed factory fresh! 


Strip fused fuel assures quick lighting — 
even burning. 


The orderly, attractive appear- 
ance of the building strikes visitors 
immediately and is not the least 
of its advantages. From the street 
side—the building is on the Tami- 
ami Trail, a main traffic artery— 
the group of buildings is impres- 
sive. All cars and equipment are 
inside the hollow square. Nothing 
is seen from the outside except the 
white walls, the showroom dis- 
play and the glass-shuttered “j 


CELLOPHANE 
SPECIAL WAX 4 
CELLOPHANE / ‘ 


PRESTO-TAB Protective 
ee 
ethylene plastic. Lifts 
ee me ae 
Patch surface knurled for 
better adhesion. 


ja- 
lousie’’ windows of one row of 
shops. 

These windows, consisting of 
glass “slats,” are adjustable for 
any degree of ventilation. They al- 
so admit diffused natural daylight 
for all jobs. This is especially im- 
portant in the body shop. 

Mechanics say the’ concrete 
stalls, with the jalousie windows, 
are cool in summer and warm in 
winter 

Customers respond to the 
Only Speaker gives you all these features: Ay streamlined look for they can see 
1. Automatic predetermined pressure every PRICE with 65 Match $12 00 for themselves all the extensive 

pg aaumamiianites Patch repair units. . .. . facilities. Folks who would never 
, Sutagdows butllag table. Prise, Clamp eaty think of barging into a crowded, 
. All-steel rust resistant construction. GET IT FROM YOUR JOBBER! inaccessible shop will walk along 
+ One clamp for all Match Patch and the row of open fronts and get a 

replacement valve repairs. : 
. Extra thick rubber pressure cushion. good demonstration of the opera- 
+ Time saving — more profitable — tions. 

—— “If demonstrations are a good 
way to sell pancakes and fountain 
pens, they will sell motor repairs 

too,’ commented Jones. “This 
works especially well for selling 
additional needed work for what 
customers see, they believe in. 
With us, every shop is a demon- 














SERVE-AND-SELL PACKAGE — Keeps Match Patches Factory 
fresh, Protected until used. Simplifies stocking problems — 
guarantees against duds. 


TO BE DOUBLY 
SUORE— 


Streamline your Tube Repair Service with the SPEAKER 





All-Purpose Match Patch Vulcanizer 





When you repair the tube Repair the 
Tire, too Super Quality Tire Boots 
{all sizes) Rubber Tire Rivets 
(Nail hole plugs). 








OTHER SPEAKER PRODUCTS 
Passenger Cor Mirrors @ DuckSbock 
Truck Mirrors @ Directional Signals e 

Truck Lighting Equipment 


*CORPORATION 
3059 North Weill Street 
MILWAUKEE 12, WISCONSIN 
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Dodge Modern De- | 


sign gives big-car F 
comfort ...horizon- F 
wide visibility .. . 
driver control. 


There’s extra leg- 
room, head-room, 
elbow-room. Less 
waste space, more 
comfort space insid« 


Dodge offers new 
nimbleness at the 
light . . flashing 
acceleration and 
maneuverability. 


New Dodge 140-h.p 

Red Ram V-8 en- 
| gine is the most 
| efficient engine 
design in America! 
| 


J 


Specifications and equipment subject to change 
without notice 


CORONET V-EIGHT FOUR-DOOR SEDAN 


Widest choice of models . . . Six-Cylinder and V-Eight Power... 
new roomy comfort and handling ease add up to 
extra value—extra selling power ! 


All over America buyers are flocking to Dodge Dealer 
showrooms in record numbers. Buyers want an all- 
around car tailored to their individual needs . . . they 
want value and they know that only in the all-new 
’53 Dodge can they find so much extra value at no 
extra cost. No wonder Dodge is All-America’s choice! 


Triple-Profit Opportunity Proves Good Deal for Dodge Dealers 


Only Dodge Dealers can cash in on three profits from 
a single sales agreement. Dodge cars, Dodge “Job- 
Rated” trucks (sold only by Dodge Dealers) and 
popular Plymouth cars make this triple-profit oppor- 
tunity the envy of the ‘trade.’ A limited number of 
Dodge ‘Triple-Profit’”’ Opportunities are now open. 
Why not plan to write today for full details. 


The Action Car for Active Americans! 


DODGE DIVISION, CHRYSLER CORPORATION, DETROIT 31, MICHIGAN 
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stration window—-at no extra 
cost.”’ 

Because of the open operation, 
the service manager and the two 
service salesmen are often able to 
route work through the lot and 
also advise customers about wait- 
ing time just by glancing down 
the line of shops and waiting cars. 
It’s almost like a control tower 
with everything visible from the 
service desk. This often saves call- 
ing mechanics away from their 
work to answer the inter-com. On 
rush days or whenever there is 


any doubt, they can always double 
check, of course. 

The 12 stalls and paint shop cost 
around $50,000 and the company 
has invested about $60,000 in 
hoists and power tools. The visible 
readiness to do fast and exacting 
work has raised the shop’s gross 
monthly service volume to about 
$15,000. 

Biggest single volume is done 
by the body shop, which has more 
than tripled its turnover. It has 
four double stalls, which permit 
work on eight cars at a time. Wait- 





There’s More 
“Than STEEL 


SPRINGS .. 


there’s 


... the new wonder-lubricant 

(Molybdenum Disulphide) that 

prevents squeaking and galling 
— won't wash off, 


@ COMPLETE REPLACEMENT 
LINE—for every CAR, 
TRUCK and BUS 


LEAF, COIL, AND 
HELPER SPRINGS 


TUTHILL 


760 WEST POLK STREET 


.. . the superior quality of finest 
alloy steel — scientifically: 
formed and heat-treated for. 
greater strength. 


the specialized experience 
and skill from over 70 years of 
precision spring manufacture. 


SPRING CO. 
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VISIT US AT 
BOOTH 381 
SOUTHEAST 
AUTOMOTIVE SHOW 





CHICAGO 7, ILLINOIS 


ing cars are parked just a few feet 
away and can be maneuvered by 
mechanics without any loss of pro- 
duction time. 

Body Foreman Jim Corbett esti- 
mates that the accessibility in- 
creases the work turnout about 20 
per cent. Natural daylight is an- 
other advantage of the arrange- 
ment. 

Paint jobs have increased over 
25 per cent in just a few months in 
the brand-new paint shop. Reduced 
time on each operation—plus the 
spray booth and oven for quality, 
dust-free jobs—gets much of the 
credit for the increase. 

Each special department has 
modern testing and_ servicing 
equipment to turn out jobs in a 
hurry. This equipment, together 
with roomy, private stalls and 
power tools, helps mechanics to do 
more jobs. 

In addition to demonstrating to 
customers that the shop is e- 
quipped to really take care of their 
cars, Trail Pontiac also does con- 
sistent direct-mail follow-up, as 
well as newspaper and radio ad- 
vertising. 

Owner Green and Service Man- 
ager Jones believe their experi- 
ence in the new building has dem- 
onstrated that another efficient 
selling and service “tool’’ can be 
added to the kit in the form of a 
specially-designed and integrated 
shop layout. 


Studebaker Will Build 
Missouri Warehouse 


ONSTRUCTION of a substantially 

larger warehouse for Stude- 
baker parts and accessories in 
Kansas City, Mo., has been an- 
nounced by E. C. Mendler, vice- 
president. 

The warehouse, which is ex- 
pected to be ready for occupancy 
in August, will serve dealers in 
Kansas, western Missouri, north- 
ern Oklahoma and parts of Iowa 
and Nebraska. 

H. B. Woods, who has managed 
Studebaker’s parts and accessories 
distribution in that area for many 
years, will be in charge of the en- 
larged operation. 


GMC Advances Shantz 


A. A. Shantz, general parts and 
service manager of GMC Truck 
and Coach Division, has been ap- 
assistant general sales 
manager, trucks. Shantz started 
with the division in 1928 in the 
service department. 


pointed 
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WRITES 


CHRISTOPHER 
MOTORS 
OF 
MIAMI 


cn allel SIXTEEN BAY-LIFTS 
h “that are giving excellent service” 
a /’ ’ y L.A. Yeagle, Service Manager, writes : 
\ 4 y “We here at Christopher 
: Motors have sixteen Bay 
y 3 Lifts. That in itself should 
tell you our opinion of 
them. They have given ex- 
cellent service and we think it is one of the finest pieces of 
equipment we have ever purchased and heartily recommend 
it to all car dealers.” 
EASY TO USE AND SAFE 
Moved easily as a jack. Used in or out-of-doors by simply attach- 
ing to air hose. Lifts either end of any car with safety. Load is 
supported by two sets of lifting arms, anchored at 4 points, which 
will raise maximum load to any height with steady action at 
correct angle, minimizing stress and strain. Equipped with auto- 
matic safety lock. Weight of suspended load, distributed equally 
to all parts of the bottom frame, eliminates possibility of tipping 
or falling ‘off balance”. 


SCIENTIFICALLY ENGINEERED ~ 
TO INSURE ABSOLUTE 


SAFETY 


See The BAY-LIFT Demonstration - BOOTHS 125-6-7-8 
at the SOUTHEAST AUTOMOTIVE SHOW 








MAY 22-24 MIAMI 








WRITE TODAY FOR FULL INFORMATION 
BAY MANUFACTURING COMPANY 


a BOX 378 —TORRANCE, CALIFORNIA 
* OVERSEAS DIVISION, 276 WEST 43RD ST.. NEW YORK 36, N.Y 
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where if counts most* 


Ignition Parts * Wire and Cable 


— *in the Car—Number 1] 

—.job is smooth perform- 

) ance in the car. Through 

sleet and rain, over ice 

or desert you can depend on “Guaran- 
teed” quality. Leader in the field since 


*in your Cash Register— 


Profits important? Of 
course. Guaranteed mer- 
chandises a system of plus 
profits to keep your parts business al- 
ways sweet. Drop a line to hear about 
“Guaranteed” extra profits. The sooner 
you start the more money you'll make. 


ENGINEERED FOR REPLACEMENT USE 


GUARANTEED 


PARTS CO., INC. 


Seneca Falls, New York 
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Winning Customers 
(Continued from page 78) 


ful letter. After making a few 
changes, I used that one quite a 
bit.” 

Watson’s secretary obtains the 
list of “30-day” and “thank you” 
names from the service depart- 
ment each day, types the copies of 
Watson's original letter and places 
them on his desk for his signature. 
Similar ‘thank you” letters are 
sent to people who buy a car from 
University Chevrolet. 


W. Keys Welborn, president of 
Welborn Motor Co. (Dodge-Ply- 
mouth), Anderson, S. C., recently 
hired a girl to take charge of his 
direct-mail and other promotions, 
giving her a private office where 
she could work without interrup- 
tion and the responsibility of car- 
rying out the promotions under his 
supervision. He was fortunate in 
obtaining a young woman who had 
worked in the advertising depart- 
ment of a large, aggressive dealer- 
ship before her husband accepted 
a job in Anderson. But with the 





SPRING PROFIT FORMULA 


No Anti-Freeze Drain Complete 


Without a 


SPRING TIME IS DRAIN TIME. Drain 
time is the logical time for radiator hose 
replacement. Voit is the hose that makes this 
extra business your business —quick, easy 
installation —small inventory — widest cov- 
erage—proven performance. Check your 


Voit Hose stock now! 


IT’S EVERY DEALER’S DUTY TO 
MAKE THIS PRECAUTIONARY 
SALE! Dealers are doing their customers 
a favor when they recommend a “time to 
drain” radiator hose replacement and 


they're assuring themselves of satisfied cus- 





$33 Inventory Puts Any Dealer In 
Business. 

25 piece assortment (supplied with dis- 
play rack) gives 100% coverage. 
Completely flexible without buckle, 
strain, turbulence or flow loss. 

A 5 minute installation on 99% of cars. 
No special tools required. 

America’s Finest Quality Construction. 











fo} fi, €€¢¢¢¢ 6644 


Ur Hose Sale 


tomers. Radiator hose wears from the 
inside out. If the hose isn't replaced until 
wear shows on the outside—it may be too 
late. 


Dealers can’t take the chance on a dissatis- 
fied customer. Car owners don't want to 
risk the inconvenience and the chance of a 
damaged engine because of radiator hose 
failure. It's up to every dealer to protect 
his customers—to recommend a timely 
change to Voit Radiator Hose— America’s 


finest 


VOIT QUALITY PROVED IN AAA RACING 


Voit Flexible Radiator Hose was used on 29 of the 
33 qualifying cars, om every winner at Indianap- 
olis and on the winning cars in 10 of the 11 AAA 
Championship Races im 1952. 
Here is proof that Voit's 
rugged quality 
construction can 
be 

to protect the 
water lifeline of 

every car. 


CHICAGO 10, LOS ANGELES 1! 


AMERICA’S FINEST AUTOMOTIVE HOSE 
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many sources of information on 
direct-mail available today at 
moderate cost, any alert girl— 
especially one who has acquired 
some knowledge of the automobile 
business by working in another 
department of a dealership or for 
a garage—could do a similar job. 

Mrs. Edna B. Scales handles the 
follow-up mail for the service de- 
partment, announcements of serv- 
ice and sales specials and a few 
other types of direct mail that 
aren’t readily classified. 

One idea that has caused a lot 
of favorable comment is especially 
adaptable for shops in small and 
medium-sized cities. Each day the 
firm sends greeting cards to cus- 
tomers and prospects who are sick. 
When wedding bells ring out, a 
customer receives a special greet- 
ing card also. 

The names for the greeting cards 
are compiled each day from two 
sources. Every morning the five 
salesmen give Mrs. Scales the 
names of any customers or pros- 
pects to whom cards should be 
sent. Mrs. Scales checks the local 
items in the daily paper to obtain 
other names. 


Just Greet Them 


The cards do not contain any 
sales message, but just a friendly 
greeting. Welborn buys the cards 
in quantity and has them printed 
with a special message. But other 
firms who would like to try out 
the idea could obtain suitable 
cards from local stationery stores 
or greeting-card departments. 

“A number of people have told 
me and my salesmen, as well as 
other employees, how much they 
appreciated the cards,” Welborn 
said. ‘We think the cards help to 
build good-will. They are not, of 
course, the type of thing to which 
you expect to trace sales directly.” 

Welborn Motor Co. sends out 
printed cards and letters for 30-day 
follow-up, as well as monthly 
“specials” to all service customers 
These letters are prepared by 
Mrs. Scales. 

A letter offering three free lub- 
rications, sent to all customers who 
had purchased a used car from 
Welborn Motor Co. within the last 
two years, brought a particularly 
good response and resulted in a 
number of service sales, as well as 
some prospects for the sales de- 
partment. The letter contained 
three coupons, good for a lubrica- 
tion in January, in February and 
in March. 

Individually-typed letters are 
sent out for the 60-day follow-ups. 
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“We have been mailing five to 20 
of these a day,” commented Mrs. 
Scales. “Before long I hope we will 
add an automatic electric type- 
writer to our equipment so we can 
get the effect of individual letters 
without spending too much time 
typing them. 

“When I went to work for a 
dealership shortly after World War 
II, businessmen were already be- 
ing swamped with all sorts of di- 
rect-mail advertising. Now it seems 
as if everybody gets it. I know how 
many direct-mail ads my husband 
and I receive, and all our friends 
get them too 

“With so many form letters com- 
ing into the average household and 
office, I believe it is important to 
use individual letters whenever it 
is practical and to make the form 
letters as much like a personal let 
ter as possible.” 

University Chevrolet Co. and 
Welborn Motor Co. realize the need 
for good service, personal contact 
and all the other items that must 
go into a successful operation. They 
are not counting on direct mail to 
carry the whole load by any 
means 

But they feel that good direct- 
mail programs can help open the 
doors to increased business for 
both their service and sales de- 
partments. 


NADA Appoints Committee 
For Industry Relations 


PPOINTMENT of the industry re- 

lations committee of National 
Automobile Dealers Association, 
consisting of one man to represent 
each make of car, has been an- 
nounced by Chairman Fred M 
Sutter, Columbus, Ind., and Robert 
S. Armacost, Kansas City, presi- 
dent of NADA. 

Southerners on the committee 
include: Hix H. Green, Atlanta, 
Ga., Buick; George Ranes, Dallas, 
Texas, DeSoto; C. R. Waltz, Balti- 
more, Md., Kaiser; Ralph Perry, 
Kansas City, Mo., Pontiac; Roy 
Bridges, Birmingham, Ala., Willys. 
and David P. “Doc” Whelchel, 
Nashville, Tenn., from the Auto 
motive Trade Association Man 
agers. 


Arkansas Date Is Sept. 26 


The annual convention of the 
Arkansas Automobile Dealers As- 
sociation will open Sept. 26 at The 
Arlington Hotel, Hot Springs, Ark.., 
Executive Secretary George H 
Benjamin announced last month 


SOUTHERN AUTOMOTIVE JOURNAL for May, 1953 





SPRAY GUNS 


Today, thanks to recent developments 
in spray guns and material handling 
pumps, you can use spray guns for 
more jobs than ever before. 

For example, the Binks line~in ad- 
dition to guns for applying factory- 
quality paint jobs—includes equip- 
ment for reconditioning the interior 
of used cars...for undercoating...for 
blowing out fuel lines... for car wash- 
ing...and for cleaning engines. 


for every purpose 
and material 


And this is only a beginning. With 
36 gun models and 1050 nozzle com 
binations currently available, Binks 
equipment is applying materials rang 
ing from those fluid as water to those 
thick as tar. So, whatever the finish 
or coating, Binks can tell you if spray 
ing is possible...and what equipment 
to use. Send in coupon, or write: Binks 
Manufacturing Company, 3136-40 
Carroll Ave., Chicago 12, Il. ~ 


For FREE booklet of painting hints, MAIL COUPON! 


Binks Manufacturing Co., 3136-40 Carroll Ave. 


EVERYTHING FOR | 
SPRAY PA/NIING 


Chicago 12, il. 


Gentlemen: Please rush my FREE copy of 
SPRAY PAINTING HINTS the pocket size 
guide to overcoming common troubles 

in spray finishing. | understond there 

is no obligation 


REPRESENTATIVES IN PRINCIPAL U.S. & CANADIAN CITIES @ SEE YOUR CLASSIFIED PHONE DIRECTORY 
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Dynamic Business 


(Continued from page 75) 


government’s powerful propagan- 
da machinery and its rich treasury 
to build up a substantial following 
among the general public. 

The American people can be 
thankful that their Congress, re- 
fusing to be swept off its feet, re- 
jected many of the Socialist pro- 
posals which were advanced. Steps 
were taken, nevertheless, that al- 
ready have hampered and could 
interfere seriously with the busi- 


ness development that is essential 
for continued progress. 

Tax laws have been written, for 
example, which retard business de- 
velopment and destroy incentive. 
The misnamed “excess profits tax” 
discourages industrial growth and 
the introduction of new products. 
It is due to expire June 30, 1953, 
and it is to be hoped it will. If it 
had not been a temporary expedi- 
ent, we would already be exper- 
iencing its dulling effects. If it is 
continued, we shall certainly feel 





it adds u 
to a nice 
profit, too 


NATIONALLY ADVERTISED 


That’s the new, sensationally fast and inex- 
pensive motor tune-up that’s taking the 
motoring world by storm. It’s called 


% 
une-up for 
@ MORE MILES PER GALLON 


@ MORE POWER FROM ENGINES 
@ MORE YEARS OF SERVICE FROM CARS 
*Pour a can of Sludg-Master into the crank- 
case, Sludg-Master dissolves all motor var- 
nish, gum and carbon sludge; frees all valve 
mechanisms; removes all sticky substances 
from rings and ring grooves, thus improving 
compression. Sludg-Master also adds to the 
oil the 5% high detergent so important in 

late model cars. 
*Give the carburetor a Carb Master cleaning 
without dismantling. (The only mechanical 
work required is the disconnection of the air 
cleaner for access to the Venturi tube, and 
the disconnection of the fuel intake line for 
access to the float chamber.) Carb Master 
completely dissolves all gums and sludge in 
the carburetor — leaves it new-metal clean. 
After a Carb Master treatment, any car is 
certain to give more miles. 
Put your own price on this service. Car 
owners are ready for it, because the Master 
Method really gives peak performance. See 
your jobber at once about our powerful 
newspaper mats and mailing pieces. 

NO MORE 


NO FUSS NO MUSS = JUST POUR 


PRODUCTS Wor, wine voy et 


Chemica] Company 


me: Cheomiai< 








Steeply progressive taxes on 
personal incomes present another 
problem. Since the war they have 
been raised to confiscatory levels 
which dry up the sources of cap- 
ital for new business. These high 
rates also stand in the way of re- 
cruiting young people capable of 
assuming top business leadership 
in the future. 

Business management must com- 
pete with government, education, 
the armed forces, and the arts and 
professions for its new _ blood. 
These other careers offer intangi- 
ble attractions such as personal 
prestige, public notice and power, 
more leisure and independence, 
and humane or scientific accom- 
plishment. Business management is 
largely anonymous—a team effort 
with few featured performers — 
and its most important reward for 
work and worry is financial 


Where's the Incentive? 


While crushing taxation in the 
upper middle brackets has little 
effect upon the rates which those 
at lower levels must pay, it has 
riddled the financial incentive 
which is all business can offer to 
its future executives. As taxes eat 
away at incentive, so more of our 
able young people will seek other 
fields, and fewer of those who are 
with us will be urged on to those 
extra efforts that are the differ- 
ence between success and medi- 
ocrity. And business will be that 
much less able to fulfill its re- 
sponsibilities to the nation. 

There is another field for con- 
cern. While there must be rules 
for the conduct of business, just 
as in any other human activity, the 
laws as administered during re- 
cent administrations seem complex 
and often contradictory. A com- 
pany which engages in aggressive 
competition, as directed by one 
statute, finds itself in trouble un- 
der another precisely because of 
its competitive vigor. Management 
spends both time and money better 
devoted to other ends in litigation 
and effort attempting to dis- 
cover which business practices are 
permitted and which are not 

Our expanding economy also has 
encountered in government the 
curious theory that anything in 
business which is big is necessarily 
bad. Function should govern size. 
We use a spoon to lift sugar into 
our coffee, but if we want to move 
a coal pile, we look for a steam 
shovel. It is interesting to note 
that so does the government. 

The critics of our business sys- 
tem have enlisted public support 
by cultivating the notion that gov- 





ernment can and should guarantee 
security for everyone. We must 
always remember that a govern- 
ment produces nothing. It is only 
when wealth exists that it is pos- 
sible to consider its redistribution. 
The idea of security as an obliga- 
tion of the state can exist only in 
a country that has through gener- 
ations of adherence to the opposite 
point of view, produced a great 
abundance of goods and services. 
Search Must Go On 


Businessmen have an important 
role to play if they are to pre- 
serve and improve this system 
which has brought abundance to 
our people. They must, first of all, 
be conscious of their own responsi- 
bilities. The search for new and 
better products, for greater econ- 
omy and efficiency in manufactur- 
ing, for wider areas of distribution, 
must be diligent. Progress halts 
when we are content with what 
we have. 

It is also essential for business 
to observe its own fundamental 
rules. In a free economy, the re- 
wards of invention and efficiency 
must be shared among owners, 
workers and buyers. Short-sight- 
edness or greed, as reflected by the 
insistence of any of these groups 
to profit at the expense of, rather 
than along with, others, can be 
disastrous. Far more beneficial is 
cooperation and mutual under- 
standing. 

Look to Public Interest 


Businessmen are busy, as the 
name implies. But too often in the 
past they have been so wrapped 
up in their own problems, so in- 
tent upon business affairs, as to 
give the impression that they lack 
interest in the general welfare. 
Their critics have exploited the 
tendency of business groups to take 
a negative approach toward ques- 
tions of widespread public interest. 
Surely the ingenuity which con- 
ceived mass production and ac- 
complished atomic fission is cap- 
able of offering responsible al- 
ternatives to unsound schemes. 

It is equally important for busi- 
ness to emerge from its shell of 
reticence. Public misunderstanding 
of business methods and motives, 
of how business operates and what 
it has accomplished for the people, 
has been assiduously cultivated by 
Socialists and their political allies. 
If we give the people the facts, 
they can be trusted to make the 
right decisions. 

We have recently received as- 
surance of a changed attitude on 
the part of our administration in 





KESTER SOLDER 
BEST BY 








KESTER SOLDER COMPANY (33/3: 


4236 WRIGHTWOOD AVENUE, CHICAGO 39, ILLINOIS SOLDER 
NEWARK 5, NEW JERSEY + BRANTFORD, CANADA 
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Washington. President Eisenhower 
pointed to the basic fabric of our 
economy in his State of the Union 
message when he said: 

“We are concerned with the en- 
couragement of competitive enter- 
prise and individual initiative pre- 
cisely because we know them to 
be our nation’s abiding sources 
of strength.” 

In this country we have an eco- 
nomic system that has produced 
abundance for all of our citizens 


But improvement does not mean 
that we must abandon that which 
is useful. It means simply that we 
must go on without turning our 
backs upon the fundamentals that 
have been proven sound. 

The problem is not just one of 
political change. It is something 
that goes far deeper. It is a ques- 
tion of reaffirming the high moral 
standards to which we have held 
so strongly for so many years. It 
is a question of re-examining our 
faith in our republic, and in the 





Does Horsepower 
Need Shoeing? 


Everybody knows | that 
Chrysler-built cars have a lot 
of “horses” under the hood 
these days, but for an auto- 
mobile manufacturer to buy 
8,000 horseshoes a year - 
that’s something else again. 

The company does _ not 
keep horses around for re- 


We realize its imperfections and 


we have the will to improve it principles on which it is based. 





Rebat 


NO GADGETS . . . NO GIMMICKS 


Performance 


Through the years, Rebat 
Aircraft Batteries have been 

original equipment in most 
personal aircraft. Rebat perfor- 

mance .. . proven in the air 
as well as in the cars of millions 

of motorists . . . brings cus- 
tomers back where they get 

more to start with. Sell Re- 
bat’s proven performance at 

popular prices. It pays off 
in profits. 


Advertised in 
Saturday Evening 


POST 


every month 


For details write di- 
rect or contact your 
nearest Rebat 
representative. 


Country Gentleman 
eeooeeee ee eee Mirmeumiiiiel 


READING BATTERIES, INC. 


READING, PENNSYLVANIA 
representatives 
LAWRENCE M. HIRSIG & CO. RICHARD LAWRENCE 
Jacksonville 7, Florida Lynchburg, Virginia 
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serve transportation — just 
in case the car isn’t accepted 
after all. The horseshoes — 
of rubber — are tossed from 
stake to stake by more than 
13,000 employees in after- 
work tournaments and lunch- 
hour competition in the com- 
pany’s plants. 

This is just one phase of 
the firm’s recreation pro- 
gram, which includes 54,000 
employees who participate in 
16 games, sports and spare- 
time activities 











Americans Still Prefer 
"De Luxe" Models 


bis American motorist still pre- 
fers the de luxe model in motor 
cars, according to H. E. Crawford, 
general sales manager of Pontiac 
Motor Division. 

“In 1950 when we _ introduced 
the Catalina, a hardtop coupe, we 
expected it to account for no more 
than five per cent of our sales,” 
Crawford said. “It actually a- 
mounted to eight per cent that year 
and 19.1 per cent in 1952.” Sales of 
Catalinas in 1953 have been run- 
ning more than 19 per cent. 

The Pontiac ratio of de luxe to 
special models has been almost 15 
to one, Crawford said, and pro- 
jected production schedules will 
hold to that figure. He cited this as 
additional evidence that in buying 
cars, the American public is will- 
ing to pay for extra appearance 
and comfort. 


Olds Advances Escher 


William Escher, who was zone 
manager for Oldsmobile Division 
at Charlotte, N. C., before being 
transferred to Lansing in 1951, 
has been named organization and 
analysis manager for the division's 
sales department. He is a native 
of Washington, D. C., and has held 
field positions at Atlanta, Memphis 
and St. Louis. 
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Used-Car Day 


(Continued from page 79) 


$3,000 in February. We don’t ex- 
pect to make money on used cars 
but rather to hold our losses as low 
as possible. Our eyes are on mak- 
ing the full gross profit on the new 
stuff.” 

With Ford’s Dallas, Texas, plant 
operating two shifts to double its 
production—as only one example 
of the way Ford is going after the 
market—his attitude is easy to 
understand. 

Harlow H. Curtice, president of 
General Motors, has announced 
increased production as GM goes 
full steam ahead in an effort to re- 
capture the 48 per cent of the mar- 
ket it once held. 

High new-car production has re- 
sulted in a lack of urgency to buy 
in the used-car market, commented 
James C. Downing of Atlanta, past 
president of the Nationa] Used Car 
Dealers Association and now chair- 
man of the board. 


Rough Sledding Ahead? 

There may be further rough 
sledding in used-car sales on 
through the summer months, 
Downing said, and perhaps one out 
of every six used-car dealers will 
be forced out of business by the 
end of this year. 

“We're simply getting back to a 
more normal competitive business 
and a normal depreciation pattern 
in used cars,” he said. Customers 
are getting more fussy about the 
kind of used car and service they 
get, he found. Clean, late models 
have been selling very well, he 
stated, but old, rough cars have 
been “hardly worth anything.” 

Nobody should think that the 
dealers are all sitting around in 
ignorance of the situation, waiting 
for someone to enlighten them on 
future prospects and then prod 
them into action. 

Replies to the SAJ questionnaire 
indicated clearly that a large num- 
ber of the dealers had taken, and 
were taking, definite steps to im- 
prove their own particular used- 
car situation. 

Some typical comments were: 

G. D. Atkins, Columbus Motor 
Co. (Chrysler-Plymouth), Colum- 
bus, Miss.—“Our used-car inven- 
tory is up 75 per cent from the 
comparable period last year. Aver- 
age profit per unit sold is down 40 
per cent from similar period last 
year. We have put on an additional 
salesman and are doing consider- 
ably more advertising to try to in- 
crease used-car sales.” 


L. W. Edmonson, Edmonson B. A. Krueger, Krueger Chevro- 
Nash Co., Silver City, N. M.— let Co., New Braunfels, Texas— 
“Used-car inventory down 25 per “Inventory up, profit per unit 
cent from this time last year. down. We have increased used- 
Average profit per unit sold down car sales force by 25 per cent.” 

75 per cent. We are doing more Jim Pollard, Jim Pollard Nash 
advertising and complete recondi- Co., Sherman, Texas—*‘Inventory 
tioning and have lowered prices to up 25 per cent, profit per unit 
try to increase sales.” down 65 per cent. I think that fac- 

H. W. Rothrock, Rothrock Mo- tories should consider reducing the 
tors, Inc. (Ford), Enfield, N. C cost of new cars to the dealer with- 
“Inventory is same. Profit per unit out advertising to the public about 
down ten per cent. We are doing a reduction. Anytime it is known 
more advertising and checking by the public, they invariably have 
salesmen.” a ‘wait and see’ attitude. Instead of 








Get the NEW 











PROGRAM 


BOOTHS 40-41 
SOUTHEAST 
AUTOMOTIVE SHOW 
Miami, Fla., May 22-24 


HOLFAST RUBBER CO. 


ATLANTA e GEORGIA 
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helping sales, such advertising has 
the opposite effect. The dealer’s 
cost should be lowered so that he 
can trade easier and consequently 
get more sales for himself and the 
factory .. . In short, the factories 
should reduce cost to dealers with- 
out all the advertising.” 

Dewey Pack, Pack Chevrolet Co., 
West Liberty, Ky.—‘Inventory up 
40 per cent, profit per unit down 
20 per cent. We are using more 
local newspaper advertising and 
reconditioning to increase sales.” 

B. J. Linthicum’s Sons, Inc. 
(Chevrolet), Cambridge, Md.— 
“Inventory up 40 per cent, profit 
per unit down ten per cent. Sales 
force same size.” 

H. L. Melton, Melton Oldsmobile, 
Edna, Texas—‘“Inventory same and 
profit per unit same.” 

L. A. Mitchell, Adams-McCargo 
(Chevrolet), Anniston, Ala.—‘In- 
ventory up 46 per cent, profit per 
unit up nine per cent. We have in- 
creased commissions and give a 
bonus for sales of used cars in 
stock over 90 days.” 

Robert W. Kennedy, Jr., Ken- 
nedy Motor Co. (Oldsmobile- 
Cadillac), Marshall, Mo.—‘Inven- 
tory same, profit per unit down 15 
per cent. We are working 100 per 
cent harder. Of course, if everyone 
does this, I don’t know about the 
future.” 

Haines & Haynes, Inc. (DeSoto- 
Plymouth), Morgantown, W. Va.- 
“Inventory up 30 per cent, profit 
per unit down 20 per cent. We are 
paying more attention to used-car 
sales and customer relations.” 

M. William Miller, sales man- 
ager, Duncan Brothers, Inc. (Chev- 
rolet-Oldsmobile-Cadillac), Poco- 
moke City, Md.—‘Inventory down 
nine per cent, profit per unit up 
3.9 per cent. Our operation is pri- 
marily new cars. Our used cars are 
sold to salvage the maximum 
gross profit of the new car. We 
feel we are getting closer to the 
prewar days of selling.” 

Harry Davis, Leaksville Motors, 
Inc. (Chrysler-Plymouth), Leaks- 
ville, N. C.—“Inventory up, profit 
per unit down. Sales force larger.” 

Michael Suttle, Suttle Motor 
Corp. (Cadillac-Oldsmobile), New- 
port News, Va.—“Inventory up 75 
per cent, profit per unit down. We 
have increased newspaper adver- 
tising and are increasing sales staff. 
Some finance companies and deal- 
ers are going after the consumer’s 
dollar as never before. Result is 
that new cars sold are quoted in 
easy terms by dealers granting 30 
and 36 months, as well as taking 
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less than one third down payment. 
Let there be no mistake, there are 
no easy terms in this business. As 
long as this prevails, it will cer- 
tainly be a ‘bottleneck’ to profit- 
able used-car operation.” 

Duncan Y. Payne, Malloy-Doyle 
Motor Co. (Ford), Wewoka, Okla. 

-‘Inventory up 50 per cent, profit 
per unit down 50 per cent. Sales 
force one third larger. We are do- 
ing more aggressive aa tising, 
newspaper and radio.” 

N. P. McElwveen, Huey Chevrolet 
Co., Inc. (Chevrolet-Buick), Rock 


Hill, S. C.—‘“Inventory up 19 per 
cent, profit per unit down 50 per 
cent. We have increased sales force 
and local advertising.” 

Lawrence Mann, Standard Motor 
Car Co., Inc. (Dodge-Plymouth), 
Baton Rouge, La.—‘Inventory up 
51 per cent, profit per unit down 
15 per cent. New-car volume is 
good. Trades recently on 1951 and 
1952 models are the cause of in- 
ventory increase. And down pay- 
ments on used cars are harder to 
get—that is, sufficient down pay- 
ments.” 





One Model 
fits them all! 


GENERAL MOTORS 
Chevrolet 
Buick 
Oldsmobile No. 
Pontiac 
Cadillac 


FORD 


Mercury 
Lincoln 


CHRYSLER 
Plymouth 
Chrysler 
DeSoto 
Dodge 


PACKARD 


1912 SOUTH 82ND STREET 





Your Easiest EXTRA PROFIT 


FULTON SUN SHIELD 


The most popular accessory, the one with the 
greatest acceptance, is now easier than ever to 
sell, One model Fulton Sun Shield — the 
1022 — fits all the 1953 cars listed at 
left as well as many earlier models. 

The Fulton is the one permanently graceful 
and handsome Sun Shield. 
ing aluminum with stainless steel trim and 
Ford brackets... fully adjustable to suit all drivers. 

Don’t miss this welcome extra profit! Sell 
the Fulton Sun Shield with every new car. 
And don’t overlook the plus market of car 
owners who come into your service depart- 
ment. “Ask them to buy”. 


It’s built of last- 


No. 36 DE LUXE TRAFFIC LIGHT 
FINDER — Brings those overhead 
traffic lights into easy view. A 
brilliant, quality accessory. 


THE FULTON COMPANY 


MILWAUKEE 14, WISCONSIN 
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ins too high. Overhead too high. 
Big volume, no profit. The good 
old days are gone but not for- 
gotten.” 

Luther, Bay Chevrolet Co., 


Palacios, Texas—‘Inventory up 60 
q 


U. G. Evans, Curry - Evans 
(Dodge-Plymouth), Pulaski, Tenn. 
—“Inventory up 25 per cent, profit 
per unit down 15 per cent. We 
have stepped up sales force, opened ig 

a new used-car lot and are work- 
ing harder.” 

W. O. Terrell, W. O. Terrell Auto 
Co. (DeSoto- Plymouth), West 
Point, Ga.—“Inventory up ten per 
cent, profit per unit down 20 per 








) 





per cent, profit per unit down 2! 
per cent.” 

John A. McCubbin, partner, Mc- 
Cubbin Motors (Ford), Campbells- 
ville, Ky.—‘“‘Inventory same, profit 










size.” 
Gadsden Motors, Inc. (DeSoto- 
Plymouth), Gadsden, Ala.—‘In- 





but still not moving. Customers are 
all shopping and are hard to satis- 
fy. It’s hard to make a deal. Trade- 


EV! FULTON 
Frame-Bumper 


Hitch 




























Only One 
Model to Stock... 





cent. Prices reduced $100 to $500 per unit same, sales force same 








fits most cars 






For a really secure attachment for utility and boat trailers, 
the Fulton No, 29 Frame-Bumper Hitch attaches directly to 
rear cross-member of car frame. Heavy steel frame support 
reinforces frame without drilling. Rear bumper supports 
vertical load while horizontal thrust is transferred to car 
frame. Tie bands give added strength 

Wide range of adjustability lets you fit the majority of 
cars with only one model, Get set now for this extra profit 
on new car sales and through your service department. 

Order from your jobber today, For catalog information, 
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ventory up 100 per cent, profit per 
unit down 50 per cent. Sales force 
50 per cent larger.” 

J. C. Lewis Motor Co. (Ford), 
Savannah, Ga.—“‘Inventory up ten 
per cent, profit per unit same. 
Sales force larger. We have in- 
tensified used-car merchandising 
programs and expanded war 
ranties on used cars.” 

C. E. Harris, Harris Motor Co 
(Ford), Eden, Texas—‘Inventory 
up 100 per cent, profit per unit 
down 100 per cent. Sales force is 
larger.’ 

C. E. Pierson, Pierson Chevrolet 
Co. (Chevrolet-Cadillac), Vidalia, 
Ga.—‘“Inventory up 20 per cent, 
profit per unit down 100 per cent 
We are doing better recondition- 
ing and have increased advertis- 
ing. Our average profit on each 
used car and truck through the 
first quarter of last year was $60 
This year it is $30. It looks now 
that before the year is over, our 
used-car department will be show- 
ing a loss for the first time since 
1941.” 

W. H. Suggs, Suggs Motor Co. 
(DeSoto-Plymouth), Butler, Ga. 
“Inventory up 25 per cent, profit 
per unit down 25 per cent. Sales 
force same.” 

Ken Braddy, Ken Braddy Mo- 
tor Co. (Lincoln-Mercury), Ada, 
Okla.—‘Inventory up 30 per cent, 
profit per unit down about 12 per 
cent. Our sales force is larger than 
it was a year ago. We are doing 
additional advertising and working 
longer hours in an effort to in- 
crease used-car sales.” 

West Virginia dealer—‘Used 
cars are moving more slowly, cus- 
tomers are more cautious about 
buying and much more particular 
Buyers are wanting cars with 
short down payments. We are 
moving our used cars fast as we 
are not giving large allowances 
and are moving cars at what we 
have in them.” 

Texas dealer—*‘I am about a 50- 
car dealer. Net profit per new car 
sold is greater but used cars are 
operating in the red. However, in- 
creased production has enabled me 
to get and sell three times as many 
cars as in 1952, comparing the first 
three months of this year with the 
first quarter of 1952.” 

Louisiana dealer—‘We have a 
larger sales force and are using 
more used-car advertising, plus a 
maintenance man.” 

Texas dealer—‘‘We'’ve dressed 
up the lot, using better lighting.” 

West Virginia dealer—“We're 
opening two new used-car lots.” 
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Big Changes Are Coming! 


(Continued from page 81) 


volt equipment is for his vehicle. 
In this area, the predominance is 
six volts, and he has a real prob- 
lem on his hands. 

Of course, the most important 
thing to a group of engineers is: 
What have we accomplished by 
going to 12 volts? Up to now we 
have been able to do exactly, 
identically, as well with the de- 
velopment of six-volt ignition sys- 
tems as we have been able to do 


with the best 12 volts. 

So, as of last week, we called 
a Society of Automotive Engineers 
conference to sit down and present 
all the data again — find out what 
had been accomplished and which 
way we should go. 

Had a mistake been made? Of 
course, we do not want to admit 
that. Had somebody got off too 
fast? Or, ultimately, should we 
stay with 12 volts? And if we 
should, should we work out the 
problems involved in that? 

But as a primary reason for go- 
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Tung-Sol supplies you 
with lamps for every 
socket of every car, 
bus and truck on the 
road — new or old. 
Stock with Tung-—Sol and 
catch every possible 
lamp sale. 
Tung-Sol's BIG NET. 


Enj oy 


ing to 12 volts that was, to in- 
crease the ignition for high-com- 
pression engines — the 12-volt 
system did that by a 20 per cent 
margin 

We have been developing, since 
that time, a six volt that does that, 
and better. So now the 12-volt 
boys have to catch up with the 
six volts again. It is just a battle, 
where all the facts are not in yet. 
When they are in, the commercial 
angle will have to be taken into 
consideration. 

It is not solely an engineering 
problem, it is a commercial prob- 
lem, too. 

We have some of these engines 
on test, as do a number of large 
manufacturers. Some explorations 
are being carried out. While the 
introduction of those engines to 
the public is contemplated in 1955, 
some of them might be fast and 
get them out in 1954. They will 
be quite revolutionary and will 
upset the present ideas on the en- 
tire electrical equipment line. 

All those things are intriguing 
and they offer a lot of speculation, 
but a giant industry, like our pres- 
ent automotive industry has grown 
into now, cannot make these 
moves fast from the commercial! 
point of view. Facilities and, pri- 
marily, the vehicle must be of the 
highest quality and meet all the 
demands placed upon it when it 
is released. You cannot any long- 
er experiment with the public, and 
that is what is holding back a 
number of these developments. 
People would like, the manufac- 
turers particularly would like, to 
get some public experience, but 
it is a little early and the chances 
you take are too great. 

I cannot think of anything sub- 
stantially larger than that to dis- 
cuss with you. Those are our pres- 
ent thoughts, and perhaps it would 
be best at this moment to ask lead- 
ing questions which might develop 
into the type of subjects you would 
like to hear. 

Is there anyone who would like 
to ask any questions? 
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You spoke about q six-volt sys- 
tem being improved to the point 
where it was 20 per cent better 
than the 12-volt. What was the 
improvement in that six-volt sys- 
tem that made this improvement 
possible? 


The knowledge and development 
of an ignition coil, the high-fre- 
quency coil, going to a double- 
contact distributor where a slip- 
type control cam changes the rela- 
tive position, as a function of the 
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torque of the engine. Those will be 
released next year in the 1954 
vehicles. 


They are mostly applicable to 
eight-cylinder engines, I suppose? 


They cannot be used on SsIx. 
We have developed them on eight. 


You say two manufacturers are 
going to bring out gas turbine en- 
gines? 


I say a number of manufacturers 
are working on modified gas tur- 
bines, but it is exploratory work 
to cover the applicability to auto- 
tive use. 


Didn’t you say, “contemplate in- 


troduction by 1955”? 


Yes, we are working toward that 
end. 


These days, when we hear about 
more and more horsepower, with 
Cadillac and some of the others 
now thinking of going beyond 210 
horsepower — you mentioned 
brakes, which is something we 
are all interested in in view of the 
more and more powerful engines. 
Have you any idea at all as to 
when these brakes might be of- 
fered? 


Yes. They will be offered in 
1954 by all large-horsepower cars, 
a new type of brake, a brake with 
air-cooled wheels. That is the first 
approach from the present hy- 
draulic system, and, adding to that, 
the next move will be electro- 
hydraulic—electrically-controlled 
hydraulic brakes, so the maximum 
amount of energy can be applied 
to the wheel with the minimum 
amount of energy required by the 
foot. 


Can you give me some idea as 
to the efficiency of our present 


system? 


Cooling is the biggest problem 
in braking design today to keep 
the brakes cool, to keep the hy- 
draulic fluid below the vaporiza- 
tion point and to develop 
connections and joints that will not 
be affected by this high temper- 
ature. 

The second problem is to carry 
the heat off from the brake to the 
wheel and carry the heat from 
the tire into the whee] but not 
into the brake. 

So we have two sources of en- 
ergy: One is the tire and one is 


seals, 
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the brake energy from the tire. 
Some of the energy from the tire is 
radiated into the air, but a lot of 
it goes into the brake drum. The 
problem now is to break that con- 
tinually in that heat trap between 
the brake drum and the tire and 
ventilate it initially by air and, 
secondly, by forced cooling of the 
brakes. 


I have a question on head lamps 
Does what you said indicate that 
we may go to four head lamps on 
the front of the car? 


No, we are now thinking in 
terms of round, circular headlights 
as a_ single light entity. The 
industry is now thinking in 
terms of a light source to do a 
job of providing contrast illumina- 
tion. You have to think about that 
a moment. That is the best term- 
inology we can think of 

Lighting is not solely a matte! 
of poking candlepower down a 
highway. Lighting is a matter of 
providing the best contrast be- 
tween surrounding objects so the 
driver can identify them at the 
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lowest level of illumination. A 
great deal has been learned in the 
last five years about contrast il- 
lumination, Phillips of Holland has 
done a great deal of work on vari- 
ous gaseous sources of illumina- 
tion 

At the present time they are 
in two forms. We have some panel 
forms. You are familiar with Syl- 
vania Panelescent lighting, where 
the color contrast changes with 
the function of frequency? So we 
are thinking now in terms of head- 


able to change the frequency of 
the source of illumination to vary 
the illumination and its contrast 
And so, what the eventual light 
source will turn out to be — 
whether it will be three tubes in 
a bumper well, or mounted on the 
upper strata of the vehicle, or 
parallel with the fenders — has 
not been determined. It is still 
in the experimental stages. 

It is a very interesting problem 
in spark plugs that we are facing. 
The spark plug has been pretty 


lighting in color contrast, to be much, up until recent years, sold 
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like a cigaret. You looked up a 
column on a chart and you found 
that if you had this type of spark 
plug in your engine, you would 
run along the column, put your 
finger on it, and buy any manufac- 
turer’s spark plug, and it would 
operate in your engine just as well 

However, that whole story has 
changed. It has been very interest- 
ing to watch it. As these engines 
increase in critical speeds, some 
spark plugs are becoming individ- 
ually tailored for specific engines. 
One of our big competitors brought 
out, in two years, 17 spark plugs 
for one engine. Some of them were 
released officially, and the major- 
ity of them, of course, kept on 
changing. 

Spark Plugs Are Changing 

As against the old six-cylinder 
L-head engine, where the require- 
ments for the spark plug were rel- 
atively low, these new engines are 
very critical, They are very, very 
critical. It takes about six months 
of test work to determine the de- 
sign of a specific spark plug for 
that particular engine. 

Now we face the problem that 
the country as a whole has be- 
come accustomed to the philosophy 
of being able to buy a spark plug 
from a local garage or service sta- 
tion and take whatever the man 
recommends. As these engines in- 
crease in their critical require- 
ments, and as the number of high- 
compression engines increase until 
all of the engines in the country 
are high-compression engines, and 
overhead valves with high-com- 
pression ratios, it is going to come 
down to engineering spark plugs 
for a specific engine. And that is 
really going to provide a problem, 
naturally. 

We are engineering spark plugs 
now for 30 or 40 per cent of the 
new engines. General Motors is 
doing the same thing for their 
group, and independent manufac- 
turers are in a pretty tough spot 
because they cannot get hold of 
an engine until after the engine 
is produced and is on the highway. 

I was looking at an engine just 
before I left to come to New York 
that we have been working on for 
four and a half months, develop- 
ing a specific plug for it. Its re- 
quirements were very exacting 

The design of spark plugs is 
changing quite rapidly. Our know- 
ledge of spark plug design has im- 
proved a great deal. 

Ostensibly, when you look at 
a modern spark plug, it looks 
pretty much like the one you 
picked up five years ago, but it 
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would be interesting to take some 
of you men around to the Spark 
Plug Manufacturing Division, man- 
ufacturing two different types of 
spark plugs, one the so-called 
standard spark plug, and one the 
new type of resistor spark plug, 
and watch the difference in the 
requirements, mechanically and 
thermally. 


I wonder, along the lines you 
have been speaking of an entirely 
new engine, how it might affect 
fuel consumption? 


At the present time — well, I 
will call them gas turbines, but 
it is not a true terminology; it is 
a modified turbine -— it is not in 
the neighborhood of 20 miles to 
the gallon, but about ten miles to 
the gallon, ordinary commercial 
operation. On high speeds, the 
economy is greater; on low speeds 
it is pretty poor. 


On the brake developments, is 
there any possibility of the brake 
drums being made of, or having 
aluminum fins? 


Yes. One job will come out with 
a forged aluminum brake and 
whee] combination, with turbine 
type fins for air cooling. 

The aluminum would not be 
shrunk on, would it? 


Yes, it is a forged aluminum 
brake drum and wheel complete in 
itself on an integral product. 


Is there any possibility of a mag- 
netic brake that will eliminate the 
purchase weight load? 


Yes, a great deal of work is be- 
ing done on that and, at the pres- 
ent time, there are about 50 jobs 
running around the country with 
electro-magnetic brakes requiring 
no friction contact. But the present 
limitations are their weight. They 
are about eight or nine times as 
heavy as the present friction-type 
brakes, and, until we find a way 
to reduce the mass of iron required 
to give that braking power and 
develop that horsepower, I am a- 
iraid they will not have much suc- 
cess. That is the ideal way to do it. 

If we could find a way to im- 
prove the flux of the carbon and 
the iron, we would have the 
answer to that problem 


On the electric-magnetic brake, 
has any work been done on the use 
of filings in fluid? 
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Bureau of Standards type, yes 
There are a number of technical 
objections to that at high speed 
At low wheel speeds that is quite 
effective, but at high speeds, the 
initial drag is too great 


Would the modified fuel-injec- 
tion system eliminate the spark 
plug? 


No. That is purely a method of 
getting the fuel into the cylinder 
in the most economical controlled 
fashion, The present manifolding 


practices are pretty poor. There is 
a bad distribution and stratifica- 
tion in the manifold, and we get 
the effect of a static layer before 
the gases enter the cylinder, 

We could put the gases directly 
into the cylinder in gaseous form 
and carry it to the cylinder in 
liquid form under pressure and 
control it uniformly in every cyl- 
inder; the feel of the engine and 
economy of the engine is entirely 
different 


There would be no condensation 
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in the manifold at all? 
There would be no manifold. 


Are there any other changes or 
improvements in the 1954 passen- 
ger cars which you anticipate, and, 
which affect your department, that 
you have not mentioned? 


Well, windshield wipers, of 
course, are receiving a big going- 
over, because of the 1954 vehicles 
having bent windshields in both 
directions bent horizontally and 


vertically. 

Of course, the manufacturers 
say we are putting greenhouses on 
vehicles, but there is no use hav- 
ing a greenhouse unless we can 
keep it clean, so you have to find 
some way of cleaning it without 
wigwags in front of the driver’s 
eyes. 

So we have tackled that with 
a new approach, and we are do- 
ing that two ways at the present 
time. One way is 100 per cent elec- 
trical, and the other is electro- 
hydraulic. We have, in effect, a 
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squeegee — that is, bent around 
the windshield horizontally and 
vertically. We do it with ice, with 
mud being splashed up from 
trucks, splattering on the wind- 
shield, and we do it under semi- 
dry conditions where the wind- 
shield has a split film of moisture 
on it. We are doing some very in- 
genious work on that. I think the 
whole windshield-wiper philoso- 
phy has to change very basically. 
There is quite a development in 
vibration of the glass, but every 
time we get the vibration scheme 
working on one windshield, the 
manufacturers change the wind- 
shield, and it doesn’t work very 
well unless you spend some time 
developing it to each windshield. 
Now, our new windshields 
which we have on test, have both 
color and shape. One of them I 
am trying right now comes around 
a foot on each side of the vehicle— 
a foot on each side of the vehicle, 
and the dome line is like one of 
these sightseeing buses — and yet 
we have to keep a substantial a- 
mount of that area clean. We just 
cannot do it with an ordinary 
wiper blade as it is known today. 
I do not think I should say any 
more about that at the moment, 
because a lot of patent work is in- 
volved in the end result in the way 
we have solved that problem. 


What about air conditioning? 
Have you done research in that 
line? What most people are won- 
dering now is when there will be 
air conditioning within easy reach 
of the average owner’s pocket- 
books. As you know, it runs now 
about $600 or $700. Have you done 


any work on that at all? 


Yes, there is some work being 
done on the heat pump, and most 
cf you are familiar with the term- 
inology of heat pump. 

As you know, a heating system 
on a modern automobile costs $100 
or so. We have set our sights at 
a $250 set of equipment, installed 
We figure that the man will save 
$100 by not putting a standard 
system of heating in and can get 
the extra advantages of cooling, 
if he so wishes, and that looks 
within a year or so to be a good 
possibility. 

If we can tag on to some of 
these rocket fuels which are all 
strictly top secret today, and use 
the knowledge that has been 
brought out in rocket-fuel devel- 
opment in the last three or four 
years, and modify some of those 
liquids for these usages, that would 
not be beyond the realm of rea- 
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sonable possibility in the near fu- 
ture. 


That heat pump operction and 
all, that would take no more cubic 
footage in a car than the present 
expensive air-conditioning sys- 


tems? 


No, much less. The present air- 
conditioning system is a modified 
room conditioner. Very little orig- 
inal work has been done on air 
conditioning itself. It has been an 
adaptation problem, not a problem 
of developing a specific type of 
conditioner for a vehicle as a basic 
approach. 

They took pretty much what 
they had and made a fine applica- 
tion of it, but no fundamental 
changes, or developments, or re- 
search has been done on the basic 
problem of cooling and heating. 
That is now going on. 


How about power steering? How 
long before it becomes standard 
equipment? 


I think in a couple of years. We 
are very much in the power-steer- 
ing field. I think in a couple of 
years you will have power steering 
optional equipment on the big 
three, the low-priced three cars 
developed today. We are getting 
the price down and are learning 
a great deal more about it. There 
are a lot of other things after you 
produce them in mass quantity — 
you pass that line where the pro- 
duction goes up and the cost starts 
going down. At that time it will 
start to be made available to many 
more people. 


Revamped Civilian Jeep 
Introduced by Willys 


| peepee GI’s who becarme ac- 
quainted with the “mechanical 
mule” during their service days 
may be in for a surprise when 
they meet the new civilian Jeep. 
The face is pretty much the same, 
but the kick is different. 

The redesigned vehicle uses a 
four-cylinder engine of F-head 
construction that has a maximum 
brake horsepower of 72 at 4,000 
rpm, an increase of 20 per cent 
over the rating of previous models, 
including the Army Jeep of World 
War II. 

Maximum torque has been in- 
creased from 105 to 112 foot 
pounds. Compression ratio has 
been increased from 6.5 to one to 
6.9 to one. 

These increases in torque and 
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new Jeep has an over-all length 
of 12934”. 


power were made possible by the 
F-head design that permits an in- 
crease in the intake valve diameter 
from 1 15/32” to 2”. 

A new transfer case’ gives 
quieter operation and longer life. 
It is a two-speed type that gives 
six speeds forward and two re- 
verse. Power take-off is available 
at rear of frame or rear of trans- 
fer case. 

The model has four-wheel drive, 
with front-wheel drive that can 
be disconnected at will. 

Built on an 80” wheelbase, the 


Cadillac Transfers Schaupner 


J. P. Schaupner, formerly man- 
ager of public relations for Cadil- 
lac Motor Car Division, has been 
assigned to new duties in the 
merchandising department. He will 
direct sales publications, customer 
relations and special activities, as 
well as parts of the national ad- 
vertising program and_ product 
showings. 
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REBUILT PARTS 
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® CLUTCH DISCS 

@ FUEL PUMPS 

@ BONDED BRAKE SHOES 


BUY THROUGH YOUR JOBBER 





Want more facts? Use Reader Service Card page 146 


Mr. Jobber 

Visit Our Booth No. 205 
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Automotive 
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Miami, Plorida 











Sales Manager Gene Bright of the 
Fulton Conway & Co., Louisville, 
Ky., and his force are shown here 
being presented a 15-year plaque 
by District Manager Bill Kown 
of Standard Motor Products, Inc. 


. 
Jobber News 


(Continued from page 97) 


Manufacturer directors include: 
Henry Clark, Atlanta, Ga.; R. F. 
Coleman, The Electric Auto-Lite 
Co., Atlanta, Ga.; John E. Colley, 
Perfect Circle Corp., Atlanta, Ga.; 
W. E. “Gene” Fike, Tobin-Arp 
Manufacturing Co., Atlanta, Ga.; 
Harry Gee, Federal-Mogul Service, 
Atlanta, Ga.; H. Fletcher Jones, 
Walker Manufacturing Co., Atlan- 
ta, Ga.; G. N. Keim, AC Spark 
Plug Co., Atlanta, Ga., and Frank 
Merryman, Atlanta, Ga. 

Proctor is chairman of the show 
committee, Colley is chairman of 
the credentials committee, Merry- 
man is chairman of the program 
committee and Hamby is chairman 
of the rules and regulations com- 
mittee. 


Boosters Will Have 
Meeting in Miami 


A UTOMOTIVE Booster Club B-36 


of Jacksonville, Fla., igs spon- 
soring a joint meeting for all 
Boosters attending the Southeast 
Automotive Show on May 20 at 
the El Comodoro Hotel, Miami. 

Booster candidates of several 
clubs in the Southeast will be 
initiated at the meeting. The de- 
gree team of B-6, Atlanta, will con- 
duct the formal initiation cere- 
mony. 

Following the meeting will be a 
dutch-treat cocktail party ex- 
clusively for Boosters and their 
wives. 


Melton Cars Showa in Fia. 


Those planning to drive to Miami 
may wish to stop by Hypoluxo, 
Fla., near Palm Beach, to visit the 
James Melton Autorama, which 
contains several hundred automo- 
biles and pieces of automotive e- 
quipment dating back to 1900. It 
opened April 25. 


Radiator Selects R. A. Bond 


Robert A. Bond has been ap- 
pointed district representative for 
Radiator Specialty Co., Charlotte, 
N. C., in the Miami, Fla., area, it 
was announced last month by Gen- 
eral Manager V. P. Bresan. 
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George Nichols (left), Abilene, 
Texas, received this plaque and an 
award of $2,699.99 from Kay W. 
Pickering, executive vice-president 
of Allied Battery Co., as the sales- 
man of the year, The operation of 
his warehouse was considered the 
most outstanding of the 36 ware- 
houses the firm has in the South 
and Southwest, He sold 8,952 units 
in ‘52. Allied Battery of Dallas, 
Texas, is a subsidiary of Vitalic 
Battery Co. The parent company 
sold over 422,000 batteries in a 
ten-state territory in 1952. 


Jack Pittman Sets Up 
Charlotte Warehouse 


W. “JACK” Pittman, formerly 

e with William & Harvey Row- 
land, Inc., and a past president of 
Automotive Booster Club B-6, At- 
lanta, Ga., has announced the es- 
tablishment of his own warehouse 
branch at 909 South Mint St., 
Charlotte, N. C. 

Operating as Joint & Clutch 
Service, Inc., the firm will special- 
ize in universal joints, driveline 
repair parts, clutches, shock ab- 
sorbers, transmission and axle 
parts. 

“We believe that wholesalers in 
the Carolinas will welcome a cen- 
trally-located warehouse stock of 
joints, clutches, shocks, transmis- 
sion and axle parts,” Pittman said, 
“and we feel that we will be able 
to take care of any request for 
complete assemblies or component 
parts in these lines. With our ap- 
pointment as warehouse distrib- 
utor by such original-equipment 
manufacturers as Spicer, Detroit, 
Cleveland, Blood Brothers, Au- 
burn, Brown-Lipe and Monroe, a- 
long with replacement parts in our 
own brand, we are able to supply 
full coverage from one source.” 

The firm will operate a driveline 
repair shop for rebuilding drive- 
line assemblies. 





Walker Makes Changes 
In Southern Force 


HH M. Powell, Jr., has been 
promoted to general line sales- 
man for Walker Manufacturing 
Company of Wisconsin in Georgia 
and North and South Carolina. He 
wil] headquarter in Atlanta. 

Fred L. Rynearson of Fort 
Worth, Texas, has been added to 
the staff of the Southwest district. 
George W. Uhlman has joined the 
staff of the central district, with 
headquarters at Kansas City. 
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MANLEY hune VALVES 


VALVE SPRINGS, GUIDES and TIMING CHAINS 








re Manley Airchrome 


Valve is correct in de- 





sign, alloy and_ tolerance. 





They slip into place with- 






out extra grinding and set 





records for long mileage 





and top performance in 






tough replacement service. 





They make friends for you 






—good friends that come 





back. Install Manley Valve 





Parts—valves, springs, 





guides—and timing chains. 





Manley Valve Corporation, 





Philadelphia 30, Penna. 





District Sales Representa- 





tives: Lawrence M. Hirsig 





& Co., Jacksonville, Fla.; 
J. S. Connell Co., Dallas, 







Texas. 
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the same high quality... the 


same precision engineering .. . 


BUT MORE Durable THAN EVER! 


MR. ELMER KLAYER, Klayer 
Automotive Warehouse, Cincin- 
nati, Ohio, G-H Distributor, says: 

“The all around durability and 
perfect fit of G-H Kits have made 
them one of our fastest selling, 
most trouble-free lines.” 


All GH Kits are shipped == pre 
assembled from the factory to in 
sure against improper fit or wrong 

And here's an important fea 
Gil Kits cost no more than 


others. Ask the G-Il man, or write: 


“SAFETY PARTS” 


FRONT END SUSPENSION PARTS 
TIE ROD ENDS + KING BOLT SETS 
COIL SPRINGS 


G-H “Safety Parts” are engi- 
neered for greater durability and 
proper fit to provide lasting, 
trouble-free performance. G-H 
pins are roll-threaded for extra 
strength, smoother threads and 
closer tolerances—the same close 
tolerance that goes into the mak- 
ing of all G-H mating parts. 
Plenty of freedom is provided— 
even at load weight—to make for 
longer-lasting and closer adjust- 
ments. G-H bushings are made 
from solid bar stock with extra 
reservoir space for added lubri- 
cant—and they have no “welch 
plug” to blow or fall out. 


HERSHEY METAL PRODUCTS, INC. 


DERBY, CONNECTICUT 





Orlando Consolidated Co., Orlando, 
Fla., moved to this handsome new 
building at 920 West Central Ave. 
recently. The company is said to 
be the oldest general-line automo- 
tive wholesaler in Orlando, hav- 
ing been established in 1925. It is 
headed by Martin Silliman, presi- 
dent, whose name is familiar to 
readers of this publication as the 
author of a number of articles re- 
lating to problems of the trade. 
The company was formerly situ- 
ated in the downtown business 
section. The move to the new 
building has several advantages, 
Silliman said, including ample free 
parking space for customers next 
to the store. 


Genuine Parts Mails 
25th-Year Matches 


A BOOK of oversize matches, in 
an appropriate silver cover, 
was sent to customers and friends 
of Genuine Parts Co., Atlanta, Ga., 
as a token of the firm’s 25th anni- 
versary. 

The cover, which measured 
about 314” by 4%”. carried the 
message: “The Largest Independ- 
ent Parts House in the World— 
Thanks to You!” Matches them- 
selves were about 234” long. In ad- 
dition to the 25th-anniversary de- 
sign, the book was imprinted with 
the address of the Genuine Parts 
branches in the Atlanta area. 

The matches were mailed in in- 
dividual foil-lined envelopes to 
conform with postal regulations. 
But the silver-lined envelopes 
were also eye-catching and ap- 
propriate for the silver-anniver- 
sary celebration. 


Lane Goes to Kansas City 


R. W. Lane has been named dis- 
trict sales manager at Kansas City 
for Bennett Pump Division, John 
Wood Co. He will cover Missouri 
and parts of Kansas from offices 
in the Board of Trade Building, 
Kansas City, Mo. 
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Lee McNaughton Opens 
Firm at Miami 


E LEE McNaughton, who has 
e been in this industry since 
1920, opened early this month 
Friction Materials Co. at 387 NW 
South River Drive in Miami, Fla. 

McNaughton, who was with 
Raybestos for 18 years, announced 
also he would open a branch at 
Jacksonville, Fla., this month. 

His firm will be distributor and 
jobber for automotive and indus- 
trial brakes and clutches, special- 
izing to fleets and industrial ac- 
counts. Lines will include Russell 
Manufacturing, Lipe - Rollaway, 
National Seal, Signal-Stat and 
Torque Master. The company will 
be warehouse distributor and rep- 
resentative to jobbers for Rusco for 
the Florida territory. 


Southern Distributors Named 


W. C. Chapman and Sons, Bal- 
timore, has been appointed distrib- 
utor for Scully-Jones and Co. in 
Maryland and the District of Co- 
lumbia. Shop Supply Co., Birming- 
ham, has been appointed distrib- 
utor for the line of precision hold- 
ing tools in Alabama. 


“We have rented a 25’ by 75’ 
warehouse space immediately ad- 
joining our main store,” L. A. 
Jones, manager of Walker Auto 
Parts, Big Spring, Texas, reported 
last month. 





E. E. “Jack” Roberts, formerly 
Southwestern zone manager for 
Ramsey Corp., has been advanced 
to sales manager of the firm. John 
Redwine has succeeded him and 
will headquarter at Memphis. 
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Joseph Weidenhoff Names 
Bedenbaugh for South 


D. BEDENBAUGH, who was 
Ae with Sun Electric Corp. for 
many years, has been named 
Southeastern regional manager for 
Joseph Weidenhoff, Inc., manufac- 
turer of motor testing equipment. 
He will headquarter at 741 North 
3oulevard, N. E., Atlanta, Ga. 
He has named four men to cover 
the territory: Jack Smith for North 
and South Carolina; J. W. Brazil 
for Alabama, Mississippi and west- 


ern Tennessee; E. H. Graf for 
northern Georgia and eastern Ten- 
nessee, and A. A. Brown for Flor- 
ida and southern Georgia. 


Bob Holvingsworth, formerly 
with NAPA at Charlotte, N. C., has 
joined the purchasing department 
of Savannah Auto Supply Co., 
Savannah, Ga. 

* 7 cm 

Howard Monts has been added 
to the outside sales force of Gen- 
eral Auto Supply, Inc., Columbia, 
s..¢ 





“Wwells 


| aomrand 


TIRE-BRITE 


customers. 





“Car Appearance” Products 
Build Business For You! 


Jarrett's "Car Appearance” products add a final 
touch of elegance, and keep your customers coming 
back for more. They do the job better, faster, and 
at lower cost. You also make a handsome profit on 


those items which are packaged for resale to your 


See Them at Booth 285 
Southeast Automotive Show 
Miami, May 22, 23, 24 
CECIL H. JARRETT COMPANY, INC. 
Manufacturer and Distributor of Chemicals and Supplies, Newton, N. C. 
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Indianapolis Skit Tells the Story 
Of Financing Plan for Car Repairs 


Te Certified Automotive Serv- 
ice Finance Plan, to which the 
Automotive Engine Rebuilders As- 
sociation devoted a full half-day 
during its convention May 4-6 at 
Cincinnati, was presented in an 
effective dramatic form at a meet- 
ing in Indianapolis last month. 
The 30-minute skit was written 


especially for the occasion and per- 
formed by “actors’’ from the ranks 
of the 14 Indianapolis jobbers who, 
along with AERA, sponsored the 
meeting, with the help of two well- 
known Alabama jobbers, 

Jake Lee, Anniston Auto Parts 
Co., and Pete Sawyer, East Ala- 
bama Auto Parts, both of Anniston, 





Light-Fast-Powerful 


NATIONAL MODEL 600 AIR SANDER 


Medel 600 


STRAIGHT-LINE ACTION...SINGLE PAD 


National’s new Model 600 weighs only 5 pounds 
and operates at 3200 rpm. 5/16” pad stroke and 
25 sq. in. of abrasive area assures fast stock removal. 
For wet sanding a water spray is built into each side 
of the machine. Either felt or rubber backing pads 





Na 


SANDERS 


are available. 








Write for New Catalog on National's Complete Line 


MODEL 400 


NATIONAL AIR SANDER, INC., 2820 Auburn St., Rockford, Ill. 
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Ala., played the parts of a garage 
owner and a jobber. The C-A-S 
plan, as it is known, has been 
tested in Anniston and in Indian- 
apolis during the past few months. 

Enthusiasm for the plan was 
expressed by the 200 manufacturer 
representatives and jobber custom- 
ers attending the meeting. 

The complete financing plan is 
now printed and ready for distri- 
bution. It consists of two kits — a 
jobber instruction kit that gives 
all details of organizing and acti- 
vating the plan and a dealer kit 
that includes an outside metal sign, 
an inside poster, pennants and de- 
cal for point-of-sale display pur- 
poses. The jobber kit sells for $2.50 
and the dealer promotion kit for 
$5.25. 

Additional information on the 
program may be obtained from the 
Automotive Engine Rebuilders As- 
sociation, 419 North Capitol Ave., 
Indianapolis 4, Ind. 





Arnold H. Maremont (top photo), 
former executive vice-president 
and treasurer of Maremont Auto- 
motive Products, Inc., has been 
named president to succeed How- 
ard E. Wolfson, who is now chair- 
man of the board. Charles A. Klaus 
(lower photo), formerly director of 
automotive replacement sales, has 
been appointed vice-president in 
charge of replacement sales. 


— ee 
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Globe Hoist Purchases 
Walker Lift Line 


osc Hoist Co. has purchased 
the electric-lift line of Walker 
Manufacturing Company of Wis- 
consin. Globe will manufacture the 
line at its Des Moines plant, along 
with its regular line of hydraulic 
hoists. 

Expanding demands on produc- 
tion and sales from their lines of 
exhaust-system parts, jacks and 
oil filters caused the sale of the 
lift division, Walker officials said. 


Service on existing lifts in the 
field and service parts will be 
available from Globe Hoist Co. 


Dawson Buys Dallas Firm 


Martin Dawson has purchased 
the controlling interest in Cecil 
Spraggins Parts Co., Dallas, Texas, 
and the name has been changed 
to Martin Dawson Parts Co. Daw- 
son has been in the automotive 
field for 18 years and for the past 
year was manager of the Sprag- 
gins operation. 


Thomas A. Patton has joined the 





sales staff of McEwen Cherry Co., 
Nashville, Tenn. Well-known in 
the South as a factory representa- 
tive and jobber salesman, Patton 
will cover the Virginia territory, 
formerly handled by V. J. Barton. 





Wright Succeeds Crawford 
As Thompson President 


ee C. Crawford has been 
named chairman of the board 
of Thompson Products, Inc., and 
John David Wright, formerly vice- 
president and general manager, 
has succeeded him as president. 

Crawford will continue to be 
actively identified with manage- 
ment at the top policy-making 
level, while Wright will be charged 
with the administrative responsi- 
bility. 

This rearrangement was made 
upon the recommendation of Craw- 
ford, who announced that the 
move followed a careful study of 
organization planning to meet the 
company’s recent growth. 

It is the first time in the 52-year 
history of the company that the 
position of board chairman has 
been formally filled. Crawford 
had presided at board meetings 
since he took over the helm follow- 
ing the death of Charles E. Thomp- 
son in 1933. 


Brownsville Firm Expands 


Multiple jaw positions 
increase job range 


% 


@\ Herbrand’s New 


MULTILOCK PLIER 


fom ele 


A Tool-of-the-Month Selection 


The Herbrand Multilock No. 40-10 provides 
the leverage and gripping range of a pipe 
wrench, with the lightning adjustment and 
handling ease of a plier. This saves time 
eliminates constant changing of tools 


The Multilock’s unlimited application on allt 
parts of vehicles will quickly make it a tool 
favorite. Tongue and groove construction assures 
maximum strength in any jaw position. Forged 
ribs can’t shear off. Thin jaws and angled 
head provide utmost accessibility. Extra deep, 
precision machined teeth grip securely. Rugged 
alloy steel, forged construction permits the 
Multilock to withstand severe usage. Adjust- 


ment range is 4g” to 13%". Weight 12 ounces 





Central Motor Supply, Browns- 
ville, Texas, has purchased an ad- 
joining building and will enlarge 
its operation, Ely Holtzman has 
announced. Among the new fea- 
tures will be drive-in parking for 
customers. 


Raybestos Names Simpson 


W. S. Simpson is now vice- 
president in charge of the Raybes- 
tos Division of Raybestos-Manhat- 
tan, Inc. 
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.. the finest money can bug! 


Length 914". 
Mechanic’s Net $2.85 


THE TOOL LINE WITH TURNOVER 
NOT LEFTOVERS 


See this May Tool-of-the-Month 
at your Herbrand distributor, or 


write us. 


Herbrand Tools 


Fremont 8, Ohio 


VAN-CHROME TOOLS 


THE BINGHAM-HER BRAND CORPORATION 
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T. H. Cauthen Dies 
At Lancaster 


. H. CAUTHEN, manager of the 
Ze Lancaster, S. C.. store of 
Southern Bearings and Parts Co. 
for 13 years, died recently of a 
heart seizure. 

Cauthen was” well known 
throughout the industry. He lived 
all his life in Lancaster and be- 
fore becoming connected with 
Southern Bearings, he was co- 
owner of a wholesale parts and ac- 
cessory store in that city. This store 


became part of the Southern Bear- 
ings organization in 1940 and 
Cauthen remained as manager. 

He is survived by his wife, who 
is also employed at the Lancaster 
store. 


Willard Promotes Denholm 


George A. Denholm has been 
named wholesale sales promotion 
manager of Willard Storage Bat- 
tery Co. Denholm, who joined the 
firm in 1951, formerly was editor 
of the sales publications. 





@ Set it on the counter... . 


above Stant No. 68 Cabinet Display with EVRSEAL and 
DUAL-LOC Caps equips you to serve all cars and many 
trucks with pressure type and regular radiator caps, fender- 
The best cap salesman 


well, regular and locking gas caps! 
in the industry! 


@ Stant No. DG-300 Display Card Merchandiser (at right) 
replacement gas 


carrying 9 G-20 and 4 G-25 EVRSEAL 


caps has put more dealers in the cap business than any 


other display 


@ Add a little to your investment and you're 
really in the cap business. Get Stant No. SOA-400 
EVRSEAL Oil Filler Cap Merchandiser shown 
duty 


at the right. 


caps in seven models serve practically all modern 
cars. Dealers are astonished at the fast turnover 


and quick profits from this attractive sales helper. 


you sell 


Get caps out where your customers can see 


what you show... 


them 


Well-displayed is half sold. Write for catalog 


pages and price lists on these Stant Displays, 


naming your jobber. 


STANT 
Connersville, Indiana 


>Usede on Americag-Finest Aitomobiles 
» > a9 Standard Fauipment 
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hang it on the wall... the 


19 carefully selected heavy 


Remind them what they may need 


MANUFACTURING CO., INC. 


Sloat 
mal GAS CAPS 


a Coprach < HOATING SE” 





G. Z. Spencer, sales and service 
manager of Trico Products Corp.. 
Buffalo, N. Y., has been elected 
president of the Automotive Elec- 
tric Association, Frank W. Mur- 
ray, Frank & Murray, St. Peters- 
burg, Fla., was named vice-presi- 
dent and chairman of the Service 
Distributors Division. J. L. Me- 
Donough, Carter Carburetor Corp.., 
was named vice-president and 
chairman of the Manufacturers 
Division and Carl A. Nelson, Carl 
A. Anderson, Inc., Omaha, Neb., 
Was named vice-president of the 
Central Distributors Division. 





Jacobs Distributing Opens 
San Antonio Branch 


ACOBS Distributing Co., San An- 
J tonio, has opened its fifth branch 
store at 1007 Avenue B in that city. 
Sam Dwyer is manager and Bill 
Flato is assistant manager. 

“The store is one block off 
Broadway, which is in the heart 
of the automobile dealer section 
of the city,” said M. N. Jacobs, 
president and general manager. It 
will be operated as Jacobs Auto 


- 


Supply and Service No. 5 


Five Southern Firms 
Join AAR Roster 


Ane of five Southerners to 
the roster of Automotive Af- 
filiated Representatives has been 
announced by Ed L. Lee, execu- 
tive secretary. 
They include: 
Co., Southeast, 


Wesley O. Aaron 
Atlanta; John W. 
Earl, Heart of America, Kansas 
City; Fred I. Keller, St. Louis, and 
John H. Cain and Sidney Butz & 
Associates, Virginia - Carolinas, 
Charlotte. 


Solder Seal Names Russell 


O. L. Russell has been appointed 
district representative at Atlanta, 
Ga., for Radiator Specialty Co., 
Charlotte, N. C., manufacturer of 
Solder Seal. 
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making special tools for dealers in Strange Joins Maremont 
the Chrysler group and for Kaiser- 
Frazer and Willys dealers. Robert W. Strange has been ap- 
Bonney Forge & Tool, which pointed district manager for Mare- 
will be operated as a subsidiary of mont Automotive Products, Inc., in 
Miller, manufactures mechanics’ an area that includes the northern 
hand tools that are distributed part of West Virginia. 
through jobbers and dealers - 
Bonney management will be Maremont Appoints Fandrei 
directed by McDougal, president. 
Arthur J. Male, former president, Fred J. Fandrei has been ap- 
will be chairman of the board pointed district manager for Mare- 
Fred S. Durham, Jr., a grandson of mont Automotive Products, Inc., 
the founder of Bonney, will con- in an area that includes Maryland 
tinue as vice-president. Delaware and Washington, D. C 








These two brake fluids 


may look alike... 
but in performance 


WARCO is Tops 


All brake fluids, when placed in a test 


Earl Ledford (top photo) and Roy tube, may look alike . . . but that's where 
Davidson have been added to the the similarity ends! But you can be certain, 
ate Ky a Se every can of WARCO Grade "A" Brake Fluid is labora- 
Ledford formerly owned a sery- tory tested and approved to give top performance under 
ice station at Pineville, W. Va., all conditions. 

= — Pris with a whole- Thousands of car, truck and bus owners, the world over 
a a or insist on WARCO Brake Fluid. They know, from past 
experience, WARCO is dependable and is the most 
inexpensive insurance against brake failures, 


Protect your reputation—safeguard your customers, refill 
Roberts Brothers Expands their master cylinder with WARCO Grade "A" Brake 
Sales Organization Fluid and you refill with the best! 


R OBERTS Brothers Co., Washing- FEATURES: 
ton, D. C., has expanded its e Guaranteed to mix with all © High viscosity—ideal for 
hot climates. 
following: Harlow B. Wheeler, — = 7 — ee ne veiter 
> iain, Walia » c on-oxidizing. arts. 
— = c harles G. Wells, zone Will not gum or crystallize. °¢ Laboratory tested. 
two; Eugene G. Miller, Jr., zone Low freezing point. 
three; Frank C. Cassidy, zone four, Lubricates because of bet- 
and Aubrey J. Osmond, zone five. ter grade oil content. 
“In expanding the sales terri- Ask your jobber for the complete 
tories it is believed that more ade- WARCO Line of Quality Automotive 
quate coverage can be made of Chemicals. If he can't supply you, write us. 


accounts, including service to the WAREHOUSES 
field,” said company officials. Fur- ; 
4 1. M. Auto. Supply Co., Chicago, III 


ther changes were contemplated in Parts Warehouse Co., Dallas, Tex 
May Warehouse Service Co., Houston 3, Tex 
: ong West Coast Rep 
M. L. Bud Cohn, Los Angeles, Calif HYDRAULIC 
Herman J. Downey Co., Birmingham, Ala E 
BRAK 


Miller Manufacturing FLUID 
Buys Bonney Tool 








sales organization to include the standard or approved 


mzzn Manufacturi c D Sole Manufacturers of WARCO Grade '‘A"’ Products 
sLE anutac 3 y 0. — 
M agg saan die Be WARWICK LABORATORIES COMPANY 


troit, Mich., has acquired full 
ownership of Bonney Forge & Tool 334-42 Cleveland Street, Brooklyn, N. Y. 


Works, Allentown, Pa., it has been 


announced by Joseph W. Mc- = | [ se panel ig —s — 
Dougal, Miller president. 4 ( bs } 
= > i 


Miller produces special service 
tools for the automotive industry, 
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Hydraulic Brake Parts 
Mean Dependability 


MOTIVE EQUIPMENT 


The quality of your work is only 
as good as the parts you use... 
a primary reason why Pilot Brake 
Parts as well as Pilot Universal 
Joints are stocked in reliable 
service stations and garages 
throughout the country. Pilot parts 
have been proved and tested 
under the most grueling conditions 
. and have been engineered to 
meet the most exacting standards. 
When you buy Pilot, you know 
efficiency-plus, trouble-free 
service are also yours. 


ILLUSTRATED PARTS CATALOG 
Send for a copy of this colorful, 


MANUFACTURERS, INC. descriptive catalog. It will help you 


buy right—service better. Write 


5253 West Roosevelt Road for it now .. . IT’S YOURS FREE! 
Chicago, Ill. 











JUST SPRAY 
OR WIPE 





Tarlene comes in concentrated form... 
may be diluted with 2 parts kerosene. 
Available in cartons of 12 lithographed 
pints, single gallons, 5 gallon drums 
and barrels. 

An increasingly popular member of the 
famous GUNK_  Self-Emulsifying and 
Self-Scouring Solvents family. 


Stocked by the best automotive job- 
bers everywhere....Order today. 


DELIVERY 
ro ce § \ 4 BD 
(oa aie mae 








Roo 


PNEUMATIC 


New “Lightweight” DETROIT &eaey FINISHER 


ees. 7 Ory Sep, ; 

$6950 \N ” Wop’ 

_ Wessel 
A DECADE OF Sasgs-and now a New 4 |b. 
Easy with big Easy’s back-and-forth action that 





does all the job - working up to chrome mold- 
ings and down behind drip moldings -" feather- 
edging"’-scuffing-sanding primer, surfacer, WET 
or dry- waxing, polishing... EASY MODEL J-R! 


MODEL DF ELECTRIC Ask your jobber or write 
for new catalog sheet. 


= TAL LIZL Ts 
“ MACHINE COMPANY 
a 1245 East Eight Mile Road 


MODEL AF AIR Detroit 20, Michigan 


See the new Model J-R at our Booth No. 180, 
Southeast Automotive Show. 
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Roberts Speaks in Michigan 


M. Roberts, executive 
secretary of the Automotive 
Wholesalers’ Association of Ala- 
bama, spoke last month to the 
Michigan association at Lansing. 
He told some of the ways a state 
association can help jobbers and 
reported on the progress that is 
being made in organizing such as- 
sociations. 


Nathan 


Johnson Adds Chemical Line 


The Advance Century Manufac- 
turing Co., Greenville, S. C., has 
appointed Dean A. Johnson Co., 
Dallas, Texas, to handle its line of 
automotive chemicals in Texas, 
Oklahoma, Arkansas and Louisi- 
ana. 


Aeroil Names Halperin 


Joseph Halperin has been ap- 
pointed general manager and gen- 
eral sales manager of Aeroil Prod- 
ucts Co., Inc., South Hackensack, 
N. J. Before joining the firm about 
two years ago, Halperin was sales 
manager for National Steam 
Cleaner Sales Corp. 


Kitchens Represents Aeroil 


Kitchens & Co., Atlanta, Ga., has 
been appointed representative for 
Aeroil Products Co. The firm will 
handle the line of steam cleaners 
and cleaning tanks in Georgia, 
Florida, Tennessee, Mississippi and 
Alabama. 


“We sent a man to Lincoln Engi- 
neering Co. in St. Louis to study 
the repairing of Lincoln equipment 
and have purchased parts and test- 
ing equipment to handle this serv- 
ice,” Russell Allen, Mid-Georgia 
Auto Parts Co., Inc., Griffin, Ga., 
reported last month. 





Ohio Piston Names Texan 


Neal Greenfield Sales Co. has 
been named representative for 
Ohio Piston Co. in Texas, Okla- 
homa, Arkansas and Louisiana. 
Warehouses have been established 
at 509 East 3rd St., Fort Worth, 
and 2916 Main St., Dallas. 


OTC Names Atlanta Firm 


Factory Warehouse Service, At- 
lanta, Ga., now carries a complete 
stock of its OTC tool line, Owaton- 


na Tool Co. has announced. Service 
is available to all OTC distributors 
in the South. 


Meginley Heads Sales 


Charles D. “Chuck” Meginley 
has been named vice-president in 
charge of sales of United Parts 
Manufacturing Co 


“We have taken on the Century 
tire line,’ Manager L. A, Jones, 
Walker Auto Parts, Big Spring, 
Texas, reported last month. 





In case after case, where a LATHEM has been in- 
stalled in a service department, a definite saving of 
time and money became obvious during the first 


month. That’s because LATHEM is a double duty 


timekeeper! 
1. It records payroll time thereby 
ness and absenteeism. 


_ 


reducing tardi- 


2. It records job time giving you definite labor 
costs on service you perform for a customer. If 


you now use a type of work order form, you can 
keep job time directly on this form with a 


LATHEM. 


Labor costs are sky high. Look into this proven 


method of controlling this expense. 


Vist Us at Booth 212 
1953 Annual 


SOUTHEAST AUTOMOTIVE 
SHOW 
Miami, Florida 


To; LATHEM TIME RECORDER COMPANY 
70 3rd ST., N.W. 
ATLANTA, GA 

WITHOUT OBLIGATION 
price information about the 
TIME RECORDER 


send the detail and 
LATHEM GARAGE 
NAME OF COMPANY 
CITY STATE 
SIGNED BY 








& ASSOCIATES 
He nn ERE 


WRITE OR PHONE 





% WITH CUSHION-AIRE SOUND 


The Complete Top Quality Line 


Available Through Top Quality Jobbers 


KILLING CHAMBERS 


@ EXCLUSIVE FRANCHISE 
@ REDISTRIBUTION PROGRAM 
@ NATIONALLY ADVERTISED 


1728 


"“"MERIT'' MUFFLERS AND yi SYSTEM PARTS 


WARREN KATZ & ASSOC. 


Johnson Road N.E. Atlanta 6, Ga. 
VErnon 5398 or ATwood 1412 
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YB er can be positive wher +» 
use Perfect Valve Packino trot 
they will deliver top-notch ver- 
7 formance, every ti. 
The famous Perfect Valve Pack 
ings were developed ''-our+ 
years of laboratory and road 
testing. The graphite seal that 
is built into these packings make it impossible 
for oil to pass through a worn intake ; ™ 
valve guide. cl 7 “. : 
Perfect Valve Packing outsells al! other r ae 3 Y APPLICATION 
brands of packing combined by a tre- oe Z d SIZE for EVER 
mendous margin. Don't accept a sub- mat y y A TYPE an FOR 
stitute . . . insist on PERFECT. ‘ : BBER OR write 
NO TOOLS NECESSARY ...NO LABOR 
A FEW OTHER PERFECT PRODUCTS 


* Camshaft Bearings * Expansion Plugs 
Engine Parts * Gaskets There is a ‘'Perfect’' 


. 

* Brake Parts * Hose Clamps Packing for every car, 
* Motor Mounts ¢ Clutch Parts from an Austin to a 
* Valves Mack. 

Ask your jobber for Perfect Valve Packings today, or write us 
Southern Rep.: Max Yaras, 2911 Central Ave., Tampa, Fla. 


PERFECT PARTS, INC. 
43 West 23rd Street, New York, N. Y. 


Ne 


A ~ 
Nobody throws away a 7X a 
pair of shoes when the 3 PERFECTION 
shoe laces break.... / e PARTS 


are 


CATALOG 


see YOUR JO 























no need, either, to c a Certified to excel 


junk those faulty muggy or 
tail pipes! Repair them easily with ||| PERFECTION GEAR CO. 


HARVEY, ILLINOIS 














Quaker Supreme -TAIL PIPE 


st CHOICE of Motorists! 
st CHOICE of Dealers! 
st CHOICE of Jobbers! 


. Install it in 5 MINUTES! Remove rotted 

tail pipe end with hack saw. Slip TAIL 

4 numbers give PIPE REPAIR KIT over old tail pipe; move 
back until the rear is even with bumper, 

tighten repair kit clamp and refasten tail 


100% coverage! pipe hanger. It’s the hottest PROFIT 


No inventory problems iriwdcaiy boxes orm assortments 
SOUTHEAST REP.: L. M. HIRSIG CO. x SOUTHWEST REP.: HIRSIG-FRAZIER CO. 
Quaker Supreme Chemical Corp. Mt IN SALES! 

st IN PROFITS! 


Mod 0 
MONTGOMERY*ALABAMA mean “Poyewren’” st IN THE SOUTH! 


FILTERZONE AUTO VISION CO., 641 Lexington Ave., Brooklyn 21, N.Y. 
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ASI Conference Is Set 
For Chicago Dec. 8-9 


i i Automotive Service Indus- 
tries executive booth confer- 
ence will be held Dec. 8 and 9 
at Chicago’s Navy Pier, the Joint 
Operating Committee announced 
last month. Only executive per- 
sonnel will be invited. 

The three sponsoring associations 
— MEMA, MEWA and NSPA — 
will hold their annual meetings on 
Monday, Dec. 7, and Thursday, 
Dec. 10, the belief being that this 
would cause more members to stay 
for the entire four days in place of 
leaving earlier. 

Don H. Teetor, chairman of the 








These Parko pol- 
ishes, cleaners 
and waxes are 
manufactured un- 
der the rigid lab- 
oratory controlled 
system created by 
the Park Chemical 
Co. Used by both car manufacturers 
and dealers for over 30 years, this 
Parko Line is recognized as the quality 
leader among the many brands of 
polishes and cleaners on the market 
today. Competitively priced for quick 
profits, it will more than pay you to 
write for Parko’s deal today. 


POLISH NO. 4-BL 
(Plexiglas 


SILCOSEAL 
* 


GLOSS POLISH + 
and CLEANER 
e EZE-WAX 


BEAUTY COAT e 
(Liquid Wax) 
" EZE CLEANER 
LIQUID CLEANER 
2 


ANTI-STATIC 
PLASTICS POLISH 


CHROME CLEANER 
(Metal Polish) 





PARK CHEMICAL COMPANY 


8074 Military Ave., Detroit 4,-Mich. 
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JOC and vice-president of Perfect 
Circle Corp., announced last month 
the results of voting by exhibitors 
at the 1952 ASI Show. A total of 
210 of 296 replying said they 
would “never” like to see the show 
held again in the east. Atlantic 
City, N. J., where the 1952 show 
was held, is the only eastern city 
with facilities to handle the mam- 
moth affair. 

A total of 235 said they felt 
the show should be held every 
other year and 60 replied nega- 
tively, some of the latter prefer- 
ring every third, fourth or fifth 
year 

As to volume of business trans- 
acted compared with previous 
shows, the ’52 exhibitors answered: 
excellent, 18; good, 68; fair, 107, 
and poor, 109. 

The next ASIS will unquestion- 
ably be held at Navy Pier. 


Parts Rebuilders Meeting 
To Highlight Clinics 


— on the various individual 
Aunits will be a highlight of the 
annual convention of the Automo- 
tive Parts Rebuilders Association, 
to be held Oct. 29-Nov. 1 at the 
Sherman Hotel, Chicago. 

Special attention this year will 
be given to the bonding of brake 
shoes. An entire day will be de- 
voted to the engine-rebuilding 
clinic, with much of the discussion 
slanted toward those who rebuild 
engines on a production-line basis. 

Many plans for the convention 
were discussed during a regional 
meeting in Dallas, Texas, during 
the Southwest Automotive Show, 
conducted by President Ken Goss. 

Ralph Bishop of Exchange Parts 
Co., Fort Worth, Texas, is first 
vice-president 

More than 600 attended the 1952 
convention and present interest in- 
higher attendance this 
association said 


dicates a 
year, officials 


Cluck and Amermen 
Named by Simoniz 


— E. Cluck has been pro- 
moted to eastern sales man- 
ager for Simoniz Co. He will cover 
the Atlanta, New York and Phila- 
delphia_ divisions from _head- 
quarters in New York 

C. Paul Amerman has 
named central sales manager, cov- 
ering an area that includes the 
Kansas City and Dallas divisions 
He will headquarter at Chicago 

Kenneth E. Lewis has_ been 
named division manager at 
Kansas City. 


been 


sales 





SIDE-KIK 


GIVES CUSTOMERS 
MORE MOWER FOR 
THEIR MONEY! 


RETAILS 
$83.65 


REGULAR 
DISCOUNT 
APPLIES 


No Raking, No Windrows with 
SIDE-KIK . . . it pulverizes! 


18” one-piece spring-steel blade 
1.6 hp., 2-cycle Clinton engine 
“No-Rust’’ aluminum alloy base 

1” or 2” or 3” cutting height 
Patented ‘’Sorba-Shock’’ clutch 
Semi-pneumatic, ball-bearing wheels 
Direct drive; side exhaust 


Automatic locking-type handle 


and heres 
FIVE MORE GREAT 
“NO-RUST” MODELS 


FOR EVERY NEED—EVERY TASTE 


ELECTRO-MOW 16” bilode; 1725 


r.p.m. motor approved by Underwriters 


Laboratories 


TRIMOW 18” blade; 2 hp. 


gasoline engine; back exhaust; direct drive 


4-cycle 


No. 340 18” blade; 2 h.p 


gasoline engine; side exhaust; direct drive 


4-cycle 


K. C. MOW 20” blade; 2 h.p.; 4-cycle 


gasoline engine; back exhaust; belt drive 


VAC-U-MOW 20” blade; 2 h.p.; 4- 
cycle gasoline engine; back exhaust; direct 


drive; patented vacuum-action mower base. 


K.C. MOWER COMPANY 


1331 CLAY STREET 
DEPT. AJ-5 


NORTH KANSAS CITY, 
MISSOURI 
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AKE PRIDE IN WORKING NEW LIQUID TOOL 
. cs T 
WITH EITHER OF THESE 2 FAMOUS 





qatr TIMING LIGHTS 





U. S. PAT. No. 2318842° 
GUNK DUNK BENCH Carburetor and 


Parts Cleaning Kit New 6'/. gal. size More Potent® 


deep ‘'Vapor-catcher"’ design pail. 


a wor or | GUNK HYDRO-SEAL 


CAUTION *|. Faster . . . Terrific penetration .. . 
If it doesn't bear improved odor 
the Genuine GUNK 2. Quickly digests and removes carbon gum, 
trademark, it may paint, lead, makes possible accurate 
be a partly diluted visual inspection and fitting of delicate 
Imitation — and metering mechanisms, jets orifices, and 
will not give you the diesel nozzles . . . without etching. 
Safety and Advan- Lasts more than one year ... due to 
tages of Genuine water blanket 
GUNK and should . Works hot or cold Rinses wet or dry. 
be flatly refused. . Patented Double Barrel Performance 
Guaranteed. 
SOLD BY BETTER JOBBERS EVERYWHERE 
Write for Name of Nearest Stocking Jobber 
— Flatly Refuse Substitute imitations — 


Pr: Corp 


y Mts Chemists 
\C AWRENCE MASS. 


Trouble-F ree 


QUALITY Valve Refacer 


Df it 's made by Lee 
it’s a “Knock-Out” 





TIMING 











with 
BRILLIANT E 
STROBOSCOPIC a BULB 


ILB 
BULE Rugged, precision-built pistol-grip Neoprene 


tester. Sli ip-proof, convenient, grease and oil 

resisting. Zero degree time lag shows light 

P flash and spark at identical instant. Long, 
) flexible Neoprene leads won't crack or fray. 
- FAST, ACCURATE TESTING on ignition timing, 


synchronism, governor action and distributor 
shaft play. Fully guaranteed 














== 


——_ 


Throws powerfal 
beam at all engine 


speeds. Easily re \ 
placed avvvnvanenannnenananrnanentnnl 





MODEL K 403 


irene nse resis OB] TIMING 


gas, oil, heat and 


abrasion 
52” Neoprene ; L | G ” T 
leads are long, os 
extra - flexible, 
won't crack or 
fray. 
Convex lens fo- 
a Extra-long handle puts light close 
Tests ignition to timing mark. Neon tube cushioned 
timing. synchron- ; ‘al sof hite j if 
ism, governor ac- 
a in specia “ t, white intensifier, gets i 
tor shaft play. out all the light. Es gs SEE YOUR 

ioe AUTHORIZED 
Also Manufacturers of Test-Aid Extension Switches, Commutator Stones, . | PF ok onunanae 
Armature Growlers and Starter Current Indicators vcd OR WRITE 

’ “s a FOR 

COMPLETE 
UTERATURE 


os 
i)  [Z suceneek cae K. O. LEE COMPANY, ABERDEEN, SOUTH DAKOTA 
WET VALVE REFACERS * VALVE SEAT GRINDER SETS * STUD WRENCHES 
. . . VALVE SEAT INSERTS « RESEATER SETS « ELECTRIC DRILLS * SANDERS 
600 S. Michigan Ave. Chicago 5, HHI. ROD ALIGNERS © POLISHERS «© HAND GRINDER SETS * REAMER DRIVES 
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LY, 
Preerepee 
Ala tana 
VEAL A 


\ 


The NEW 


CLAMP - LOCK NUT 


Made in U. S&S. A. 
Patented in Mexico 


Patent Pending in 
U. S. A. and Canada 


@ More Gripping Power! 

@ No Key Needed 

@ Every Nut Tested and Guaranteed to 
be a good workable nut. 


The Clamp Lock Nut is far superior to 
any ordinary nut. 


vapors threads grip the spindle like 
WELDED. 

No rethreading is necessary on old 
worn threads. 


Nuts made for autos, trucks, tractors, 
and all purposes. 


THE CLAMP LOCK 
NUT WRENCH 


Designed to reach 
Into protruding wheel 


Ask or Seton, | Dealer, 


SCHWAIGER 


MANUFACTURING COMPANY 
P. O. BOX 154, CULLMAN, ALABAMA 
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News Briefs 
(Continued from page 93) 


driver who is alert in traffic or 
under adverse driving conditions 
is lulled into carelessness and ex- 
cessive speed by a straight stretch. 

The one bright spot in the 1952 
picture was an eight-per-cent de- 
crease in pedestrian deaths and in- 
juries, the second consecutive year 
of improvement. Jaywalking was 
the principal reason for pedestrian 
accidents, with walking from be- 
hind a parked car another great 
hazard. 

The comparison of deaths and 
injuries is also revealing. While 
there was only a 1.5 per cent in- 
crease in fatalities over 1951, in- 
juries last year soared to a six- 
per-cent increase. 

For the first time in history, the 
country counted more than 2,- 
000,000 traffic casualties in a 
single year. 

No further proof is needed that 
the time has come for all people 
associated with the automotive 
trade to take an active part in ef- 
forts to reduce this toll. 


Willys Stockholders 
Approve Merger 


Gennes of Willys-Over- 
land Motors have approved a 
plan to transfer the company’s 
assets to a new corporation. Upon 
transfer of Willys assets to it, the 
name of Kaiser Manufacturing 
Corp., a wholly-owned subsidiary 
of Kaiser-Frazer Corp., will be 
changed to Willys Motors, Inc. 

The corporation is expected to 
carry on the present automotive 
and military business uninterrupt- 
edly under that name. 

Ward M. Canaday, chairman and 
president of Willys-Overland, re- 
asserted previous statements that 
the purchasing agreement included 
provisions for continued operation 
of the Willys business in Toledo, 
with the purchaser assuming all 
Willys contracts. 


Hale Heads Texas Group 


Mayes Hale, Studebaker dealer 
of Henderson, has been elected 
president of the East Texas Auto- 
mobile Dealers Association. Other 
officers are: Melvin Jenkins, first 
vice-president; Herbert Cashen, 
second vice-president, and Henry 
Atkinson, secretary. The group in- 
cludes dealers in Longview, Kil- 
gore, Gladewater, Henderson and 
Overton. 

(More News Briefs on page 213) 








Always 


TOP 


PERFORMERS 


HOSE CLAMPS 


4 1 Worm Drive 
Mnf} Never Works 
(ASS Loose 

People applaud the way 
AERO-SEALS keep a tight, 
leakproof, vibration-proof con- 
nection. No pinched or dam- 
aged hose -- and the clamp 
won’t come loose or snap 
open, no matter how rugged 
the service. Easy, one-hand 
installation. Screwdriver or 
thumb clamp. The precision 
worm gear drive does the 
trick, and AERO-SEALS can 
be used again and again. 
Stainless steel bands. 4 sizes 
cover 90% of needs. AERO- 
SEALS are your profit pals! 


Hrerv-Seal 


% WORM DRIVE 


HY, ] HOSE CLAMPS 
\ ANOTHER Ga) PRODUCT 


BREEZE CORPORATIONS, INC. 


41 South Sixth Street, Newark 7, N. J. 
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| your drivers are 
complaining about brakes... 


J 


"POWER BRAKE 


all 


Information as to the local sources for this service can 
be obtained from the following Central Distributors: a ee 


Birmingham Electric Battery Spencer Auto Electric, Inc ‘ 
Avenue B & 23rd Street, South 607 East Cass Street by which the Vacuum Power brakes of 


BIRMINGHAM, ALABAMA TAMPA, FLORIDA a truck are matched to the load carried; 
Harris Automotive Service, Inc. Carolina Rim & Wheel Company ; * 
525 Peters Street, S. W. 306 North Graham Street as the changeov metiatis larger Hydrovac 
ATLANTA, GEORGIA CHARLOTTE, NORTH CAROLINA and master cylinder when 
Spencer Electric, Inc Automotive Electric Serv. Co., Inc. loads carried exceed thelr 
40 West Beaver Street 982 Linden Avenue : 
JACKSONVILLE, FLORIDA MEMPHIS, TENNESSEE rated capacity of the truck. 

Dixie Wheel Company, Inc. eee or 

916-18 North Blvd. 

RICHMOND, VIRGINIA 


Export Sales: Bendix International Division, 72 Fifth 


e 
PRODUCTS Avenve, N. Y. 11, N. Y.* Canadian Sales: Bendix- 
“Bendix DIVISION SOUTH BEND Eclipse of Canada, Ltd., Windsor, Ontario, Canada =r 
INDIANA A ee 








YOU'VE TRIED THE REST BUT, 
HAVE YOU TRIED THE BEST? °|| OWN YOUR OWN SIGNS: 


TRU-TORQUE : Pay less..qet more 


TT-095 FOR (i) with Chevrolet! 
J. K.MG&KAY Co. 


HOULTON 











f 


Plymouth, Dodge, DeSoto and 
Chrysler wheel cylinders 1946 WA 
YEPYTY AIAG AVA UR BTIRY TPR TE VE eee ie Ainley a 


thru 1953. Proven over a 

period of 5 years by millions. 22 Gauge Enamel $4950 
Steel 8 feet by 4 feet 

Guaranteed Satisfaction—Ask 

your jobber or clip this ad to 

your bill head and send to 


Yellow background, red lettering 

Scotchlite Name Panels Visible 
11-095 DAY OR NIGHT 

LIST Paaces factory for data. YOU BUY OUTRIGHT 


_— Seo us ot the May Southeast WE DO NOT RENT OR LEASE SIGNS 


per wheel set . ape 
$7.62 Automotive Show —Miami— Send today for the new colorful 1953 
Booth 59. circular showing 17 of these signs to 


m9 


a 


per kit 


(one car set) 
COMFORT SPECIALTY CO. 
0 T T 0 ” | T E M § yg INC. ct tems 8 ce 200 South Seventh Street St. Louis, 2, Mo. 
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... sparkling Jewels 
ot pertection. a 


achieved through 30 years of 
manufacturing specialization 


extra value ais 
tinctive features remarkable 


precision! 


. 4 J 
Vr | hows Chewels 
“ P 
f yn W/ 


BSERYLLIUM COPPER F.&68.™MFG. CO 


CONDUCTOR 4248 W. Chicago Ave., Chicago 51, tl 


LAMINATED PHENOLIC 
BUSHING 


DIAMOND SERRATED 
BAR 





MOULDED RUBBING 
BLOCK 


PURE FINE-GRAINED 
TUNGSTEN POINT 











You can make 
this CAR WASHER yourself 


212 


Drawing courtesy of Commercial Car Journal 


and boost your profits! 


This setup is simple to install, and it pays off 
fast. With it you wash more cars, truck, in less 
time—with only half as much detergent. 


All you need is a couple of 55-gallon drums, 
two 18-inch stands, centrifugal water pump, 
14-hp motor, pipe, connections—and a supply of 
Oakite Composition No. 70. You get a high pres- 
sure detergent spray that quickly removes road 
dirt, grease, exhaust, and oil films... rinses freely 
... leaves surfaces uniformly clean and sparkling. 


Detailed drawing free. Just ask 
your local Oakite Technical 
Service Representative. He'll 
show you how to set up equip- 
ment, get the most out of your 
=a FREE car-washing material. 

cot WASHING 
in less time... 
with less effort... 


Prefer hand-washing? Then get 
this free folder, telling how to 
do the job with one wash, one 
rinse—without chamoising. 
Write today! Oakite Products, 
Inc., 40B Rector St., New York 
6,N.Y. 





yarizeo INDUSTRIAL Cleay 
IN 


Ma : 
7 . 
*Rlats . METHOD 


Technical Service Representatives in Principal Cities of U.S. & Canada 


a 
ee Se Eee a ets cl en nella Ea 
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SOLAR AUTO BODY TOOLS 


Equal to any body tool set now on the market. Powered by 
SOLAR Pneumatic Hammer, Size 3B 


$29.70 Complete 
SET CONSISTS OF: 
PANEL CUTTER—Cuts auto body meta! approximately |5 feet per 
minute. Cuts clean—no burrs 
GOLD CHISEL—Cuts bumper bolts, mufflers, exhaust pipes, body 
bolts, etc 
SPOT WELD BUSTER—Cuts spot welds, removes inner construction 
without damage. Invaluable for removing turret tops 
SOLID PUNCH—Removes, quickly and without damage, pins, frozen 
nuts, bolts, hinge pins, etc 
SOLAR PNEUMATIC HAMMER—Especially engineered for these par- 
ticular operations 
A work saver if there ever was one! 
A modern set for the modern shop! 
You might pay more but you can't buy better! Satisfaction guar- 
anteed. Order from this ad. large stock—Prompt Delivery 


Shipped C.O.D. $29.70 plus postage and C.O.D. fee. 
SOLAR CO., Lock Box 55, Dept. D, Overland, Mo. 











caniiees. 
buy ~~ e 
better 


products, 
than P&D / 


P&D field men 
keep your stock 
BALANCED 
by periodical 
checking. 


P & D Manufacturing Co., Inc. 
Established 1920 
19-02 Steinway St., Long Island City 5, N. Y 
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; Racing News : 
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Make 


Hot-Rodders Want Inspection Money 
Hot-rodders have launched a on Worn 


nationwide safety drive, which in- 


cludes lobbying for laws to provide Crankshafts 
periodic motor-vehicle inspections 
we age in like thi And t itke this 
ae ¢ . 
The National Hot Rod Associa- They Too —_— *t Srl sie 
tion, which represents more than 
13,000 organized hot-rod fans, —"— There is a good profit for jobbers and garages in “ARCWELL”* Re- 
a resolution to governors of all 48 built Crankshafts . . . and car owners appreciate the savings and 
states asking for legislation to service they get. 
‘guide the motoring world back The “ARCWELL” process rebuilds crankshafts so that they are 
to sanity. actually better than new. Journal surfaces are harder, and the added 
“Highway safety begins with the metal is guaranteed never to flake, loosen, or part from the parent 
use of safe transportation equip- metal. 
ment,” the resolution said. “Only SERVICE We ship rebuilt crankshafts . . . clean, treated with rust 
periodic inspections wil] assure preventive, and substantially boxed . . . within four days 
safe mechanical condition of all after receipt. Rush orders in 24 hours 
motor vehicles. ; GARAGES Write for information and the name of your nearest 
The organized hot-rodders em- jobber. 
asize é ‘ir mac ‘S are : , , ‘ el 
one antigone Ti ecmgcosgtedte JOBBERS Write for the “ARCWELL” plan. We have many inquiries 
not run-down jalopies but cars from garages in territories which are stil] open. 
on which improvements have been 
made for better performance and 


safer driving. Cars are tested only | Standard Crankshaft & Hydraulic Co., Inc. 


in special areas approved by police 
and civic authorities, the associa- 2917 Rozells Ferry Rd., Charlotte, WN. C. Phone: 6-2374—5-3469 


*Trade Name 








tion pointed out 








Racing Goes to the Fair 


bring relief from sweltering heat 
right up to the work! 


Grand National Circuit racing 
for late-model stock automobiles 
will make its first bow on the na- 
tion’s major fair circuits next fall 
when a 100-mile championship 
event will be raced Oct. 3 at 
Bloomsburg, Pa., NASCAR offi- 
cials have announced. If this 


proves successful, it could mean 
7 . TE 
additional fall races during South- —_———— 


| Reed. PORTABLE AIR CIRCULATORS | 


They're Running Close 


Here's a portable man-cooler that put 
a torrent of tresh air right up to the 
work keeps mechanics cool under the 


he ttest conditions 














With the first half-dozen races Make your shop a ° a ee ae 
of the season behind them, both better place to e nial " ag aor 
drivers and makes of cars were in work in this sum — 
close competition on the NASCAR mer—with the new hea 
circuit. The Hudson Hornet, Olds- Reed RTS-30 Port- > quiet, mounted on hard-rubber 
mobile 88 and Dodge V-8 each O-Vent Fan. s 
captured a pair of races during Write today for 
the first six events. 

Herb Thomas, Olivia, N. C., was Reed Unit-Fans, Inc., 


in the lead at the end of the first : oo ; 1001 St. Charles Ave., Dept. J-5, 
i q New Orleans 8, La 


vire guards both sick 


y-duty construction, super 


details. 


six races, with a total of 1,062 
points. Dick Passwater of Indian- , ae lease sé 
apolis, Ind., was second with 948 Ae the Reed Portable Air Circulater 
points. Dick Rathman, Daytona Pa” a Name 

Beach, Fla., had tallied 894 points j 

and Lee Petty, Randleman, N. C., 
had 880 points at that time. Jity 


nd me detailed information al 


Address 
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How Did "Red" Curtice Get Ahead? 
"Doing Things Hard Way," He Says 


agent H. Curtice climbed from 
a bookkeeper’s desk to the 
presidency of the largest corpora- 
tion in the world by sticking to an 
old formula of doing things the 
hard way. 

Steady and sometimes swift ad- 
vances have marked the career of 
Curtice, president of General Mo- 


tors Corp. and formerly GM execu- 
tive vice-president for four years 
and general manager of Buick 
Motor Division for 15 years. But 
his rise included no magic short 
cuts. 

Curtice summed up his personal 
philosophy concisely in a com- 
mencement address to graduates 





ts CHW” 


FOR QUALITY : 


New exclusive “Champak”’ 
depth-type acid-neutralizing, 
filtering material eliminates 
channeling and by-passing. 


103 CU 


“FOR PROFIT -3 


High mark-up is uniform 
throughout the complete 
line including the fast 

selling numbers. 


03 CU” 


2 FOR TURNOVER 


Repeat business is guaranteed 
to you because of Champ’s 
distribution policy. 


CH!) The Only Nationally Advertised Oil Filter Line 


That Offers All Three—Quality, Profit, Turnover. 


OL FILTERS 
AND REFILLS 
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Mr. Curtice 


of Olivet College, Michigan, a few 
years ago. 

“Do it the hard way!” he urged. 
“Think ahead of your job. Then 
nothing in the world can keep the 
job ahead from reaching out for 
you. Be bold, knowing that finally 
no one can cheat you but your- 
self.” 

Curtice himself remained a 
faithful practitioner of what he 
preached to the young men and 
women as he passed these mile- 
stones: 

1914—Answercd a “blind” news- 
paper advertisement and started 
his GM career as a bookkeeper for 
the AC Spark Plug Co. in Flint, 
Mich. 

1915—Appointed comptroller of 
AC at the age of 21. 

1929—Chosen president of AC. 

1933 — Named president of 
Buick. 

1948—Named_ executive 
president of General Motors. 

1952—Appcinted acting presi- 
dent of General Motors, 

1953—-Appointed president of 
General Motors. 

An affable, energetic man with 
blue eyes and greying red hair, 
Curtice can be found in his large 
but modestly-furnished | office 
every day from 8 a.m. to 6 p.m 
The door is always open to as- 
sociates seeking his counsel. He 
likes his job, concentrates on it in- 
tensely every minute of the day. 

Away from the office he enjoys 
relaxing with his family and 
friends, most of whom call him 
“Red.” And when he can spare the 
time, he likes to go hunting or 
fishing or to a football or baseball 
game. 

Buick, oldest division of Gen- 
eral Motors, was at its lowest ebb 
in 1933 when Curtice, then head 
of the AC Spark Plug Division and 
at 40 one of the industry’s most 
experienced executives, was chos- 


vice- 


SOUTHERN AUTOMOTIVE JOURNAL for May, 1953 





en president and general manager. 
Curtice moved quickly and effec- 
tively into the job of rebuilding 
Buick. 

In September, 1948, Buick pro- 
duced its 5,000,000th passenger 
car, of which more than 2,250,000 
were produced during the Curtice 
administration which began in 
October, 1933. Under his leader- 
ship the Buick line was designed 
to cover a wide range of the buy- 
ing public, beginning just above 
the low-priced field and extending 
through the high-priced field. A 
number of styling and mechanical 
advances were introduced during 
the Curtice administration. 

In September, 1948, Curtice was 
named an executive vice-president 
of General Motors in charge of 
general staff activities, including 
distribution, styling, engineering, 
manufacturing, research, person- 
nel, employee relations, public re- 
lations, business research and the 
Motors Holding Division. 

The board of directors named 
Curtice acting president of GM on 
Dec. 1, 1952, after President 
Charles E. Wilson was granted a 
leave of absence. On Feb. 2, 1953. 
the board named Curtice president, 
succeeding Wilson, who is now 
secretary of defense. 

A native of Eaton Rapids, Mich., 
Curtice was married to Miss 
Dorothy Biggs of Sherman, Texas, 
in 1927. They have three daugh- 


ters. 


Ford Wins Sweepstakes 
In Mobilgas Run 


A SIX-CYLINDER Ford Mainliner 
sedan was the winner of the 
1953 Mobilgas economy run sweep- 
stakes the first lightweight car 
to win the award. 

The car averaged more than 27 
miles a gallon over the 1,206-mile 
course from Los Angeles to Sun 
Valley. The sweepstakes award 
was based on car weight and gas- 
oline used, with the Ford aver- 
aging 56.7028 ton-miles a gallon 
Average gasoline consumption 
for all cars was 22.2869 miles a 
gallon. Average speed of all cars 
over the course was 44.7115 miles 
an hour. Top legal speeds were 
required to complete the runs 
within the time limits. 

Other winners in their particular 
classes of price and transmission 
type were: Hudson Jet, Dodge V-8, 
Studebaker Land Cruiser, Nash 
Ambassador, Nash Ambassador 
Custom, Lincoln Capri and Henry 
J Corsair. All but one of 26 entries 
finished the race 
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‘more people ride on.. 


PERFECT S 


WHEEL WEIGHTS 


-%) & 


a ” Type 
Design Pat. Applied For) 


CROSS 
Made for all cars with K and L type SECTION 
rims. All passenger cars manufactured 


since 1949 have either K or L type rims 
Made in the following sizes: Ya- '/2- % 


l- 1Y%a- 1¥2- 1%- 2- 2%2- 3 3Y2- 4-ounce 


a BUSINESS ‘'GETTER”’ 
a BUSINESS “BUILDER” 
a BUSINESS “HOLDER” 


The name PERFECT’ mean: 
America’s Favorite Whee! 
Weight. It alsomeans Custom- 
er Satisfaction. “PERFECT’s”’ 
are designed right and are 


"U ” Type 


Fits all passenger cars 
made before 1949 which had either 


E or F type rims. Stil! gives satisfac « ; 
tion on most cars manufactured up to made right PERFECTS are 


present time. Made in the following streamlined—attractive in 
sizes: “/2- |. l¥2- 7 J Siz- 4 appearance andare Precision 
4'/2- §- 5'2- 6-ounce 
manufactured to fit any car. 
EVERY PERFECT weight is 
9 Guaranteed to be within | /64 
of an ounce correct. Be sure 
with PERFECT. 


ae 


“Special” Type 


Made for all late model 
Cadillacs equipped with 
large chrome hub caps 
covering the entire wheel 
Made in the following assures a 
sizes: ‘/2- ]- ]'/2- 2- 2%2- tight fit that 
3-ounce, “stays put.” 


basic princi 
ple of 3-point 
suspension 
on the rim 


4 ae eee 


PERFECT EQUIPMENT CORP. 


804 W. Morgan St. KOKOMO, IND. P.O. Box 706 
Manufacturers of Wheel Weights for Trucks and Passenger Cars 
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Millions will be sold in '53! 


ROYAL ASS Auaker Supreme 


HYDRAULIC BRAKE FLUID 
CORONET “\ § profitable always . . guaranteed 
= li safe for all brake systems! 


famous BI-FLECTOR 





ke Fluid! Chemically 
" for more mobility 
ake fluid systems + - 


backed by 8 


ss of low temper 
me in its 


ou BET! 
Quaker Supreme 


And it's 
is supre 





e quarts 
n drums 


CHROME DISC and ADJUSTABLE CLAMP - 
e pints 


A "natural" for impulse selling . . . has loads of eye-catching 12 oun 5 gallo 
beauty! Sets up protective screen of air currents that carry Bugs, Dust ° gallons ~ M. Hirsig Ce 
and Snow away from windshield. p Rep.: +. ™ : 

“Saag Southeast irsig-Frazier 

Of transparent plastic in newest fluorescent colors—red, blue, ‘ thwest Rep- Hir 

green, amber and clear crystal. g -” 


GET IN ON THIS “SURE WINNER" . . . TODAY! 


&: coe: & OSS ae Quaker Supreme Chemical Corp. 


Fd 3135 WEST GRAND AVE. . CHICAGO 22, ILLINOIS 


ce cans 





MONTGOMERY, ALABAMA 


FAMOUS Le-kad 


COMMERCIAL & INDUSTRIAL 


AUTOWASHER 


- ECONOMICAL - PRACTICAL 








EFFICIENT 


est way k fast 
le RAD AUTO WASH 


CAMEL Zuc¢éseet TIRE PATCHES 


for the new flexible low pressure tires 


ENTIRE CAMEL TIRE PATCH @ All new materials, no reclaimed 
1S CURED AT ONE TIME fillers. 
. @ Low pressure, cord angl \. 
@ Guaranteed, permanent tacky pond wy = 
facing. @ All cord ends embedded in 
@ Facing is cured (not cemented) live, crude rubber to prevent 
to body of the patch to pre- chafing. 
vent separation. @ Seven sizes from nail hole up. 
@ Light weight, high tensile cord 
to run best. 
Write on 
your letterhead 
for a free 


comple Manufactured 


H.B. EGAN 


S MANUFACTURING CO. MANUFACTURED BY 


color 

, WS 

ounter NN = 

display S at on CY Same LE-RAD CORPORATION 1508 NORTH MILL, JACKSON, MISS 
WRITE DEPT. B FOR COMPLETE INFORMATION 
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E. C. Quinn, vice-president and 
general manager of Chrysler Di- 
vision, was slated to take over 
as president of the division upon 
the retirement of D. A. Wallace, 
president, and J. A. O'Malley, 
vice-president and general sales 
manager, on May 1. Formerly gen- 
eral sales manager of Dodge Di- 
vision, Quinn is well-known in 
the South and has spoken at a 
number of dealer conventions. W. 
J. Bird has been named general 
sales manager of the Plymouth 
Division, it has also been an- 
nounced by the Chrysler Corp. 





North Carolina Forbids 
Extra-Rate Insurance 


WE North Carolina 

Court recently handed down a 
decision on automobile liability in- 
surance that affects dealers, motor 
carriers, taxi companies and others 
in the state. 

The court held that the North 
Carolina Automobile Rating Ad- 
ministrative Office and the com- 
missioner of insurance are author- 
ized to offer reduced premium 
rates but that statutes do not sanc- 
tion the imposing of 
premium rates. 

For some time an 
rating” plan had been used in the 
state which in effect offered re- 


Supreme 


increased 


“experience 


duced premiums to taxicab own- 
ers who are better than average 
risk and exacted increased premi 
ums from included taxicab own 
ers who are worse than average 
risk. 

The Blue Bird Taxi Co. of Ashe- 
ville, Inc., rated as a worse than 
average risk, brought acticn to 
test the validity of the increased 
charges exacted under the experi 
ence rating plan. The court found 
that the premium rates challenged 
by the company were legally ex 
cessive. 

While this opinion was based on 
taxicabs, it includes dealers, car- 
riers and others. 

It is the consensus that insur- 
ance companies in the future will 
not be able to offer credits to com- 
panies with a good rating since 
they will not be permitted to in- 
crease the rate on those who are 
worse than average risk. Legisla- 
tion to change this situation is be 
ing studied. 


Paul Dexheimer Heads 
Kentucky Dealers 


AUL Dexheimer, Somerset, has 

been elected president of the 
Kentucky Automobile Dealers As- 
sociation, succeeding Orville R 
Harrod, Frankfort 

C. E. Brent, Lebanon, is the new 
vice-president and Ben F. Long, 
Louisville, was reelected secre- 
tary-treasurer 

Lew Ullrich is managing direc- 
tor of the association 


Oklahoma Region Formed 


A new regional office at Okla- 
homa City, Okla., 
lished by Chrysler Division. It will 
include some dealerships formerly 
in the Kansas City region and the 
Dallas region. Robert L. Conklin 
is regional manager. 


has been estab- 


Texans Elect Stampp 


J. Frank Stampp of Downtown 
Motors has been elected president 
of the San Antonio (Texas) Auto- 
mobile Dealers Association, suc- 
ceeding Ivan R. Moore, O. R. 
Mitchell Motors. C. C. Gunn of 
Smith Motor Sales was elected 
vice-president and Frank Bitter, 
Gillespie Motor Co., was named 
treasurer. Directors include: Frank 
K. Houston, Jack Mitchell and 
Walter Windsor. J. T 


the executive secretary 


Simmons 1s 











TIRE CLEANER 


LIQ-WID-SNO is Twin-T’s miracle 
white that cleans white wall tires 
vhiter and brighter than new 

eaves no sticky residue to pick up 
dust or turn = yellow Available in 


55 gallon size This and 
T automotive chemicals 
ough your jobber 


TWIN-T LABORATORIES 


Manufacturers 
GREENVILLE, S. C. 


SOUTHERN REPRESENTATIVE 
LAWRENCE M. HIRSIG & CO. 


JACKSONVILLE 7, FLORIDA 











NO. 651-CW 
Chrome and Wood 
Tubular 

Transport 


NO. 854 
Heavy-Duty 
All-Steel 


MORE WALDBRO CARRIERS tae 


in CARRY THE LOAD THAN 


in the Southeast 





Kenneth Hershey 
1326 S W. 6th St 
Miami 35, Florida 
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WALDBRO PRODUCTS CO., INC. 
592-594 92nd Street 
Brooklyn 9, N. Y. 


ANY OTHER BRAND 


See the complete WALDBRO Line 


at BOOTH No. 2 


Write for Catalog 


WALDBRO-STERLING MFG. CO., INC. 


2023 So. Michigan Avenue 
vhicago 16, Ill. 


In the Southwest 





Harold Schnair Sales Co 
348 Cadiz Street 
Dallas, Texa 
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It's Really Rugged 


Oil, water and gasoline connections sealed with 
VELLUMOID stand up under hard usage in all 
kinds of weather conditions. 


Southeastern Representatives 


Lawrence M. Hirsig Co., Jacksonville 2, Florida 








ENGINE SHAMPOO 
$1.00 Size Concentrate 
MAKES 2 GALLONS 


GUNK SUPER CONCENTRATE 
DILUTES with low-cost kerosene 
or fuel oil distillate and cleans 
engine biocks faster and more 
completely than steam cleaning 
In quart and larger sizes at whole 
sale automotive jobbers through 
out country. xtra strength, 
ready-to-use Gunk in pint con- 
talners is available from any of 
the Harley-Davidson motorcycle 
dealers everywhere 











You are cordially invited to 
attend demonstrations of the 


MODEL 52 LEE END LIFT 
SOUTHEAST 
AUTOMOTIVE SHOW | 


Booths 171, 172, 173 
MAY 22, 23, 24 
DINNER KEY AUDITORIUM, MIAMI, FLA. 


AUTOMOTIVE EQUIPMENT MANUFACTURING CO. 


11000 So. Alameda St., Lynwood, Calif. 




















QUALITY BORE JOBS 
ARE ALWAYS POSSIBLE! 


IF YOUR CUTTERS ARE AT THE 
MAXIMUM SHARPNESS REQUIRED 
FOR THE CARBIDES. 


ONLY Stadoil Diamond Lapping Oil lubrication on 
your diamond wheels assures that degree of sharpness. 


mS 
Since 1935 a 4 
the standard © Seadoil 

of all quality 

jobbers shops. 


The green 
lubricant in 
the green 
container. 


— .. 

All jobbers know of Stadoil and quality jobbers are all 
using Stadoil Diamond Lapping Oil. Tell your jobber 
you desire the best, ALSO. If your jobber will not 
supply you, send us your order pe your jobber's name. 
Sizes '/2 pint, pints, quarts, !/, gallon and gallon sizes. 


STADOIL MANUFACTURING COMPANY 


EL MONTE 4, CALIF. 


HONE-ROUGE for those cylinder finishes you have always 
sought, is also a product of ours. Used by thousands. 


change 
from 


cord to 


GIVES YOU LIGHT 
WHEN YOU WANT IT- 
WHERE YOU WANT IT! 


‘O25 


FOR 20 EXTENSION MODELS 

25 MODELS—$14.95_ , Foolproof ‘'Gravity 

40 MODEL S— $19.95 Action" Recoil Mecha- 

V MODERN VEFFICIENT [Sf 
v ECONOMICAL 

Seo the ot U/L Approved #18-2 

S \ S.V.0. Neoprene jacketed, 

SOUTHEAST )  kink-proof cord! Oil and 

AUTOM OTi VE water resistant. 


TROUBLE LIGHT REELS 


* Reg. U.S. Pat. Off. 


No installation costs. Just FS 
hang up, plug in! 





nism .. . locks at any 
desired length! 











SHOW 
BOOTHS 208-209 


DINNER KEY 
EXHIBITION BLDG. 


MIAMI, FLA. 


Available Through Your 
local Automotive Jobber 


New Stubby” Handlelt 
100% Neoprene with 


} protector ears. 





New type “swing open” 
qvard. 





Unconditionally guor- 
anteed for one year! 
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e 
OF THE VACUUM CLEANER 
DIVISION “corp. OF AMERICA 


PLANT NO. 2: CROSKEY ST. & INDIANA AVE. 


PHILADELPHIA 32, PENNA. 
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Trucking May Increase 20 Per Cent 
By 1956, Fruehauf President States 


Morr transport can look for- 
ward to a “sharply acceler- 
ated” growth, probably as much 
as 20 per cent by 1956, Roy Frue- 
hauf, president of Fruehauf Trail- 
er Co., and Burge M. Seymour, 
president of Associated Transport, 
predicted last month. 

The prediction was made at the 
delivery of the first of 600 trailers 
to the trucking firm, which covers 
3,000 communities from Cleveland, 
Ohio, to Atlanta, Ga, The order is 
one of the largest ever placed. 

“A 20 per cent increase in the 
total of trucks and trailers in serv- 
ice on America’s highways by 1956 
now seems fairly certain,” Frue- 
hauf said. ‘‘Today there are 9,981,- 
000 trucks and trailers in use. By 
1956 the total should top 12,000,- 
000. 

“And the day is not too far away 
when trailers, both big and soon- 
to-be-developed smaller units, 
may comprise at least 35 per cent 
of the nation’s trucking fleet. 

“There are three big reasons for 
this expected growth — not the 
least of which is the fact that 
President Eisenhower is really 
trucking conscious. The nation’s 
ever-expanding = suburbanization 
and the increasing emphasis of 
retail stores on smaller inventories 





Fort Worth Dealer 
Has 'Em Tagged 


Again this year H. B. Ran- 


som Motor Co., Chrysler- 
Plymouth dealership at Fort 
Worth, Texas, promoted 
good-will among its custom- 
ers by attending to the de- 
tails of buying 1953 license 
tags for them. 

Owners merely forwarded 
their 1952 license receipt, 
certificate of title and per- 
sonal check to Ransom. The 
dealership bought the tags 
and had them ready in the 
service department so the 
owner could drive in.at his 
convenience and have them 
installed. 

The gesture involves little 
time and trouble for the 
dealership but it means a lot 
to customers. 
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for quick turnover are two other 
important growth factors,” he said. 

Fruehauf and Seymour, who are 
executive board members of the 
labor-management Trucking In- 
dustry National Defense Commit- 
tee, said they based their opinion 
of Eisenhower's trucking feelings 
on recent meetings with the presi- 


dent and also with his advisors. 

“Eisenhower's experience in the 
Normandy invasion, in which 
trucking played a vital role, and 
his meetings with trucking leaders 
since coming to the White House 
have convinced him that motor 
transport must get fuller recogni- 
tion,” Seymour said 


Gasoline and other motor-ve- 
hicle taxes were the biggest mon- 
ey-raisers for most states during 
fiscal 1952, totaling 28.5 per cent 
of all state tax revenue. 





“STANDARD of 
the TRADE" 


For Passenger Cars, 
Trucks and Busses. 


SNUGL Wheel Balancing Weights 
are especially designed to give 
@ EASIER APPLICATION 
@ BETTER FIT 
@ BETTER BALANCE 


When you buy SNUGL you can be 
sure of getting the World's Finest 
Wheel Balancing Weights. The name 
SNUGL (Registered Trade Mark) on 
every weight is your guarantee of 
complete satisfaction. Write for illus- 
trated catalog sheets . . . also name 
of your nearest Jobber. 


Snug! WEIGHT TOOL 

For easy application and removal of 
wheel weights, wheel covers, trim rings 
or hub caps. Tool! is 12" long 


(r Ba. oe J 


FREE: No 2 Snug! Weight Tool, 
long. Especially designed for easy 
moval of weights on inside of wheel 

will send you this new weight tool Free 
and without obligation. Write for it 
today 








AP FLANGE § 


ea eel mia 


Fits about 80% of all Truck Rims 


lm 


2 eed 


10 D724GL,10 
ee 


T.V. HEAVY DUTY THIN 


Regular K & L Weight for Passenger Cars 


The exclusive Dove Tailed Steel Spring Clip 
OC) i ce ee 
grip the beveled edges prevent clip 


from gouging tire of brushing curb 
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MAGNETIC 
CAMBER, CASTER 


REPRESENTATIVES : 


Z 
j CF’ Precision Wheel Alignment 


CHECK ~~ CORRECT 


wlth 


KWIK-EZEE inc. 


17 W. 60th STREET, N. Y. C. 
Mfrs. of Precision Wheel Aligning Products 


P. M. LANCASTER 
70 - 4th STREET, N.W. 
ATLANTA, GEORGIA 


Ga., Tenn. 
Ala., Miss. 


RALPH B. SEYMOUR 
P. O. BOX 812 Florida 
RALEIGH, N. C: 


FOREST E. SHAMBOUGH 
6000 S.W. 8th STREET 
MIAMI, FLORIDA 








ACCURATE WHEEL WEIGHT 


THE BEST in engineering design, finest materials and 
years of manufacturing know-how are combined to give 
you the truly ACCURATE weight 

NO SLIP-—-NO FLEX—After a few jars and scrape 
against curbs ordinary wheel weights flex and slip on 
the rim . . not with ACCURATE. Accurate weights 
are specially designed to eliminate this by a special 
setting of the clip. 

GET THE FACTS about the ACCURATE line which 
also includes castor shims, flat spacer rings and the 
new contour spacer rings for coil spring knee action 


SOLD ONLY THRU JOBBERS 


ACCURATE WEIGHT MANUFACTURING COMPANY 


P. ©. Box 1063 AMERICUS, GA. 








WANTED 


Young, ambitious man to cover South for 
BAR'S LEAKS one of the fastest 
selling, best repeating items in the automotive 
industry. 
Apply in person at 
Booth 10, 


Southeast Automotive Show, 
Miami, Fla. 














BUILD A REPUTATION FOR 
QUALITY BRAKE WORK 


BENDIX Arty Mow 


Lined Brake wh 


@ End exchange headaches 
Speed brake repairs 
Assure a known profit 
Protect your reputation 
for quality 


*REG, U.S. PAT, OFF, 


BUILT, BACKED AND PACKAGED 
BY THE MOST TRUSTED NAME 
IN BRAKING 


Ask your jobber 


BENDIX PRODUCTS DIVISION of 
SOUTH BEND, INDIANA 


AVIATION CORPORATION 
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THE HITS 
Ls YEAR. / 


UNIVERSAL ADJUSTABLE 
AUTO WINDOW 
VENTILATORS 


Richlite Ventilators improve car 
appearance, protects from Sun, 
Rain, Snow and Sleet .. . they 
let fresh air in and keep rain out. 
Consists of three telescoping sec- 
tions made of highly polished 
Type 430 Stainless Steel — a cor- 
rosive resistant metal. 4 numbers 
accurately fit front and rear win- 
dows of most cars 


Perfect “Salle Eve 
EXHAUST DEFLECTOR 


with Ball Front Stimsonite 
Jewel and Baffle 
Made from No. 18 gauge 
wall welded steel tubing 
and is finished with the 
famous Richlite Triple Plate. 
No. 355 — With ‘Bull Dog”’ 
Grip Universal Clamp, Baf- 
fle and Stimsonite Jewel. 


No. 899 


Beautiful Metal Auto Win- 
dow Ventilator Display — 
Ready for use with one 
pair of No. 900 Venti- 
lators installed. 


Detail view of the under- 
side of deflector showing 
large opening with baffle. 


’ ’ eS 
Kichlite MANUFACTURING COMPANY § ‘ 


wn ee ee Oe ee ee ee HLEINOTS 
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American Drivers Have Less Trouble 
During 1952, AAA Tabulation Shows 


5 soercee motorists had 13 pe 
“% cent less trouble last year than 
in 1951 from such assorted ail- 
ments as tire, battery and ignition 
breakdowns, getting stuck in mud, 
running out of gas and locking 
themselves out of their cars, the 
American Automobile Association 
has reported. 

Based on reports from some 
18,700 garages under contract to 
supply emergency road service to 





(TAKE IT EASY, cong 
| THE NEXT CAR MAY NOT HAVE 


SOUTH ERN| 
"ewe BLOCK 


4 


. % 
Sr % 
aa 


saa ae and 


FRICTION MATERIALS CG. CHARLOTTE |. N.C. 








“FACTORY----- 
REPRESENTATIVE" 


Now covering Texas, Louisiana 
and Florida, by trucks and sales- 
man in Automotive Lines wishes 
to make contact with another 
Manufacturer for additional 
Lines. Results guaranteed on 


saleable products. 
Write BOX 202 


Southern Automotive 
Journal, 
806 Peachtree St., N.E. 
Atlanta 5, Ga. 
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its members, the AAA estimated 
that 42,398,000 calls for such as- 
sistance were made during 1952, 
or a decrease of nearly 6,500,000 
from 1951 when 48,887,000 calls 
for help were placed. 

For the second straight year, 
flat tires or blowouts had a slight 


edge on battery failure as the 


leading cause of breakdowns, the 
trouble 


report estimated. Tire 
caused 25.98 per cent of the calls 


or 11,015,000—and battery failure 


25.56, or 10,837,000 calls. 

In third place, but trailing fai 
below the leaders, was ignition 
trouble. which accounted for 11.87 
per cent, or 5,033,000 of the calls 

Street paving in suburban de- 
velopments is still lagging, the 
AAA indicated, pointing out that 
3,023,000 cars were stuck in mud 
last year—and a large part of them 
in new housing developments 
These calls amounted to 7.13 per 
cent of the total, a slight drop 
from 1951, when the figure was 
7.93 per cent. 

In pointing to a decrease of 1.5 
per cent in tow and wrecker serv- 
ice, the AAA found that troubles 
of the motorist were generally le: 
serious in 1952. and servicemen 
were able to repair more of the 
difficulties at the scene of the 
breakdown. 

Calls for starter 
had zoomed considerably last yea! 


service, which 
over the 
vears, were back to normal in 
1952, accounting for an estimated 
2.65 per cent of the breakdown 

or 1,124,000 calls. 


Ford School Alamal 
Meet at Savannah 


BOUT 150 alumni of the Ford 
Merchandising School at Dear- 
born, Mich., met last month at 
Savannah, Ga., for their fifth re- 
union, They were from dealership 
throughout the Southeastern sales 
region of Ford Division 
Claude Williams, Jr., of Gaines- 
ville Ford Co., Gainesville, Ga., is 
president of the group and Rhae 
W. Adams of Bowditch Motors 
Inc., Hampton, Va., is secretary- 
treasurer 
3usiness sessions of the reunion 
included a_ panel 
dealer-factory relations and a talk 
by C. G. Johnson, Southeastern re- 
manage! 


discussion of 


gional sales 


preceding two or three 





No Other 
Parts Cleaner 
Has All These 

Features! 


V SAFE ON HANDS 
V FAST-ACTING 
V NO UNPLEASANT ODOR 


V SAFE ON ALL METALS 


including aluminum and magnesium 


V LESS EXPENSIVE 


Petisol 
202 


Carburetor and Metal Cleaner 


Manufactured by the makers of world-famous 
SILOO PRODUCTS 


PETROLEUM SOLVENTS CORPORATION 


331 Madison Avenve © WNew York 17 
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BRAKE FLUID 


GRADE A 


HYDRAULIC — 
BRAKE FL uit 


REPRESENTED BY 
RUSSEL J. SUGARMAN & ASSOCIATES 
Indiana and Ohio 
FINLEY AND SMITH SALES CO 
Illinois, Wisconsin, Minnesota 
QUALITY Oll COMPANY Kentucky 
MOHR & SON West Virginia 
RALPH HOGAN... Oklahomo, Texas, Ark. 
DRUID SUPPLY Alabama 
IRVING FERTEL Southeastern Stotes 
MAX POLANSKY Southeastern States 
lt. ROY JOHNSON & SON Michigan 


Hl bore kealsl 
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R. E. Zerlin (right), operator of 
New Orleans Auto Supply Co., 
New Orleans, La., has donated this 
trophy to the New Orleans Power 
Squadron, an association of yachts- 
men. It will be awarded to the 
member who has done the most 
for the organization each year. 
Zerlin, who is a charter member, 
is shown giving the trophy to B. 
S. Shields, commander of the 
squadron. 





Ford Will Construct 
Louisville Plant 


{ORD Motor Co, has announced 
plans for a new car and truck 
assembly plant at Louisville, Ky., 
that will more than triple the pres- 
ent production capacity there. 

The one-story building will con- 
tain more than 1,000,000 square 
feet of manufacturing space, with 
a two-story office building at the 
front of the plant. 

The present plant will continue 
production until the new plant is 
completed in “‘two or three years,” 
according to L. D. Crusoe, who is 
general manager of the Ford Di- 
vision. 


Miami Dealers Endorse 
Proposed Turnpike 


r—\ue Miami (Fla.) Automobile 

Dealers Association has en- 
dorsed a proposed turnpike that 
would run about 100 miles north 
of the city to Stuart, Fla. 

“Once we get that, nothing can 
halt construction of the remainder 
of the route to the Georgia line,” 
predicted Leo Adeeb, a member of 
the Miami association who has 
worked in behalf of the toll road 
since the movement was inau- 
gurated, as have other dealers. 


Air Brake Buys LeTourneau 


Westinghouse Air Brake Co. has 
purchased the earth-moving trac- 
tor and related business of R. G. 
LeTourneau, Inc., including its dis- 
tribution organization and plants 
at Toccoa, Ga., and Peoria, Ill. The 
LeTourneau organization will re- 
tain its plants at Vicksburg, Miss., 
and Longview, Texas, where it will 
manufacture products not related 
to earth moving. The purchase 
agreement is subject to necessary 
corporate action. 


Ayer Heads Merchandising 


Ray Ayer, formerly director of 
marketing for Dodge Division, has 
been appointed merchandising 
manager for Dodge passenger cars 
He has been in the automotive in- 
dustry for 32 years and with 
Chrysler Corp. since 1935. 


Plymouth Advances Bird 


William J. Bird, who is a native 
of Holden, W. Va., has been ap- 
pointed general sales manager of 
Plymouth Motor Corp. He formerly 
was vice-president of the Fargo 
Division of Chrysler Corp. 








BUG STAIN 
REMOVER 
SELL IT: 


40 Ibs. Pail (as shown); also For Resale, packed in 1 Ib 
available in 100 and 300 and 3% Ib. poils. A profit 
Ibs. drums. Removes Bug poms “4 — 4 cor 
Stains, Tree Sap, Grease, ee 


use (windows, refrigerators, 
Tar, etc., from cars in a jiffy stoves, etc 


Touch ao bit of Dickey Bug Stain Remover to a dampened 
cloth and whisk oway those hard-to-clean stains its 
scratchless magic works wonders and saves labor an 
absolute necessity during the “bug season” 


CLEANS CHROME, TOO! 
Brighten up chrome with Dickey Bug Stain Remover it 
polishes chrome as it cleans, removes rust stains, road scum, 
etc. Dickey Bug Stain Remover contains no harmful abrasives 
and is absolutely safe to use anywhere on the car as a spot 
cleaner for all wash-resistant stains 

WHEN MILLIONS OF CARS “HIT 
THE ROAD"’ THIS SUMMER 
USE AND SELL THE HOTTEST 
LINE IN THE LAND 
* WHITE SIDEWALL TIRE CLEANER 
* SUPER CAR WASH 
* BUG STAIN REMOVER 
* FOAM CLEANER 
* HAND CLEANER 
* CONCRETE FLOOR CLEANER 
Some Jobber Territories Open 


MANUFACTURING CO. 


719 South Sarah St., St. Louis 10, Me. 
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George L. Beard has been named 
manager of the Dallas, Texas, re- 
gional office of Dodge Division. 
Beard, who had been assistant re- 
gional manager since September, 
1952, succeeds Dan M. Beal, who 


retired. At one time Beard was a 1 Ww 
district manager in the Memphis 
region. S| 


ON OUR NATIONAL 
Excise Taxes on Trucks ) o 
Continue to Go Higher =| ADVERTISING! 


 * easegen excise tax payments on > 

new motor trucks are heading ’ 

for an all-time high in 1953, the si/°—!! a The advertisement at left 
Automobile Manufacturers Associ- re appears in FARM JOURNAL, 
ation reported last month. ’ 

First quarter reports showed 
that truck excise taxes were being 
collected at an annual rate of ap- ) URDAY EVENING Post, Popu- 
proximately $200,000,000, or more b LAR MECHANICS and other 
than $12,000,000 above the record , 
reached in 1952. : 

Part of the increase in taxes and polishes in the ple will get this message . . . 
re ~~ . > sher tz =e . ‘ . 4 
rl reg ir har tae Gane same operation, it is easy t yan apo — ri wal coms to ¥ ou 
the result of rising production. and shining with Bowes Auto Polis here for this time and labor saving 

The record-breaking pace of mo- In one quick operation you remé product... IF... you identify 

yourself as a source of supply. 





AMERICAN LEGION MAGAZINE, 
MECHANIX ILLUSTRATED, SAT- 


publications. Millions of peo- 


original beauty - - - 
tor-vehicle manufacture since the — range rnrar tt 
. ‘ an . without back~ . : , J 
end of World War II has doubled Keep your car clean and shining the easy Pick up this extra profit! 
the size of America’s truck fleet, ins i Bowes Auto Polish and Cleaner . - - 


AMA §ssstatisticians pointed out. ves you more shine with less work and will W ' 
Truck registrations have climbed - you proud of your car. a | T f T 0 DAY : 
from about 4,800,000 at the end 
of 1945 to a present total of some BOWES SHINE — There is a Bowes Distribu- 
nn Chemically Voth sbuorbe dust, leaves tor in your immediate neigh- 
20 oily film to catch more dust 


4... makes your polish and clean- borhood. There is no ob- 
an 


Joftime. —" : . . 
ing job last over 3 ee Pend labor with this unusually ligation, whatever, if you 


Dallas Ford Operation BOWES stccsse shine com 4 
Works Two Shifts et effec a rop us a card or letter and 


WES “SEAL “ . ts 
mew NDIANAPOLIS 7, INDIANA ask that a “profit making” 


Bowes Distributor call on you 


te Dallas, Texas, assembly 

plant of Ford Division went on , ‘ aera ‘ 
two-shift production April 6 to and explain the profit possibilities of the 
double its output of passenger cars Bowes line. Bear in mind. . . you can 


and trucks. The plant employs a make money, the easy way, if you dis- 


total of 2,500 employees on the ; 
two shifts, C. F. Jessee, plant man- play our nationally advertised Bowes 


ager, said. AUTO POLISH. 
The Dallas operation supplies 
cars to about 570 dealers in the 


Dallas and Houston districts and ‘ ' : BOWES "SEAL FAST” CORPORATION 


in Oklahoma, New Mexico and 
Colorado. INDIANAPOLIS 7, INDIANA 
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owe, Sd Ys Etherton, Wayne ! Jarrett Co., Ine. 
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Oleson, Don ‘ e Speaker Cory J W 
Ottmer-Scrivner Sales Co 191 Stadoil Mfg. Co 2 — 


Otto-Items, In¢ , 210 Standard Crankshaft & Hy 


onna Too ‘o my e draulic Oo ne 213 

Owen. ds Cs (189 Stunt Mfg." G6. “hn B03 WITH ACCORDION» HOSE 
Star ichine & ool Co 

Stores: ¥ My oa tn ” a Vacuum service (just like free air) gets and 

. mec aa. , 6 keeps customers. Install a Pullman AUTO- 

‘ark Chemt l Co a ny , VAC, the only vacuum specially designed 
a : 92, 2 for self-service. 

cane amy) ee Cor} tees ha ~~} - ‘ ; 

—— oe +215 Sixes & Sons, Cs 21 1. No outside bag to snag or tear. 
Pamane Gn. — soe eee Exclusive Pullman Accordion Hose 
ny re oe Soy Se Oy PE T stretches to front and back seats 
without moving machine. Not dam- 


Peterson Welding Laboratories, 


Tapp,, James | 


in Tate, J. KR 1s i 
; 17: Pat K aged if run over. 


Petroleum Chemicals Co , Tatum, (¢ ( 
Petroleum Equipment Co — Taylor Bros 


Petroleum Solvents Cor} 623 Texas Company Removable casters for safe position- 
Planet Metal Products Corp...12 CThermoid Co ° ° 
M. 2 ing on island. 


Poindexter, C ide Water Associated 


r 

Polansky, Max - Timken Roller Bearin ) . 

Pontiac Motor Division ba Treasury Dept , Easily carried in at night. Only 

Porter Muffler Mfg. Co., Inc Trico Products s3 

Price Battery Corp o* fung-Sol Electric, Ir { 30 Ibs. 

Proto Tools , ies r 

Pullman Vacuum Cleaner Corp, 225 vo 

Pyroil Co, . errr eT ee 156 i 
| 
I 


urner Mfg. Ce c 
uthill, H. J 206 Attractive welded steel case. 


ithill Spring Co 


i 4 


oo gg 317 6. All-day capacity of 12 bushels. 


noi Laboratories 


? Very low price. 
Quaker State Oil Refining Co 
Quaker Supreme Chemical Co 
o* oa 206, 216 Ind r Chemicals Co 
120, 121, 
oe ‘ Service 
4 2, 5 4 
nites tate lreasury 
Rajah Company ° 
Ramsey Corp 
Raybestos Division .Second Cover 
Reading Batteries, Inc 186 ; 
Reed Unit-Fans, Ine. 21 \ System 


Reeves, Bert % 169, in Cleef Bros., Ini 
Remm, Cliff 07, 20! Van Norman Co 


Co 2 Vaughr Bb. M 


Richlite Mfg 
imoid Company 


Rinshed-Mason Co : 

Kogers, H. M. (Buck) 25 2 Victor Mfg. & Gasket 

Roy & Hefner 7. 320 rginia Carolina Chem 

Russel a. 2 “ Cc 

ssell, Ralph FE 167, 2 0 ital) Battery Co 

tust Master Chemical Corp ‘ Swygard Asso 
Rubber Corp 


Sanderson Co., Geo .116, 117 
Saunders, J. Paul ‘ 166 
Schnair, Harold 204, 206, 218 du 
Schneider Albert D ) A. J 

Schwaiger Mfg. Co 20 alker Mfg. Co 


Seaboard Ind ilker, Sidney 
. illace, Stanley 


illace, Wally 
irner-Patterson Co 


mace Happy © been °C" | afte PULLMAN VACUUM CLEANER CORP., BOSTON 19, MASS. 


ipp-Payne 
5 lg Ae halen, H. H 


Shirey, William H | 
Shure Mfg. Corp haley. H. A 
Signa-Craft, Ine _ ilkening Mf 
Sinko Mfg. & Tool Co ) ilkinson-Wilce 
Smith, Don : — * illiams, Fr 
Smith Mfg. Corp Grover ° 
Smith, Ray 191 Williams, Holmes 
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Snugl, Wheel Weight Mfg. Co. 215 Williams, Wy) vel 
Snyder, W F Winona Tool Mfg 
Solar Co.. The Wix Cory 
Southern California Muffler Co.160 Wixson, Ronald H 
Southern Friction Materials World Bestos Cor 
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Southern Sales Agency 190 
Southern Sales Co 164. 175. 21 


Sparkler Mfg. Co e uae — 
Sperke Cha I 57 Yankee Metal ) * city ZONE STATE 
* 


8 ‘ 
Sparks-Withington Co Yaras, Max Y ele TTT eee eee 


Pullman Vacuum Cleaner Corp., Boston 19, Mass. 


Without obligation to myself please have my local jobber give 
me a five-minute demonstration of the Pullman Vacuum cleaner 


SIGNED 
COMPANY | 


STREET 


Qeeeeecsesceccecesce 
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You can 
depend on the 
lines in this 


folder... 


Ce and on the men who carry it! 


They are Automotive lines that give you finest 


quality, greater value and quick turnover. They are 
produced by basic manufacturers and backed 
up by outstanding merchandising programs. The Hirsig 
Organization is made up of a total of 43 men 
and women trained and experienced in the automotive 
industry—prepared to render a complete 


automotive sales service in the South. 
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It’s gentle because Steel-Vent’s two 
wall-contacting steel sections have 
rounded edges which provide hairline 


contact, reduce drag to a minimum. 


TOUGH ON OIL-PUMPING, GENTLE ON CYLINDER WALLS 


Hastings gives you the famous Steel-Vent oil control ring 
with the right combination of companion rings to meet the 
particular operating characteristics of each engine. And 
Hastings gives you the set that’s Motor Engineered for 
replacement service exclusively and for all replacement 
service—re-bore, re-ring, re-sleeve. 


It's gentle because the Stee!l-Vent 


spacer has extra wide vents that let 


It’s gentle because Steel-Vent’s flex- 
ible, low-tension innerspring works 
only against the steel sections—holds oil flow through freely for extra cyl 


them on wall with soft pressure. inder wall lubrication 
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HASTINGS 


STEEL-VENT PISTON RINGS 


ww Hastings gives you complete coverage for all pas- 
senger cars—in regular and chrome sets—Motor Engi- 
neered for each make and type of engine, for every 
engine condition and operating need. Motor Engineered 
Sets for trucks, buses and tractors, too. Hastings Manu- 
facturing Co., Hastings, Mich.; Hastings Ltd., Toronto. 
(Piston Rings, Spark Plugs, Oil Filters, Casite, Drout) 





Your BIG PROFIT DIFFERENCE is 
RAMCO No Gap Spiro-Seal! 


...tl Bridges the Gap! 


You put your finger on the biggest 
single difference in piston rings 
when you point to Spiro-Seal! With 
patented Spiro-Seal you can rely on 
stabilization rather than pressure :o 
control oiland blow-by. That means 
more horsepower forengines. More 


satisfaction for customers. More 
sales and profits for you. 

Show your customers the patented 
SPIRO 


continuous steel 


SEAL! 


seyment, 


Even those unfamiliar with 


rings can see that this ring is truly 


different ... and it is so easy to ex- 





Ist LIFE 


easy seating 


cast-iron ring 


plain to your customers why Ramco 
Rings with Spiro-Seal give them so 
much for their money. 

ASK YOUR RAMCO JOBBER for the 
“Inside Facts’ booklet, or write for 
your free copy to Ramsey Corpora- 
tion, St. Louis 8, Mo. 


receives 


INITIAL INNER-RING CONTACT ONLY 


¢ 


| | 


€ 


2nd 
LIFE 


as seat-in is completed BOTH CAST 
IRON AND STEEL SPIRO-SEAL are 
contacted by inner-ring ty 
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You Profit All-Ways with RAMCO PISTON RING 


Ramse 


rr 





